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THE OLD WAY 


Showing exposed gears— 
a source of trouble and ex- 
pense. 





THE NEW BEAVER WAY 
(Patented) 


Gears fully enclosed and 


packed in graphite grease. 
No. 41-E Lower end of driving pin- 
BEA VER ion supported in bronze 


bushing. 





Heres the ONLY 214 to 4 inch 
geared pipe threader 


which will cut oversize, undersize or standard threads WITH- 
- OUT AFFECTING THE LENGTH OF THE THREAD ON THE PIPE! 


which has a FULLY-ENCLOSED gear case! (No chips or dirt 
= can get in the gears of a No. 41-E BEAVER). 
- ends, providing smoother operation and minimum wear! 
which will cut STRAIGHT THREADS as well as taper threads! 
which will thread 22, 3, 3¥2 and 4-inch pipe WITHOUT CHANG- 
- ING DIES! 
6 which is FULLY ADJUSTABLE by merely moving a cam lever! 


3 which has a “straddle mounted” pinion, supported at BOTH 


BEAVER, alone 


manufactures FULLY ADJUSTABLE geared pipe threaders. The fol- 
lowing sizes are available: 


No. 41-E 22 to 4-inch No. 61-E 22 to 6-inch No. 61-E 4 to 6-inch 
No. 80 4% to 8-inch No. 90 9 to 12-inch 


SQUARE-END KNIFE PIPE CUTTERS ARE MADE IN CORRESPONDING RANGES. 


Lid BEAVER © 
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PIPE TOOLS -/ © #5 
Highest Quality * WARREN, OHIO * For 46 ene 
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@ Experience, it is generally agreed, carry a complete account of a new 
Inasmuch as salesmen are key men_ is the world’s best teacher. You  distributor’s building, designed es- 
in most distributing organizations, can profit from the experiences of pecially for his use. 
how they spend their time is of several distributors by reading next @ Of course, there’ll be numerous 
vital importance to their own suc- month their reports on factors tc other articles and departments. 
cess and the success of their firms. be considered in taking on riew Just to mention a few, there’ll be 
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Whether you’re a salesman or an_ lines. articles on profit sharing, wire rope 
executive, you’ll want to read the @ New buildings for distributors displays, manufacturers’ men and 
- results of several studies on the sub- are sprouting up all over the coun abrasives. No matter what your 





ject of salesmen’s time. This inter- try and everyone who hopes tt chief interest is, you'll find an 
esting reading is part of the timely have a new business home some abundance of information to help 
contents of the October issue of day is interested in layout. That’s you do your job better, 
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IS IBUTOR DISTRIBUTION SALES POLICY 


BUILDING SALES 
FOR HOLO-KROME 


Authorized 
DISTRIBUTORS 


FACTORY TRAINED REPRESENTATIVES 


with specialized knowledge of fastening problems working with 
Distributor Salesmen. 





CUSTOM-BUILT SALES PROMOTION PLANS 
creating and developing new Socket Screw applications. 


QUALITY PRODUCTS WITH EXCLUSIVE FEATURES 


stimulating consumer logic in the use of Holo-Krome FIBRO 
FORGED Socket Screws—the Completely Cold Forged Screws. 


NATIONAL INDUSTRIAL ADVERTISING 


every month — consistently — informing Socket Screw users of 
the many H-K exclusive features plus the fact that “Your Holo- 
Krome Industrial Distributor is ready to serve you from his 
warehouse stock”. 


100% SELECTIVE DISTRIBUTOR POLICY 


a clearly defined “partnership” — one and only one policy — 
thoroughly understood and valued by Holo-Krome Distributors 
and Socket Screw users alike. 


THE HOLO-KROME SCREW CORPORATION, Hartford 10, Conn. 
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YOU CAN SELL THESE PULLEYS 





FOR THE TOUGHEST CONDITIONS 


@ There are needs in a great variety of industrial 
plants for this pulley because it is constructed to 
keep dirt out and water too! The reason is, it has 
solid ends of steel which are welded to the rim. This 
drum type construction does away with those pesky 
maintenance troubles that occur when materials 
enter the pulley. 

Added sales points are strength, rigidity, and 


minimum weight. The hub ends are arranged flush | 


with pulley face so that minimum amount of bend- 
ing on shaft is maintained. Each hub is bored and 


keyseated with two set screws. 


LINK-BELT COMPANY 


Chicago 9, Indianapolis 6, Philadelphia 40, Atlanta, Dallas 1, Minneapolis 5, 
San Francisco 24, Los Angeles 33, Seattle 4, Toronto 8. Offices in Principal Cities. 


Tec 4h 


SOLID WELDED STEEL 
CONVEYOR PULLEYS 
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LINK-BELT SOLID WELDED 
STEEL CONVEYOR PULLEYS 


You can depend on LINK-BELT to fur- 
nish correct pulleys for the largest or 
smallest conveyor systems. Sell these truly 
concentric pulleys and give your customers 
the benefit of this widely known depend- 
ability. Add these pulleys to your sales 
and establish a good profit source. 


Send for 
a copy of 
LINK-BELT 
Standard 
Equipment 
Catalog 

No. 850 


In addition to giving you 
details on Welded Steel 
Conveyor Pulleys and 
other LINK-BELT Pulley 
Types, this catalog of 180 
pages will acquaint you 
with many other LINK- 
BELT Products that you 
should know about and 
sell, 


To complete the Link-Belt line, Cast Iron 
Pulleys are available for every conveying 
and power transmitting need. Solid and 
split types in standard listed diameters 
and face widths and specially designed 
pulleys for high speeds and heavy power 
loading. 


10,429 

































most profitable lumber-cutting combination you can get wankers is (1) Simonds “Blue Tip” Bits 
fitted into (2) Simonds “Red Circle” Shanks . . . and this bit-and-shank assembly inserted into 
a longer-lived Simonds saw-plate. Un- 
der any conditions, even frost, this 


combination will cut more lumber of ) ' M '@) N DB) S 





higher grade . . . and keep running PONY TS STEEL CO, | 

longer even if continually crowded to : 

the limit. Get Simonds I. P. Saws from FITCHBURG, MASS. 

your dealer, or get in touch with the Other Divisions of SIMONDS SAW AND STEEL CO 
nearest Simonds office. making Quality Products for Industry ‘ 


SIMONDS 


ABRASIVE CO 





BRANCH OFICES: 1350 Columbia Road, Boston 27, 
Mass.; 127 S. Green St., Chicago 7, Ill; 416 W. 











SIMONDS 


STEEL MILLS 


SIMONDS 


* CAMADA SAW CO.LTD 







PHILADELPHIA, PA 















Eighth St., Los Angeles 14, Calif.; 228 First Sc., San Grin ding 
Francisco $, Calif.; 311 S. W. First Avenue, Portland sent fo NOUN TORONTO sucDOrED 
4, Ore.; 31 W. Trent Ave., Spokane 8, Washington. Special Electric Wheels Simonds Products 
Canadian Factory: $95 St. Remi St., Montreal 30, Que. 
Furnace Steels and Grains for Canada ‘ 
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NEVER! 


YOUR SHOP is equipped with the right tools for ALL jobs. 
PERMATEX FORM-A-GASKETS are just like tools... each 


one does certain kinds of work better than the others! 


FORM-A-GASKET No. 1 (a paste) sets fast but not too fast for use on large 
surfaces. It dries hard but does not become brittle. It's a swell product for 
making pressure-tight, leak-proof, permanent unions .... even when surfaces 
are warped. 


FORM-A-GASKET No. 2 (a paste) sets slower than No. 1. It dries to a tough, 
pliable layer with plenty of “cushion”. It resists high pressures, continual 
vibrations and disassembles very readily. 


AVIATION FORM-A-GASKET No. 3 (a brushable, self-leveling liquid) sets 
into position and dries to a tacky paste. It will not run even when heated to 
400° F. . . . nor will it become hard or brittle at temperatures down to 70° F. 
below zero. 


ALL TYPES OF FORM-A-GASKET PRESERVE ALL TYPES OF GASKETS! 


en 


, INC, BROOKLYN 
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_AVIATIO ot 
FORM A GASKE! 
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29, N. Y. 








THE PLVMB Line 


IS COMPLETE 


Regular power sockets, exten- 






















sions and a universal joint are 
offered for %” drive. Similar 
power tools, plus deep sockets 
and universal sockets, are made 
for 2” drive. In addition, Plomb 
has many sizes of husky impact 


sockets for %” and 1” drive. 





WHY EXPERTS PREFER 
PLOMB TOOLS 


1. User-tested designs provide 
strength, lightness, balance, 
ease of handling. 


Plomb-specified steels, prop- 
erly forged and heat treated, 
insure extra years of life. 


Modern manufacturing meth- 
ods produce accurate-fitting 





tools for safe use. 


Plomb standard tools are 
GUARANTEED. 











You are the most convenient 
source of supply 


You can add to your tool profits materially with Plomb Power 
Sockets because — 


1. They have been used for years on the greatest produc- 
tion lines in the country, including those of the leading 
automobile manufacturers. 


2. Increasing use of power nut-runners has greatly in- 
creased the demand for these sockets. 


3. Additional sources of supply and better stock are 
vitally needed for improved customer service. 


4. This line provides coverage of established quality and 
acceptance in another volume field not usually avail- 
able to jobbers of other tool makes. 


These sockets are of Plomb superior quality, and are designed 
to fit all popular makes of power equipment. They are made in a 
fu'l range of sizes, for %” and %2” square drive. Impact sockets 
also are available for %” and 1” square drive. If you don't have 
Bulletin 4623, showing Plomb’s power socket line, write for your 
copy. 

Why not increase your volume and profits by meeting the growing 
demand? Order your supply today. 


PLVMB TVVL CVMPANY 


2215 L SANTA FE AVENUE LOS ANGELES 54 


PLVMB\/TVVLS 
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FOR SAFE, CONTINUOUS, HIGH 
Somenene HIGH TEMPERATURE 

SERVICE IN OIL FIELDS, 
CHEMICAL PLANTS, POWER 
PLANTS, REFRIGERATION 
AND HYDRAULIC 
INSTALLATIONS 

















A complete line of proved quality 


W-S Forged Steel Fittings 


Proved Quality W-S Forged Steel Socket Welding and Screw End Fittings are especially 
designed to stand up under high pressures, high temperatures, shock and vibration. These 
fittings are machined from solid drop forgings having carefully controlled physical and 
chemical properties. The forging operation compacts the grain structure of the steel creating 
a density that is more resistant to corrosion and erosion. With W-S fittings you’re assured 
permanent leak proof joints in the most complex pipe system, under the most difficult 
conditions. 


What’s more, W-S Forged Steel Fittings give you extra quality and long service. 


Threads are accurately cut and perfectly aligned insuring tight joints. Extra uniform wall 
thickness, full unobstructed flow, extra long bands for added strength and good wrench 
grip are additional advantages. Socket welding fittings have extra deep sockets for support- 
ing the pipe without fixtures, extra heavy bands to provide a take-off for the weld and 
add strength, extra close tolerances for smooth flow. 


Watson-Stillman Forged Steel Fittings are available in pre Steel, Carbon Molyb- 
denum Steel, Chromium Molybdenum Steel and various types of Stainless Steels. Sizes 
%” to 4” LP.S, Write now for Bulletin A-3 Ed. 12. 


Sold Through Leading Distributors 










Designers ond Manufacturers of Forged Steel Fittings, Valves, Wire Rope Shears, Hand Pumps, Jacks, Pipe Benders and Hydraulic Equipment 
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nce 10 netticoats wore Worn 


And once you had to carry a lot of heavy tools . . . but not now . . . because the Hallowell 
Speed Tool Kits have really lightened the tool burden. These are very complete, compact units 
. . . that fit comfortably in’ the palm of the hand . . . with.interchangeable tools held in the 
hollow handles. : 

Another tool-saving, time-saving feature is the locking swivel bit-chuck, which replaces 
angular tools, gives extra leverage and makes it easy to reach hard-to-get-at places. 

Handles are molded of Lumarith,* a Celanese* plastic; tools are of high-grade alloy steel 
... to make a durable, useful device . . . up to “Standard” specifications in every way. 

Industrial Distributors are finding them profitable, easy to sell . . . backed up by the name 
and national advertising of a company well-known for superior products. 

Some territory still open for reliable Distributors—write today for our interesting 
proposition. 


“_ CEQ «SPEED TOOL KITS 


WITH INTERCHANGEABLE TOOLS 


NS 4 The “Socket Wrench” Kits, in two sizes for a greater 






“SOCKET 
SCREW" 
KIT 


m= range of tools, contain 6 and 12 point Hex Sockets 
from No. 4 up to and including 14”. 
The ‘Socket Screw” Kits, in two sizes, contain 
carefully chosen bits, including Phillips, Flat and 
Hex. 


The “Auto” Kits contain those small tools most 
Ps necessary for auto maintenance . . . Phillips, Flat and 
a Clutch head bits and a Reamer. 





The “Home” Kit contains a clever assortment of 
frequently needed tools:. Tack Lifter, Gimlet, Reamer, 


\ 2 Flat and a Phillips screw driver bit and-a Bottle 
i) 
a | 


“8 
“SOCKET 8 Pa 


WRENCH" 
KIT “AUTO” 
KIT 


Cap Opener. 
Excellent ideas for gifts or prizes. 


Handles Molded of Lumarith* A Celanese* Plastic 


Kits: Patents Pending OVER 43 YEARS IN BUSINESS *Reg. U. S. Pat. Off. 


JENKINTOWN, PENNA., BOX (JJ + BRANCHES: BOSTON + CHICAGO + DETROIT + INDIANAPOLIS + ST. LOUIS * SAN FRANCISCO 





~ 
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REPUBLIC 
BOLTS AND NUTS 


PAVING THE WAY... - 
for your salesmen's calls, this and similar 
advertisements are appearing regularly in | 








Hardware Age, Steel, fron Age, Southern 
Hardware and Railway Purchases and Stores. 











TOP QUALITY —unvarying throughout 20,000 different sizes and shapes—is 
the only quality in Republic UPSON Headed and Threaded Products. That’s why they go 
together easily, stand up in heavy service and meet exacting requirements every time. 





REPUBLIC STEEL CORPORATION 
BOLT AND NUT DIVISION e@ CLEVELAND 13, OHIO 
Export Department: Chrysler Building, New York 17, N.Y. 


Other Republic Products include Pipe, Sheets, Tubing, Hot Rolled and Cold Drawn Bars— Carbon, Alloy and Enduro Stainless Steels 
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tor Longest and Best Seevice... 


UPSON-WALTON 
LAYRITE (PREFORMED) ROPE 


HEREVER installation 
and maintenance costs are 
high (and that is practically 
everywhere) U-W Layrite wire 
rope can help lower them. And 
in almost every case where 
wire rope is used, Layrite will do a better job. 


For rotary drilling lines... mining machine ropes...all 
kinds of earthmoving and excavating machinery...grab 
buckets, shaft hoists, cargo falls—the instances where 
Layrite does a better job are as broad as all industry. 


Because every single strand in a U-W Layrite rope 
is preformed to the shape it will take in the rope before 
it ever comes in contact with another strand, Layrite 
is a permanent rope; it’s been constructed to hold its 
shape until the wires themselves wear out; it is safer 
and easier to handle . . . consequently it saves valuable 
time on the job in installation and saves expensive 
maintenance where shorter-lived rope would require 
re-rigging. 

For best service on any job, specify U-W Layrite Pre- 
formed, Perfection Grade. 


All Upson-Walton Products Available 
Through Your Local Upson-Walton Distributor 


Established 1871 


Copyright 1946—The Upson- Walton Company 


THE UPSON-WALTON COMPANY 


Wlanupacturers of Wire Rote. Wire Rope Fittings, Jackle Slacks 


MAIN OFFICES AND FACTORY: CLEVELAND 13 
241 Oliver Building 


Van Buren Street 


Chicago 7 


737 W 


OHIO 


Pittsburgh 22 
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NEW OPPORTUNITY for MORE SALES... 

MCL LLL LL RL LT 
line more worth-while for Distributors ...and see 
how we keep your customers posted in leading 
trade publications! 
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ARMSTRONG-BRAY & Co. 


5378 NORTHWEST HIGHWAY CHICAGO 30. U.S.A 


INDUSTRIAL 
READERS! 


At right is one of 

the ads appear- 

ing in the follow- 

ing publications, 

with a combined total 
circulation of over 

380,000 readers. 

PURCHASING - 

FACTORY MANAGEMENT 

& MAINTENANCE: 
MANUFACTURERS RECORD . 

POWER PLANT ENGINEERING . 

POWER . MILL & FACTORY . 
SOUTHERN POWER & INDUSTRY. 
SUGAR. MECHANICAL ENGINEERING. 
PAPER INDUSTRY & PAPER WORLD . 
TEXTILE WORLD . CHEMICAL & 
METALLURGICAL ENGINEERING . 
INDUSTRY & POWER.NATIONAL ENGINEER 
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Lunkenheimer ads promi- 
nently feature the better 
valve service rendered by 
Lunkenheimer Distributors. 
This means more business 
. .» for Distributors and for 
us...in a mutually profit- 
able relationship that is 
basic Lunkenheimer 
policy. 


THE 


LUNKENHEIMER 
co 


Cincinnati 14, Ohio, U.S.A. 
New York 13, Chicago 6, 
Boston 10, Philadelphia 7. 


Export Department: 


318-322 Hudson St., 
New York, 13, N.Y. 


















LOOK AT THE MARKET(O 


Here are the industries where you can sell Thor 44-inch electric drills... rated 
the degree of their volume importance. Using this chart, figure the number 
these industries in your territory—and you'll have a picture of the sales potenti 







for just this one iool! 


KEY TO INDUSTRY MARKET RATINGS 
MAJOR MARKET (Use drills in volume for production and maintenance) 
PRIME MARKET (Use drills for maintenance and some production) 
GOOD MARKET (Use drills primarily for installation ond 
FAIR MARKET —(Use drills for intermittent, pose 
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NOW, Picture the Sales and Profit Potentials sual, } 
of the COMPLETE Thor LINE! oxnoen 


Actually, no equipment you handle offers greater possibilities for sales and profit 


| RON 


—_, 


POLISHERS _ 





than Thor Portable Electric Tools. Every industrial plant, contractor and shop in 
your territory is a live prospect. Thor tools can be sold to them for dozens of 
different jobs. Every tool in the line has a time and money-saving application for 
your customers . . . from drills through screw drivers, nut-setters, grinders, sanders, 
polishers, hammers, saws, nibblers and tappers. , 
HAMMERS 
In the Thor line you have a wider range of sizes, speeds, and capacities in each 
type of electric tool . . . to meet every customer’s requirement for light or heavy 
duty production or maintenance work. This wide application, plus above-average 
dollar volume per unit of sale makes Thor a “Blue Ribbon” line to which you can 
profitably devote your time. 


INDEPENDENT PNEUMATIC TOOL COMPANY — 


600 W. Jackson Boulevard, Chicago 6, Illinois : TAPPER 
Birmingham Boston Buffalo Cleveland Detroit Los Angeles Mitwavkee New York Philadelphio 
Pittsburgh St. Louis Salt Lake City San Francisco Toronto, Canada London, England 





PORTABLE POWER 


ONLY THOR DISTRIBUTORS SELL TOOLS FOR EVERY CUSTOMER'S EVERY JOB 












This New DURO 10’ Tilting 
Arbor Saw has many 


e 
new features and x 


basic improvements 


A versatile low-cost machine for cutting 
metals, woods and plastics, with many ex- 
clusive advantages. Entire arbor and tilting 
mechanism suspended on rugged, extra- 


heavy precision machined trunnions. trial d 
Has capacity up to 3%" depth of cut and of the 

a working surface 1080 square inches with y- wong lh 
: ; the im 

regular extensions, or 1395 square inches a heen 
with special extensions. Distance in front of quizze: 
blade is 1454", and from blade to rip fence of Nick 
with regular extension 17”, or 25” with curren 
special extension providing greatest possi- field ai 
ble utility. Cast iron table top is made of NICHO 


close grained and polished surface. Motor 
mounting is designed for most Standard 
Motors. Has improved guards and safety 
features as integral part of unit—also pat- 
ented accurate improved Rip Fence and 
Miter Gauge. 

Send for Catalog—for full details and 
prices on the DURO 10-inch Circular Saw. 
Also lists specifications and prices of com- 
plete line of DURO single and multi-spindle 
Drill Presses, Circular Saws, Jointers, Routers, 
Shapers, Grinders, Lathes, Scroll Saws, Flex- 
ible Shaft Units and Portable Electric Drills. 


DURO “00S 


MACHINE TOOL DIVISION 


DURO METAL PRODUCTS CO., 2689 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF DURO@ HAND TOOLS 
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Norutnc develops the selling ability of an indus- 
trial distributor salesman like a thorough knowledge 
of the merchandise he has to offer. It promotes cus- 
tomer confidence — which is even more important than 
the immediate sale. Files — a fast-turnover item — are 
a broader subject than many people think; and “file 
quizzes” have been a popular “educational” feature 
of Nicholson advertising. Here’s another one appéaring 
currently in industrial magazines. We suggest that each 
field and floor man “brush up” on the answers. 


NICHOLSON FILE CO. © 42 ACORN ST., PROVIDENCE 1, R. I. 


(In Canada, Port Hope, Ont.) 





uestions 


1. Why are Mill files so named? 

2. How long (how measured) is an 8-inch file? 

3. What are the four general types of file teeth? 

4. About how many different files (distinguished by type, cut 
or size) are there? 250? 1600? 3000? 

5. In a double-cut file which is the “overcut” and which the 
“upeut”? ; 

6. What designations cover the four general degrees of coarse- 
ness in the more commonly used files? 

7. What are Swiss Pattern files and how, in general character- 
istics, do they differ from American Pattern files? 

8. Special-cut files are generally used on what metals or alloys 
(name four) ? 

















a. Ut, LCN Sa ‘ 


9. What machinists’ files are not double-cut? 

10. What is a Lead Float? A Riffler? 

11. What type files come in flexible as well as rigid form; and 
how and on what are they generally used? 

12. As distinguished by crose-section, name eight common 
shapes of files? 

13. Name six “Do’s” or “Don'ts” that will lengthen the life of 
any file? 

14. What are the chief characteristics of a Lathe file? 

15. How does a Brass file differ from an ordinary Flat file? 


Al 
> — . 
f a 

Cc “~ iw 
4 y 
, c" 
v ac. — a 
A check-up on the correctness of answers to the foregoing ques- 
tions can be made by referring to the following pages of “File 
Filosophy.” If you don’t have this widely read authority on files 


and filing, write for as many copies as are reasonably needed by 
your staff. FREE. 















1—Page 13. 8—Pages 33 
2—Page 11. to 37. 
3—Page 12. 9—Page 15. 
4—Page 9 (or 10—Pages 24 
see Richoloon and 36. 
ay tt, Ll—Page 22 
ti ge 22. 
In The “Sat- 12—Pages 14, 
urday Eve- 16 and 17. 
_ ning Post). 13—Pages 30 
S—Page 10. and 38 
— = 14—Page 31. 
=F Une 15—Page 36. 
and 21. 
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DODGE ADVERTISING IS YOUR ADVERTISING 








When 
plant 


art 

Dodg 
Your service to American Industry is = 
the theme of this full page ad, ap- a 
pearing in Business Week and a list pa 
of leading industrial publications... ind 
This theme is an important part of - : 
every Dodge ad, because Dodge is incr 
keenly aware of the vital service of dist 
Industrial Distributors in helping to you 
nr the wheels of production turn- Dod 

im 
ing. Dodge advertising is, in a real aes 
sense, YOUR ADVERTISING. mie 
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When the Dodge Transmissioneer walks into your 
plant he carries news of the latest developments 
in power transmission equipment. He has passed 
rigid tests after an intensive training course at the 
Dodge factory. He is qualified to recommend the 
latest*and correct equipment for most efficient 
mechanical transmission of power. 


DODGE power transmission equip- 
ment is available to manufacturers 
through a nation-wide net-work of 
industrial distributors. The service 
of these distributors is vital to our 
industrial welfare. Their localized 
distribution of machinery and tools, 
helps prevent work stoppages due 
to breakdowns—removes an inven- 
tory burden from manufacturers — 
increases the speed and efficiency of 
our national industrial operations. 
Associated with these Dodge 
distributors are 313 factory-trained 
Transmissioneers, qualified to help 
you on power transmission problems. 
For information on latest develop- 
ments in this field call your 
Dodge distributor. You'll find 
him listed in your classified 
phone directory under “Power 
Transmission Equipment.” 


DODGE MFG. CORP. 
MISHAWAKAs+ INDIANA 














Prompt delivery to your receiving dock is an- 
other valuable service provided by the Distribu- 
tor. Avoiding delays involved in shipments from 
distant points, the Industrial Distributor helps 
prevent work stoppages due to breakdowns. 





MISHAWAKA 


Dodge TRANSMISSIONEERS Provide 


These Valuable Extra Services 





Your local Dodge Distributor—who provides 
Transmissioneering service —helps you reduce 
your inventory by carrying in his stock, not 
only a complete line of Dodge equipment, but 
many other allied products which you need. 





Less time and ‘‘paper work” are involved for you 
because of-the variety and completeness of 
the Distributor’s stocks. There’s convenience 
for you in meeting your needs from one source; 
fewer orders to make, fewer invoices to check. 


Copyriaht, 1946, Dodge Mfg. Corp. 
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@ It was a problem that had to do with beet shredder knives used 
by the beet sugar industry. Because of the abrasive material and 
foreign matter that get mixed in with the beets, these shredder 
knives are subject to very harsh treatment. Yet the nature of the 
work requires that the knives be kept sharp and clean-cutting at all 
times. Resharpening requires both routing and filing, a slow and 
tedious job when done by hand as it formerly was. 


The solution to this tough resharpening problem was found by a 
Disstoneer*. Machines which do the work automatically, with much 
greater speed, accuracy and economy, were developed. Today, these 
routing and filing machines, exclusive Disston products, will be 
found in practically all beet sugar mills. 


Aaother clear-cut case of Dission 
leadership | MO es 





ing knowledge, to find the right tool for you—to 
Sat aod to cut metal and other materials—and 
TO CUT YOUR COST OF PRODUCTION— 
not only on special work, but on ordinary jobs as well, 





DISSTON Automatic Beet Knife Filing Machines 


Machines greatly speed up 
work and increase accuracy 
of sousing and filing. This 
prolongs life of knives, pro- 
duces uniform cossettes and 
affords better extraction... 
more sugar per ton of beets. 
Type C Machine has 2 heads 
for sharpening. Type F Mia- 
chine has a single head for 
routing. 








Your operations may be vastly different, but if they include the cutting of 
heavy timbers, you will be interested in the... 











It enables you to cut through heavy timbers in but a fraction of the time required for cross-cut 
saws. Thousands of Disston Chain Saws are speeding up work and cutting costs in timberlands, 
on s and construction jobs, in mines and many other industries. Write for full particulars 
and learn how Disston Chain Saws are helping users increase production and profits. 

















HENRY DISSTON & SONS, INC., 923 Tacony, Philadelphia 35, Pa, U.S. A 
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Advertising is reaching many 
thousands of buyers of cutting 
tools. They will read this adver- 
tisement in the September 16th 
and October 14th issues of 
Newsweek, the September 
28th and October 26th issues 
of Business Week, the Septem- 
ber 15th and October 15th is- 
sues of Modern Industry, the 
September 26th issue of Ameri- 
can Machinist and the Sep- 
tember and October issues of 
Mill and Factory. 


HENRY DISSTON & SONS, INC. 
$23 Tacony, Philadelphia 35, Pa., U.S. A. 


Branches: Boston, Chicago, Detroit, Memphis, New 

Orleans, Seattle, Portland, Ore., San Francisco, 

Vancouver, B. C. Canadian Factory: Toronto. 
Australian Factory: Sydney, N.S.W. 
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iH: 
BUSINESS 


is now 
bigger 
than ever 


—say Goodyear 
distributors 


‘UPPLY houses that carry the Goodyear 
big hose line have good reason to be 
satisfied just now. For one thing, the market 
for larger types of hose is tremendous and 
Goodyear quality is unapproached. 


And just as important, Goodyear’s supply is 
keeping pace with demand, with deliveries on 
a prewar basis on most items. 


A Goodyear Franchise will give you an “in” 
on this mighty profitable business. It will give 


you such other advantages as high dollar 
volume, excellent profit margin, and the back- 
ing of sell-packed advertising that directs 
customers right to your door. No wonder 
Goodyear Industrial Rubber Products are 
rated among their top money-makers by lead- 
ing distributors. 


There may be a Goodyear distributorship 
available in your territory right now. Why 
not inquire? Write: Goodyear, Akron 16, 
Ohio or Los Angeles 54, California. 


choke) bad N Ue lol) wm toh me Wa -Vie-V:18; 
ON NORMAL DELIVERY SCHEDULE 


WATER SUCTION HOSE 


OIL SUCTION AND DISCHARGE FIRE HOSE 


DREDGING SLEEVES 


INDUSTRIAL. VACUUM HOSE 
CEMENT AND CONCRETE PLACING 


HOSE FURNACE CLEANING HOSE HOSE 


DIVERSIPIPE 


FIRE ENGINE SUCTION HOSE 


PHOSPHATE FLEXIBLE HOSE 


Also — many sizes and types of vertical braided hose 


GOOD*YEAR 


THE GREATEST NAME IN RUBBER 
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TAPS 
CARRYING | his NAMES 
are Fasier To SELL 


THEY HAVE 


COLD-TEMPER 


Every Threadwell High Speed Tap treated at 120° 
below zero to give it extra hardness without brit- 
tleness. 


GREASELESS RUST-PROOFING 


that keeps Threadwell Taps clean and shining — 
never messy or sticky to handle. 


POLISHED FLUTES 


that provide extra protection against chip clogging 
and consequent tap breakage. 


ALL THESE 










ADDED SELLING POINTS 


COLOR “'1-DOT-IFICATION”’ 
for instant identification of cut thread taps (red 
dot), commercial ground (white dot) and preci- 
sion ground (blue dot). 


PACKED IN TAP-CAPSULES 

of transparent plastic that protect ground threads 
while making it easy to select type and size with- 
out unwrapping. 


‘“‘PERSONAL ATTENTION”, SERVICE 


from the factory so that individual tap needs are 
promptly and efficiently met at all times. 


REMEMBER: Th readwell COLD-TEMPER Taps are sold exclusively through Mill 
Supply Distributors and Threadwell advertising always directs tap buyers to the 


Threadwell distributor. 


THREAD WELL TAP AND DIE COMPANY 
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- GREENFIELD, MASSACHUSETTS, U.S. 
CALIFORNIA OFFICE, THREADWELL TAP & DIE CO. OF CALIF., 1322 SANTA FE AVE, LOS ANGELES 21 
_ 
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Western Manufacturing Company of Detroit Morse Flexible couplings—in either roller 
uses Morse Flexible couplings at all shaft- chain or silent chain design—are available 
connecting points in their Model 9000-E in a wide variety of stock sizes. Data on 
transmission and secondary speed reducer. larger sizes on request. 


MORSE CHAIN COMPANY — Ithaca, N.Y. — Detroit 8, Michigan 


MORSE ROLLER and SILENT CHAINS 
SPROCKETS + FLEXIBLE COUPLINGS + CLUTCHES 
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Bt the plants you call on are going up. But 
9esn't mean the door is shut on all produc- 
savings. Just have your prospects glance over 
i actual case studies on this page to see a few 
the many places where Atkins Silver Steel 
urled-Chip” Blades HAVE cut costs—and cut 





, « No. 400 conan oe 
An 18", cuts throug 7a 



















Fi ks | ly to the Atkins- | 
Blade es cinutes at O at the time re- m oad ee s mary o the ins _ oped 
eve at 130 — of plade— 3° min- FCurled-Chip tooth, there is a way of getting a saw 
n ‘ 
‘quired by ee apse. 9 slice through metal faster—with less power. 
utes per c@ 























There is a way to get blades to stay on the job 
longer to reduce downtime—and to cut more 
accurately, reducing re-machining. Ask customers 


to prove it to themselves ... 

3.6 square inches 

on SAE-3135 with Atkins 
e. 


‘Cerled-Chip Bled ...Ask Them to Make the “’Stop-Watch’’ 


Test On THEIR Work in THEIR Shop.... 


Let Atkins “Curled-Chip” Blades tell 
their own cost-cutting story on 


ci ees ae 





— 





4140 steel, 3” diam. t 
rate of 1% minutes Son aun, 
twice as fast as previous blade. 


Blade life increased . 
— 8 to 10 compare performance with the blades they are 


work of their choosing. Have them 


now using. Plenty have said “it can't be done” only 
to see “Curled-Chip” blades cut at unheard of 


rates for unheard of cutting periods. 


E. C. ATKINS AND COMPANY 
HOME OFFICE AND FACTORY: 
402 South Illinois Street, indianapolis 9, indiana 
BRANCH FACTORY: Portiand, Oregon 


BRANCH OFFICES: 
Atlanta + Chicago *« Memphis « New Grieans + New York 
San Francisco 


© 1946, E. C. Atkins and Company 


. bs aa 
ATKINS BLADES TAKE THE “HACK » Sur oF HACK 


5 AWING 


 } 
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I Your Industrial Buyers 


/ Are always on the lookout for ways to increase 
output without cutting quality. They are reading 
this advertisement in leading trade papers. You 
can profit by featuring Corbin Screws to this 
interested audience. 





steel driving bit is held firmly in the Phillips 
Recessed Head, surrounded and centered in a 


a persistent fear that the driver wil sli firm grip that insures straight-line driving. Pro- 
the work. Wobble Worries i duction increases, fatigue decreases . . . profits 

cause fatigue and irritation. show up. 
There are no Wobble Worries i Add Corbin uniformity, and you have one 
answer to higher wages with lower selling prices. 
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HERE’S WHY PROGRESSIVE DEALERS 


“Our sales 


That’s the story of one Missouri 


dealer. Why not discover how you can 
hit new profit peaks with this great new 
Allis-Chalmers Franchise! 


ERE IS what this dealer says: “tur 
sales doubled since taking on the 
A-C franchise a year ago. Because buyers 
are eager for A-C motors... we have 
built up a steady demand, with a rapidly 
increasing backlog for future delivery 
... has meant unexpected prosperity for 
us.” (Dealer's name upon request) 
Would you like to see a profit story 
like that on your books? Of course you 
would — and you can! 
Allis-Chalmers, producers of the 
world’s widest range of major industrial 
equipment, offers what it believes to be 
one of the finest industrial franchises on 
the market! A strong statement? Yes, 
but we can prove it. Check these seven 
quick facts and convince yourself. wae 


DISTRIBUTION ROTARY COMPRESSORS, Circuit WELDERS ond 
TRANSFORMERS VACUUM PUMPS BREAKERS ACCESSORIES 
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Ou 


CHOOSE AN ALLIS-CHALMERS FRANCHISE: 









bled in L year!” 





Immediate business! 
A share of factory busi- 
ness in your defined 
territory becomes yours 


when you contract for 
an A-C franchise. 





2 


Established market 
means immediate 
profits! A-C industrial 
products enjoy wide 
acceptance in every 
major industry today! 








3 


Bounded sales terri- 
tory! Your franchise 
contract will specify 
your sales territory in 
terms of state and 
county boundary lines. 








A 


Eight major lines to 
cover all industries! 
Sell not only to all fac- 
tories in your territory 
but sell a big percent- 
age of all they need! 




















> 


Prices are fair and 
competitive! All prod- 
ucts are priced with a 
liberal allowance for 
satisfactory and profit- 
able mark-up for you! 








6 


Supervised training 


7 


Supply of merchan- 





rogram! Increase the 
selling effectiveness of 
your salesman. Taught 
by experienced sales, 
engineering experts! 








dising aids! These sell- 
ing aids include decals, 
envelope stuffers, signs, 
and advertising mat 
service. 











ALLI 


Write to Dealer Sales Dept., ALLIs-CHALMERS, MILWAUKEE 1, Wis. 


Over 1,800,000 readers every 
month see advertising that 
builds goodwill for you in 
leading news and business 
journals! 


In addition, over 2V, million 
readers who buy YOUR 
products see A-C advertising 
in the leading trade maga- 
zines every month! A 2110 


‘> CHALMERS 
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Meeting your customers’ requirements be- 
comes a simple matter when you handle 
Bethlehem fastenings. For, both in variety of 
styles and sizes, the Bethlehem fastenings 
line is complete from A to Z. It comprises 
3500 individual items . . . including every- 
thing from standard machine bolts to highly- 
specialized fastenings for applications involv- 


ing high temperatures and high pressures. 

Bethlehem fastenings are made by precision 
methods from high-quality steels. This, along 
with frequent critical inspections during 
manufacture, is assurance of dependability. 
Variety ... quality . .. dependability —they’re 
all good reasons why it pays to make Beth- 
lehem your source of supply for fastenings. 


BETHLEHEM STEEL COMPANY, BETHLEHEM, Pa. 
On the Pacific Coast Bethlehem products are sold by 


Bethlehem Pacific Coast Steel Corporation 


gETHLEHEW 
STEEL 
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HANDI-LUBERS 
For 25 Lb. PAILS 





LEVER TYPE 
GREASE GUNS 17 or 
19 oz. Capacity 


GREASE yf | 










PUSH-TYPE 
GREASE GUNS 


9 or 15 oz. BUCKET PUMPS 


30 Lb, Capacity 


CENTRO-MATIC 








DRUM PUMPS LUBRICATING 


SYSTEMS 
1 


FOR A SINGLE 
MACHINE OR 
A BATTERY OF 
MACHINES... 










74 Complete Line 


The Lincoln Line is complete and bed 
includes a wide variety of equipment od 
for lubricating industrial machinery 
and equipment—Hand and Air-Oper- 
ated Grease Guns, High Pressure and 
Volume-Type Bucket Pumps, Filler 
Pumps, Transfer Pumps, Heavy-Duty 
Drum Pumps, Centro-Matic Single 
Line Lubricating Systems, and Grease 
Fittings of all types and sizes. 
A few of the many items are 
illustrated above. 











Lincoln Lubricating Equipment is nationally advertised in leading 
trade papers. This carefully planned program makes it easier 
and more profitable to sell Lincoln Lubricating Equipment— 
“The Finest That Money Can Buy.” 

Complete Information on how you can 
become a Lincoln Wholesaler will be sent 
upon request. 


5701 NATURAL BRIDGE 
ST. LOUIS 20, MO, 


B46-11 


LINCOLN qeaterny 
ENGINEERING COMPANY Wiudtceccadichceecacee Moe aca Be ae Bat Les a4 
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Often the “special” metal cut- 

5 omens aan ting tool you require differs so little from 
out a standard tool that it pays to check your 

Cakk Y NATIONAL catalog first. Whenever you can use a 
standard size tool, as listed in the catalog, you 


DISTRI BuUTOR! can reduce your cutting tool costs. 


an qoury enaten ot tho CONEY have Whether you require standard or special sizes, you 


distributors 1 Cutting Tools. Every National 


sned man to serve YOU Coll can be sure of getting the right tool for each metal 
distributor hes © erin 5 or any staple cutting job when you specify NATIONAL Tools. 


your National distributor 
industrial product. 


Leading 


| | 
| 


NATIONAL ~ 


TWIST DRILL AND TOOL COMPANY 


ROCHESTER, MICH., U.S.A. 
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HAND BLADES 


ARE MADE OF 
\ MOLYBDENUM 


HIGH SPEED STEEL. 
THEIR OUTSTANDING FEATURE 

UNBREAKABLE 
THEREFORE 

SAFER\, 
and | 

MORE x iain oa 

/ 


AMERICAN SAW & MFG. CO. 


_ SPRINGFIELD, MASSACHUSETTS 


ee SECC T TEE EL LLL iddeldadtetaddetdedatddddtdtteddddddadd he Eee 


; 
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= = = 
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° 
PLUS WATER 
LUTIONS 


FATS, 


YES, NAPOLEON— 
HARD-HITTING CONSUMER 
ADS, DIRECT MAIL, DISPLAYS, 
STREAMERS, ETC. 
BOOST JOBBER SALES! — 


Kod TRADE PAPER PUDLIMED ; : 
e ie e \ 
| a rl or oration 520 N. MICHIGAN AVE. ; 
CHICAGO 11, ILLINOIS \h 
‘ OF AMERICA ‘ 
Member of Notional Safety Council STN \ a 
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Years ago, when American Industry was still in 
its infancy, The Wm. Powell Company adopted 
a definite, farsighted policy . . . to concentrate on 
making valves only—valves of every design, for 
every service in every branch of industry. 


That is why, today, Powell can supply valves to 
meet every known flow control requirement in 
your plant. And, if you have any flow control 
problems, Powell Engineers will gladly help you 
solve them. 


When writing for catalogs, kindly specify whether 
you are chiefly interested in Bronze, Iron, Steel 
or Corrosion-Resistant Valves. 


on Fig. 1708 


The Wm. Powell Co., Cincinnati 22, Ohio 


DISTRIBUTORS AND STOCKS IN ALL PRINCIPAL CITIES 


Fig. 560 


Fig. 241—125-pound Iron Body 
Bronze Mounted Globe Valve. Has 
flanged ends, outside screw rising 
stem, bolted flanged yoke and re- 
grindable, renewable bronze seat and 
disc. Also available in All tron. 


Fig. 17086—200-pound Bronze Globe 
Valve with screwed ends, union bon- 
net, renewable stainiess steel seat 
and regrindable, renewable, wear- 
resisting ‘‘Powellium’” nickel-bronze 
disc. 
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Fig. 1793 


Fig. 150—150-pound Bronze Globe 
Valve with screwed ends, union bon- 
net and renewable composition disc. 


Fig. 660—200-pound Bronze Re- 
grinding Horizontal Swing Check 
Valve. Screwed ends, screwed-on cap 
and regrindable, renewable bronze 
disc. 


Fig. 1793—125-pound tron Body 
Bronze Mounted Gate Valve with 
flanged ends, outside screw rising 
stem, bolted flanged yoke, bronze 
seat rings and taper wedge solid disc. 
Also available in All iron. 
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He can always roan Brand! Rope 


The hard jobs with the heavy loads are just what “AMERICAN 
BRAND” ROPE is made for. American Manufacturing Company takes 
great pride in producing rope of consistent uniformity. Quality starts 
with selection of the very best fibres. Strength is a result of careful 
blending in manufacture. Long life comes from waterproofing with 
a special cordage solution which seals in natural fibre moisture. 
“AMERICAN BRAND” ROPE is made in a full range of sizes for 
all Marine, Agricultural, Fishing and Industrial uses. 


o 
ied > 2 





a 


“American Brand 


CORDAGE 


ROPE * TWINE * OAKUM ° PACKING 
A Complete Line from One Source of Supply 





AMERICAN MANUFACTURING COMPANY, BROOKLYN 22, N. Y. 


Branch Factories: $T. LOUIS CORDAGE MILLS, ST. LOUIS 4, MO. - DELAWARE RIVER JUTE MILLS, PHILADELPHIA 48, PA. 
Sales Offices: BALTIMORE * BOSTON * CHICAGO * HOUSTON * NEW ORLEANS * PHILADELPHIA 
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IMPLICITY—a steel, tube-like track through which travels 

a specially constructed chain equipped with wheels in 
both horizontal and vertical planes—that’s the reason for 
ZIG-ZAG’s high efficiency. Low friction loss because loads 
are carried on the center line of the track as the chain flows 
through like water through a pipe. Extreme flexibility be- 
cause design permits curves with 2’ radius, speeds from 4” 
to 34” per minute and unit loads up to 250 Ibs. 

ZIG-ZAG Continuous Power Conveyor adds efficiency 
and economy to any production line. Get complete details 
of how ZIG-ZAG can bring greater profits to your plant 
operations—write for free catalog A-83. Or better yet, ask 
for a Richards-Wilcox engineer to analyze your plant and 
show what ZIG-ZAG can do for you. 


1880 + Over 66 Years * 1946 


Richards-Wilcox Mfg. Co. 


“A HANGER FOR ANY DOOR THAT SLIDES” 
AURORA, ILLINOIS, U.S.A. 
Branches: New York Chicago Boston Philadelphia Cleveland Cincinnati Washington 
Indianapolis St. Louis New Orleans Des Moines Minneapol 
Los Angeles San Francisco Omehe Seattle Detroit Atlanta Pittaburgh 





Richards-Wileoz Canadian Co., Ltd, London, Ont., Montreal, Winnipeg 
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‘Just like water 
through a. pipe!" 


Engineered for 
Simplicity and Economy 


@ Horizontal and vertical wheel units alter- 
nate in a continuous chain traveling through 
special steel tubing. 


@ Complete flexibility for installation in 
any plant. Easily installed, easily changed 
to conform to plant alterations. 


@ SAFE—all moving parts fully enclosed. 
® Low first costs. Low power factor. 


@ Load capacity: Single suspension 65 Ibs. 
per foot—double suspension 125 Ibs. per 
foot. 


@ Standard horizontal or vertical curves— 
two-foot radius. (Stock load pendants in- 
cluding automatic turning units available.) 



















HERE'S THE LOW COST 
TO YOUR CUSTOMERS 
per $1,000 of financing 


12-Month Terms ......$ 32.50 
24-Month Terms ......-. 67.50 
36-Month Terms eeeeee 107.50 


——— 


cr 


COMMERCIAL CREDIT 


(ey ey 
8 0 
( apital and Surplus ¢ 8900000 


BALTIMORE 2, MP: 





OF MACHINERY 
AND EQUIPMENT 


time payment plan 


with this 3-star 





* Helps you get business immediately which otherwise might be lost 
* Pays you your full selling price in cash 


* Involves no cost, credit risk or contingent liability on your part 





Here is a plan that helps you step up your sales . . . by 
offering customers the convenience of easy terms on 
purchases of heavy machinery and equipment. 


Commercial Credit’s Heavy Machinery and Equipment 
Financing Plan provides low cost financing for your 
customers . . . and operates entirely without cost to you. 
We purchase your customers’ paper from you without 
recourse ... you get your full selling price in cash . . . and 
you are in no way liable if your customer fails to complete 
payments under the financing agreement. 


A booklet which you can use in offering this plan is 
yours for the asking. Let us send you a copy... with 
more information about how this plan will work for you. 
Write to the nearest Commercial Credit office listed below 
for booklet HI-1. 


COMMERCIAL FINANCING DIVISIONS: 
Baltimore, New York, Chicago, Los Angeles, 
San Francisco, Portland, Ore. 


OPERATING OFFICES IN ALL PRINCIPAL CITIES OF UNITED STATES AND CANADA 
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More and more Besly Taps are being sold 
throughout America. More of all taps made 
are Beslys. Together, these facts are sig- 
nificant. They show how highly Besly Taps 
are regarded by leading tap users. . . and 
reflect the success of Besly’s powerful 5- 
Step Plan of sales promotion. 

Profit-minded distributors will find many 
advantages in selling Besly Taps. Back of 
a good product and nation-wide acceptance 
are consistent trade press advertising and 
a service organization of shop-trained men 
to assist distributors’ salesmen. 

It will pay you to get the facts. Write 
today for full details of the Besly Plan. 


BESLY TAPS e« BESLY TITAN ABRASIVE WHEELS 
BESLY GRINDERS AND ACCESSORIES 






CHARLES H. BESLY AND COMPANY, 118-124 N. Clinton St., Chicago 6, Ill. » Factory: Beloit, Wis. 
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ucts WE CAN 
DELIVER! 


PROD 


Wr most everything sold out months and years 
in advance, isn’t it refreshing to find some products 
you can get and deliver to hungry Buyers? 

That's the way it is with IDEAL Live Centers for 
Lathes, and the other IDEAL Products listed below. 
We have them in stock for prompt shipment— first 
SAVES MAN HOURS come, first served. 

Years of IDEAL promotional work has created a 
great demand for Live Centers—because Machine 
Shops have learned about the great increase 
in machine output per hour which Live Centers 
raed make possible. 


CENTER COSTS HERE’S A SALES TALK YOU CAN GIVE 
TO PROSPECTIVE CUSTOMERS 


IDEAL LIVE CENTERS 


@ Make possible deeper cuts and faster turning speeds 
@ Prevent Center Overheating and possibly buraing of work 
@ Speeds up machine production per hour 


FOUR INTERCHANGEABLE INSERTS—for the ma- 
jority of jobs the IDEAL ‘‘Multi-Duty’’ Live Center is 
preferred, with its four interchangeable inserts for 
all centered and uncentered work. Sizes up to 5 
Morse Taper. 

IDEAL “‘Heavy-Duty”’ Live Center handles up to 
9,000 lbs. radial load—13,250 lbs. thrust load at 
100 R.P.M. Eccentricity tolerance is .0000 to .0005”, 
assuring continuous accuracy. Sizes 4, 5, 6, 7, 
Morse Taper. 

STOCK THESE IDEAL PRODUCTS—IMMEDIATE DELIVERY 


Live Centers Tachometers Dust Collector 
Metal Etchers Lathe Chucks Grinding Wheel Dresser 


IDEAL INDUSTRIES, Inc. 


Successor fo Ideal Commutator Dresser Co. 
1000 PARK AVENUE SYCAMORE, ILLINOIS 


Distributed Jhrough 
AMERICA’S LEADING 
WHOLESALERS 


TURNS HEAVIER LOADS 


SIMPLIFIES SET-UPS 


7 


= 
4 


~~ 


“<< 
~ 
aot 


MILL SUPPLIES © SEPTEMBER, 1946 









Oe 


EY T0 MORE PROFITS 


tise Pea 





| + 5 ll the advantages to jobbers and dealers 
; ithe circle © line of nuts and bolts. . . 


Sra props because the uniform, controlled 
iality Of every circle @ nut and bolt increases 
imefiiciency . . . calls for plenty of 
bfepeat business. 
because the circle © line is widely 
> your customers and prospects — 
mand which you can 





iTiil. 


a: i e circle ® line of nuts and 
i ir key to more profits. 








Ices | 
N.Y. ° SALES men Church Stre 


& 
rH Laconann sae international Corp.- 


BUFFALO BOLT COM 





HOW MUCH OF A PUMP 
EXPERT 001 HAVE TO 


BE TO SELL GOULDS ? 


No, you don’t need to be a pump 
expert to sell Goulds ‘‘Commer- 
cial Line’’ pumps. All you need 


to know is the service conditions 


of the job. The application chart 
helps you decide whether a Cen- 
trifugal, Rotary or a Reciprocating 


GOULDS COMMERCIAL 
LINE IS EASY TO SELL 
BECAUSE ITS 
CATALOGED AS TO 
‘TYPE, APPLICATION 
AND CAPACITY / 


Pump is best. The catalog tells you 


the whole story. 


And there is no trick to pricing, 
as each pump is priced simply and 
clearly. Have you placed your stock 
order?’ If not, get in touch with 
Pump Headquarters. 


Othe /§ PUMPS, INC. 


Means Business for You! 
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GLOBE VALVE 
(Fig. — 0710) 


... 250 Ibs. steam working pressure; 
500 Ibs. cold water, oil or gas pres- 
sure — non-shock. Extremely rugged 
iron body, bronze mounted globe 
valve of the regrinding type. Has 
ample safety factor to withstand the 
stresses and strains of high pressure. 
Bronze stems with Acme threads are 
of aw proportions for strength 
and ease of operation. Without re- 
moving valve from line, seat 

disc may be when neces- 


2 reground 
sary. Sizes 2” through 12”. 


HUB END GATE VALVE 
(Fig. — 0431) 


- « » 175 lbs. cold water working 
pressure — non-shock. A non-rising 
stem gate valve designed for use 
with Indicator Posts on lines below 
ground or floor level. Body of semi- 
steel with high tensile strength, re- 
inforced at all points of strain. Stem 
of heavy bronze with Acme threads 
for additional lifting strength and 
ease of operation. All parts in con- 
tact with stem are bronze or bronze 
lined to prevent corrosion, reduce 
friction. Sizes 4” through 14”. 


IMPROVED “’SPHERO” 


BALL VALVES 
(Fig. — 0850) 


. +. 250 Ibs. steam working pressure; 
500 Ibs. cold water, oil or gas pres- 
sure — non-sh A quick opening 
valve with full flow. 1, turn fully 
controls valve. Eliminates all easily 
corroded, threaded parts in line of 
flow .. . offers less resistance to 
flow. Cleaning of working parts can 
be accomplished without removing 
val ve from line. Sizes 1.” through 8”. 


ASBESTOS PACKED COCK 
(Fig. — 0805) 


+. 125 Ibs. steam working pressure; 
200 Ibs. cold water, oil or gas pres- 
sure — non-shock. Grooved, asbestos 
packed plug cock for boiler blow- 
off service or controlling the flow 
of certain acids. Body plug and 
gland are semi-steel with great 
strength. Plug is barffed (protected 
against rust by a special process). 
Asbestos groove packing is vulca- 
nized . . . provides a smooth, non- 

lling bearing for the plug. Sizes 
i," through 6”, 


IRON BODY GATE VALVE 
(Fig. — 0405) 


+ » « 125 Ibs, steam; 200 Ibs. cold 
water, oil or gas (pressures vary 
with sizes). Designed for general 
service on steam, water, gas or oil 
where unobstructed full flow is de- 
sired. Strong construction with re- 
inforcing. where required to give 
extra strength, long, trouble-free 
life. Bronze mounted, outside screw 

yoke, solid wedge, taper seat. 
Valves may be repacked under pres- 
sure when wide open. Sizes 2” 
through 24”. 
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FROM A 
PARKER ENGINEER’S NOTEBOOK 


Better than a two-to-one advantage from the stand- 
point of number of connections, alone! 

But that’s only one advantage of Parker Fluid 
Power Engineering. Take the actual case pictured: 
the circuit is more compact, more efficient, cleaner 
(because there are no sealing compounds or pipe 
threading operations), and it’s vibration-proof, too. 

Every Parker fitting is a coupling—easy to dis- 


THE PARKER APPLIANCE CO. 


NEW YORK © DAYTON «© CLEVELAND © CHICAGO e LOS ANGELES 


FLUID POWER PRODUCTS FOR ALL INDUSTRY 





assemble without disturbing the circuit or using 
gaskets and compounds. You'll save time, money 
and materials at every stage. 

May we show you how Fluid Power can be engi- 


neered to your requirements? 
* * o 


Standard Parker valves and couplings are built in sizes to’ 


cover a wide range of exacting conditions—stocks are available 
at your distributors and at Parker warehouses. 
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One 


SIMPLE 
TOOL « « 





to perform 


Many Time-Saving Operations 


Here is a tool that has been used over the years, 
saving time and money in many shops . . . proved in 
performance . . . accepted as practical, economical 
and meeting every requirement for the purposes 
intended. 


With R and L Tools on your customers’ turret 
lathes and screw machines, assured production speed 
up in production is made possible by "doubling up" 
on many operations. This simple, single tool will drill, 
rough or finish turn, turn two diameters, chamfer, 
center or burnish. And its combination features per- 
mit handling two or three of these operations simul- 
taneously. Fostennneen, it can be changed from right 
to left hand operation in ten seconds. 


Here indeed is an opportunity for distributors to 


render a worth while service to their machine shop 
customers . . . a service that will be mutually 
profitable. 


R and L is backing up its distributors with a well 
organized and comprehensive advertising campaign 
running in twelve of the leading publications reach- 
ing the nation's metal working shops. This extensive 
promotion plus an already well established acceptance 
in shops, arsenals, airplane plants and government 
contractors gives R and L distributors an "in" with 
prospective customers which simplifies the selling job 
and leads to a substantial profit-building business. 


R and L Tools are sold through selected distributors. 


YOUR TERRITORY MAY BE OPEN— 
WRITE US ABOUT IT NOW 


F-1, TOOLS 


1825 BRISTOL STREET. NICETOWN. PHILADELPHIA, PA. 








MILL SUPPLIES © SEPTEMBER, 1946 















TWO 


benchmaster OFFERS A 





FOR BOTH HORIZONTAL 
AND VERTICAL MILLING 


This versatile benchmaster milling machine 
is an indispensable item for every wood, 
plastics and metal working shop. Simply by 
interchanging spindle attachments, it is 
quickly and easily converted from a vertical 
miller to a conventional horizontal milling 
machine with overarm and arbor. 

Unsurpassed for precision die making, die 
sinking, slotting, facing, side milling, key 
seating, jig boring, angle slotting and many 
other jobs about the shop... yet this bench- 
master milling machine costs so little and 
saves so much space that it practically sells 
itself to your customers. 

The milling machine is typical of all bench- 
master tools. Their top quality, versatility 
and lew cest guarantee sizeable initial sales 
in every branch of industry. Add to this a 
hard-hitting national advertising campaign 
plus full distributor cooperation and-you’ll 
realize why benchmaster offers you such 
high-profit opportunities. 

Whether it’s machine shop, workshop or 


LOW-PRICED BENCH MACHINE 








benchmaster mill with horizontal spindle and overarm 


school-shop... and whatever the industry... 
you'll find that benchmaster’s products are 
the kind that are needed and bought. In the 
biggest industries — steel, shipbuilding, air- 
craft; in the precision plants - radio, watch- 
making, musical intruments; in the smallest 
shops—toy manufacturing, technical schools, 
job shops; everywhere you go there is a score of 
reasons why benchmaster tools are preferred. 


WRITE FOR FULL INFORMATION ABOUT 
THE MILLING MACHINE AND THESE OTHER 
HIGH Quality benchmaster tooLs 


benchmaster’s sturdy inclinable 4-ton punch 
press...6” rotary table...precision collets... 
swivel vise, etc. are in use in hundreds of 
machine shops in over 50 industries. Proved 
operating ease, maximum safety and negli- 
gible maintenance costs make them ideal 
for every kind of shop installation. Write 
today for FREE pamphlets giving complete 
information and engineering specifications 
of the entire benchmaster line of tools. 


SPECIFICATIONS (Same for Horizontal or Vertical, except as marked) 

Table sizes: 6"x 18” with three “T” slots %”—2” center. Longitudinal travel: 12%”. Traverse travel: 5%”. Vertical travel: 
8%” on vertical mill—9%" on horizontal mill. Ball thrust bearings on vertical lead screw. Spindle made of alloy steel mounted 
on Timken Taper roller bearings. No. 2 Morse taper in spindle. Arbor %" or 1” diameter optional. Overarm 1%” diameter pre- 
cision ground and stressproof. ““V”’ belt, pulley and motor bracket standard equipment. Height: 28” either vertical or horizontal 
with overarm. Weight (less motor) 215 lbs. Shipping weight (less motor) 270 lbs. Spindle arm swings 60° each side of center, 
graduating in degrees. All dials on feed screws graduated to read in thousandths of an inch. Mills furnished with hand feed. Rack 
and pinion feed, optional extra. Giblock on table, saddle and knee, standard equipment. Requires % h.p. motor. Spindle speeds, 
using standard 1725, r.p.m. motor, 450, 850, 1400, 2100 r.p.m. 


benchmaster 


MANUFACTURING COMPANY 


2932 We tF JLEVAROD 
\ ee oe) ee Vee San Sot ome 


PIcCoO 8 
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Compressed Air offers Industry a new source of power and a 
new means to increase production, decrease operating costs and 
reduce industrial accidents. Schrader Air Control Products are 
performing hundreds of jobs, faster, easier, and more economi- 


cally than possible with any other method. Costs are slashed and 


time is saved when Schrader Air Control Devices are installed. 
Many fatiguing, pushing, pulling, lifting or lowering operations 
are easily accomplished with Schrader Air Cylinders. America 
wants and needs compressed air power. You can plug in on real 
profits by satisfying this demand with Schrader’s complete line 
of Air Control Products. Get complete information and litera- 
ture by writing to Schrader Dept. SM. 


Everything for Efficient Air Control 
@ Air Cylinders, Operating Valves 2, 3 and 4-way (hand, foot and remote control), 
Safety and Operating Controls, Air Ejection (Knockout) sets, Pneumatic Machine 


mesons — Quick Acting Couplers, Blow Guns, Air Hose and Fittings, Schra der 


PRODUCTS 
SPONTROL THE Bee 
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YOU FURNISH) 


Lyon facilities for the production of a wide range of sheet steel products are far 
in excess of our steel receipts. In spite of the excellent job being done by the steel é 
producers, there just isn't enough to go around. 


If you have steel on hand, or available, Lyon can help you in one of two ways: 


1. SPECIALIZED CONTRACT PRODUCTION 
We will manufacture to your specifications: assemblies, sub-assemblies or 
parts, (see example illustrations of contract items) in gauges No. 8 and lighter 
up to 30; in Lyon production run quantities. 


2. STANDARD LYON PRODUCTS 


To complete your plant expansion or Conversion Program we will accept 
your steel and supply you with any selection of “Lyon Standard Products”, 
a few of which are: Steel Shelving, Lockers, Shop Equipment, Kitchen Cabi- 
nets, Filing Cabinets, Gravity Conveyors, etc. See illustrations. 


Get in touch with your Lyon dealer or your closest Lyon District Office. 
LYON METAL PRODUCTS, INCORPORATED 


General Offices: 953 Monroe Avenue, Aurora, Illinois 





Branches and Dealers in All Principal Cities 














es 
CONTRACT PRODUCTION OF SHEET STEEL ITEMS--GAUGES 8 TO 30 
Weter Cooler Containers Storege Bdttery Racks Testing Cabinets Office Equipment Stends 
—— remnant — 
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THE STEEL 


make the product 


STANDARD LYON PRODUCTS 


Kitchen Cabinets : 


Benches 


Lockers 


Shop Boxes Filing Cobinets : Adjustable Shelving 


Special Perts Electrical Control Units Home Appliance Stands 
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A BIG WORD IN PRODUCTION MANAGEMENT 


New products should mean new tools—the plant equipped with modern, 
flexible, highly efficient machine tools will have the jump on manufacturers 
using equipment and methods that are obsolescent. 


At relatively small cost almost any plant can improve its manufacturing 
processes and keep those processes flexible by re-tooling with Walker- 
Turner light Machine Tools. 


Flexibility is ensured—not only because each unit costs little and can be 
moved, set aside or even scrapped when its work is done, without financial 
hardship—but because each machine has a wide range of performance in 
speeds, spindle travel and size of work accommodated with full visibility 
and efficient operation. A Walker-Turner equipped shop can change its 
production set-up over a weekend at little or no cost. 


DRILL PRESSES 


RADIAL DRILLS 


RADIAL CUT-OFFS 


And it won't be a compromise, for these machines were operated an 24 

BAND SAWS hour-day schedules throughout the war years. They are now being ordered 
in thousands of plants for in-the-line production wherever metals, wood and 
plastics are drilled, cut or shaped. 


GRINDERS Management is realizing that its past “investment” in machine tools which | 
have become obsolete can be profitably written off with replacements of 
fight, highly productive Walker-Turner Machine Tools. A complete catalog © 
will be sent on request. | 


SOLD ONLY BY AUTHORIZED INDUSTRIAL MACHINERY DISTRIBUTORS 
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HERE is a Standard Shield Brand Drill designed and constructed to give 

maximum production and minimum cost in drilling any kind of metal — 
as well as non-metallic materials such as bakelite and plastics. 

These tools have a 65-year Record of Performance in the mass production 
industries— 


Automotive — Aviation — Electrical — Farm Implement — Home Appliance — Railway 


In these industries, uniform performance, accuracy and low costs are the 
only yardstick by which tools are selected, specified and used. They are the 
principal users of Standard Shield Brand Drills. 


You can secure the advantages of uniform performance, increased produc- 
tion and lower cost by use of the proper Shield Brand Drill. Why not talk with a 
Standard Representative? Whether from the factory or from one of our Mill 
Supply Distributors, he is qualified and capable. His services and suggestions 
are yours without cost or obligation. For prompt attention, call your Mill Supply 
Distributor, or write— 





TT OINYUTISVHT 00 1110) RO 


CLEVELAND 






NEW YORK STORE DETROIT STORE CHICAGO STORE » 


94 READE STREET 2457 WOODWARD AVE 552 W. WASHINGTON BLVD 


BLACK & DECKER 
7” vieavy-Duty Sander 


Sands any Surface 
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The Black & Decker Portable Electric 
Sander is more than a Sander! You can 
also sell it as a Right-Angle Grinder ... a 
Wire Brusher . . . a Planer . . . a Surfacer. 
It drives a wide variety of attachments, 
does a tremendous variety of jobs. Not 
only does this versatility make the Sander 
easier to sell . . . it makes a continuous 
source of accessory sales for you! 

With abrasive discs in 19 different grains, it 
sands and finishes any surface. With Wire 
Cup Brushes, it takes off old paint, rust and 
vats, sheet metal and soldered joints. With 
saucer or cup-type grinding wheels, it re- 
moves metal . . . smooths welds and casting 







LEADING DISTRIBUTORS 





Black& sectrric TOOLS 


Speeds Wire Brushing 





Shapes all Timbers 


Sands any Surface 
Speeds Wire Brushing 
Grinds any Metal 
Shapes all Timbers 


ridges . . . grinds off old rivets, studs and 
bolts . . . sharpens stationary machine 
blades, often better than a portable grinder. 
With rotary gouging and planing heads, it 
shapes and semi-finishes lumber . . . re- 
moves stencil and brand marks from bar- 
rels and boxes. 

When you can sell a// this with one tool 
and keep on selling the discs and attach- 
ments... that tool is worth pushing! Due 
to the present demand for these Sanders, 
you may not always have them in stock. 
But it will pay you to line up customers 
now while adding profitable accessory sales 
from present users. The Black & Decker 
Mfg. Co., 617 Penna. Ave., Towson 4, Md. 


EVERYWHERE SELL 


Grinds any Metal 
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THE TOOL YOU WANT... 


antl, 








With Continental Indestructible Drive 


CONTINENTAL counterbores, countersinks, core drills (with 
interchangeable tips) and back spot facers—all with 
the indestructible Continental drive—have successfully 
met the exacting requirements of industry for many 
years . . . Holders are available for both Continental 
hand detachable and tapered drives, in standard and 
hand adjustable types and with floating drives . . . 
Prompt delivery can be made of standard items and 
special tools to your plant. Available in high speed 
steel and carbide tipped. Write for Bulletin 11081. 


CONTINENTAL TOOL WORKS 
DIVISION OF EX-CELL-O CORPORATION 
DETROIT 6, MICHIGAN 
: ; : ; 1108 
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Ie THE DUFF-NORTON MANUFACTURING COMPANY 


rT PITTSBURGH, PENNA oy: Sslelele) Gaels) 4-146 
a= THE WORLD'S MOST COMPLETE LINE OF JACKS 

DUFF MORTON 
JACKS VY Rachet Jack ~ Screw Jacks SW Air Power Jacks WM Hydraulic Jacks 
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recommend Ghicago hawhide 


GEARS and PINIONS 


PRECISION CUT TEETH 


fe) 
@) 
Ty *TRENG> 
H 


ELIMINATE DESTRUCTIVE VIBRATION 
CUT NOISE ¢ SAVE MACHINES UNDER SEVERE SHOCK LOADS © 


Tough, resilient Chicago Rawhide gears and pinions are 

industrial lifesavers. They eliminate the metal-to-metal contacts which 

cause breakdowns, transmit power with an extremely high c 

degree of gear efficiency, save maintenance costs FEATURE yA PRODUCTS 
by taking the wear from larger gears and 

eliminate fire hazards due to sparking. 


A complete catalog is available. 


CHICAGO Rawhide MFG. CO. 


1205 ELSTON AVE. « CHICAGO 22, ILLINOIS 
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NON-FOULING TIP 702 Cacte sotieung 


The Eject-O-Matic non-fouling tip is drop- 
forged—and grooved to conduct solder and flux to the exact 
point of application. This makes for faster, easier soldering CHECK THESE PLUS FEATURES 
of fine work, corners, hard-to-get-at places, and long, con- Automatic Feed 


tinuous seams. And a new, permanent alloy—Multi-Clad— ee Control of amount of 
gives this tip a life expectancy of 300 to 400 hours! The Anti-fatigue Balance—Light Weight 


Eject-O-Matic tip never needs filing, sanding, wiping or Automatic Retracting Feature 
Cooling Vanes dissipate excess heat 

tinning—always retains its original shape. When necessary, 

you simply “paint” the hot tip clean with a stick of solder. 


Model 19-S (illustrated) with base—retails at $18.95 


individually packed. Shipping wt. per 
carton of 12 units, approx. 42 Ibs. 
Send for literature 


MULTI-PRODUCTS TOOL COMPANY, 123 SUSSEX AVENUE, NEWARK 4, NEW JERSEY 
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NOTE THE WIDE SCOPE “SELL DEMING © 
Ameae cid you sell them ALL! 


e Deep Well Turbines 


@ Side Suction 
Centrifugals In Industry, war took a heavy toll of all types of pumps where 
round-the-clock operations and inadequate maintenance wore 
2 Double Suction out good pumping equipment long before its usual “span of 
Centrifugals life”. A huge market looms up for pumps. 
@ Self-Priming 


Centrifugals In Agriculture, pumps were not available in sufficient sembers 

to replace old equipment. But that replacement market is only 

@ Two-Stage a “drop in the bucket” of new demands for farm pumps and 

Centrifugals water systems. Private power companies and the federal Rural 

@ Condensation Return Electrification Administration (REA) plan vast expansions of 
Units high lines throughout rural America. 


@ Vertical Sump Pumps The combined markets of Industry and Agriculture offer an 
@ Cellar Drainers unprecedented opportunity for alert salesmen of industrial 


distributors to go to “Profit Town” with the COMPLETE 


@ Triplex Pumps Deming line. 


e Rotary Pumps It TAKES a COMPLETE line of pumps to meet the highly 
e Piston Pumps diversified demands of Industry and Agriculture. The Deming 
@ Shallow Well Pumps line has what it takes! 


@ Jet-type Pumps 

@ Deep Well Pumps 

@ Water Systems 7 Ee AG Fe 

e Hand Pumps 

@ Special Pumps PUMPS AND WATER SYSTEMS 


The Deming Company - Salem, Ohio 
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STREAMLINED 


WITH A PURPOSE 


A SIZE FOR EVERY NEED 
Heavy duty ]"—34"—5,"—1/" (2)—34" (2)—$,"—1/4,"— 
Special 14" All Angle. Buy for Service—buy SIOUX. 


PHOTOS 
COURTESY UNITED AIR LINES 


Sold only through authorized SIOUX distributors 


AR 
STANDARD THE ool OMe WORLD OVER 


ar 
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Tic New METRO 
Heavy Duty Solid Shank 


and Shell Type 


EXPANDING 
REAMERS 


HEAVY DUTY 
SOLID SHANK , 
REAMER “ 


In accord with the increasing importance of 
high speed carbide production in industry, 
Metro has added to their line of precision 
gages and carbide tipped tools a new line 
of Heavy Duty Solid Shank and Shell Type 
Reamers with full-length expanding carbide 
blades. Available also in high speed steel. 


Precision made, ultra modern . . . these new 


HEAVY DUTY 
SHELL REAMER 


FULL LENGTH 
CARBIDE BLADE 


tools are winning immediate acceptance 
and will ring up new profits for you. Nation- 
ally advertised — a good margin — the 
prestige of the Metro name — all these are 
assets for your salesmen. Ask for full infor- 
mation. 


Distributorships for Metro products are open 
in several good manufacturing territories. 


Write today for full information on Metro products and complete details 


Tool and Gage Company 





4240 W. Peterson Ave., Chicago 30, Ill. 
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The most important question about Chain: 


“WHO MAKES IT?” 


AMERICAN 
CHAIN 


There's more to a chain than material, type and size. Equally 
important are the experience and facilities of the manufacturer 
who made it. For these affect chain quality. The war greatly 
increased the quantity of chain produced by American Chain 
Division. But nothing will ever lower the quality of ACCO Welded 
Chain, Weldless Chain, or Attachments. We will not compromise 
with quality. On the contrary. our research department is 
constantly endeavoring to improve the quality of American Chain, 
thereby increasing its service to the user. 


York, Pa., Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 


AMERICAN CHAIN DIVISION 
AMERICAN CHAIN & CABLE 
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MORGAN 


Sat - Steel 


VISES 


 @ Machinists Bench © Woodworking =: 
: @ Combination Pipe © Quick Action 

: @ Coachmokers @ Lightning Grip 

: @ Solid Nut Continuous Screw 


. 
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SELL THESE ESSENTIAL TOOLS FOR 








GOODRETURNS..... 


The distributor’s selling is made easy by the consistent 
good ee of MORGAN VISES. He can rest 
assured that no matter what his customer manufactures, 
he can supply the proper vise for the job and get hearty 
approval from the man responsible for keeping produc- 
tion moving and expenses down. MORGAN VISES retain 
the basic characteristics of precision and accuracy because of 
the use of a special iron in their manufacture which is 40% 
stronger than ordinary gray iron—the jaws are fitted with re- 
movable tool steel faces that may be renewed when worn 
thereby adding years of service life to the vise. The screw is 
cold rolled steel, Acme threaded, and fits into malleable nut. 
MORGAN VISES are extra heavy and the weight is dis- 
tributed so as to make them practically unbreakable under 
toughest conditions. Locate your markets—get the MORGAN 
story now! 


@ We make a practice of always suggesting to industrial 
users that they purchase through their local distributor. 


MORGAN VISE CO. 1220. CHICAGO 6, U.S.A. 
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SELL THE 
ROTARY FILE AT A GLANCE 





Use this Delta Display Case as an easy way to help your 
customer choose the right Delta File for his purpose—and 
as a means to speed the sale. From the 104 Delta Rotary 
Files displayed—all sizes and shapes—you and your cus- 
tomer can make a quick and accurate recommendation. 
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Filing costs mean more than the 
price of the file. Much more! The 
labor time and life of the file must 
be included. 


That’s where Delta Files trim 
down the cost of filing. Delta Files 
work faster (25% faster, on the 
average, proved by actual scientific 
tests). Your customers will save 
many man hours—but that’s not all. 


Delta Files last longer. They keep 
cutting long after most files have 
outlived their usefulness. 

Push Delta Files—for profit and 
customer satisfaction. 


DELTA FILE WORKS, PHILADELPHIA 37, PA. 





“Jake a 
PROFIT-DETECTOR 
VIEW 


of OIC VALVES 





HIS picture shows how OIC Valves might 

look on a ‘“‘profit-detector’’ screen if the 
science of radar and electronics ever develops 
such a valuable device. 


In OIC Valves the engineering, manufacture 
ing, and testing procedures that assure quality 
performance and low maintenance are matched 
by sales policies that assure good profits for 
distributors. 


Completeness of the lines plus protection 
against factory competition make the OIC 
Selective Franchise a valuable asset to distribu- 
tors. Write, wire, or phone for full information. 





THE OHIO INJECTOR COMPANY 








WADSWORTH °* 
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PRODUCTION 


Small Arbor Presses offer possibili- 
ties for increased production of many 
parts whenever a quick, easily applied 
force is needed. They may help your 
production problems in many ways 
in providing rapid assembly of parts. 


Dake hand-operated Arbor Presses 
are designed to provide long operating 
life in any service. The square ram 
and spindle are specially heat-treated 
for extra strength and long life. And 
the wide variety of frame sizes avail- 
able makes it easy to choose the right 
size press to meet your requirements. 


Dake also offers a complete line of 
utility, hand-operated, hydraulic, 
and electric-hydraulic presses for use UTILITY 
in production, repair, or parts replace- 
ment service. For full information, There's a Dake 
ask for the Dake Arbor Press Catalog. _ Arbor Press to 


UTILITY TO 
ELEC-DRAULIC 


hydraulic and 
Elec-draulic units. 


ELEC-DRAULIC 


ENGINE COMPANY 


GRAND HACE N., MICHIGAN 


ARBOR AND HYDRAULIC PRESSES 
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Che FACILITIES 
behind the 


FRANCHISE 


@ When you consider a franchise for the sale of 
bearing bronze consider these distinct advantages 
enjoyed exclusively by the distributors of Johnson 
Bronze. First you sell a complete line. This includes 
UNIVERSAL Bars, stock size bearings, bushings, 
babbitt and powder metallurgy parts. Every item in 
the line is of top quality .. . you are never bothered 
by complaints or rejections. Next, you gain the 
advantage of friendly, competent bearing application 
advice. Johnson Bronze is the only bearing manu- 
facturer that produces ALL types of Sleeve Bear- 
ings. Our more than forty years exclusive bearing 
experience is at your disposal. 


You will make real money selling Johnson Quality 
Bronze. The margin of profit is both wide and con- 
stant. Finally, you are selling the best known bearing 
bronze on the market. Month after month, year in 
and year out, the products of Johnson Bronze receive 
the most consistent and diversified advertising and 
=. supvort of any line of bearing bronze. 

is all adds .p to one fact ... you will do better 
with Johnson Bronze. 


JOHNSON BRONZE COMPANY 


* 535 South Mill Street « New Castle, Penna. 
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almost every Factory, 
every Shop is a customer 
for GRINDING WHEELS 


Make every mill, factory, shop and foundry in your 
trading area YOUR customer with Simonds Abrasive 
Grinding Wheels. For sharpening, surfacing, shaping 
on everything from carbides to plastics—for every 
grinding requirement from snagging to micro-inch 
finishing there is a recognized performance-proven 
Simonds Abrasive product here to build customer 
satisfaction and repeat sales for you. 


ABRASIVES: Borolon (aluminum oxide) abrasive for grinding steel. 
Electrolon (silicon carbide) abrasive for grinding cast iron and non- 
ferrous materials. 


GRINDING OPERATIONS: Internal—Tool and Cutter—Surfacing— 

Centerless—Snagging—Cylindrical—Crankshaft—General 

Purpose—Off Hand—Portable—Cutting - off—Roll Grinding— 
Thread Grinding. 


SHAPES: Straight Wheels—Recessed— Cups—Flaring 

Cups—Dish Wheels—Saucer Wheels—Segments— 

Cylinders — Discs — Mounted Wheels and Points — 
Plate Mounted Wheels—Special Shapes. 


BONDS: Vitrified—Silicate—Shellac—Resinoid. 


ALSO: Abrasive Bricks and Sticks—Grain 
for Polishing. Pressure Blasting and 
Anti-Slip applications. 














@Write today to learn details of Simonds 
Abrasive Selecti Distribution Plan which 
makes this unsurpassed line one of the dis- 
tributor's greatest sel.ing assets. 





SIMONDS ABRASIVE CO. is a 
Division of 


SIMONDS 


ABRASIVE Co. 


Other affiliated Companies: 


sisi, gi 





~ 


SIMONDS ABRASIVE COMPANY, TACONY & FRALEY STREETS, PHILADELPHIA 37, PA, 
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CHAMPION ° 


These years of industrial emergency have 
sold your customers on the value of more 
and better light. They'll never be content 
with inadequate lighting from now on. 
Good lamps are easy to sell and the repeat 
business is sure and steady. 

Champion Fluorescent and Incandescent 
Lamps have the quality — guaranteed to 
equal or exceed Federal Specifications and 
proved by nearly half a century of indus- 


trial use. 








ane 





They have the name—the Champion dia- 
mond mark on every lamp has become thor- 
oughly established as a symbol of lower 
light and lamp costs. 

They're easier and more profitable to sell — 
outright sale, no red tape, no records or 
restrictions to slow you down, nothing to 
keep you from developing new and profit- 
able business... You can do more lamp 
business and make more money selling 


Champion Lamps. Ask us to prove it. 








CHAMPION LAMP WORKS 


Lynn, Massachusetts 


AMP 


t t 
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RAILWAY FREIGHT 
CAR MOVERS 
... to the Rescue 


The item above points out that boxcar traffic is increasing far beyond 
the capacity to replace and repair existing equipment. This means that 
shippings and receivers of freight who have sidings are your logical 
prospects for BADGER car Movers—they need them now more than ever. 
BADGER Car Movers are low-cost tools that spot and shift cars speedily 
—get them to the loading and unloading platforms without delay—then 
get them back on the main line. BADGER Car Movers pay good dividends 
for effort expended and there are types for light. heavy, or average jobs. 


© We urge users to buy thru our distributors. 
















ADVANCE CAR MOVER COMPANY 
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USERS SAVE 





In over 30 years’ experience manufacturing 
belt lacing equipment exclusively, Clipper 


has developed the world’s finest belt hooks. = Clipper No. 9 hyve 


inches wide in. one 


These are made of the highest quality belt seal, Cae eoaeaiiin, 

hook wire. Hooks hold with firm, sure grip— 
give longer satisfactory service. When these 
top quality hooks are applied with a modern 
belt lacer such as the Clipper No. 9 Portable, 
you have the right combination—one which 
saves money for your customers— 
BUILDS REPEAT SALES! 


Designed to Meet Present Day Production Demands 


The Clipper No. 9 Portable Lacer develops pressures up to 16 
tons. With such pressure, hooks can be embedded flush with 
the surface of any kind of belt, and points clinched. 


The scientific action of the jaws forms a perfect line of well 
rounded loops permitting the use of maximum diameter 
Lubrihide Pin, also providing equal distribution of pulling Scientific action of jaws forms 


strain on every hook. A belt joint so made will outlast by two 
to three times one made with an old-style portable lacer. RE 3 = ES 


CLIPPER BELT LACER COMPANY, Grand Rapids 2, Michigan a perfect loop for connecting pins 


= | : = 
pI 
‘BELT LAGING ‘ase EQUIPMENT - 
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Both distributor and buyer profit in every pur- 
chase of Millers Falls ‘‘Dyno-Mite’’ Electric Screw 
Drivers and Nut Runners. So you can sell them 
with-confidence. Here are a few reasons: 
“ 
Patented, velvet-smooth ‘‘Adjustomatic’”’ 
clutch. 


Highly sensitive torque for the most deli- 
cate applications. 


Abundant power for rated capacities. 


Long, dependable, trouble-free perform- 
ance. 


Light weight and perfect switch control 
for minimum operator fatigue. 


Investigate this profitable line of electric 
tools that is helping distributors meet the 
needs of industry to the mutual satisfac- 
tion of buyer and seller. Write for full in- 
formation. 


ONE THING IN COMMON — QUALITY! 


MILLERS FALLS 
TOOLS 





MILLERS FALLS COMPANY 


Se. 2 2S & ee be 
MASSACHUSETTS 
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The complete 


You Products To Sell 
ee 


And Shops 


You Servic 


ARMSTRONG TOOL HOLDERS 
Permanent, multi-purpose 
tools, for “ry operation on 
Lathes, Plz s, Slotters and 

Sh: apers 





ARMS1RONC Ratchet Drills 
All steel wearing parts hard- 
ened. Packer, Railroad, Stand 
ard, and Short types, both 
plain and reversible 





oe 


ARMSTRONG HIGH SPEED 
Ready-to-grind Bits. . Ready- 
ground Cutters 
arma Cast gd CUTTER-BITS 

E Carbide-Tipped CUTTERS 


5S 


st. ae a , 12 sizes—2 


grades of hardness 


ARMSTRONG Drop Forged Wrenches 

Both Carbon and Alloy Steel 

Over 100 types in all sizes. Im 

proved designs, steels, and 

heat treating give greater 
strength 


ARMSTRONG Lin 


90% Of The Plants 


ARMSTRONG Turret Lathe and Screw Machine 
TOOL H 


OLDERS 


for standard operations 


ARMSTRONG Drop 
For: $ 


ged DOG 
Lathe Dogs, Milling 
achine Dogs, and 
Clamp Dogs. 12 types, 


ARMSTRONG Drop Forged 
“C” CLAMPS 
Heavy Duty, Medium 
Service, Deep Throat, 
and Tool Makers’ types 


ARMSTRONG Setting Up Tools 
A complete line of Drop- 
Forged Strap Clamps, 
Planer and Bracing 
Jacks and T-slot Bolts 


Give: 


Armstrong Drop Forged Eye Bolts 
Plain or shoulder pat- 
tern Blank or Threaded 
14 sizes, Drop Forged 
and heat treated 


in all sizes. Also drop 
forged Machinists’ 
Clamps 


all sizes 


ARMSTRONG Detachable 
Socket Wrenches 
All sizes and types with 
driving handles, extensions, 
and drop forged ratchets. 
Sold singly or in cased sets 


ARMSTRONG Machine Shep 
Specialt 


peci 
Drill Drifts, Tool Posts, 
Drill Holders, Cutter Grind- 
ing Holders, and Tool Mak 
ers’ Vices. 


Better Pipe Tools. A complete line, each a bet 

ter tool with hardened, alloy or drop forged 

parts wherever they will add to strength or 
tool life 


Jhe Mack & of Daality 


More than 90% of your present accounts buy tools listed in the Armstrong 


catalog. Penetrate these accounts and obtain your full sales potential on 
Armstrong Tools. Armstrong has not one or two lines but eleven major lines 
of top quality tools . . . for greater profits catalog, stock and sell Armstrong 


Top Quality Tools ‘‘Across-the-Board.” 


ARMSTRONG BROS. TOOL CO. 
The Tool Holder People”’ 


FRANCISCO AVE. CHICAGO 12, 
199 Lafayette St.; New York 12, N.Y 


305 N. U.S.A. 


Eastern Whse. and Sales 








Edging their way to “Top Sellers” | THESE STEELS 
take the 


out of 


HACK SAW 
BLADES 


} y 





ENGINEERING 














ENG! em ING e : 
‘\ <a Bh 
, 2. | ) 
5 \ | 23 ee 








- ‘ [ PRODUCTION 
” < ~ 6. Sug a —— 
prooucrion | OSs 

4 

Berg + 

dé ie e 
Fouyz 
cg 


8-4-1" 


i - aT * e Orig -6 . 
INGERSOLL | 
D-B-L* ' 
SHOVELS - SPADES - SCOOPS 
INGERSOLL SPECIAL STEELS FOR SPECIAL USES 








Alloy Steels Soft Center Steels IngAclad Stoinless-Clod Steel 

Armor. Plate Shovel Steels Stainless Steels and Saw Steels 

Clutch Plate Steels Knife Steels including ‘'18-4-1°' and Molyb 
| TEM-CROSS Steel denum and DRL Hock Saw % 





TIM ITI LUT Ce el / JOBS, 
T / MONTHS, BY 7 MEN 


This nylon-bristied paintbrush, 
used in varied service over 7 months, 
shows little wear...is actually only % 
inch shorter than when new. Painters 
have found that nylon brushes last 
from 3 to 5 times as long as natural- 
bristie brushes. 


TYPICAL COMMENTS FROM THE PAINTERS WHO USED IT: 


ra used 
ee Best prush eve ai ” 
_ does not 


9? 


\ 
0 wor 
et Wv $ 


. 
+, soon. See him early and reserve it now. The brush 
Ohio distributor, who loaned = nanufacturersstill have four years of “catching up” 
the test brush to these to do. Du Pont does not make paintbrushes. We 
supply the bristles to brush manufacturers. E. I. 

painters and gathered du Pont de Nemours & Co. (Inc.), Plastics Dept., 


The ML Wien Con'Tolede, Ohio their reports, writes: Room 319, Arlington, N. J. 


“We have sold many nylon-bristled brushes to dealers, 
painters, and factories, and have had nothing but en- 
thusiastic comments.” 


Mr. Schwanzl loaned the nylon-bristled paintbrush 


shown above to 7 different painters, between May D U e  @ ] Nw T NG Y | Ke) N 


and November, 1945, and kept a careful record of 


the work each painter did. The brush was used on ga R i ST L & s 


both smooth and rough walls, on both inside and 
outside jobs. BETTER THINGS FOR BETTER LIVING 


Your dealer may have your nylon-bristled brush THROUGH CHEMISTRY 


REG.U_S. PAT.OF 
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Cap stud with its shiny /and between 


threads—shiny, bright mirror-finish. 


Shinylands of the usual Ferry Cap high 
quality are furnished to regular milled stud 
standards with this additional feature— 
the land between threads a shiny, bright 


mirror-finish. 


Shinylands are carried in stock in standard 
catalog sizes in bulk and in attractively 
labeled packages. Sizes, 4” dia. and under. 


Send at once for samples—see this new 


achievement in Ferry Cap stud production. 





@ This is the new name for the new Ferry 


Simply Specify 


for studs with land between threads shiny, bright mirror- 
finish. 


SHINYTHREADS 


for studs with aircraft quality, bright, shiny threads. 


SHINYHEADS 


for hexagon head cap screws of high carbon C-1038 
steel, full finished, bright, shiny heads. 


The FERRY CAP & SET SCREW Co. 


2153 SCRANTON ROAD . 


° CLEVELAND 13, onto 


CAP AND SET SCREWS + CONNECTING ROD BOLTS - MAIN BEARING BOLTS + SPRING BOLTS AND SHACKLE BOLTS + HARDENED AND GROUND BOLTS « e SPECIAL 
ALLOY STEEL SCREWS + VALVE TAPPET ADJUSTING SCREWS + AIRCRAFT ENGINE STUDS + ALLOY STEEL AND COMMERCIAL STUDS + FERRY PATENTED ACORN NUTS 
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DELIVER MORE POWER... 
a. WITH LESS WEIGHT 


A Complete Range of Air Drills for all 
_ types of continuous production 
work...up to Ya” capacity. 


surest 


2 3 We ges : gy} 
S ae ae 2500 RPM um ous t w j 
habe egy ip 


7000 Sy 000 RPM 
hy ued button 
an ale aircraft t geil ee 


: por a FON pial erp hue 
Rey ary a thas 


@ Model Tomei, with No, 2.” 


i ahaa site ut angle 4" deill. 

"A Model 135, %” drill. Weight 5% Ibs. 
. d Model 7016, up to %" capacity drill. 
oe mo 


‘Doy baal and  bewer with 
AR Tools...also specify 


ARO ' - 
Eases haga saad 
7 eg mot rite a literature 
2, z ment” ation, 


ihe hy oo 


NEED TOOLS NOW? 
SEE YOUR ARO JOBBER! 
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Talk of the Trade 


The Other Fellow’s Problems 


THE OTHER FELLOW’S PROB- 
LEMS always seem minor a ae 
and, therefore, easy to solve. — 


Take, for example, the dis- 
tributor’s problem in trying 


to serve a home workshop a [ 
hobbyist who drops in to purchase a sing.e item which 
may sell for 15 or 20 cents. We have a friend, an editor, 
by the way, who believes he knows just what distributors 
should do about this problem. Briefly, here’s his story: 
The other day I wanted to get a couple of bolts. I knew 
exactly the type and size I wanted. I tried several hard- 
ware stores without success. Then I went to an indus- 
trial distributor. I stood around in front of a counter for 
ten minutes before a clerk came anywhere near me. I told 
him what I wanted. He nodded wisely and disappeared 
into a stock room. Five minutes later he returned, plunked 
down some bolts and became highly indignant when | 
pointed out that they did not meet my requirements. 
We discussed the matter for three or four minutes and 
then he strolled back into the stockroom. He returned a 
couple of minutes later and had the right bolts. I stuffed 
them into my pocket, asking the price at the same time. 


First the clerk thumbed 
through a catalog. He found 
the listing for bolts but had 
to discard the catalog be- 
cause it listed no prices. He 


instituted a one-man search — 
for a price list and finally uncovered one. It took a little 


time but he finally located a price quotation. I reached 
into my pocket for money but things weren’t as simple as 
that. The prices quoted were for quantities far in excess 
of the number I was trying to buy. The clerk chewed on 
the end of a pencil for a few seconds and then, apparently. 
resigned himself to the fact that he would have to do 
a little mathematics. It took about five minutes for him to 
arrive at a price. 

“That'll be 16 cents,” he informed me proudly. 

I dropped a quarter on the counter and he started to 
make out a bill. Then he took my quarter and his paper- 
work and disappeared into an office. A few minutes later 
he emerged with nine cents change. The deal was com- 
pleted. The clerk had spent about 45 minutes with me. 
probably causing his company to lose money on the 
transaction. 














Now, if I were running that business I’d make darn 
sure my clerks knew where all the stock was kept or I'd let 
customers wander around in the stock room, picking up 
their own purchases. And, when it came to price, I'd tell 
them to guess at it. In my case, if the clerk had 
answered my price query 


with “Oh, that'll be a quar- 
ter,” I’d have paid it gladlv 
and saved both of us a good 
ten minutes. The clerk could 
have spent that time doing 
some other work. 











i 


On the other hand, though, there’s the story a well- 
known and highly successful distributor tells on himself. 
It happened a few years ago. The distributor made a very 
careful study of the cost of handling small orders. He 
determined that it would be cheaper to give material away 
if the price was less than 50 cents. (He, of course, was 
considering regular customers, only.) 


He had forms printed up 
and issued instructions that 
a form slip should be placed 
with every order involving 
less than 50 cents. The slip 
informed the buyer that the 
material was a gift, that it would cost the distribuwor more 
to handle the paperwork involved. 

Only a few of the forms had been used when the dis- 








' tributor started getting telephone calls. 


“What's the matter, don’t you think we can pay our 
bills?” one customer asked. 
“What are you trying to 
do, bawl up our purchasing 
system?” another demanded. 
“We're not looking for 
charity; if we don’t get a bill 
well have to give our busi- 
ness to another distributor,” a third declared. 
The forms went into the ashcan. 








—~<>— 


Yes, the other fellow’s problems are easy to solve. 
R.W.B. 
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Calauciug VALVE EXPENSE AGAINST 


RISING MAINTENANCE COSTS Go000ts Sales! 


By following this 3-Point Formula in their sales talks, Jenkins 
Distributors can be sure they're headed for bigger and better 
valve sales. It’s a “natural” that pays off to both seller and buyer 
in valve satisfaction. 

Plant and building engineers concerned with mounting valve 
maintenance costs respond to this simple, direct approach to their 
valve problems. It’s easy to remember, and it’s easily proved in 
practice. Jenkins is featuring it in industry-wide advertising. 

This advertising is only one example of the advantages every 
Jenkins distributor can count on. A top-quality product, com- 
petent engineering service, and sound distributor policies are 
others. Together, they add up to better valve sales, better profits. 
Jenkins Bros., 80 White Street, New York 13. 





LOOK FOR THIS esas DIAMOND MARK 


since ™ Fer 1004 
JENKINS VALVES 


For every Industrial, Engineering, Marine, Plumbing- 
Heating Service . . . In Bronze, Iron, Cast Steel and 
Corrosion-resisting Alloys . . . 125 to 600 lbs. pressure 








Seld Through Reliahle Industrial Distributors Everywhere 




















‘HELPS’ FOR CUSTOMERS 
THAT HELP BUILD BUSINESS 
Jenkins literature is packed with useful 
information, on selection, on placement, on 


maintenance, “Piping Layout” reprints, and 
booklets like “Where to use Valves” and 


“Prevent Valve Failure”, are in continuous 
demand. Jenkins Distributors know there’s 
nothing bet.er to start a sales talk, and to 


create good-will that pays out in sales, 
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/ HEREVER PORTABLE PUMPS 
PUMP WATER OR SLUDGE - - TO KEEP 
MINES AND EXCAVATIONS DRY, TO 
IRRIGATE, TO FILL OR DISCHARGE 
TANKS, ETC. -- SUCTION HOSE CAR- 
RIES THE LOAD. MORE SALES OPPOR- 
TUNITIES FOR THE COMPLETE REP- 
UBLIC RUBBER LINE, MADE BETTER 
OPPORTUNITIES WITH THE 5-POINT 
POLICY. 


XD) 


ate oe the trade solicited: 


. . 7 MILL 
R - SLIC = 
@roint Poriey : 


A line of rubb 





LINE — 
i iently com- 8 
tems sufficient’ 

Hectively supplying the te 

o tool 


requiremen more 


Y 
Quatit 
iformly 
, of product umm: 
able of celivering aoe 
red Should reasonably be &xPe 


price 
» acing and making Pos 
mppennorns Poe with reason- 


good 
ults 


A price basi 
i gressiv 
‘tle pratt return. 

FREED o on 
mpetition ™ 

—— <a ther direct or 19 . 
pose of suPFAY Covered by his day to day 
amo 


solicitations. 


This message is directed to the salesmen ot 
Republic Distributors from coast to coast. 
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W. F. CROWDER, Editor 


TOOT 


LL YOU PARDON Us a minute while we toot a horn for 

Mitt Suppiies? On pages 138-139 of this Septem- 

ber issue we describe an advertising campaign that 
Mitt Suppuirs is running for the benefit of industrial dis- 
tributors. Eleven of the nation’s 
trade papers will carry in their September issues a full 
page advertisement setting forth the basic reasons why 
it is economical and convenient for the industrial buyer 
to call on his local industrial distributor for his equipment, 
tool and supply requirements. These magazines reach 
more than a million readers in key positions in all branches 
of American industry. 
customer of some industrial distributor. 

These advertisements offer a free 16-page booklet which 
Mitt Supptirs has prepared entitled “Service and Dependa- 
bility”. In the pages of this booklet, we set forth in detail the 
cost and service advantages accruing to the buyer when he 
channels his purchases through his local industrial distributor. 
The presentation throughout is informal. just the way an 
industrial distributor himself might state his own case to a 
customer or prospect. MiLt Suppiiks is mentioned only twice 
in the booklet and then is cited only as the source of facts ad- 
vanced to support statements. This campaign is conducted 
for your benefit. 

To be of maximum effectiveness nationally and. of course. 
to be of maximum benefit to you locally. this advertising 
campaign needs your active cooperation in your own com- 
munity. In the first place, all members of your staff should 
be thoroughly familiar with the campaign so that questions 


foremost business and 


Each of these readers should be 2 


or responses to the ads on the part of your customers and 
prospects may be answered or discussed intelligently. In a 
more fundamental sense, distributor salesmen should study 
and master the basic arguments advanced in the booklet. 
Many salesmen or prospective salesmen have come only 
recently into the industrial supply field. These new people. 
as well as the experienced employees of supply firms, should 
have firmly in mind the economic justification for this busi- 


SEPTEMBER, 
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R. W. BARNETT, Managing Editor 


TOOT! 


ness they have chosen as a career. 

In the second place. distributors can get a supply of these 
booklets for mailing among their own customers and pros- 
pects. This will back up the program in each community. 
So far in this editorial we have been tooting our own horn. 
We hope that is pardonable. But it is more important to the 
field that distributors themselves, either individually or col- 
lectively, toot their own horns. In these critical days, as we 
swing back into a buyers’ market, the need is especially 
urgent. New plants and industries, as well as the old, are 
reviewing their sources of supply. And it is easier to get in 
on the ground floor now than to break in subsequently. Dis- 
tributors have an essential service to sell and their virtues 
should not be unknown because of the lack of aggressive 
promotion. 

By circularizing your own customer and prospect list with 
these booklets, imprinted with your own firm’s name, you can 
identify your concern as the local industrial distributor to 
which buyers are directed in the national ads. These ads urge 
You can tell him 
who to call, specifically, in his own community. Repetition 
and follow-up are basic requirements for all good advertising 
campaigns, 


the buyer to call his local distributors. 


The job of selling industry on the advantages of buying 
through distributors should not be a one-shot affair. Manu- 
facturers are urged by distributors to insert a few lines in 


their consumer paper advertising telling buyers to “see your 


local industrial distributor”. Distributors themselves, how- 
ever, should be advertising their own services. They can do 
this directly with their customers and prospects in their own 
communities. But serious thought should also be given to a 
cooperative program on a national scale that will continuously 
hammer home the importance of buying through industrial 
distributors. 

Yes, in these days of competitive advertising and selling, 
some consistent and intensive horn tooting is needed by this 
industrial supply industry. 


Off the Shelf 


ONE OF THE MOST IMPORTANT services that the buyer de- 
mands of the industrial distributor is readily available 
local stocks. Numerous surveys have revealed that the 
industrial user looks to the distributor to supply him with 
the quantities of the items he wants at the time he wants 
them. Indeed. the performance of this function of providing 
locally available stocks off the shelf is one of the major 
points of justification for the distributor’s existence. 

In the national advertising campaign which Mitt Swp- 
PLIES is conducting for the benefit of industrial distributors, 
the first point we mention in “selling” the distributor serv- 
ice is large stocks. These stocks coupled with fast delivery 
service enable the manufacturer to maintain minimum plant 
stocks. This is a powerful argument to use in urging the 
buyer to channel his purchases through the industrial dis- 
tributor. Unfortunately, the importance of this service is 
not always recognized by distributors. Too frequently, dis- 
tributors fail their customers in this regard. It is a situa- 
tion that needs attention now. 

You often get this type of comment from industrial buyers, 
“We tried them a half dozen times but they never had 
what we wanted in stock. Instead. they offered to order the 
items from the factory for us. We wanted the stuff imme- 
diately. With this kind of service we might just as well 
order our needs direct ourselves.” Incidents of this type 
reflect unfavorably on the whole supply business. 

To be sure, over the past several years it has been very 
difficult to maintain stocks in some lines and impossible in 
others. But manufacturers in a substantial number of 
lines have been able to “catch up” during recent months. 
Some distributors, however, have not reconverted their prac- 
tices in the matter of stocks when the opportunity to do so 
does exist. The situation is pointed up very well in a bul- 
letin which a well known manufacturer recently sent his 
distributors. 

“We have just completed an analysis of all orders for 
regular catalog items received during the month of May 
from our established distributors and found that 32 per- 
cent of these orders were for direct shipment to customers! 
On one day, these drop shipments were 40 percent of all 
orders received. Understand no orders for special items 
were included in this survey. An analysis of our 

——— hacklog disclosed that over 50 percent of the orders 


MPORTANT 


specified one only of a number and in a majority of cases 
for direct shipment. 

“Tt is not only a dismaying thing as far as we are con- 
cerned but we wonder just what the consumer thinks when 
orders placed with his local distributor are shipped to him 
direct from ‘ ’, If this happens to frequently, he 
probably thinks it might be better to deal direct. With 
all the advertising proclaiming the distributors’ function in 
the merchandising setup, he must sometimes wonder (we 
too). And we would not blame him, especially if one of 
three of his orders comes direct. It certainly does not 
indicate a real stocking job on the part of the distributor 
with whom he places his orders. We realize that some of 
these cases are explainable and the finger might be pointed 
back at us in a certain proportion of them but we know that 
these exceptional cases do not account for such a large 
proportion of any distributor’s business. 

“We have been saying, ‘build up your stocks’, for over a 
year now in anticipation of the business that we expect when 
things really get rolling, and some of our distributors cer- 
tainly have gone all out to cooperate with us. But it is for 
those who have not heeded these appeals that we point out 
this sorry record. And it is not as though all of the advan- 
tage would be with us if the record is improved. As a 
matter of fact, the Distributor himself would be the big- 
gest gainer next to his customer who, after all, must be 
satisfied or both we and you will suffer.” 


Products at Work 


IN THE SUCCEEDING 32-page special section Mitt Suppuies 
presents a pictorial story of product applicat‘ons in seven 
basic industries. In the photographs of actual scenes from 
the factories, mills and mines that are the customers of 
industrial distributors, the long list of equipment, tool and 
supply items normally stocked and sold by distributors are 
seen at work. 

Salesmen, both old and new, will find in these pictures 
the key to increased sales. Careful study of the products 
used by the various industries will broaden each salesman’s 
knowledge of applications. And this broader knowledge 
will widen the scope of his selling efforts. As in most 
forms of human activity, the greatest rewards go to those 
who are best prepared. 
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Products at Work 





ELLING is the salesman’s job. 
During the war, and in the months 
immediately following, he did a lot 
of things besides sell. As we again enter 
a buyers’ market, however, the success 
of each salesman again will be deter- 
mined by how effectively he does his sell- 
ing job. And the prime requirement of a 
good salesman is knowledge of products 
and of product applications. 

The development of a selling back- 
ground in his products and their applica- 
tions requires a lot of training and a lot 
of experience. A good salesman is not 
made in a day. But the time required to 
get the necessary background can be 
shortened if the training program is 
systematized and all avenues of learning 
are fully employed. 

In this special section of MuILL 
Suppies, we are, in effect, taking dis- 
tributor salesmen on a_ picture visit 
through scores of plants to see hun- 
dreds of “Products At Work.” For this 
sales training tour, plants in seven 
major industries were selected. These 
industries are: 


Metal working 
Chemical 
Textile 
Construction 
Food 

Mining 

Power 


These seven industries rank high 
among American industries in terms of 
number of employees, value of product 
or on any other basis. More important, 
plants in these industries are heavy po- 
tential buyers of the products normally 
stocked and sold by industrial distribu- 
tors and their salesmen. 

The subject of this special issue, 
product applicatrons, is particular'y 
timely now. Thousands of new salesmen 
are being taken on by distributors across 
the country and additional thousands of 
new employees are being trained for 
other jobs in distributor organizations. 
It is important that these new salesman 
and new employees become familiar with 
the industries they will serve and with 
the applications of the products sold by 
them in these industries. For experi- 
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enced salesmen, it will be a review and 


a refresher. Training is a never-ending 
process. 

The unposed pictures show actual 
production scenes as they are enacted 
daily in the plants which make up these 
seven industries. As is true in the plants 
themselves, each picture shows a num- 
ber of “Products At Work.” Many dis- 
tributor products are thus immediately 
visible. At the end of each industry 
section, these clearly visible distributor 
products are listed. However, since these 
are actual factory scenes, the presence 
of another long list of distributor prod- 
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ucts must be built up by looking behind 
the scenes. 

In the first place, many machines and 
pieces of equipment are shown in which 
the outside casings or safety shields hide 
distributor “Products At Work.” For 
example, the picture of an enclosed 
speed reducer assembly will not show 
the gears inside; the picture of a pump 
will not show packing; the picture of a 
pillow block will not reveal the bear- 
ings; and pictures will not show sealing 
compounds, cements, gaskets, cleaners, 
polishers, rust and scale removers and 
a host of similar products. Yet, all these 
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Activity in Each County 


unseen distributor items are important 
volume builders for the supply salesman. 

Second, the show action 
scenes in plants, but before the action 
took place a lot of preparatory work 
was required. And, in this job of setting 
up the plant, distributor products were 
used. Here again, the alert distributor 
salesman will learn product applications 
by analyzing the jobs that went before. 
For example, a picture may show a pipe 
connected with a valve. The pipe and 
the valve are the immediately visible dis- 
tributor items. But the pipe had to be 
cut off to length and it had to be 


pictures 


(Measured by the number 
of wage earners) 








The number of wage 
earners employed in manu- 
facturing plants is a good 
measure of the potential 
sales volume that can be 
developed in any county. 
Where men are at work in 
a manufacturing plant, they 
are using equipment and 
they are also using a long 
list of perishable tools, sup- 
plies and maintenance items, 
all of which are stocked by 
= distributors and sold by their 
salesmen. 


threaded. In both of these operations, 
distributor products were used. 

A picture may show an electric motor 
on a temporary base or a custom-built 
conveyor unit. But before either of these 
installations could operate, they had to 
be set up. Angle iron and sheet steel 
had to be cut and fitted to size specifica- 
tion and the whole assembly had to be 
firmly fastened to the floor or other parts 
of the permanent structure for efficient 
operation. And in this fastening holes 
had to be drilled in the material and in 
the floor, and bolts, nuts and screws 
used to hold the equipment together 






and in place or the parts of the job might 
have been welded together and sub- 
sequently welded to the floor. At every 
step distributor products are at work. 
Or again, an action picture of pulleys, 
hangers, shafting and belting, in addi- 
tion to the obvious things, suggests belt 
lacing, drills, bolts, nuts, screws and 
hand tools for installing the equipment 
as well as wheel pullers for subsequent 
removal or alteration of layout. 


Use this section 


A number of uses for this section sug- 
gest themselves at once. Each picture in 
each industry section can be studied and 
the distributor items picked out and 
listed. The list can be arranged in three 
groups. First, the plainly visible items 
can be enumerated. Second, the “hid- 
And 


third, the products used in setting up 


den” items can be_ inventoried. 
the scene depicted in the picture can 
be itemized. This is an educational job 
that each salesman can do for himself. 

This special section, “Products At 
Work,” also affords profitable subject 
matter for Nominal 


prizes may be offered to the salesman 


sales meetings. 
who builds up the most complete list. 
Experienced salesmen can point out 
product applications to the beginners. 
And sell ‘em more sequences can be 
worked out starting from almost any 
product in any picture. 

Once the product applications have 
been catalogued for each industry, actual 
sales records of each salesman may be 
analyzed and compared with the listings. 
Here, for example, is a customer who 
has a textile plant. Salesman Jones has 
been selling this customer items a, b, c 
and d, but what about e, f, g, ete.? Or 
again, this analysis may reveal that 
Salesman Jones has four mine accounts. 
To three of these customers he has been 
selling the “catalog,” so to speak, while 
he has not been exploiting the full po- 
tential as far as the fourth is concerned. 
Why? 

This job of developing knowledge of 
product applications and the correlated 
job of analyzing sales is work. But it is 
work that will pay off handsomely in 
increased sales. 
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ETAL WORKING, with its many and 
far-flung operations, represents the 
LYE industrial distributing field’s great- 
est overall customer. In size, metal work- 
ing shops range from one and two men 
outfits to sprawling plants where thou- 
sands upon thousands of workers are 
employed. 

It is an industry that is an integral 
part of every industrial center but, at the 
same time, it is not limited to the centers; 
metal working operations are common- 
place in virtually every town, village and 
hamlet in the country. In fact, it is only 
in the strictly residential areas that the 
distributor’s salesman will fail to find 
some metal working job being per- 
formed. And, of course, what is more im- 
portant to the individual salesman is the 
fact that where there is metal working 
there is a market for his products. The in- 
dustry, literally, buys everything in the 
distributor’s catalog. 


Cutting operations avtomatically suggest safety devices and 
clothes. The industry's end-products are varied; this operator is 


working on furniture. 





Although it is generally regarded as 
one of the most progressive of industries, 
metal working still has a long road to 
travel before it arrives at the goal its 
leaders have set. That goal — Greater 
Mechanization — is the same in every 
shop, large or small, no matter where it 
is located, north, east, south or west. The 
achievements of yesteryears seem trivial 
when matched against today’s accom- 
plishments and dreams. In the past a ma- 
chine that would perform three, four or 
a half-dozen operations was termed a 
“miracle machine”; today scarcely an 
eyebrow is raised when a machine per- 
forms 20, 30 or even 40 operations. 


Significant Trend 


Yes, the pest war period has been one 
of reconversion for the metal working 
field but with it has come an intensifica- 
tion of the drive toward mechanization. 
The trend is highly significant for the 
industrial distributors serving this 
enormous market. Both the work of me- 
chanizing and mechanization’s accom- 
plishments create opportunities for the 






Carbide tipped tools for use on modern machine tools won great 
favor during the war. Machines such as this offer opportunities for 
' selling cutting tools and accessories. 


industrial distributor’s salesman. 

Take materials handling, for example. 
It has always been a problem in metal 
working for the simple and obvious rea- 
son that the material being used is usual- 
ly heavy and often of large and awkward 
dimensions. During the last few years 
the problem was prevented from becom- 
ing critical because workers flocked to 
the industry to aid the war effort. But 
now there is a noticeable decrease in 
available labor, thus aggravating the 
situation at a time when the industry 
has the greatest peacetime potential in 
its history. These factors combined with 
the ever present need for cost reducing 
methods and procedures are forcing in- 
dustry leaders to demand automatic 
feeds, controls and specialized handling 
units. There is a ready-made niche for 
the distributor — he can supply the parts 
and equipment the metal working manu- 
facturers need to create the handling 
units. For the most part, such units are 
custom made, designed especially to 
solve an individual manufacturer’s han- 
dling problems. This opens a broad field 
for the distributor salesman who has 
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Painting of equipment and tools now is considered an important Cutting tools rank high on the long list of items metal working 
safety measure. Paint often can be added to an order for the normal men want information on constantly. Orders are the reward for 
items sold for a drill press. . suggestions that improve an operation. 
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Suggestions on how to eliminate or reduce back-breaking jobs are 


Finishing operations are extremely important in metal working 
always welcome. The electric tool would tire out this worker in a plants because sale of the end products is involved. Recommenda- 
short time without a balancer. tions for improvements are always welcome. 


Besides noting the equipment being employed in an operation, a Cleaning operations provide a market for emery, wire wheels and 
salesman can note a need for a product. This operator should be rotary files. The booths in which the work is done also can be 
wearing goggles or safety glasses. constructed from products sold by distributors. 





Always associated with metal working, machines such as this 
offer salesmen an opportunity to sell machine tool accessories 
as well as power transmission products and cutting tools. 


The degree of accuracy obtained in metal working often amazes 
the layman. The need for this accuracy means salesmen can sell 






kept abreast of developments and has 
constructive suggestions to offer. 

Mechanization, though, is not limited 
to materials handling; speed and effi- 
ciency is being sought in all phases of 
production. With speed in operations 
comes a natural increase in the number 
of expendable items used. The manufac- 
turer must keep replacements on hand. 
For the distributor this means that such 
items are purchased in larger quantities 
but it also means that the orders go only 
to those salesmen who know the needs of 
customers and are in a position to fill the 
orders from stock. 

Replacements also are necessary as in- 
surance against prolonged breakdowns. 
Alert salesmen can point out to custom- 
ers the value of having replacements on 
hand before a breakdown occurs — the 
more mechanized a plant. the more 
costly a lengthy breakdown is. Just as 
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measuring and testing devices. 


earlier this year automobile manufac- 
turers were forced to close down entire 
plants because supplies of parts were 
shut off, so every mechanized plant faces 
plant-wide trouble when any one opera- 
tion goes down. The distributor’s stock is 
invaluable when there is a breakdown. 

Maintenance becomes a greater prob- 
lem when production is stepped up 
through mechanization and, here too, the 
distributor has a clearly defined oppor- 
tunity. Time-saving and safety-insuring 
equipment devices and material can be 
introduced to a receptive audience. Buy- 
ers, anxious to keep in step with the 


. progressive-mindedness of industry lead- 


ers, welcome recommendations on new 
products, and more efficient ways of do- 
ing jobs. 

Such suggestions, of course, have al- 
ways been part and parcel of the service 
rendered by the successful mill supply 


Despite the strides made by industry toward complete 
there are still many hand-performed jobs that utilize the hand tools 
sold by industrial distributors. 


’ vp a plant's efficiency. 
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mechanization, 


salesman. The smaller plants rely heav- 
ily on salesmen for reports on new tech- 
niques. The aid given metal working 
plants by salesmen reached a peak dur- 
ing the war years when the industry 
went through its greatest expansion. 
Fabricator of all products of metal, from 
giant planes to delicate instruments, the 
industry represented about 50 percent of 
all manufacturing activity during the 
war as compared to 30 percent in 1939. 

The course of metal working opera- 
tions has baffled the experts who pre- 
dicted a precipitate decline immediately 
following the war’s end. There was a 
downward trend, to be sure, but it did 
not reach the proportions anticipated. 
And now the trend is again upward. In 
fact, unless serious labor troubles occur, 
it is predicted that the remainder of 1946 
and all of 1947 will be extremely active 
for the industry. 


Perishable or expendable items provide important repeat business for 
the salesman who is qualified to recommend products that will step 











While the industry purchases most everything a distributor stocks, it 


is a paradise for the salesmen who handle the scores of items clas- 
sified under ‘power transmission.’ 


Abrasive discs 
Angle iron 
Aprons 
Balancer 
Bearings 

Belt 

Bolts 

Boring bar 
Broom 

Buffing wheels 
Burring tool 
Bushings 
Casters 
C-clamps 











Machine operations often turn out products so fast, they create con- 
gestion or cause time-consuming handling jobs. The solution can be 


Chain 
Chisels 
Chucks 
Clamps 
Conveyor 
Coolant 
Cutting 
compound 
Depth gage 
Drill bits 
Drill press 
Drills 
Files 
File handle 


custom-built conveyor systems. 


Flexible shaft 
Flexible shaft 
machine 
Fluores. lights 
Gear reducer 

Gloves 

Goggles 
Grinding wheels 
Hammer 

Hoist 

Hose 

Hose clamps 
Leather palms 
Lever clamps 


Lighting fixt. 

Light machine ¢ 

Machine screws 

Micrometer 

Milling cutters 

Motor 

Oil 

Oil can 

Paint 

Pipe 

Portable elec. 
drills 

Portable elec. 
grinder 





Tools are an all-important part of any metal working plant’ 
equipment; the sale of virtually any tool can suggest question 


that will lead to the sale of related items. 


... In the Metal Working Pictures... 


Power saw 
Protective sleeves 
Safety shoes 
Safety glasses 
Screws 

Set screws 
Sheaves 

Sheet iron 

Soft head hammer 
Steel for V-block 
Steel plate 

Steel ring 

Steel scale 

Stove bolts 


Tool holder 
Tool steel 
Tote box 
Uniform 
Valves 
V-belts 

Vise 

Wire rope 
Wire rope clamps 
Work aprons 
Work gloves 
Work lights 
Work table 
Wrenches 


Materials handling is a top problem in metal working due to the 
weight of most materials used and products manufactured. 


Modern methods cut labor costs, speed work. 








Products at Work 


ABULOUS is a much abused word in 
this day of superlatives, but it truly 
can be applied to the chemical in- 

dustry. Within the past two decades this 
industry has grown into a giant among 
American industries and its growth curve 
is still upward. The uninterrupted flow 
of new and siartling products has lead us 
to expect wonders of this industry. And 
we are seldom disappointed. Nylon and 
plastics, penicillin and sulpha, DDT and 
weed killers, synthetic rubber and 100 


octane gas, light metals and their host 
alloys as well as atom bombs and fire- 
crackers are all products of this rapidly 
expanding industry. Back of these more 
glamorous products is a tremendous 
heavy, industrial chemical industry 
whose products play a vital part in the 
productive processes of a hundred or 
more industries in all segments of man- 
ufacturing. 

While the production of chemicals in 
their many forms may involve intricate, 
scientific processes, the components of 
the equipment and materials used are 
familiar to all supply salesmen. Pipes 
are still used to carry liquids; valves are 
used to regulate their flow; gauges are 


Chemicals Outstrip Other Manufacturing Industries 
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used to measure pressures and tempera- 
tures; insulation is used to conserve 
heat; pumps are used to force the flow 
of liquids; power transmission is still 
essential; and materials handling equip- 
ment must be employed to move raw ma- 
terials and finished products. The mys- 
teries of the processes, thus, should not 
obscure the wide use in the chemical in- 
dustry of the products stocked and sold 
by the industrial distributor. 


industry Decentralized 


In addition to an enormous step-up in 
output, the war brought a further decen- 
tralization of the chemical industry. The 
Southwest, particularly the Gulf coast, 
experienced an influx of new industries 
based on the almost unique combination 


CHEMICAL PRODUCTION 

















Power transmission insures the proper applica- 
tion of power in the chemical industry as it 
does in all others. 


The production of dyes and dye stuffs requires 
close control of processes. 





Materials handling is a number one problem in most segments of the chemical 
industry. Basic raw materials are often heavy and bulky, as is the case of limestone, 
sulphur and pulp wood; finished products may require special handling. 





Sealed glass tubes are used to protect many of the 
products of the drug industry against contamination. Plants in the heavy chemicals industry are found in all parts of the country and for 
continuous operation they require a wide range of distributor products. 











of cheap fuel and transportation, sulphur 
and other strategic raw materials. What 
we viewed at one time as an overpower- 
ing surplus of hydroelectric energy in 
the Pacific Northwest stood us in good 
stead during the war and has lead to the 
establishment of electrochemical and 
electrometallurgical industries on the 
West Coast. These are the spectacular 
developments, but steady growth con- 
tinues in all segments of the industry 
and in all regions. 

Interviews with buyers in the chemical 
industry indicate several of its charac- 
teristics and requirements with which 


the distributor salesman should be*#amil- 


Workers, as well as equipment, must be protected against the 
corrosive effects of the materials processed in chemical plants. 


iar if he is to sell this profitable market 
successfully. In the first place, the chem- 
ical industry, by and large. involves the 
processing of products that are very dif- 
ficult to handle. And, furthermore. they 
must be handled under exacting condi- 
tions of temperature and pressure. The 
products are frequently corrosive or re- 
act upon their containers. And, of course, 
the processing problems are multiplied 
when these reactive materials are han- 
dled under conditions of extreme heat 
and pressure. 

Second, the products being manufac- 
tured are frequently dangerous to work- 


ers or are explosive. For example, flash- 















Flash control is essen- 
tial in an explosives 
plant. 


proof motors and electrical fixtures are 
required in explosives plants and safety 
respiratory equipment will be required 
in plants where deadly fumes may es- 
cape. 

Third, the original plants usually are 
engineered installations, tailor-made to 
order. The industry, for many of its 
processes, buys its equipment and sup- 
plies to meet rigorous specifications for 
particular needs. All plants, however, 
require a long list of equipment, supply 
and maintenance items to keep them in 
continuous, uninterrupted operation. 

This industry, perhaps more than any 
other, requires a greater degree of 
thought and care upon the part of the 
salesman who would serve it successful- 
ly. But a careful study of the particular 
requirements of the chemical plants in 
his territory will amply reward the ag- 


gressive salesman. 





Powerful centrifugals, a familiar piece of equipment in the chemi- 
cal industry, are used to separate products for further processing. 


The conservation of heat and the proper control of the flow of materials 
is a ‘‘must’’ in the Chemical industry. 
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Power must frequently be taken to the job; motors should be aligned 


properly with the driven load. 


Angle iron 

Band saws 

Belt dressing 
Belt idlers 

Bolts & nuts 
Brushes 

Buckets & pails 
C-Clamps 
Casters 

Chain 

Chain conveyors 
Channel iron 
Clamshell buckets 
Conveyor belt 
Conveyor rollers 
Conveyor carriers 


The production of porcelain insulators requires the use of many supply 
items as they move from raw material to final product. 


This product of chemical research can be sawed, drilled and threaded with 
ordinary tools and may be trimmed or worked to meet exact specifications. 





Exact temperatures and pressures must be maintained in the extrusion 
of rubber or plastics. 


... In the Pictures from Chemica! Plants... 


Copper tubing 
Dollies 

Fans 

Fire extinguishers 
Flat belt 

Flat link chain 
Fluor. fixtures 
Friction tape 
Gasket materials 
Gauges 

Gauge glasses 
Gloves 

Goggles 

Grease buckets 
Grease cups 
Hand trucks 


Hangers 

Hose fittings 
1-Beams 

Idler sprockets 
Insulation 
Insulating cement 
Insulating tape 
Light mach. tools 
Lubricants 
Meters 

Motors 

Motor bases 
Motor couplings 
Motor pumps 
Nails 

Nozzles 


Oilcans 

Paint 

Pet cocks 

Pillow blocks 

Pipe 

Pipe fittings 
Pliers 

Pneu.-tired wheels 
Port. elec. pumps 
Protective clothing 
Pulleys 
Refractories 
Respirators 

Rivets 

Roller chain 
Rubber hose 
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Safety face shields 
Scissors 

Screw conveyors 
Screwdrivers 
Setscrews 
Sheaves 

Sheet iron 
Shovels 

Skids 

Sleeve bearings 
Sponges 

Spray guns 
Sprockets 

Steel bars 

Steel grating 
Steel shafting 


Steel sheet 
Steel straps 
Strap iron 
Threading dies 
Tie spikes 

Tin pans (drip) 
Track wrenches 
Tube fittings 
V-Belts 

Valves 

Vernier calipers 
Wire rope 
Work brushes 
Work light 
Work racks 
Wrenches (open-end) 





Products at Work 





NDUSTRIAL SUPPLY SALESMEN serving 
the textile industry have unequalled 
sales opportunities in the days ahead. 

During the war, the industry’s produc- 
tion rose 46 percent above pre-war rec- 
ords and now the worldwide demands on 
the industry coupled with high-level do- 
mestic needs assure a very satisfactory 
volume of textile activity over the next 
several years. 

Significantly enough, the industry was 
able to meet its wartime goals with the 
addition of relatively little new equip. 
ment. The equipment existing at that 
time, however, was used intensively with 
consequent excessive wear and tear. 
Those mills producing for the civilian 
market had to get along with what they 
had. Thus the industry entered 1946 with 
a heavy accumulated demand for new 
equipment, replacement parts, supplies 
and maintenance items. 


All textile mills require repair and 








maintenance items sold by distributors 
and this rapid acceleration of production 
means more sales to supply salesmen 
who study textile operations and probe 
the opportunities they offer for sales of 
supply items. Supply firms in textile 
areas carry such specialties as shuttles; 
travelers and loom leathers but a bulk 
of their sales are of products carried by 
a regular industrial supply distributor. 
In 1939 there were 6,444 textile estab- 
lishments producing products ranging 
from twine to woven cloth and ‘rugs. 
These firms spent $2,108.925,959 for 
materials, supplies, fuel, electrical ener- 
gy and contract work. These figures do 
not include the apparel industry which 
spent an additional $1,943,677,438. 


World-wide Demand 


Although most mills are located in the 
southeastern and northeastern states, 
there are growing segments of this indus- 
try on the west coast and in the north 
central states. The increased use of syn- 
thetic fibers for fabrics contributes to 





and labor. 


Textiles 


this tendency toward dispersal and more 
industrial distributors are finding it 
profitable to service the industry. 

The demand for new equipment and 
supplies, the indicated progressiveness 
of mill owners and a world-wide scarcity 
of textile products are three excellent 
guideposts for the distributor in shaping 
his approach to this market. The indus- 
try had little opportunity to replace worn 
out and obsolete machinery. Even the 
placing of orders for replacements was 
restricted. Purchases of equipment and 
supplies in the peak year of 1941 were 
53 percent over those of 1939. Restric- 
tions caused a drop in 1942 and 1943 but 
purchases reached the 1941 level last 
year and are now at a new high. The 
present demand is estimated to be so 
great that it will take years to satisfy it. 
It will take constant attention and alert 
selling on the part of the industrial sup- 
ply salesman to gain the maximum result 
in orders. 

Superimposed on this demand is the 
industry’s need for modernization and 
increased mechanization. Mill produc- 


Textile mill maintenance work ranges from the relatively delicate 
operation of mending beaters to dismantling heavy equipment. 





Efficient handling of bulk material, like baled cotton, with modern 
equipment cuts down losses from damage, inefficient storing 








Bulk 
in te 


Well planned mechanization facilitates 
the flow of materials and products from 
one operation to another. 


Bulk of materials and products vary greatly 
in textile mills, requiring all sorts of ma- 
terials handling devices. 


High loom production makes it necessary to keep textile specialties such as loo 
leathers and pickers on hand to keep the machines going. 


Idle looms in textile plants mean production loss and 
maintenance men must be well equipped with tools to 
make repairs rapidly. 


Machinery maintenance classes in textile mills get practical instruction with actual tools and 
equipment during off hours. 








tion men believe the industry is more 
modernization-minded than at any time 
since World War I. The supply salesman 
has an opportunity to capitalize on this 
attitude by increasing his knowldege of 
product application and his service 


Sales Opportunities 


While many products sold by distribu- 
tors are needed for the job of replacing 
old equipment with new machinery, even 
greater sales opportunities are prevalent 
in the modernization and repair of old 
equipment. The application of new power 
transmission ideas to old equipment may 
be suggested by the supply salesman. 


The subject of card grinding is controversial 
among textile mill maintenance men and offers 
the supply salesman oa chance to use product 





application ideas. 


Cotton in tightly packed bales keeps breaker- 
picker machines going. The job involves ma- 
terials handling and power transmission 


Another promising field is the trend of 
the industry towards improved materials 
handling. Much of the labor in textile 
mills is used in moving products from 
one department to another and from one 
operation to another. Distributor sales- 
men can show where improved handling 
with hoists, trolleys, trucks, pallets, etc., 
will save time and labor and frequently 
prevent damage to materials and 
products. 

The textile industry has the money to 


Dyeing and finishing 
fabrics is an industry 
by itself with its own 
characteristic opera- 
tions requiring many 
different supplies and 
tools. 


Knitting machines are 
intricate devices de- 
pending on good lubri- 
cation of myriads of 
small moving parts. 


spend on improvements and the incentive 
to capitalize on the scarcity of textile 
products throughout the world. The dis- 
tributor’s experience can produce results 
in increased sales with better engineer- 
ing, product knowledge and improved 
service. 








Hosiery knitting mills keep up with the times with modernization of equipment and the 


job requires tools stocked by the industrial distributor. 


Up-to-date fire safety equipment to prevent fire losses 
and keep insurance rates down are a must for the 


textile industry. 


Formerly backward in tackling the materials handling 
problem, textile mills are now receptive to suggestions 


on how to increase efficiency of operations. 


Abrasives 
Angle iron 
Aprons 
Bearings 
Belt (flat) 
Belt Lacers 
Belt (round) 
Benches 
Bolts 
Brushes 
Caps 
Casters 
Chain 

Chain hoists 
Chain (roller) 
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Chain (twist link) 
Chisels 

Cones 

Containers (fiber) 
Conveyor belt 
Conveyor rollers 
Dollies 

Electric cable 
Electric hoist 
Fans 

Feeler gage 

Files 

Fire extinguishers 
Fittings (pipe) 
Gages 


Gears 
Gloves 
Hammers 
Hangers 
Hinges 
Hooks 
Hose couplings 
Hose (flexible) 
Lighting Fixt. 
Loom straps 
(woven) 
Loom Straps 
(leather) 
Lubricators 
Lubricants 


Motor Bases 

Motors 

Nippers 

Nuts 

Oil can 

Oil cups 

Padlocks 

Pails 

Pallets 

Pickers 

Pillow Blocks 

Pipe 

Pliers 

Portable tools 
(elec.) 
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Pulleys 

Punches 

Rope (braided) 
Safety helmets 
Screw Drivers 
Sheet iron 
Shovels 

Spools 
Sprinklers (fire) 
Sprockets 

Steel (bars) 
Steel (channel) 
Steel (rail) 
Steel (rods) 
Steel (shafting) 
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Steel (sheet) 

Steel (strap) 
Switches (elect.) 
Tool boxes 

Trucks (hand) 
Trucks (lift) 

Valves 

V-belt 

Waste 

Wire (baling) 

Wire (screen) 
Wrenches (open-end) 
Wrenches (monkey) 
Wrenches (socket) 
Wrenches (spanner) 

























HE CONSTRUCTION INDUSTRY has never 


up of many comparatively small com- 
panies that purchase a great part of 


dozing, girder-setting and concrete-pour- 
ing within his territory than ever before. 








faced a brighter future than it does their equipment, tools and supplies on These are signs that tools and supplies re 
today. To the industrial distributor the site. Furthermore, time is a most of all kinds are being used in quantity, 
and his salesmen this offers an unparal- _—important factor in profit to the con- and he will do well to investigate appli- Fr 
leled sales opportunity. Despite the struction agency responsible for any job. cations of the products handled by his ye 
handicaps of material and labor short- Consequently, there exists an ideal mar- firm. as 
age, which have necessitated temporary _ ket for the stock in trade of the indus- Techniques developed and perfected <onryaen. 
restrictions for certain kinds of construc- trial distributor —the ability to furnish during the war will provide many short et 
tion, the volume of contracts awarded the right material from stock with a cuts in the new construction era. Old- — 4 
for all engineering construction is aver- minimum of delay. fashioned methods of slow hand work 
aging over $100,000,000 a week, and the In the days ahead, the industrial sup- and the traditional “one brick on top c 
steadily growing backlog of proposed ply salesman will discover more bull- of another” way of building will grad- corey 


construction is at an all-time high. 

To raise the construction now in blue- 
print form for industrial, commercial, 
and public building, highways, bridges, 
and tunnels, waterways and sewerage, 
irrigation and flood control, and a host 


Geographical Distrioution and drainage —$ 15,000 

of other projects, will require the best 00000 of backlog © 4 other public works — $ 25,000 

P J : q j 5 0 1 —New England +: Industrial bldgs $ 40,000 

efforts of material producers and dis- 2—Middle Atlantic 1 other bidgs — $150,000 
. . ‘ 3— Southern 
tributors working together with con- 4000060 4—Mid-West 

5— West of Miss 

tractors. 6—Far West 


Although construction is one of the 
country’s largest industries, it is made 








7PO0P00 r ¢ Contracts awarded 
7PO00N00 1937 through 1939 


Cumulative backlog 


F- proposed construction 
as of June 31, 1946 
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Engineering Construction 
Thousands of Doflicvs -Add OOO 
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Includes projects of 
following minimum costs 


* Bry 


Waterworks, earthwork, irrigation 

































This is a preview of what may be expected in engineering construction the country over. It com- 
pares volume of contracts awarded in the three-year period, 1937 through 1939, with cumulative 


backlog of proposed construction as of June 30, 1946, for major branches of the industry. 


The value of any tool or piece of 
equipment may be measured by 
how much it multiplies manpower, 
and this is especially so in the 
construction industry. 


000; New 
. in supe 
fract 

1900,000 fF 

500900 
Bridges Waterworks Streets Earthwork, Industrial Commercial Public 
and and Irrigation, Building 

Sewerage Roads Drainage Mot 
Source Engineering News Record Statist crus 
way 





Giant cranes, rigged with hun- 
dreds of feet of wire rope, make 
possible the movement and pre- 

ws cise placement of construction 

units which dwarf a man. 
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Many tasks require safety clothing from tip to toe. Pavement 
cracking with a pneumatic drill, preparatory to re-surfacing, 
requires protection for the toes. 


From this tower are controlled the cablecars and hoists which feed 
concrete and other supplies to the dam being built below, via arteries 
of wire rope. 


New housing means new sewerage systems. Modern conduit, of 
superior lasting qualities, is cut and bevelled for joining in a 
fraction of the time required by primitive cutting methods. 


Motor power must be translated into many different motions to 
crush and grade the stone that goes into the construction of high- 
ways, airfields and dams. 


Wherever new power lines are strung there is the promise of new 
industrial plants. Tools and equipment must do their jobs before 
the power flows or plants begin to manufacture. 


Compressed air on wheels permits the use of power tools in isolated 
places, thus eliminates many bottlenecks of slower hand work. 











































ually be supplanted by the application 
of labor-saving machinery. Motors will 
take the place of muscles in everything 
from screwdrivers to conveyors moving 
heavy materials, and this machinery will 
call into play much new equipment and 
hundreds of new tools and maintenance 
items. 


$11 Billion to Spend 


Housing is currently receiving the 
greatest attention and enjoying high 
priority. The government’s Wyatt pro- 
gram calls for the start of 2,700,000 low 
and moderate cost houses by the end 
of 1947, at a total expenditure of $11 
billion. With more than 400,000 dwelling 
units begun in the first five months of 
this year, the program is well on the 
way to its goal. Permanent new homes 
and apartments, converted units, and 
temporary public housing are included 
in this national resurgence of home 







In shaping wood to his purposes the builder 
relies on a score of time- and labor-saving 
tools, each of which has its own specific use. 


Ali 


be impractical without the h 
tion as a unit. 





building. Through cooperation with 
housing construction engineers, consult- 
ants and contractors, industrial supply 
firms can secure an attractive volume of 
business. 

America’s face-lifting goes on apace 
in other fields. Transportation construc- 
tion is being concentrated on highway 
improvement, express inter-city traffic 
arteries, and bridges. Railroads plan 
extensive terminal and route moderniza- 
tion. Problems of water supply, sewer- 
age and irrigation will be met with con- 
struction of new facilities for water 
storage, waste disposal, water purifica- 
tion and distribution. As a result of years 


of spotty and inadequate building, and 
obsolescence, there is a pressing need 
for better manufacturing, processing, 
warehousing and office premises. 

For the general mill supply firm, this 
rising volume of construction affords a 
tremendous market for many of the 
lines regularly carried in stock. For the 
industrial distributor with a construction 
machinery department, there exists an 
even broader market in the equipment 
field. 

This is the challenge. A $30 billion 
backlog of engineering construction as- 
sures a continuing volume market for 
the alert distributor. 








Aprons Goggles 
Bearings Hammers 
Belts (fiat) Hoists 
Bolts Hooks 
Brace & Bit Hose 


Brush (bench) 
Buckets (elevator) 
Casters 
C-Clamps 
Center Punch 
Chain 

Chisels 
Compressors 
Conveyor belts 
Conveyor Rollers 
Drill steel 
Electric cable 
Forge (portable) 
Gears 


Hose clamps 
Hose connectors 
Jacks 

Ladders 
Lubricants 
Lubrication equip. 
Nuts 

Oil cups 

Pipe 

Pipe fittings 
Planes 

Pneu. drills 
Pnev. hammers 
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Pressure gages rod, bars) 
Pulleys Toe guards 
Pulley blocks Tongs (rivet) 


Pumps Torches (oxy- 
Rivets acetylene) 
Roller chain Torch lighters 
Rope Valves 

Rules V-belts 


Washers 
Welding rod 


Safety belts 
Safety helmets 
Safety nets 


Sanders (belt) Welding helmets 


Saws Wheelbarrows 
Screen Wire rope 
Sheaves Wire rope clamps 


Work gloves 
Wrenches (pipe, 
open end) 


Sheet iron 

Slings (chain, 
wire rope) 

Steel (angle, 


Welding rod holders 








Conveyors are used to 
assure a steady flow of 
materials to the place of 
use, save manpower, and 
help to prevent accidents. 


Prefabrication of structural sections, such as this escalator truss, would 
quip t which permits installa- 











it takes quantities of grease and other lubricants to keep a giant shovel going all 
day. Breakdowns of earth-moving equipment mean costly delays in early stages of 


construction. 


Buildings go up faster and 
with less accidents because 
Pipelines for fuel or water supply must be strong of machinery with finger- 
and tight before they are buried. Efficient tools tip control that quickly 
speed up the miles of work involved. ' eR ee ae 


it takes a sure foot and a steady hand to stitch girders with rivets high above 
rushing rivers. Safety comes first when working with powerful pneumatic tools 


in a web of hose and rope. 


The rugged duty of 
heavy equipment neces- 
sitates frequent replace- 
ment of wearing parts. 
Many construction com- 
panies operate complete 
shops for these repairs. 


Dressing up the facade of 
@ new commercial build- 
ing is the last operation 
in a long line of hand 
and machine processes 
requiring tools of all 
sizes and types. 





products, number of establishments 
1¥@ and number of proprietors, food 
processing is the nation’s largest manu- 
facturing industry. As such, it will re- 


| RED IN TERMS of the value of 


ward intensive selling effort on the part 
of the industrial distributor and his sales- 
men. The value of the products turned 
out by the industry in 1939 amounted to 
$10,512,802,000, which was 60 percent 
more than the value of the output of 
the iron and steel industry, its nearest 
competitor. In 1939 there were 51,488 


food processing establishments (about 
28 percent of all manufacturing plants 
in the country) with 40,837 proprietors. 
These plants were located in all parts 
of the country. Such a diversification of 
more or less individually operated plants 
presents general sales opportunities for 
all distributors, wherever located. 


industry is Stable 


The relative stability of the food in- 
dustry marks it as a reliable and im- 


portant customer for the industrial dis- 
tributor. The physical volume of food 
production declined only about 28 per- 
cent from 1929 to the bottom of the de- 
pression in 1932 while the output of the 
steel industry dropped about 84 percent. 

Operations in the food industry range 
from bottling beverages and meat pack- 
ing, to quick-freezing. canning and bak- 
ing. ‘In all these operations products 
stocked by the industrial distributor are 
widely used arid a study of different 
processes and the equipment employed 
will repay the industrial supply sales- 
man with increased sales. For example, 
fresh foods are perishable and, in their 
handling. must be stored either tempo- 


Citrus canning requires heat exchangers and deceraters with masses 
of pipe and valves. 


Capping bottles in beverage plants calls for continuous operations 
on capping machines which must be lubricated and maintained. 
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Where manual work fails to repair, welding usually succeeds as 


Quick-freezing, refrigeration and vacuum packing processes involve 
this welder did in this dust collector room. 


the use of compressors, motors, insulated pipe, valves and gages. 


| 72% 
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Not all food from processing plants is for man; fertilizer and 


Inspection lines in vegetable canning plants must be clean and well 
animal food are by-products and require different processing. 


lighted to enable workers to weed out faulty foods. 


From slaughter-house to butcher, meat requires materials handling 


The cooking and canning of fish has become highly mechanized. Fixed 
equipment and coid storage. 


and portable conveyors and hoists are used extensively. 












rarily or for longer periods under cold 
storage conditions. Wherever cold con- 
ditions are generated, or artificially cre- 
ated. there is a need for compressors, 
pumps, motors, pipe, valves, fittings, 
gages, packing, traps and flanges. 

To capture this important market, the 
industrial supply salesman must take in- 
to account three factors which will guide 
him in applying his sales efforts. These 
are: (1) the present demand for new 
equipment and supplies; (2) the devel- 
opment and expansion of the quick- 
freezing segment of this industry, and 
(3) the seasonal nature of the food 
industry. 

Food processing equipment deterio- 

rated greatly during the war years. The 





manufacture and sale of equipment and 
supplies was severely restricted, al- 
though the physical volume of food pro- 
duction rose about 42 percent above 
pre-war levels. This wear and tear on 
old equipment, coupled with the require- 
ments of the expanding segments of the 
food industry, have created a huge de- 
mand estimated to be $600,000,000. The 
industrial supply salesman’s task is to 
find out how much of this demand he can 
supply from stock and then sell it. 
The most notable development in food 
processing is quick-freezing which made 
great strides before and during the war. 
The demand for quick-frozen products, 
accentuated by the world food emer- 
gency, means a great expansion for this 
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segment of food processing. The exten- 
sive use by this industry of products 
regularly stocked by the industrial dis- 
tributor makes it a profitable customer 
for industrial supply salesmen. 

Many food processing industries are 
seasonal, which means that the distribu- 
tor salesman should schedule his selling 
effort accordingly. Most fruit and vege- 
tables are processed during the summer 
months. The slack seasons are used to 
repair, maintain and ready equipment 
for full operations. These plants should 
be placed on the sales calendar for 
timed calls in advance of the busy sea- 
son. That is the time when the need for 
the distributor’s products and the pos- 


sibilities for selling them are greatest. 
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Breakdowns in food processing machines result in spoilage so vegetable Space 
canning plants keep supplies on hand in locker rooms. cand) 


Modern bakery plants are clean, well-lighted and 
ment needed to produce quantity speedily. 


have all equip- 
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Cleaning food products with water under pressure is an important 
function of many food plants. 


Steam is a hard worker in evaporated milk canning plants. Steam 
pressure tanks handling large numbers of cans need many accessories. 












Fresh from the ovens, bakery products move on conveyors to packaging 
departments where portable packagers make operations flexible. 


Space, time and labor are saved by efficiently planned and equipped 


candy plants. 


Handling fruits and vegetables after they arrive from the farm 
calls for bulk loads on suitable equipment to save time and waste 


The efficiency of processing tanks depends on the smooth perfor- 


mance of motors and variable speed transmissions. 











Aprons 

Angle iron 
Bearings 

Belt (flat) 

Bolts 

Casters 

Chain 

Chain hoists 
Chain (roller) 
Compressors 
Conveyors (belt) 
Conveyors (chain) 
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Conveyors (roller) 
Containers (iron) 
Electric cable 
Electric hoists 
Fans 

Flanges 

Gages 

Gears 

Gloves 

Hammers 

Hand trucks 
Hangers 


Hardware 
Hooks 

Hose 

Hose couplings 
Insulation 
Insulation block 
Ladders 

Lift trucks 
Lighting Fixt. 
Lubricants 
Lubricators 
Machine guards 


Meters 
Motors 

Nuts 
Packing 
Padlocks 
Pails 

Paint 

Pallets 
Pillow blocks 
Pipe 

Pipe fittings 
Pulleys 


Rail (conveyor) 
Sheaves 

Sheet iron 
Shovels 

Slings (chain) 
Sprockets 

Steel (banding) 
Steel (floor plate) 
Steel (shafting) 
Strap iron 
Switches (elect.) 
Table legs 


Tractors 
Trailers 

Trolleys 

Tubing 

Twine 

Variable speed drive 
Vacuum cleaners 
Valves 

V-belt 

Welder 

Welding rod 
Wire rope 
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ACH TYPE OF MINING requires special 
machinery, but many tools, supplies 
and maintenance items are common 

to all. As a majority of these items are 
perishable and expendable, the pur- 
chasing process for mines is a continual 
one. By familiarizing himself with the 
scope of operations, processes and end 
products of the mining and extractive 
activities in his locality, the industrial 


supply salesman can capitalize on a 




























ready market for many of his product 
lines. 


Market Is Nationwide 


While it is common to think of each 
metallic ore, non-metal, or fuel deposit 
as existing in only one or two limited 
sections of the country, production 
figures reveal a wide geographical dis- 
persion among states. Nearly every in- 

















As coal is shot away, loaded 
and removed, roof support 
and timbering must be ex- 
tended to the new face to 
prevent cave-ins. The greater 
part of this work is done by 
traditional methods, without 
machinery. 


| prods Work Tb 


dustrial supply firm will find oppor- 
tunities for service to extractive and 
mining installations within its regular 
territory. 

A valuable lesson, which is more or 
less repeated in other mining opera- 
tions, can be learned from a study of 
the actual buying practices of a coal 
mine. 

A survey conducted by Coal Age 
shows that a typical bituminous mine. 
one of 300 classified as “large,” pur- 
chased more than $41 million of mate- 
rial, supplies and equipment in 1944 
to produce some ten million tons of 
coal. While a large part of this invest- 
ment went into specialized heavy ma- 
chinery, a substantial share was spent 
for items regularly handled by indus- 
trial distributors. Below is partial list- 
ing of such items, representing a size- 
able potential for industrial equipment 
and supply sales. 

The high level of industrial activity 
expected over the next few years indi- 
cates an even greater demand for coal 





Supplies 
Belts (Conveyor) 
Belt Fasteners 
Bolts 
Gears 
Grease & Oil 
Hand Shovels 


Packing 


Mei a" 


Bearings (Ball & Roller) 


Belts (Transmission) 


Hose (Air & Water) 


Wire Rope (All sizes) 





Cutter Bits 


Pipe Fittings 
Pumps & Parts 


Total 





Jacks (Lift & Roofing) 
Steel (Round & Fiat Bars, Plate) 
Welding Rod (Bronze & Cast iron) 


Valves (Foot, Gate & Globe) 





$45,259.88 
13,462.50 
2,512.17 
539.70 
39,558.36 
8,050.35 
95,393.35 
12,132.62 
4,271.57 
971.57 


35,756.04 $257,908.51 


8,021.29 
22,593.25 
10,417.06 41,031.60 


4,187.50 


Pumps & Air Compressors 
Pipe (Steel & Cast Iron) 


57,996.57 
13,645.85 
25,614.09 

3,174.99 100,431.50 


$403,559.11 
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Along with mechanical loaders, con- 
veyors have done more to speed 
coal production in the past decade 
than any other mechanized equip- 
ment. Their continual operation un- 
der heavy load subjects power 
transmission parts to severe duty. 








Health and safety of underground workers is a primary co 
cern in mining. Adequate ventilation not only improves miners 
health, but cuts down the explosion risk in coal mines. 


The tonnage of mechanically cleaned coal from strip and deep 
mines has steadily increased since 1938, but there remains 
much old, worn out equipment yet to be replaced. 


Assay laboratories, where ore samples are analyzed for purity, require many 
distributor products for use in metallurgical and chemical processes. 


Miners wage a constant war against dust. Spraying helps to settle par- 
ticles from the air which cannot be completely filtered by other means. 


MILL SUPPLIES 


than in the past. This, in turn, points 
toward greater purchases of supplies by 
coal mines. Average annual bituminous 
coal production for the 1946-50 period 
has been estimated at 557 million tons, 
as compared with a 443 million ton 
average for the 1937-41 period. 

This jump in the rate of coal produc- 
tion will necessitate increased mechani- 
zation in all its forms to offset increased 
labor costs and to maintain the com- 
petitive position of coal as a fuel. Mil- 
lions of dollars will be spent for mechan- 


ical loading machines, conveyors, catters, 


drills, fans and blowers, pumps, safety 
equipment, and the many maintenance 
items necessary to their upkeep. 


Mineral Production 


The trend toward mechanization and 
modernization of methods is not re- 
stricted to coal. Because war production 
ate heavily into our mineral resources 
and seriously depleted reserves of some 
minerals, methods must be found for 
extracting metals from low grade ores 
and other marginal resources. This can 


Expansion of coal prepara- 
tion and ore dressing facil- 
ities to meet industrial and 
domestic requirements ac- 
counts for increasing pur- 
chases of a variety of dis- 
tributor products. 


be accomplished through more extensive 
use of scientific, labor-saving machinery. 

A notable example of cost reduction 
through mechanization is found in the 
mining of copper, a metal of paramount 
industrial importance. In 1917 it cost 
9.17 cents to produce a pound of cop- 
per; by 1927, the figure had dropped 
to 8.1 cents; and in 1937 it was 7.1 cents. 
An informed source estimates that by 
1947 the cost per pound will be reduced 
to approximately 6.7 cents, and this takes 
into consideration the rising cost of labor 
and production materials. The saving is 
a direct result of better, more highly 
mechanized extracting, ore dressing and 
handling methods, on a larger volume 
basis. 

As all phases of the mining industry 
turn to increasing use of machinery, a 
vast market opens up for the products 
of industrial distributors. 


Work in confined areas is unavoidable in some phases of mining, and 
under such conditions picks and shovels are indispensable. 


Cars that carry coal and 
ore must be trouble free, 
as a jam-up of flow from 
the mine might halt pro- 
duction. 


Power tools permit ma- 
chinery repairs at the 
breakdown site, and save 
valuable time on the job. 





The mechanical loader is largely responsible for steadily increasing 
coal production. Periodic lubrication is essential to long life and 


maximum efficiency. 


Welding plays a big part in the maintenance of heavy machinery 


employed in strip mining. 


Belts (conveyor) 
Bolts 

Calipers 

Carbide cap lamps 
C-Clamps 

Chain (mech.) 
Chain (roller) 
Chutes 

Conduit (flexible) 
Conveyor rollers 


Machinery for moving ore and personnel in and out of mines 
must be kept in tip-top shape. Regular inspection and re- 


placement of wearing parts is a ‘‘must."’ 


and power shovels. 
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Drill steel 

Electric cable 

Fans & blowers 
Fire extinguishers 
Gloves 

Hammers 

Helmets 

Hose claips 

Hose (rubber) 
Hose (woven steel) 


Hose connectors 


Insulation 


Iron (strap, 


channel) 
Jacks 


Lubrication equip. 
Lubrication 


fittings 
Motors 
Nuts 


Oil cans 

Picks 

Pillow blocks 
Pipe 

Pipe fittings 
Pneumatic drills 
Pulleys 

Reducer drives 
Refractories 
Rivets 
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Safety shoes 
Saws 
Shafting 
Sheaves 
Shovels 
Spray heads 
Sprockets 
Steel angle 
Switch boxes 
Valves 


Coal, metal and non-metallic mines use about 45,000,000 feet of wire 
rope, in all sizes, every year for such applications as haulage, hoisting 


V-belts 

Vises 

Welding helmets 

Welding rod 

Welding rod 
holders) 

Wire rope 

Wire rope clamps 

Wrenches (pnevu- 

matic impact) 





JHEREVER WHEELS TURN power has 
been applied, and in the making and 
application of power, industrial sup- 

ply salesmen will find a market for many 
of the products they normally sell. When 
plant power stops, all operations cease. 
The distributor who has replacement 
stocks and speedy service can save prec- 
ious time at the plant and win a lasting 
customer. 

As applied to the utility, power is an 
industry in itself, but applied to the 
power plants of individual manufactur- 
ing processes, it spans and is an adjunct 
to all manufacturing. The industrial 


power field is basically different from 
that of the utilities. The only output of 
the utility plant is kilowatts. The indus- 
rial power plant, on the other hand, gen- 
erates kilowatts and frequently uses the 
steam for processing and heating. An 
industrial power engineer, therefore, has 
a more diversified task than the utility 
engineer. Instead of the single job of 
turning out electricity, he has many 
operations under his control. His plant 
has two main functions: It creates the 
steam and, with the steam, electricity; 
it must direct the steam that is bypassed 
for other uses to the pipes and machines 
it is to operate, and it must also direct 
the electricity from the generators to the 


parts of the plant where it is used. He 
cannot afford a breakdown in his fur- 
naces or boilers, pipe systems, convey- 
ors of coal or ash, electric cable and 
wiring, or in the vital and far-flung valve 
and trap system. 


Applications are Varied 


There is a wide range in the applica- 
tion of power among industries. For ex- 
ample, the pulp and paper industry, 
petroleum rectifying, the steel industry, 
chemical plants, sugar refineries, rubber 
making and molding plants, distilleries, 
glass making plants, food processing in- 
dustries, laundries, and many other fields 
use large quantities of power. The power 
plant market for the salesman will thus 


Large installations such as this offer local distributors a fair share of 
business while being built, purchase maintenance items as needed 


when completed. 


Repair and installation men must climb to their jobs with all neces- 
sary tools on their persons so that the job or jobs can be done 
without returning to the ground. 








Extensive control boards are characteristic of the power plant. The engineer is able 
to tell at a glance just how efficiently his equipment is working. 


All industry moves on a film of oil, the power plant 
being no exception. Well-stocked lubrication depart- 
ments help prevent breakdowns. 


Before huge rotors can operate, months are spent in fabri- 
cation and installation. All along the line industrial tools 
and supplies come into play. 


Constant vigilance and proper equipment are used to guord 
against fire. Picked men are especially trained to attack and 
confine threatening fires. 


The industry fabri- 
cates some of its own 
equipment. Here a 
special pole or stan- 
chion is being com- 
pleted by two huskies. 


Cleanliness is as much 
@ part of a power 
plant as the electricity 
it generates. Machines 
must be clean to be 
completely efficient, 
so surroundings ore 
spotless. 
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vary to the extent with which industries 
in his territory use power made on the 
premises. The petroleum and coal indus- 
tries rate highest as distributor markets 
in that 74 percent of the plants operating 
in this industry make their own power. 
Among chemical companies, 71 percent 
generate power for their own use, while 
the same is true of 69 percent of paper 
manufacturers, 64 percent of both iron 
and steel, and nonferrous metal indus- 
tries, 61 percent of automobile manufac 
turers,55 percent of electrical machinery 
manufacturers and 49 percent of all food 
processers and packers. ~ 
There are a number of operations that 
are common to the usual type of steam 


power plant. At each stage of the process 
there are sales opportunities for the ag- 
gressive industrial supply salesman. 
These sales openings start with the move- 
ment of the fuel to the furnace. If coal 
is used, there must be conveyors, bar- 
rows, trucks, hand tools, scales for 
weighing, hoppers and fuel feeders. The 
use of oil calls for hose, pipe, pumps, 
valves, meters and fittings. The furnace 
and boilers need grates, refractories and 
insulation. After the fuel is burned, in 
the case of coal or coke, ashes must be 
removed in cans with hoists and hand 
trucks, or in bulk on conveyors. All the 
items mentioned are only the obvious 
ones—others, such as'traps, filters, water- 


treating compounds, heat and pressure 
gages, tubing, cable, lubrication equip- 
ment and many kindred items, become 
apparent to anyone who makes a serious 
approach to the power plant market. 
Such an approach will also bring to light 
the fact that power engineers have two 
principal problems that are identified 
with power alone. They are constantly on 
the lookout for new and improved means 
for governing steam and water pres- 
sures, especially with a view to keeping 
steam pressure at even keel throughout 
their pipe lines; they are always search- 
ing for better anti-scale and anti-rust 
compounds for the water traveling 
through their pipes and boilers. 


Heavy, vibrating machines are constantly tightened and 
checked, and lubrication kept at top flow. A knocked-out 
machine may mean interrupted service. 





Bright lights, providing the maximum of visibilty, are standard in power 
plants. Providing good working light, they also point up the engineer's 
pride, his machines. 


Constant repair and 
modernization keep 
outside men busy on 
the lines stretching 
across the country- 
side. 





Coal and ash handling equipment is coming into greater use in the power plant. 
Mechanization is considered wherever handling time and costs can be cut down. 





Even in smaller power plants hand labor of this kind is being re- 
placed by machines to pulverize and feed fuel to the furnaces. 


The smaller power plants frequently use diesel engines to generate 
electricity. Here, too, the distributor can find a market for many 
maintenance items. 


Inspection and testing are guarantees against breakdowns. The industry leaves 
nothing to chance, keeps its equipment in tip-top condition. 
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Workers using industrial trucks and special hoisting equipment do so after 
a training period. Trained salesmen can spot other jobs for handling 
equipment. 


..- Inthe Power Pictures... 


Angle iron 

Axes 

Batteries 
Beams, "I" 
Bellows 
Blankets, asbestos 
Blocks, hoist 
Blowers, electric 
Bolts 

Buckets 

Cable clamps 
Cable clips 
Cable hoists 
Chain hoists 


Casters 

Chain, link 
Chain, roller 
Connectors, cable 
Conveyors, belt 
Conveyors, roller 
Electric wire 
Fire extinguishers 
Flanges 
Flashlights 

Gages 

Gaskets 

Gloves 

Grating 


Grease 
Grease dispensers 
Grease guns 
Hammers, hand 
Hommers, 
portable 
Helmets, crash 
Hoist blocks 
Hoist hooks 
Hose 
Idlers 
Indicators, dial 
Insulation 
Ladders 


Lamps 
Level, steel 
Nuts 

Oil 

Oil cans 

Oil cups 
Packing 
Paint 

Pipe 

Pipe fittings 
Pliers 
Pulleys 
Rope, manila 
Rope, wire 
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Safety belt 
Safety goggles 
Safety shoes 
Screwdrivers 
Scoops 
Searchlights 
Sheet iron 
Shovels 

Strap iron 
Swivels 
Thermometers 
Traps 
Trolleys 
Trucks, lift 


Tubing, copper 
Turnbuckles 
Valves 
Vibrometers 
Washers 
Wheels 
Wire rope 
Work clothes 
Wrenches, 
adjustable 
Wrenches, open-end 
Wrenches, 
pneumatic 
Wrenches, ratchet 








SELL ’EM MORE! 


the indus- needs suggested by one item. both he 
company profit substantially, and the customer 
benefits as well. The chain of related items can be 
picked up with any product and followed through. 
For example, let’s take a customer's order for a— 


With A LITTLE EFFORT and reasoning. and his 


trial supply salesman can develop the technique of 
related selling into a habit that often turns a $10 
order into a $100 sale. If, after getting to his cus- 


tomer, the salesman can uncover a dozen product 


| A immediately suggests | . Attachment of fittings means 


by : 
. : |@REAS) The: 
threading with a and I . This introduces the need aN : 
| 


in the line and the whole connected system 


is to have three coats of ...andso on through many other 


allied products. ... 


Or if your customer plans to install welded , he will need 


& and Ea or . . There’s no limit to the 


opportunity related selling offers. 
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If you know the skin game 
inside out, customers can't 
take their power transmis- 
sion headaches out on your 
hide. Here are 25 ques- 
tions to test your belting 
knowledge, with answers 
on Page 309. 


QUESTIONS 


1. From what section of a hide is first 
quality leather belting stock taken? 
What percentage of the total hide area 
is used for belting? 

2. There are two ways of 
leather to be used for belting. 
are they? 


tanning 


What 


3. What are the advantages of each of 
these two tanning methods? 

4. Since the thickness of a strip of hide 
may vary over its length (a) the thick 
places must be shaved down (b) the 
thin places must be built up with ani- 
mal mucilage (c) care must be exer- 
cised in cutting and matching strips (d) 
strips with a thickness variation over 
3» in. must be discarded, if a balanced 
belt is to be made. 

5. Not only does the strength of leather 
vary from one part of a hide to another, 
but also the strength is greater (a) in 
corn-fed cattle hides (b) on the flesh 
side (c) in hides from black and white 
cattle (d) on the hair, or grain side. 
6. Which side of a belt is ordinarily 
run against the pulleys? 

7. Why must leather belts be dressed 
regularly? 

8. Among the substances recommended 
for use as belt dressings are (a) rosin 
(b) wax (c) beef tallow (d) fish oils 
(e) mineral oil (f) stearine. 

9. What happens when rosin is uséd as 
a belt dressing? 

10. The greatest practical width for a 
single leather belt is (a) 6 in. (b) 10 
in. (c) 18 in. (d) 8 in. 

11. What are the results of putting on a 
belt too tightly? 


12. What is the “millwright’s rule” for 


‘le Sell Leather Belting — 


YOU NEED THE ANSWERS 

















horsepower transmitted by a single 
belt? For horsepower transmitted by a 
double belt? 

13. These rules are applicable up to a 
certain speed, when centrifugal force 
becomes a considerable factor. That 
critical speed is, (a) 15,000 fpm. (b) 
1,000 fpm. (c) 100 mph (d) 2,400 fpm. 
14. For a given cross section, which is 
preferable, a wide. thin belt, or a nar- 
row, thick one? Why? 

15. The most satisfactory leather belt 
is (a) an endless one (b) one with a 
rough, pitted surface (c) one which has 
been laced with rawhide (d) one that 
has been lapped and cemented every 
few feet. 

16. How should the measurement be 
taken when @ new belt is to be placed 
over two pulleys? 

17. Is it ever advisable to use the old 
belt to determine the length of a new 
helt? 

18. Allowance should be made for ini- 
tial stretch in cutting a new belt. Ap- 
proximate allowance is (a) 1 in. per ft. 
(b) v2 in. per ft. (c) % in. per ft. 
(d) 1% in. per ft. 

19. When two pulleys must be checked 
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for alignment and they are too far apart 
to permit use of a stiff straight edge, 
what may be used as a substitute? 

20. To provide maximum contact with 
pulley surface, belt drives should be ar- 
ranged so that (a) the tight side of the 
belt is at the bottom (b) pulleys are 
as wide as space will permit (c) pulleys 
are as large in diameter and as heavy 
as the shafts will carry (d) the belt is 
crossed. 

21. Should the feathered edge of a ce- 
mented belt lap be faced toward or 
away from the direction in which the 
belt travels? Why? 

22. Belts should be cleaned periodic- 
ally. How? 

23. What is the relationship of speed 
between two pulleys of different diam- 
eter connected by a belt? 

24. The correct amount of tension on a 
leather belt is (a) the most the pulley 
shafts will bear (b) the least needed 
to transmit load without slip (c) that 
which permits a small amount of slip 
(d) whatever is needed to take all play 
and vibration out of pulley rotation. 
25. What are three most common causes 
of leather belt trouble? 































































































































































































































































































NEW PRODUCTS 





With sales possibilities 





Reamers 
Expanding 








A NEW LINE of heavy duty, solid shank 
and shell-type expanding reamers, fea- 
turing full-length carbide cutting edges. 
has been announced. According to the 
manufacturer. the tools were designed 
with a low expansion angle to lessen the 
o.d. grind when resharpening, and also 
have a ts-in. blade overhang to increase 
rigidity without loss of chip clearance. 
Chrome plated and precision made of 
heat-treated alloy, the reamers are avail- 
able in cutting diameters from 1-in. to 
6-in. They are also furnished with 
blades of high speed steel —Metro Tool 
& Gage Co., Chicago 3( —Miut Sur- 
PLIES, September 1946. 


Duplicating Brake 
Forms Sharp Bends 


A New 241N. capacity duplicating 
brake has been developed with a special 
clamping action that makes extremely 
sharp bends possible. The manufactur- 
ers claim that the unit will rapidly du- 
plicate complicated parts to a high de- 
gree of accuracy in a great variety of 
ductile materials such as copper, bronze. 


116 





stainless steel. aluminum. bi-metals, sen- 
sitized materials and varnished cam- 
brics and dielectrics. A double-edged 
vertical folding plate allows close re- 
verse bends to be formed, and roller 
bearings greatly increase speed and ease 
of operation. The unit has a capacity 
of 16 gage sheet metal at a forming 
width of 24-in.—-O’Neil-Irwin Mfg. Co.. 
Vinneapolis 15.—Mi.t Supp.ies, Sep- 
tember 1946. 


Power Saw 
Light Weight 





Eg AT 


A NEW GASOLINE portable saw is being 
introduced to the market. The compact 
unit, say the manufacturers, is ideally 
suited for timbering, heavy construc- 
tion work, railway and shipyard main- 
tenance, plant maintenance, clearance. 
etc. The_saw is of the rotary chain type 
and is available for one man operation 
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in 20-in. capacity; for two man opera- 
tion in 24- and 30-in. capacity. The en- 
gine is 4 hp.. 2 cycle, air cooled, in- 
corporating aluminum and magnesium 
parts wherever possible. The unit’s light 
weight (52 lbs. for the one man type) 
makes it very maneuverable in thé 
woods or wherever used, and positive 
fuel injection enables the motor to op- 
erate efficiently at a 90 deg. angle.— 
Reed-Prentice Corp., Worcester 4, Mass. 
Mit. Suppiirs. September 1946. 


Feed Valve 
Oil Circulating 


\ NEW SIGHT FEED valve for oil circulat- 
ing systems is on the market. The man- 
ufacturers claim it to be exceptionally 
sturdy with an unbreakable plastic sight 
and a novel way of adjusting the flow. 
Flow through the valve’s port can be 
governed over a wide range by a com- 
bination of a set screw and a hollow 
lock screw. The unit consists of two 
main parts. The sight feed housing of 
hexagonal brass with large viewing 
windows contains either plastic or glass, 
depending on the temperature in which 
the unit is to be used. The regulating 
part, including the drip nozzle, is also 
made of hexagonal stock, and screws 
into the sight feed housing.—Oil-Rite 
Corp., Milwaukee 7—Mutt Svupr.ies, 
September 1946. 























PRODUCT PAGE NO. MAIN FEATURE 
Reamers | 116 Expanding 
Duplicating Brake | 116| Forms sharp bends 
Power Saw 116| Light weight 
Feed Valve 116| Oil circulating . 
Tensiometer 117| Power hack saw 
Spiral Return Idier 117| Rubber covered 
Belt Grinder 117| Light, narrow attachment 
Door Opener 312| Freight car 
Cutter Bit 312| Circular 3 
Face Mill 313| Heavy cuts 
Torque Wrench 315| Heavy duty 
Hydraulic Jacks 315| High power 
Printer 317 Roller conveyor 
Pneumatic Hammer 317| Peening, scaling 
Grooving Tool 318 Minimizes weaving 
Lift Truck 318| Electric 
Pumping Unit 324| Marine service 
Roof Paint 324| Aluminum 
Infra-Red Lamps 326| New Sizes 
Micrometers 326| Inside 
Pneumatic Tool 328| File, die grinder 
Unit Heaters 328| Three types 
Degreaser | 330) Emulsifying 
Permanent Magnet | 330 Extracts tramp metal 


































MANUFACTURER 


Metro Tool & Gage Co. 
O'Neil-irwin Mfg. Co. 
Reed-Prentice Corp. 
Oil-Rite Corp. 

Millers Falls Co. 
Chain Belt Co. 
Porter-Cable Machine Co. 
Mining Safety Device Co. 
Fearless Tool Co. 
Lovejoy Tool Co. 

JO Mfg Co. 
Duff-Norton Mfg. Co. 
Adolph Gottscho, Inc. 
Aro Equipment Co. 
Kennametal, Inc. 
Barrett-Cravens Co. 
Blackmer Pump Co. 
United Gilsonite Lab. 
General Electric Co. 
Tubular Micrometer Co. 
Ideal Industries, Inc. 
Modine Mfg. Co. 
Gaybex Corp. 

Homer Mfg. Co. 








Tensiometer 


Power Hack Saw 





DESIGNED TO SET and maintain proper 
blade tension, Millers Falls has devel- 
oped a tensiometer that attaches to the 
blade holder of power hack saw ma- 
chines. It Acts as a shock absorber for 
the blade, automatically compensating 
for changes in feed pressure, thermal ex- 
pansion and contraction, and unusual 
shocks such as hard spots in the metal 
being cut. By positively controlling any 
desired tension from 0 to 4,000 lbs., the 
unit is claimed to improve accuracy, and 
greatly increase the cutting life of the 
blade.—Millers Falls Co., Greenfield, 
Vass.—M Suppuies, September 1946. 


Spiral Return Idler 
Rubber Covered 





SRA” 


DeEsIGNED to combat many of the com- 
mon faults of ordinary return idlers 
when they are used under extreme con- 
ditions where there is freezing or ice 
formation, a special rubber covered 
spiral return idler has been developed. 
The steel spiral is accurately machine- 
formed and permanently welded to the 
bearing tube. The spiral itself is com- 
posed of right- and left-hand sections to 
insure centering the belt. The rubber 
used as covering is specially extruded 
and is simply opened up and snapped 
over the bar. Natural tension holds it in 
place and, in addition. each end of the 
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rubber is securely clamped. Replace- 
ment of the rubber, right on the job, is 
a simple matter.—Chain Belt Co., Mil- 
waukee 4.—Mi.t Suppties, Septembe: 
1946. 


Belt Grinder 
Attachment 





A LIGHT, NARROW belt grinder attach- 
ment has been developed capable of 
(Continued on page 312) 

















Following Through 
On Sales Adds Knowledge 


5 i ne 
John C. Florie, Richmond Supply 
Co., Augusta, Ga., looks up new 
applications by revisiting custo- 
mers’ plants. 


AFTER YEARS in the industrial supply 
business, a salesman ought to have a 
substantial reserve of product applica- 
tion knowledge to put at the disposal 
of his customers, says John C. Florie of 
the Richmond Supply Co., Augusta, Ga. 
Mr. Florie believes he has learned as 
much about the products he sells from 
customers as he does from the manufac- 
turers of those products. He has been 
selling industrial supplies for 14 years 
and thinks he has picked up valuable 
information from customers by simply 
“following through” on sales. 

The point to be remembered, accord- 
ing to Mr. Florie, is that one’s interest 
in an item sold should not end with the 
delivery of the order. It is by dropping 
in at the “back rooms’ ’of customers’ 
plants, where the products are in daily 
use, that one learns about application. 
You might sell a power transmission 
drive to meet certain specification de- 
manded at the time of the sale. A few 
months later, this drive has been 
adapted to serve under different condi- 
tions—conditions, perhaps, that the 
original manufacturer of the drive had 
never foreseen and had never mentioned 
in his literature. 

By failing to visit the “back rooms”, 
the salesman may miss an important les- 
son on adapting drives to unusual con- 
ditions he may run across in other 


SALES TIPS Prom 


plants? thus reducing his ability to offer 
solutions to prospects’ problems. This 
system of returning to customers’ plants 
to see the latest wrinkles is what Mr. 
Florie means by “following through” on 
a sale. 


Curiosity Can Open 
The Door To Sales 


Curtosity is the most dependable sales 
tool for the salesman who exploits it 
intelligently. according to D. G. Hecht, 
president of the new distributing firm, 
Eagle Supply Co., Paterson, N. J. Mr. 
Hecht, who has had some 20 years’ in- 
dustrial selling experience, has trained 
his salesmen to capitalize on this as- 
pect of human nature. 

“When I call on an established or 
prospective customer,” Mr. Hecht ex- 
plains, “I carry in my hand some appro- 
priate small tool, instrument or part 
packaged in an attractive case. But I 
do not mention it during the early part 


SALESMEN 


D. G. Hecht, Eagle Supply Co., 
Paterson, N. J., believes curiosity 
can kill sales resistance as quickly 
as it does the proverbial cat. 


Instead, I casu- 
ally turn it over in my hands, making 
sure the customer’s curiosity is piqued. 
He watches. and pretty soon comes the 
inevitable question: “What the heck do 
(Continued on page 309) 


of the sales interview. 


Oops!! You must have touched the switch— 
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IT ALL STARTS WITH S. A. 


No matter what you make, if you want it to be a best 
seller, you’ve got to give it *Sales Appeal. 

One way to increase sales appeal, according to a 
leading manufacturer of aluminum kitchenware, is to 
give the product a final brush-up with Osborn Econ- 
omy Wheels. These fast, flexible brushes produce a 
beautiful satin finish on flat and curved surfaces and, 
unlike other types of polish finishes which exaggerate 
minor surface flaws, these brushes completely and 
uniformly cover them. They add another sales plus, 


too: heat conductivity has been improved because the 
surface area has been increased. 

No matter whether you make cooking pots or loco- 
motives ...no matter whether your product’s made of 
aluminum, steel, plastic or other materials—brushing 
techniques as developed by Osborn can help you make 
your product better-looking, better-performing and 
better-selling 

Why not ask us how—now! Without obligation, of 
course. 


New Booklet available! When and where to use power brushes and how to select them. Write for your copy today. 


THE OSBORN MANUFACTURING COMPANY 


5401 Hamilton Avenue 


WORLD'S LARGEST 


MANUFACTURER OF 


Cleveland, Obio 


BRUSHES FOR INDUSTRY 
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Orderper Volume Sizeof Orderper 
Sales Salesman per Average Working 
Area Indicator perDay Salesman Order Day 


Nerth Adantic June 299.0 12 $11,720 $35.05 90 
July 367.0 14 14,000 31.20 97 


Seuthern June 256.0 18 $13,630 $28.38 131 
July 304.0 16 18,350 34.30 105 


Nerth Central June 276.0 17 $14,200 $32.60 oF 
July 263.0 14 13,300 34.50 ss 


Western June 358.0 16. $14,220 $53.60 97 
July 369.0 9 13,040 62.40 8s 


Pacific June 400.0 13 $13,440 $28.39 51 
July 356.0 12 11,830 28.80 64 


THE SALES INDICATOR for July gained 30 points over June $14,970, were at their highest since June 1945. Orders per 
to reach an all-time high of 314. Both the size of the working day dropped to 94, and the salesman averaged 
average order, at $33.00, and the volume per salesman, at 14 orders per day. 


100 month 1934-38 eae 
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: This advertisement 
appears in leading 
industrial publica- 
tions reaching your 

customers. 








No. 422 "Power Vise Stand" con- 
verts hand tools to power tools for 
threading, cutting, reaming pipe. 





No, 502 “Pipe Master," the lowest 
priced complete, portable power 
pipe machine on the market. 






No. 562 "Tom Thunb," another 
Oster portable power pipe machine 
designed for speed and accuracy. 


— 


a é a . Sn? hee" No. 531 "Tom Thumb," rotary die- 
_ — \ a “ ee head type designed for threading 
“~ . Ce. ; bolts, rods, studs, pipe, nipples, etc. 





No. 572 “Rapiduction Junior" .. . 

floor type power pipe machine 

for production threading of the 
smaller sizes, 






Oster “Rapiduction" floor-type, 
high speed, high production thread- 
2a ing machines. Made in three sizes. 


Oster "Wilco" power threading 
machines designed for maintenance 
and production threading. Two sizes. 






ver -. Ostet d 
wz, with his O*°°" th the frreading, machines with ravoling 
e wor die-head and open type vise. 
f Vv jmes m e profi Three sizes. 
effort! To MON “T, OSTER! 
. power os” 


No. 542 "Rapiduction Junior” with 
revolving die-head and open type 
vise. Handles wide variety of 
threading work, 


machines make jobs 








THE OSTER MANUFACTURING COMPANY, 2041 EAST 61st ST., CLEVELAND 3, OHIO, U. S. A. 
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Pig Iron Supply 
Increase Sought 


TEN BLAST FURNACES built by the Gov- 
ernment during the war to increase the 
pig iron supply are producing to re- 
lieve the current critical shortage, Rob- 
ert M. Littlejohn, WAA Administrator. 
revealed recently. The furnaces have 
a total capacity of 3,759,668 net tons 
of pig iron annually. 

Efforts are being made to obtain op 
erators for ten other Government-con- 
structed furnaces, with a total capacity 
of 3.077.184 net tons yearly, which 
could be brought into early production. 





DISTRIBUTOR'S BAROMETER 


Changes in wholesalers’ sales for June 
1946, as reported by the Bureau of the 
Census, Department of Commerce, in 
cooperation with the National Associa- 
tion of Credit Men. 


Percentage Changes 


Chanaes 
June 1946 June 1946 From 
vs. vs. 6 mos. 
June 1945 May 1946 1945 
Automotive 
Supplies ..... +49 0 +41 
Industrial 
Chemicals ... —5 ee) +2 
Paints & 
Varnishes ... +25 ee +18 
General 
Hardware .... +50 +1 +36 
Plumbing & 
Heating 
Supplies ..... +29 — 4-32 
Lumber & Bidg. 
Materials .... +7 —8 +11 
Machinery, Eqpt. 
& Supplies 
(except elec- 
eS eae +42 +8 +19 
Peas +27 0 +12 
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Schindler Warns 
Of Duplicate Orders 


ORDERS ON THE BOOKS of manufacturers 
and distributors should be checked for 
duplications, Alfred Schindler, Under- 
Secretary of Commerce. advised busi- 
nessmen recently. Mr. Schindler em- 
phasized that forced cancellations later 
may be more costly than those made 
now. . 

\ spot check, which Mr. Schindler 
warned could not be considered an av- 
erage for the country, revealed dupli- 
cations of orders for automobiles, home 
appliances and other merchandise 
ranged as high as 331% percent. A 
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survey by business, he added, might 
demonstrate that the supposed pent-up 
demand for goods may not exist. 

“Business men,” said Mr. Schindler, 
“should give careful thought to the 
amount and extent of their inventories. 
It may be the better part of wisdom 
in the long run—with due regard for 
special and exceptional circumstances— 
to shorten some long-range commit- 
ments and to consider cancelling some 
or all duplicate orders.” 

Mr. Schindler listed three stumbling 
blocks facing business on its road to 
a greater economic future—‘“runaway 
prices, industrial conflict and economic 
isolation.” 


Manufacturers Shun Speculation 
On Inventories, CPA Survey Shows 


\ NATIONWIDE spot check on inventories 
of finished products, principally con- 
sumers’ durable goods. held by approxi- 
mately 200 firms, indicates that Ameri- 
can industry thus far -has refrained 
from inventory speculation despite the 
strong incentive presented by the pros- 
pect of higher prices. The survey, con- 
ducted by the Civilian Production 
Administration, revealed that, for a 
wide variety of products, inventories are 
“about average or below normal.” 
The only exceptions disclosed by the 
check were in inventories of textile grey 
goods and in softwood lumber produced 
on the Pacific Coast. Compliance ac- 
tion is being taken in these cases. Ac- 
cording to Morris S. Verner, Jr.. 
Compliance chief, CPA’s purpose ‘n 
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preventing the piling up of an excessive 
quantity of materials or goods in the 
hands of producers. distributors or re- 
tailers is to assure as even a flow of 
scarce commodities to the public as pos- 
sible. 

Withholding of cotton grey goods at 
the mill level in New England, accord- 
ing to the survey, was due principally 
to price uncertainty and the increased 
cost of raw cotton. Reports that some 
raw cotton distributors were refusing 
to make shipments to textile mills on 
the West Coast were also made to CPA. 
Some large apparel manufacturers were 
accumulating heavy inventories of cot- 
ton piece goods and rayon although 
small apparel manufacturers’ inventor- 

(Continued on page 307) 
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You Can Earn Extra Sales Profits by Selling 


the Dumore Tool Line 





Your prospects and customers know the Dumore name. Most of them use at least one Dumore lathe grinder 
as indispensable equipment in their shops. But — only a few of them know the entire line of Dumore lathe 
grinders, hand grinders, bench drill, and flexible shaft tool. The broad and increasing line of Dumore tools 
gives you a real opportunity to increase your sales profits. 

It pays to tell your prospects about every tool in the Dumore line. They will listen, because they are 
interested in tools that save them time and money. Tell them, and increase your profitable Dumore sales. 





7 Different Sizes and Types of Dumore Lathe Grinders 




























There is a size and type Dumore for every grinding need. 
With seven models and a wide selection of interchangeable 
quills you can sell the right combination of power, speed, 
and capacity for specific grinding operations. The smaller 


Dumores provide precision grinding facilities for small 
shops with limited budgets, Don’t forget to tell your pros- 
pects about the Thread Grinding Attachment for toolroom 
use with the No. 5 Dumore. 





3 Different Dumore 
Hand Grinders 


The countless operations with handgrinders 
in all types of industry give you an oppor- 
tunity for volume sales on these Dumore 
tools. The compact No. 8 and No. 10 have 
the speed and stamina for lightweight bur- 
ring, grinding, and —— jobs on pro- 
duction schedules. The sturdy No. 9 is built 
to stand up under more rugged jobs such as 
spark testing and heavy finish grinding. 





Dumore Flexible Shaft 
Utility Tool 


Sell the Dumore Flexible Shaft Tool for 
those “hard-to-reach” jobs. Tool and die 
shops, machine shops and toolrooms use this 
tool for accurate work in close corners and 
tight places. Metal-working plants use it in 
many production finishing i= — grinding, 
buffing, burring, and polishing. 








- 


Dumore High Speed 
Bench Drill 


You can sell Dumore’s high speed Bench 
Drill for the scores of small-hole precision 
drilling operations found in metal-working 
and plastics industries. Your prospects will 
find this compact, lightweight drill ideal for 
tool shop or production work within its range. 





Dumore Will Announce 
Additions to Its Line Soon 


Dumore has developed new tools to broad- 
en your present line and open new markets 
for you — to increase your profitable 
Dumore sales. Watch for the announce- 
ment of these new products. Usé the sales 
aids Dumore provides to tell your pros- 
pects about them — to increase your sales. 

In the meantime, make every sales call 
return you a profit by telling your pros- 
pects and customers about all the Dumore 
tools. Tell more — and you can sell more. 


Distributors: 


A few Dumore Industrial Franchises are avail- 
able. If you are interested in handling Dumore 
Industrial Tools in your area, please write us 
for further information. The Dumore Company, 
Department 1-31, Racine, Wisconsin. 





Sold by authorized industrial 
distributors in all principal cities 





























GEORGE E. McCLINTOCK 


McClintock Retires, 
Gould Now Owns Varick 


George E. McClintock, president, gen- 
eral manager, and 61-year veteran with 
the John B. Varick Co., Manchester. 
N. H., has retired and sold his partial 
interest in the concern to Thomas F. 
Gould, who is now sole owner. Mr. 
Gould, associated with Varick for 46 
years, bought the 10l-year old supply 
firm in company with Mr. McClintock in 
1935. He has been treasurer since. 

Thomas D. Gould, son of the new 
owner, has been made president. He 
has been with Varick for the past 17 
years. Arthur A. Bassett, assistant to 
Mr. McClintock for many years, has 
been promoted to general manager. 

Mr. McClintock, who joined the con- 
cern in 1885, worked in many capaci- 
ties until 1928, when he was made 
manager. He had been president and 
general manager since 1935. 


T. W. Clark Dies, 
Strong, Carlisle Man 


T. W. Clark, who had been associated 
with the Strong. Carlisle & Hammond 
Co., Cleveland, for over 30 years, died 
suddenly at his home in Corry, Pa.. 
in the early part of August. 

Mr. Clark represented the distribut- 
ing and manufacturing firm in New 
York and in Chicago, and had traveled 
in the west for the past several years 
as a sales engineering representative for 
the Strong Steam Specialties division. 
His most recent connection was with the 
engineering department in the factory. 
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Earl Snyder Buys 
Mathews & Boucher 


Earl V. Snyder, industrial engineer 
and New York State manager for the 
L. H. Gilmer Co., division of United 
States Rubber, has purchased the &0- 
year-old distributing firm of Mathews 
& Boucher, Rochester, N. Y. The sup- 
ply company operated as a partnership 
but none of the five partners were active 
in the business at the time of the 
sale. 

The company has been incorporated 
as Mathews & Boucher. Inc., with 
officers as follows: Earl V. Snyder, pres- 
ident; Earl A. Havill, vice-president 
and general manager, and Mrs. Jose- 
phine W. Snyder. treasurer. 

Mr. Havill has been with the firm for 
more than 40 years and was general 
manager under the old management. 
All other employees have been retained. 


Boone Quits Peden, 
Joins Watts Hardware 


L. W. Boone, for the past six years 
connected with the Peden Iron & Steel 
Co.. Houston, has resigned to become 
associated with the Watts Hardware & 
Supply Co., San Antonio. In joining 
the Watts firm, Mr. Boone rejoins H. E. 
Colemere, with whom he was associated 
at Peden. Mr. Colemere is now presi- 
dent and general manager of Watts. 
Mr. Boone will be merchandise man- 
ager. 

Before arriving at San Antonio on 
September 15, Mr. Boone took a month’s 
vacation, his first time-off in 30 years. 
He was in California visiting with two 
of his brothers. 


Lovell Brothers 
Add Mill Supplies 


Lovell Brothers, Ocala, Fla., automo- 
tive supply distributors, have estab- 
lished an industrial supply division un- 
der the management of Cecil P. Carter. 
Before joining the Lovell firm, Mr. Car- 
ter was an associate mechanical engi- 
neer with the federal government. 

The division will handle industrial 
and factory supplies of all kinds, ac- 
cording to Mr. Carter. At present the 
division is located at Main and May 
Streets in the same building with the 
automotive division, but as soon as 
another building is available will be op- 
erated separately. 
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The new president and vice-presi- 
dent of the Matthews-Morse Sales 
Co., Charlotte; Mack Smith (seated) 
and Jack Farris (right), check ship- 
ments with F. A, Pritchett, manager 
of the supply department. 


Matthews Sells Interest 
To Three Employees 


H. E. Matthews, who had been in the 
supply business for almost 30 years, 
has retired as president and owner of 
the Matthews-Morse Sales Co., Char- 
lotte, N. C., and sold his interest to three 
of his employees. Mr. Matthews, who 
is 71 years old, will devote his time to 
his machine shop, the Matthews Ma- 
chine & Tool Co. 

The new owners and officers are Mack 
Smith, president; Jack Farris, vice 
president, and Robert Hackney, secre 
tary and treasurer. 

The new management is expanding 
facilities and renovating the present 
building to provide for a new office and 
show room. Three outside and two in- 
side salesmen have joined the sales 
force. 


Century Anniversary 
For Passaic Manufacturer 


The New York Belting & Packing 
Co., Passaic, N. J.. one of the coun- 
try’s oldest manufacturers of hose, belt- 
ing and other industrial rubber prod- 
ucts, is celebrating its 100th anniversary 
this year. It was in 1846, seven years 
after rubber was first vulcanized, that 
a group of men established a small 
factory in Sandy Hook, Conn. This 
plant was discontinued in 1890, after 
operations had been transferred to the 
newer plant in Passaic. 

During the century of its existence. 
New York Belting has continued to 
specialize in mechanical rubber prod- 
ucts, marketing through industrial dis- 
tributors. Some supply firms have been 
handling the firm’s line for 60 years. 
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Mica 
loots 


FOR MORE TOOL MILEAGE 


A new process of electronic hardening gives greater 
strength to the cutting edges of UTICA Pliers and 
insures still more tool mileage. Always the choice of 
skilled mechanics everywhere, UTICA Tools are 
better and stronger than ever. Sold only through 
recognized jobbers. 


UTICA DROP FORGE & TOOL 


CORPORATION 
UTICA 4, NEW YORK 
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OF ROTARY FILES 
m, for the MILL SUPPLY HOUSE 


aNh\h® 


HAND CUT FILES 


Hand cut from High Speed Steel—recom. 
mended for burring ferrous metals. 






















GROUND BURS 


Ground-from-solid High Speed Steel blanks— 
recommended for burring on non ferrous 
metals, plastics and wood. 
















CARBIDE BURS 


Ground-from-solid Cemented Carbide blanks 
—recommended for long life and maximum 
economy. 


Profitalle These complete lines—other shapes and 
sizes available in both 4” and 1,” 


shanks—offer maximum turnover with minimum investment. 


FORD 
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GLEN H. TRESLAR 


Black & Decker 
Advances Treslar 


Glen H. Treslar has been elected a 
vice-president and sales manager of do- 
mestic and Canadian sales. Black ‘& 
Decker Mfg. Co.. Towson, Md: Mr. 
Treslar has been active in electric tool 
sales since 1924, when he became a 
salesman with the Buffalo Machinery 
Sales Co., selling Van Dorn tools. He 
was Chicage branch manager for Van 
Dorn when Black & Decker merged with 
Van Dorn in 1928. He was transferred 
to the firm’s headquarters offices in Tow- 
son to take over the position of assist- 
‘ant sales manager in 1937. 

At the same time, the responsibilities 
of Robert D. Black, vice-president in 
charge of sales, have been expanded to 
include the direction of the company’s 
sales activities all over the world. Alonzo 
G. Decker, Jr.. vice-president in charge 
of production, has been given direction 
of all manufacturing activities. includ- 
ing all subsidiaries. 


James Driscoll 
Leaves Shapleigh 


James S. Driscoll, vice-president and 
a director of the Shapleigh Hardware 
Co., St. Louis distributing firm. has re 
tired after 45 years of continuous serv- 
ice. Mr. Driscoll also held the posi- 
tion of house manager, a title he at- 
tained in 1906 after holding various 
other positions in the concern. 


Luker And Moore 
Rejoin Fones 


George Luker and James Moore have 
rejoined the Fones Bros. Hardware Co., 
Little Rock, Ark. Both men had been 
with the armed forces for almost four 
years. Mr. Luker is in the distributing 
firm’s purchasing department 


















Keep Your Eye on Jobs Like This 
To Sell More 


VAN DORN 
PORTO-SHEARS* 








@ CUT SHEET METAL 
FASTER, CLEANER 


@ FOLLOW PATTERN 
LINES MORE EASILY 


@ MAKE A BETTER 
SALES STORY 
Se You! 



















You have plenty of chances to sell Van Dorn Electric Porto-Shears to 
plants in your territory. Checking over the sheet metal jobs these shops 
are doing will prove that. And Porto-Shears have the performance to 
help you sell your prospects! 
It’s easier to follow straight lines, irregular lines, curves down to %”, 
any pattern with Van Dorn 16-Gage Porto-Shears . . . because the 
cutting operation is always visible. Require less muscle; make 
smoother, cleaner, more accurate cuts; finish jobs faster than slow 
hand-snipping. Cut up to rated capacity in steel and galvanized iron 
. about one gage thinner in Monel or stainless . . . 50% above 
rating in copper, aluminum, lead and other non-ferrous metals. Adapt- 
able for cutting thin sections of laminated wood or sheet plastics. 


Make a check of your prospects now. Give them the story on Van Dorn 
Porto-Shears. That’s the way to sell the Porto-Shears you’re getting 
now, as well as building future sales for the time when more are avail- 
able. The Van Dorn Electric Tool Co., 717 Joppa Rd., Towson 4, Md. 






























(DIV. OF BLACK & DECKER mre. Co. ) 


"Trade Mark Reg. U. 8. Pat. Of, PORTABLE ELECTRIC TOOLS 
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When you sell BUDA Hydraulic Jacks, you can be 

' gure that your customers are getting complete lifting 
satisfaction, because top-notch quality and depend- 
ability are built into every model. 

Take the Model 25-B-10, for example . . . this flexible 
two-speed hydraulic holds up to 25 tons under safe con- 
trol at all times . . . provides faster lifting of moderate 
loads, easier lifting of heavier loads. Effectively used 
on all types of industrial jobs, particularly where oper- 
ating space is limited. 

It will pay you to investigate the sales possibilities 
offered with the complete line of BUDA Quality Jacks. 


SEND FOR THE NEW 
ILLUSTRATED CATALOG 


BUDA 
“CHORE BOY" 
15413 Commercial Ave. . sid aae toa 


and | ton capacities. 


HARVEY (Chicago Suburb) ILLINOIS 
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Harold Liewellyn has been made 
manager of the new merchandise 
department, Woodbury @& Co., Port- 
land, Ore. 


New Departments 
For Woodbury 


S. F. Woodbury, president and gen- 
eral manager, Woodbury & Co., Port- 
land, Ore., has created two new depart- 
ments in the company. 

Harold Llewellyn heads the new mer- 
chandise department. He will work 
with the salesmen on territorial analyses 
in order to better coordinate the sales 
work with the stock, and enable the 
firm to get a better over-all picture of 
operations. Mr. Llewellyn came to 
Portland from San Francisco where he 
had been a chief petty officer in the 
Navy and where he worked with Peck 
Woodbury, who was also in the Navy 
for almost three years. 

Francis Maloney, formerly manager 
of the light machinery department in 
the local Sears Roebuck store, now man- 
ages Woodbury’s basement workshop 
department. He will handle the pro- 
motion and sale of all kinds of light 
machinery, equipment and supplies. 


Paint Brush Information 
Contained In Pamphlet 


Charles J. Gerndt, secretary and 
treasurer of the Holo-Horton Brush Co.. 
Inc., New York, has written a pamphlet 
entitled “Know Your Brushes” in which 
he discusses branding practices, the 
prospects for the importing of quality 
bristles, the government’s present han- 
dling of the brush and bristle situation 
the bristle versus nylon battle, and other 
aspects of the current paint brush out- 
look. 

The pamphlet was written by Mr. 
Gerndt as a result of the wide interest 
displayed in an article he wrote for 
magazine publication some months ago. 

































To help you sell 
Logan Lathes and 
Logan Shapers, 
advertisemonts of 
Logan products 
appear in 41 
leading indus- 
trial publications 
and = directories. 
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A NAME TO REMEMBER WHEN 
YOU THINK OF BETTER LATHES 
AND SHAPERS 


brief Logan 
Shaper specifications: 


Length of ram travel, 7%"... 
strokes per minute, “Anyspeed,” 
64 to 175... length of bearings, 
main frame, 10”... length of 
ram, 16%" ... width of ram, 5” 
... table traverse, 10'2”... table 
vertical travel, 5%”... table 
length, 8”... table width, 8”... 
table depth, 14"... saddle 
bearing, 6” .. . toolhead travel, 
2%" ...toolhead swivel, 360°... 
toolhead diameter, 4” .. . Cross 
feeds, 6 (.002, .004, .006, .008, 
.010, .012)... Sprocket and 
chain drive .. . vise 5”x 5” x12" 
... motor, Ya hp, 1750 rpm... 
Height over all, 51” . . . Shipping 
weight, shaper, stand and motor, 
535 Ibs. 


NEW LOGAN 


7-INCH COMBINES EXTRA CAPACITY 


SHAPER HEAVIER CUTS AND 


LASTING ACCURACY 


The Logan Shaper is built by the same organization which engineers and builds the Logan Lathe. Quickly and 
easily set up, it handles a wide variety of work, including straight cuts, angular cuts, squaring, machining, 

and slotting operations. Built entirely of steel and cast iron, with extra weight at vital points, and rugged 
throughout, the Logan Shaper can take heavier cuts smoothly, with speed and accuracy, and without chatter. 
An extra heavy cast fron crank plate, for example, puts ample power behind every stroke. 

Positive, slip-proof operation, even on heavy cuts, is further assured by, the roller chain drive. A maximum 
stroke of 75" and any desired operating speed between 64 and 175 strokes per minute give the 

Logan Shaper capacity and versatility as well as accuracy. The speed can be changed instantly, without 
stopping the motor or shifting the belt. The ram is micro-set by a simple screw adjustment. There are 

six automatic feeds in either direction from .002 to .012, with a half turn of the feed handle reversing the 
feed. The tool head may be swiveled and instantly re-set to center by means of tapered locating _ pins, 

an exclusive Logan Shaper feature. For full information on the Logan Shaper, see your Logan 

dealer or write direct for catalog information. 


0-1 
CHICAGO 30, ILLINOIS 










THE “POCKET SIZE MACHINE SHOP” 
IS A REAL PROFIT PRODUCER! 






































The popular Moto-Tool Kit 6. 2.0: « 

pecan new finger grip extension and 
Model 2 Moto-Tool in a felt-lined ig > 

ished wood case. . . retails at $23.50 

Z, — Tool only with one emery aN 
16.50. 


Wherever there is a man or a woman working at a 
bench removing metal, polishing or cleaning by hand 
in order to obtain fit, finish or contour, there is a 
market for another Dremel Moto-Tool .. . and a 
continuous demand for Dremel accessories. Set-up men 
use it for touching up tools and cutters, tool-makers 
for finishing dies and templates. Moto-Tool is a “war 
veteran” .. . thousands of them were used at far flung 
maintenance bases by every branch of the armed forces. 
Moto-Tools in the hands of men and women were used 
to establish production records in plants such as Gen- 
eral Electric, Westinghouse, Remington Arms, Ford, 
Nash-Kelvinator, Consolidated Aircraft, Northrup, 
Douglas and many others. Write today for catalog and 
ing Table distributor prices. 


14 REASONS WHY MOTO-TOOL SELLS FASTER 


Avtomatic chuck 110 volt, 
lock pin tied universal type motor 












Sturdy, shockproof 
bokelite housing 






@ About 27,000 RPM. Cuts 
cleaner . . . saves cutters. 


@ Weighs only 13 oz... . 
shaped 


trouble-proof : Oversize armature Handy hanger hook; to & the end 
beorings sheft, hardened, cord protector @ Dynamically balanced for 
ground ond polished vibrationless operation. 
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Mrs. C. H. Christiansen sews while 
Olivia Juergens snips. Workers 
Christiansen and Juergens must be 
careful and precise, for one false 
seam or cut could well mean the 
day’s gross profits from the depart- 
ment. 


Distributor Makes 
Swiss Silk Sifters 


Sometimes, to meet specialized local 
demand, industrial distributors get into 
activities which seem far afield from 
those commonly associated with the 
mill supply business. One such spe- 
cialty is the making of flour and starch 
sifters by The Essmueller Co., St. 
Louis. 

In a light, airy room on the second 
floor of the Essmueller building, two 
girls cut and sew the sifters from im- 
ported silk fabric. For some reason, 
no weavers elsewhere in the world have 
been able to match the Swiss in the 
perfection of their work, hence all of 
the fabric comes from Switzerland. 

The fabric is made from silk pro- 
duced in Italy, Bulgaria and Turkey 
(Oriental silk won’t do) and is woven 
by hand with a machine-like precision 
which produces mesh sizes ranging 
from 18 square holes per inch to as 
high as 200. Breweries and flour mills 
are big users of these sifting cloths. 


Corning Builds 
Pilot Plant 


Serving as a practical link between 
the laboratory test tube and the produc- 
tion line, a pilot plant is being erected 
in Corning, N. Y., by the Corning Glass 
Works. Covering 11,000 sq.ft. of floor 
space, the plant will be equipped ini- 
tially with one continuous furnace and 
the most modern machinery available, 
thus enabling Corning to conduct ex- 
perimental work without interfering 
with the production schedules of any 
of the manufacturing plants. 

























































azor Day, 1946, finds one hopeful element in the 
relations between American management and 
labor which was not there on Labor Day, 1945. 

It comes in recent expressions by a number of na- 
tional leaders of organized labor that increased “real” 


wages depend upon in- 
creased productivity, Le. 
increased output per 
man-hour. Increased 
money wages which are 
promptly offset by higher 
prices do nobody any 
good. 

If these expressions, 
which still remain to be 
substantiated by practi- 
cal performance, come to 
be accepted by the rank 
and file of labor in each 
community, Labor Day, 

.1946, can usher in a 
period of great and per- 
haps unprecedented im- 
provement in the econo- 
mic wellbeing of wage 
earners—as well as the 
wellbeing of the country 
at large. If, on the con- 
trary, they remain mere- 
ly window dressing and 
there is a continuation of 
the post V-J Day process 
of increasing wages and 
then prices, the outcome 
can only be the bursting 
of an inflationary bubble, 


with attendant suffering for workers and the com- 


munity generally. 


Competition requires management to bear down 
heavily on increased labor productivity as a prelude 
to wage increases. Management, however, has rarely 
made a more forthright statement on the importance 
of increasing labor productivity than that contained 
in a recent issue of LABOR’S MONTHLY SURVEY, 
an official publication of the American Federation 


of Labor. 


| LABOR DAY> 1946 
— Time for wise union leadership 





William Green, the Federation president, led off 
with a “message to American workers.” He re- 
marked, “Our major need is increased volume of 
production.” Observing that “wage increases this 
spring have been paid for by raising prices,” the 








SPOT CHECK ON LABOR OUTPUT 


In the absence of reliable general statistics 
on what has happened to productivity of labor 
since V-J Day (because of strikes and recon- 
version complications) the McGraw-Hill Pub- 
lishing Company asked the executives of a 
cross section of American industry to report 
their own impressions. The questions asked 
and summaries of the replies, which varied 
markedly from industry to industry and plant 
to plant, follow. 

Question No. 1. How well have workers performed 
since V-J Day as compared to their pre-war effort? 

Answer. Worker effort has been below pre-war. 
There are exceptions, particularly among older and 
more experienced workers; and theresare quite a few 
signs of improvement. 

Question No. 2. How much headway have you 
been able to make since V-J Day in improving labor 
productivity by better equipment and organization? 

Answer. Some headway is generally being made, 
but it has been greatly retarded by inability to get 
new equipment and, in some cases, by lack of labor 
cooperation in improvements in organization. 

Question No. 3. Haw much improvement in equip- 
ment and organization is to be anticipated in your 
business over the next year? 

Answer. Marked improvement in productivity (in 
a few cases as much as 20 per cent) can generally 
be made if there is sustained production and full 
cooperation between labor and management. 








“Organized Labor and Production” written with 
Morris L. Cooke, remarks that, “The modern labor 
leader also realizes that to receive a good day’s pay 
a man must do a good day’s work and that increased 
productivity has been the vital factor in the country’s 
industrial supremacy and its relatively high wage 
scale.” (Italics supplied.) 

In citing increased productivity as the key to in- 
creased “real” wages these labor leaders—and man- 
agement — have the historical record entirely on 


survey itself goes on to 
say that “Today Amer- 
ica’s ability to raise wages 
without increasing prices 
and living costs depends 
on increasing productiv- 
ity in civilian industries 
. Here is the challenge 
to free labor and free 
enterprise today: Coop- 
erate to increase produc- 
tivity and raise living 
standards without 
strikes.” (Italics sup- 
plied.) 

The importance of in- 
creasing production was 
also recently stressed by 
Walter Reuther, Presi- 
dent of the United Auto- 
mobile Workers, C.1.0., 
who remarked that his 
union “is just as eager as 
management to get the 
(automobile) industry 
into maximum produc- 
tion.” In taking this gen- 
eral line he was in accord 
with the position of Philip 
Murray, head of the 
C.1.0., who in a book, 





their side. In the 40 years prior to the outbreak of 
World War II output per man-hour for the country 
as a whole was approximately doubled. Over the 
same period the “real” hourly earnings of industrial 
workers were also approximately doubled. There 
were, of course, great variations in the increase of 
output per man-hour from one line of activity to 
another. Also, there were periods when increases 
in “real” wage rates lagged behind increases in pro- 
ductivity. But for the 40 year period as a whole 
and the economy as a whole there is no mistaking 
the fact that the route to increased “real” wage rates 
was increased productivity. _ 

Three economic factors played major roles in this 
doubling of production per man-hour which has 
made America the industrial marvel of the modern 
world. One was the skill and diligence of American 
workers. A second was the skill and diligence of 
American management in organizing production. A 
third was the improvement of machinery and the 
increased application of power to it. 


Wartime Record 

During World War II this sustained increase in 
the productivity of labor in civilian manufacturing 
industries, which had averaged about 3 per cent 
a year, was brought to an abrupt halt. Much of the 
most efficient segment of the nation’s labor force 
went to war or war industry. Also, civilian industry 
was starved for new equipment while we equipped 
our arsenals. The result was that the productivity 
of labor in those civilian manufacturing industries 


for which the government keeps records actually . 


declined throughout most of the war. By 1945 it was 
no higher than in 1941, whereas, if it had maintained 
the long run average, it would have been about 12 
per cent higher. In the meantime, however, average 
hourly wages in these civilian industries had in- 
creased about 40 per cent. 

In war industry, which started from low levels 
of production at strange tasks, there were substan- 
tial increases in output per man-hour. Many of these 
increases involved new processes, improved tech- 
niques, and better machines which can be adapted 
over a period of time to the improvement of pro- 
ductivity of labor in civilian industry. 


Since V-J Day, however, labor, led on by a mis- 


guided government, has had its sights on higher 
money wages instead of improving productivity 
which would have laid the foundation for increased 

” wages. Consequently, debilitating industrial 
strife ended in a round of wage increases which, in 


the absence of increased productivity, is being 
washed out by higher prices. 


To Keep Production Rolling 


However, as indicated by the summary of a 
McGraw-Hill sampling of the current experience of 
industry in increasing output per man-hour, which 
appears in the center of the page, there is hope that 
the situation ahead can be improved. After agoniz- 
ing delays because of work stoppages, material 
shortages, and reconversion complications, indus- 
trial production is beginning to roll again. Allowed 
to roll it will not be long before it will be making 
those advances in productivity which are the only 
true basis for increased “real” wages. 

If the process of keeping American industry roll- 
ing to new highs of productivity is to be resumed, 
management must see that the past practice of 
translating increased output per man-hour into in- 
creased “real” wages is not only sustained but 
wherever possible accelerated. For its part organ- 


ized labor must abandon its manifold feather bed- » 


ding rules and other production-restricting practices 
which afflict considerable segments of American 
industry. Further it must give incentive systems of 
pay, honestly conceived and honestly administered, 
a fair break. Management and labor and govern- 
ment and the community at large must collaborate 
in removing that specter of working one’s self out 
of a job which has been one of the greatest causes 
of restriction of output. 

The current emphasis by leaders of organized 
labor on the economic truth that increased output 
per man-hour is the only road to increased “real” 
wages is important. The next step is to see that 
recognition of this truth seeps into the rank and 
file of labor and industry and becomes the basis of 
a program of action at the local level. If it does, 
and quickly, Labor Day, 1946, may mark a tre- 
mendous turning point toward sustained prosperity 
not only for labor but the community at large. If it 
does not, union leadership will fail in its responsibil- 
ity and must answer to the American people for the 
consequences of such a failure. 


jut tap 


President McGraw-Hill Publishing Company, Inc. 


THIS IS THE 50rm OF A SERIES 





The Yale Cable King Wire Rope 
Electric Hoist has no equal in its 
class—for performance, for saleability. 
The reasons are plain: First, it is the 
only AIR-COOLED electric hoist. 
This exclusive feature eliminates the 
high operating temperatures pro- 
duced by ordinary electric hoists 
when used constantly. In other words, 
the Cable King with its AIR-COOL- 
ING device, can be kept hard at 
work all day long without overheat- 
ing. In addition, this powerful hoist 
has positive load brake lubrication— 
an exclusive feature that minimizes 
brake heat and wear. 

But there are many other outstand- 
ing features that make the Cable 
King the best electric hoist you can 
sell. Keep yourself informed about 
them—and tell. prospects all about 
the production tool they and you can 
bank on. Then to take care of other 
applications, point out the advan- 
tages of the Midget King Electric 


KRON INDUSTRIAL SCALES - 


HOISTS — HAND AND ELECTRIC - 





Hoist, the Pul-Lift, and the complete 
line of hand chain hoists—for more 
profit! The Yale & Towne Manu- 
facturing Company, 4530 Tacony TARE West 
Street, Philadelphia 24, Pa. tvpilable Thragh 


MATERIAL HANDLING MACHINERY 


CUTS PRODUCTION COSTS... SAVES TIME... SAVES EFFORT. . PROMOTES SAFETY 


TRUCKS — HAND LIFT AND ELECTRIC 
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INDUSTRIAL PRODUCTION has put on a 
quick change act. Its recuperation has 
been surprisingly rapid. From a lull 
early in the year (which seemed the 
more depressing after the feverish ac- 
tivity of war time), production has 
jumped back to a level well above the 
average for 1941, the best prewar pro- 
duction year. 

Actual physical volume of industrial 
production in July reached 174 (1935- 
39 = 100 percent). according to the 
Federal Reserve Board index. Durable 
goods manufacturing advanced 10 
points to 202 while the non-durable 
goods segment declined 1 point to 
160. 

Analysis of conditions to the latter 
part of August indicates that the index 
of total production of the Federal Re- 
serve Board for that month will be 
very close to 180. This would be 20 
points above the May low of 160. Pro- 
duction at this rate is nearing the best 
that can be achieved with present plant 
and manpower. Automobile produc- 
tion has passed the four million an- 
nual rate, and steel production is run- 
ning above 90 percent of capacity. 
The ceiling for the Federal Reserve 
Board index has been currently esti- 
mated at 190-200. That means there 


- mfg. 
--Total production 


‘ 
Won-durable mfg. 


1929 "30 "31 "32 "33 '34 "35 "36 "37 38°39 40 41.42 43 44 45 


Source: Board of Governors of the 


July* June July 
1946 1946 1945 


Total Production .... 174 170 210 
Durable 

Manufactures ..... 202 192 292 
Non-durable 

Manufactures ...... 160 161 165 





* These figures are preliminary and subject to 
minor revision on the basis of additional data. 





is only a 10-20 point leeway above the 
August estimate unless plant is in- 
creased or individual productivity im- 
proves. This last part of the climb, 
however. will undoubtedly be at a 
slower rate than that occurring in the 
past few months. 

Lack of manpower looms ‘as a seri- 
ous obstacle to increased production. 
Civilian employment in July reached 
58,130,000, an all-time peak for war or 
peace. When the 2,600,000 in the 
armed services are added to this total, 
the country is seen to have exceeded 
already the 60,000,000 job goal. The 
number of unemployed workers in July 
was only 2,270,000—a near minimum 
labor “float”. The only foreseeable 
source of additional manpower is the 
discharge of veterans;—about 500,000 





mfg. 


4 
Total 
production 


/ 


Non-durable 


1945 


1935-39 =100 
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to be released from service within the 
next six months and some 700,000 al- 
ready out but not yet back to work. 
The high-paying durable goods indus- 
tries will probably get the bulk of these, 
and the low-wage industries and serv- 
ices will continue to suffer for some 
time. 

What has taken place in individual 
industries is revealed in figures re- 
cently released by the Federal Reserve 
Board. The comparison shows in per- 
centage terms how production in vari- 
ous lines in 1946 matches up with the 
record peace time output in 1941. Dis- 
tributor sales opportunities vary with 
the performances among the industries. 


Durable Manufactures 


Automobiles . —14 
lron & Steel. . —34 
Lumber & Product. —10 
Machinery ... —2 
Stone, Clay & Glass Prod +11 


Non-durable Manufactures 


Chemical Products +33 
Leather & Products... + 5 
Mfd. Food Products + 9 
Paper & Products —5 
Rubber Products . . +34 
Textiles & Products + 6 
Tobacco Products +26 
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Federal Reserve System, 
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And you get 
them all in 
EDWARD 


Boiler blow-off valves take 
real punishment. Wide and 
rapid variations in tempera- 


ture and the abrasive action PIPING FLEXIBILITY 
TEETER, conditions’ coer. Se = Edward straightway SLOW- OPENING 


alent in blow-down service. ce and angle designs 


, can be combined to si ing desi P 
Edward cast and forged steel fit any space limita- pe. on ‘eemoaing y 
blow-off valves are built to tion. shock to piping when 
withstand these conditions — 


valve is operated. 
without bulky metal sections a2) 


TIGHT CLOSURE 


Coefficients of expansion 
of materials are such that 
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Hy still tight when na 












that add to weight and cost 





and distort in service and with- q 
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that complicate maintenance. 
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LONG 
LIFE 


For nearly three de- 
cades these Edward 
blow-off valves 
have been in con- 
tinuous service in a 
Chicago plant. A 
typical case. 


SEND FOR 
CATALOG 12-D 


Complete data on de 
signs, dimensions, instal. 
lations and operating 
suggestions. Yours for the 
asking. 















SUBSIDIARY OF 
ROCKWELL MANUFACTURING CO. 


EAST CHICAGO, 
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Supply men submit ideas for handling wire rope, displaying 
products and arranging tool stock. 





One-Man System For 
Handling Wire Rope 


Handling unweildly reels of wire rope has 
always been a chore and when a small com- 
pany is faced with the problem of rounding 
up two men to handle an order at night or on 
Sunday when an emergency call comes 
through, it is sometimes difficult to do. For 
this reason, State Machinery & Supply Co., 





































Des Moines, has devised a one-man system for 
reeling and cutting wire rope, as shown in the 
illustration, (left). Tilting the rig forward 
by means of rope and pulley, the reel holder 
is placed in a position where one man may roll 
a reel of wire rope up to it, run an axle of 
round steel through the reel, place the axle 
ends on the brackets of the rig, and pull the 
long end of the rig back down to the floor. 
The reel is then elevated from the floor and 
the desired length of rope may be cut off. 





J. A. McKinney, president, State Machinery & Supply Co., De Moines, 
demonstrates the one-man reel holder as J. C. Carison, purchasing agent 
(right) iooks on, 


Part of a comprehensive modernization program for 
the Boetticher & Kellogg Co., Evansville, Ind., is ex- 
pressed in new counters with sloping glass tops. 
This arrangement, and table and counter displays, 
will make it possible for customers to inspect virtu- 
ally every line carried by the supply firm, according 
to G. F. Kirwer, vice-president. 


Sd 
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The greenest tyro, say officials of the A. W. Davis Co., Port- 
land, Ore., can locate tools stored in the firm’s numbered boxes. 





Stock Arrangement Aids Clerks 


Tue A. W. Davis Co., Portland, Ore., carries its tool stock in 
shelf boxes arranged in order of catalog numbers. The boxes, 
painted yellow, are numbered consecutively starting at the bottom 
box at one end of the room, running toward the front, across the 
aisle, back around to the rear and repeating the process on suc- 
ceeding shelves. This system makes it easy for even the beginner 
in the stock room to locate any number out of over 300 boxes 
required to hold the complete line. The boxes are all 6-in. high 
and 18-in. deep, but of varying widths. 
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Sterling Sander Application! © 


Preparing bare metal and sanding primer | 
coats on REFRIGERATOR CABINETS 


4 





SLOW...TIRESOME...TEDIOUS | 


ALSO USED FOR SANDING AND FINISHING: 


* Vending Machines (soft ° Trucks and Buses 


drink dispensers, etc.) ¢Dry Wall Construction 
* Furniture 


* Pre-Fabricated Houses * Boats 


® Millwork ® Machine Tool Bases 


Additional Industries Using Sterling Sanders! 


Cabinet Mfrs. © Building Contractors e Plasterers e Carpenters 
@ Trailer Mfrs. @ Street Car and Bus Lines e Hospitals and Ho- 


tels e Steamship Lines @ Airports and Air Lines e Dept. Stores 


Sterling Tool Products Co., 
384 East Ohio Street, 
Chicago 11, Illinois 


STERLING portaste evectric 
AND AIR-DRIVEN § ANDERS 
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yond maint The advertisement reproduced above 

cam will appeor in BUSINESS WEEK ond 
and the ™) = FACTORY MANAGEMENT AND MAIN. 
gustrial TENANCE to reach executives and key 
Operating men in every type of industry. 
lt will also appear in the following 
publications with some changes in copy 
so as to appeo! directly to the specific 
field served by each magazine: 
AMERICAN MACHINIST 

— Metal Working Industries 
CHEMICAL ENGINEERING 

— Chemical Processing and Allied 

Industries 

COAL AGE 

— Bituminous Coal and Anthracite 

Mining 

ELECTRICAL WORLD 

— Electric Power Ii-lustry 
ENGINEERING AND MINING JOURNAL 

— Metal Mining and Processing 
ENGINEERING NEWS-RECORD 


ees 
F R Ben ie 
Goan an We 


see 
® enn — Construction Industries 
aon ot we FOOD INDUSTRIES 
of — Food Processing Plants 
rhe magenin® POWER 
$s _ 
per suppult — Power Plants 


TEXTILE WORLD 
— Textile industries 











This advertisement, selling your services to your customers and 
prospects, will be read by -more than a million key men responsible 
for the purchase of industrial equipment, tools and supplies. 
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Distributors Services to Industry 


To promote you and other distributors to the industries you 
are serving regularly, Mitt Supptigs is carrying a full page 
advertisement in the September issues of eleven of America’s 
foremost business publications. These advertisements, selling 


your services to your customers and prospects, will be read 
by more than a million key men responsible for the purchase 
of industrial equipment, tools and supplies. A reproduction 
of one of the advertisements appears on the opposite page. 


The maximum effectiveness of this campaign to the industrial supply field 
depends upon the support and cooperation that you and other industrial distribu- 
tors give it. The maximum benefit to _— firm depends upon your entire staff 
being informed and sold on the basic objectives of this campaign. 








fa conjunction with this magazine advertising campaign, 
Mitt Suppiies has prepared a 16 page booklet entitled, 
“Service and Dependability.” This booklet, also selling your 
services to your customers and prospects, is offered in the 
advertisement. 


The booklet is directed to the industrial buyer and infor- 
mally presents the points you would cover in selling your 
own service. Each of the basic points set forth in the maga- 
zine advertisements is enlarged upon and supported in this 
booklet. Throughout the booklet the industrial buyer is told 
in detail what each of the following distributor services mean 
to him in the way of lower buying costs: LARGE STOCKs, 
FAST DELIVERY SERVICE, MINIMUM PLANT STOCKS, 
FREQUENT SALES CONTACTS, SIMPLIFIED BUYING, 
DOUBLE GUARANTEE AND ADJUSTMENTS. 





330 West 42nd Street 
New York 18, N. Y. 


The booklet is designed to serve a dual purpose. MIL. 
Supptigs will mail copies to those requesting them in response 
to the magazine advertisements. These copies will bear the 
signature on the front cover, “Your Local Industrial Distribu- 
tor—Industry’s Source of Supply.” 


Distributors desiring to tie in with this national campaign 
in their own communities, can secure copies for use in circu- 
larizing their own customers and prospects. The signature 
will be omitted from the front cover of any copies bought by 
a distributor, allowing ample space for the imprint of his own 
firm name. The inside front cover is blank for any further 


message he may wish to inscribe. Copies will be furnished 
to you at cost, $8.00 per hundred, by Mitt Suppties, 330 
West 42nd Street. New York 18, New York. 
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supplies to pass on to customers 
for solving their production problems 


Practical applications of industrial 





Crimper Works Like Can Opener— 
This tool, designed at Glenn L. Martin Co., 
works like the familiar domestic can 
opener and makes crimping of metal up 
to 16 gage easier and safer than the usual 
method employing a special pair of pliers 
drawn along the edge by sheer might. Two 
roller-dies, one with a projecting flange 
and the other chamfered to match, are 
held together by spring tension and an 
adjustable screw to fit them for various 
metal thicknesses. Very little physical 
strength is required to turn the crank 
which pulls the metal sheet between the 
dies and sets the desired crimp in the edge. 





- Lathe dog 
Piece of be/ting» / 








Spring Winder From Lathe Deg And Belting—The equipment needed 
to make this spring winder includes a bench vise, lathe dog, short piece of 
leather belt, » mandrel, and a pair of pliers. The tail of the lathe dog is 
clamped in the vise and the end loop is made in the wire with the pliers. The 
mandrel and wire loop are placed in the dog and clamped with the set screw, 
after starting the first coil at the desired pitch-angle. They are then removed 
from the vise and a piece of leather belting, about 4-in. thick, is placed in the 
vise to form a cradle. With the mandrel now gripped tightly in the soft leather, 
the dog is used as a crank and the feed will progress automatically. 














Wire Measured And Coiled By Reel 
With Counter—The cutting of antenna 
wire to length at North American Aviation 
was a complicated process before a job 
analyst devised this set-up. Formerly the 
operator pulled wire from a spool, walked 
a measured distance along a table, clamped 
the wire end, walked back to the spool, and 
cut the wire. The new method takes a 
minimum of space, saves time and in- 
creases accuracy. The wire is unwound 
from the spool onto a hand-cranked reel 
equipped with a counter (not shown). 
When the counter registers the desired 
length, the wire is cut and the coil slipped 
off the reel. 
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“TRAVELATOR= * 
4 aechage Item 


"PROVIDES ELECTRIC TRAVEL FOR HAND TRAVELED CRANES } 
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The Patented Northern “Travelator” eliminates 
the chain pull—changes hand traveled cranes 
to electric motor travel with pendent push button 
control. It provides faster, easier operation— 
makes the crane far more serviceable and satis- 
factory. It’s very easy to apply—any good me- 
chanic can erect it in less than half a day. 


WRITE FOR BULLETIN T-5 


NORTHERN ENGINEERING WORKS 


2615 Atwater Street, DETROIT 7, MICH. '".. Offices in Principal Cities 
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* Satisfied Customers 
x Repeat Orders ” 
* ‘Bigger Profits | Gaia “ OTTEMILLER 


William Ottemiller Dies, 
Ww t A ieaniad York, Pa., Firm 


William H. Ottemiller, founder and 
president of the Wm. H. Ottemiller 
Co., York, Pa., manufacturers of screw 
products, died on July 26 in the York 
hospital. He founded the company 35 
years ago and since that time had been 
active in establishing close connections 
with distributors all over the country. 

He was active in many civic, business 
and fraternal in the city of York and in 
York County. 

The deceased leaves his widow, Mrs. 
Emma Ottemiller; two sons, William 
H., Jr., and C. F.; a daughter, Mrs. 
George Brose; a sister, Mrs. Jennie 
Werner, and six grandchildren. 


New Dallas Office 
For H. M. Harper 


The H. M. Harper Co., Chicago manu- 
facturers of non-ferrous and stainless 
steel fastenings, have moved their 


= ; Texas branch facilities from Houston 
The sear bone fa hci par asdagein 4 De | to the Wilson Building, Dallas. The 
finish is desired. : : move was made, says V. A. Spoehr, sales 
The Star Unbreakable Special Flexible blade ae manager, to facilitate the firm’s distri- 

is the ideal tool, for maintenance and general 4 bution throughout the southwest. 
utility work. It’s tough, sturdy—and just the ; ke W. H. (Bill) Kreer, formerly a rep- 
tool, even for awkward positions. i resentative for Templeton, Kenly & Co., 
now. ket-cize booklet ” Chicago, in the Texas territory, has been 
can as e pe otis a manval on the i given supervision of the new Harper 

evn, end care of Heck Saw Blades, Sond PrvrTe office. 


Canfield Opens 
New York Office 


The H. O. Canfield Co., Bridgeport 
SOI manufacturers of precision rubber and 
synthetic rubber products and parts for 


CLEMSON BROS. In lown ; industry, has opened a New York office 
, at 444 Madison Avenue, New York 22. 
E. R. Staley, general sales manager of 
the concern, is in charge of the sales 
office. 
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Visitors to the “Greenfield” plants are amazed at the labora- Behind Every GREENFIELD Product. 
tory techniques that are now a part of modern threading tool LARGEST MANUFACTURING CAPACITY 
and gage manufacture. Surrounded by every device for the —TiPna—— 
measuring and testing of precision tools, “Greenfield” metal- 
lurgical scientists and technicians keep tabs on “Greenfield” ENGINEERING AND RESEARCH 
products every step of the way from the raw stock to the 
finished product. 

In these metallurgical “clinics,” they check the chemical 
composition, the microstructure, the hardness, the toughness, 


and the wear resistance. Because of such vigilance, your cus- 
tomers get more for their money in threading tool performance. 





FIELD SERVICE MEN 


LEADING DISTRIBUTORS 


GREENFIELD 


GREENFIELD TAP and DIE CORPORATION 
GREENFIELD, MASSACHUSETTS 
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‘. LAUGHLIN OFFERS 


0 Shgnend 


OF WIRE ROPE AND CHAIN FITTINGS | 


— ce 


“SHIPPED 
- JUL.23 





If you can make deliveries these days, you have a long head start in the 
coming era of competitive selling. 

Laughlin has been working day and night since V-J Day to build up a 
finished-goods inventory that makes this possible today. 

Take advantage of this favorable condition, and tie up with the 
Triangle-L Line of fittings. It’s a profit line ... and here are the reasons: 
1. It is the most complete line of Wire Rope and Chain Fittings 

on the market. 

2. Business-getting sales features that are door-openers for your 
salesmen ... the “Fist Grip” Safety Clip, Improved Safety - 
Hoist Hooks, Genuine “‘Missing Links”, Pear-Shaped ‘‘Miss- 
ing Links’’, drop-forged weldless Rings and a new design in 
Turn-buckle Eyes. 

3. Recognition built by consistent advertising and 80 years of 
manufacturing experience. 

4. A Distributor Policy that Protects the Distributor. 

Our Industrial and Marine Hardware Catalog #135 shows the scope of 
the Triangle-L Line, complete with strengths, dinrensions and charts 
showing the proper size fittings to use with the popular type of wire rope 
and chain. 

Build your sales and profits with Triangle-L Fittings. 


THE THOMAS LAUGHLIN COMPANY, PORTLAND 6, MAINE 


Laughlin Protects The Distributor 


UGHLIN @ 








THE MOST COMPLETE LINE OF DROP-FORGED WIRE ROPE AND CHAIN FITTINGS 
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Robert D. Horen has been made 
district manager in Indiana and 
Michigan for the Manheim Mfg. & 
Belting Co., Manheim, Pa. Mr. 
Horen spent the last few years in 
the Navy as chief petty officer. 





Robins Breaks Ground 


For New Passaic Plant 


Robins Conveyors, Inc., started the 
construction of a new large manufac- 
turing building during a recent celebra- 
tion of the firm’s 50th anniversary. As 
ground for the new plant was broken 
Thomas Robins, founder of the com- 
pany, he recalled his early confidence in 
conveyors and how he staked his reputa- 
tion and small resources and borrowed 
a few hundred dollars to form the com- 
pany. 

Thomas Robins, Jr., president, said 
that the new building would be of the 
most efficient design and would be 
equipped with many special machines. 
Service pins were presented to 159 
employees who had been associated with 
Robins for various periods ranging up 
to 40 years. 


Merchandising Program 
For Littelfuse 











Littelfuse Inc., Chicago, has set up 
a three point merchandising program, 
according to Russell C. Atkin, director 
of sales and advertising. The program 
includes the appointment of John Find- 
lay, veteran market analyst, as advertis- 
ing and sales promotion manager; the 


| appointment of Burton Browne Adver- 


tising as agency to assist in the develop- 
ment of new advertising, and the 
formation of preliminary plants for a 
projected marketing program that will 
greatly expand distribution of Littel- 
fuse’s more than 500 different items. 

Mr. Findlay was recently managing 
editor of Industrial Marketing and has 
had wide experience in both industrial 
and consumer fields. 
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9) \) Clicks with SAFETY MEN 








Blackhawk Socket Wrenches give your 

customers the “LOCK-ON” safety feature! 
Combinations “click” together rigidly and elimin- 

ate danger of sockets dropping off into machinery or 
injuring workers. And for extra sales ammunition, show them 

how patented Thumb-release “LOCK-ON” cuts costs by speeding 
work — avoids delays from sockets falling off handles or sticking on 

nuts Only “LOCK-ON” gives you this big combination of sales advantages. 


A Product of BLACKHAWK MFG. COMPANY, Dept. W1796, Milwaukee 1, Wisconsin 


ou Can Get Your Customers to A 


LACKHAWK 
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Remaves GREASE-GRIME-PAINT 
 eiaamed Water 


oH nchet 


WATERLESS 
HAND 


CLEANER 
all of industry is your market 


Every factory and plant needs QUICKEE, the Water- 
less Hand Cleaner. Easy to use! More convenient! 
Saves time and money! These plus features will rein- 
force your QUICKEE sales talk: 











GENTLE : ECONOMICAL 
free from abra- e less -wasteful than 
sives;not injurious : soap 
to skin * 
@eeeeeevea eceeseeeeeeaeseveeeeeeeeneeece @ 
GOOD FOR THE HANDS : TIME-SAVING 
fartified with e no need to leave 
f Lanolin and +4 machine untended 

* 





Vegetable Oils while washing hands 





TUDOR CHEMICAL SPECIALTIES, INC. 
Dept. MI, Tudor Bidg. 
229 W. 179th St., New York 53, N. Y. 


-a ee ee eee 






TRY II 
YOURSELF 
SEND FOR 
SAMPLE! 


TUDOR CHEMICAL SPECIALTIES, INC. 
Dept. MI, Tudor Bidg., 229 W. 179th St., New York 53, N. ¥. 
Send me a sample can of QUICKEE free. 


2 | 

I 

YARANTEED TENSE REAR: OE SOLD At a Re PRT CET ae | 
SATISFACTION aspen cl doug ices Cob We nraencakpe de DtRBO. 5. sce essence | 
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Hartig Retires 
From Ryerson 


Ernest L. Hartig, vice-president and 
treasurer of Joseph T. Ryerson & Son, 
Inc., has retired after 45, years of serv- 
ice with the Chicago distributing firm. 
Starting in the bookkeeping department, 
Mr. Hartig was successively cashier, 
secretary and assistant treasurer, vice- 
president and secretary, and finally vice- 
president and treasurer, a position he 
has held since 1933. He will continue 
to act as a director of the company. 

Merle A. Miller, formerly assistant 
treasurer and manager of the credit de- 
partment, and a 24-year veteran, has 
been elected treasurer. A new office 
of controller was created for Frank H. 
Ziebell, who has been associated with 
Ryerson for 29 years. 

Thomas G. Miller was elected assis- 
tant secretary, and George W. Geiger, 
assistant controller. 


Detroit Branch 
For Mallory 


P. R. Mallory & Co., Inc., Indian- 
apolis manufacturers of resistance weld- 
ing dies, electrodes and allied welding 
parts, has established a new plant in 
Detroit. Undertaken to provide service 
to the automotive and metal working in- 
dustries in the area, the new plant em- 
ploys skilled workmen trained at the 
main Indianapolis plant and accustomed 
to handling the special Mallory alloys 
and processes. The sales staff is headed 
by A. O. Braun, district manager, and 
O. V. (Jack) Miller, assistant district 
manager. Bruce Chatterton, George F. 
Conway and Earl R. Sayre also will 
contact and lend assistance to users of 
welding equipment. 


Clarke, Seaman 
Advanced By Carey 


L. W. Clarke and David P. Seaman 
have been advanced in the sales organi- 
zation of the Philip Carey Mfg. Co., 
Cincinnati asbestos PPducts manufac- 
turers. 

Mr. Clarke, with the firm since 1935 
and recently manager of the New York 
branch, has been made general sales 
manager. He succeeds Chester L. 
Owens, who recently resigned the posi- 
tion. 

Mr. Seaman was advanced from as- 
sistant manager to branch manager in 
New York. He has been with Carey 
since 1944, 
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EATON MANUFACTURING COMPANY 




























temperature 
for sustained 
production. 





.. tagged for the big jobs! 
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ELECTRIC 
SOLDERING 


Important news to 


/ DISTRIBUTORS 


HEXACON soldering irons are a profitable line 
for the distributor, dealer and user because it 
represents one of the most complete lines available 
today. It is backed by famous users throughout the 
world, and an aggressive hard-hitting gales promo- 
tion campsaign is telling the story.to a quarter of o 
million key men in industry each month. ’ 
Remember HEXACON for the complete Jine — sizes 
ranging from 40 to 700 watts, with tip diameters from 
%” to 1%". All are designed for long life and .rapid, 
economical production. 


EXACON ELECTRIC CO. 


138-W. CLAY AVENUE, ROSELLE PARK, N. J. 
et 
EXACO 
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E. L. Housh stands beside the spin- 
ning wheel that has made Housh 
industriaf” Supplies, Inc., a land- 
mark on Main Street, Evansville, 
Ind. 





Unique Window Display 
Good Sales Promotion 


If you ask almost anyone in Evans- 
ville, Ind., where Housh Industrial Sup- 
plies, Inc., is located, you will get this 
answer: 

“Go down toward the foot of Main 
Street and you'll see a big wheel turn- 
ing in a window. That’s Housh’s.” 

And it is true. It is almost impossible 
to miss this supply house if those direc- 
tions are followed. For over 20 years. 
E. L. Housh has been reaping dividend- 
from his unique advertising stunt and 
every day, year in and year out, the 
big wheel, powered by a small electric 
motor, spins away in the window of his 
establishment. 

When the idea first was tried, it was a 
scheme to demonstrate the qualities of a 
line of bearings being sold. The wheel 
was turned by a thread. Since then. 
however, the wheel has grown to be 
such a trade mark that even though the 
original need no longer exists, Mr. 
Housh keeps it turning. Now the wheel 
gets its power from a leather belt. 


Rudolph An Officer 
in Ripley Co. 


Frank A. Rudolph, formerly general 
manager of the Greenwich, Conn., labor- 
atory, Aireon Mfg. Corp., has been 
elected vice-president in charge of sales. 
the Ripley Co., Inc., Torrington, Conn. 
Prior to his association with Aireon. 
which began in 1941, Mr. Rudolph was 
with the General Electric Co. as district 
representative in the appliance and mer- 
chandising divisions. Ripley manufac- 
tures and designs electronics equipment 
for laboratory and industrial use. 
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WGHT VALVES | 
FOR TIGHT spots 


...- In the Process Industries 


rdinary valves are in a “tight spot”’ 
... .. . expected to remain 
tight in a corrosive fluid pipeline, But 
Aloyco Stainless Steel Valves take severe 
conditions in their stride, functioning ,per- 
fectly day-in and day-out for extraordi- 
narily long periods. The excellence of Aloyco 
Valves is the result of our pioneering in the 
design and manufacture of all-stainless- 
alloy valves. The peculiar properties of 
stainless alloys call for great skill in the 
fabrication of products made from them. 
Specialization in this field has given us a 
“know-how” that is indispensable in the 
production of valves which are exception- 
ally long-lived and low in maintenance cost. 
Consult us on your requirements for valves 
in applications where resistance to corrosion 





and contamination are essential. 


Aloyco No. 111 Gate. 
—tLeader of 
corrosion resistant 


it ALOYCo 


STAINLESS STEEL 
VALVES AND FITTINGS 


ALLOY STEEL PRODUCTS COMPANY, INC. 
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© Shaft Hangers e Chain Drives » Rigid Shaft Couplings 

@ Bicycle Type Sheaves e Set Collars e Flexible Shaft Couplings 
@ V-Belt Drives e Hercules Pulleys e Universal Shaft Couplings 
e Cast Iron Pulleys e Wood Pulleys e Medart-Timken-Bearings 
@ Steel Rim Pulleys e Shatting -e Iron & Semi-Steel Castings 
* Ring Oiling Bearings e Friction Clutches e Wire Rope Sheaves 

e Wick Oiling Bearings e Sprockets o Cut Tooth Gearing 

© Belt Tighteners e Pattern Work e Molded Tooth Gearing 
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Carl Zaiser Dies, 
Built Up Ampco 


Carl J. Zaiser, president of Ampco 
Metals, Inc., Milwaukee, died on July 
30 at his home in Wauwatosa, Wis., 
after a two-month illness. He was 68 
years old. 

Mr. Zaiser built a small foundry into 
one of Milwaukee’s major industries. 
A former newspaper man, he became 
associated with Ampco in 1920 when 
it employed seven persons and was capi- 
talized at $25,000. He built up the 
concern until, during the war, it em- 
ployed 2,700 persons and had a gross 
income of $22,000,000. He retired as 
general manager. last year, retaining 
the presidency. His son, J. Donald, 
took over most of Mr. Zaiser’s duties at 
that time. 

A regional vice-president of the St. 
Lawrence Waterway Association, Mr. 
Zaiser was also interested in the Boy 
Scouts, the Salvation Army, the 
Y.M.C.A., and in Marquette University. 

Besides his son, he leaves a widow, 
Eleanor L. Zaiser; a daughter, Mrs. 
George K. Dreher, and three brothers, 
Frank L., John C. and Ralph L., all of 
Burlington, Iowa. 


Aluminum Output 
Far Greater Than Prewar 


The nation’s total aluminum output, 
boosted seven-fold during the war, is 
still four times greater than prewar, 
despite reconversion to a sound eco- 
nomic basis, according to George R. 
Gibbons, senior vice-president in charge 
of sales, Aluminum Co. of America, 
Pittsburgh. Despite this increased pro- 
duction capacity, Mr. Gibbons says, 
shortages in supply of many semi-fabri- 
cated and finished aluminum products 
exist and will continue to exist for some 
time. 

“Misunderstanding about the nation’s 
supply of aluminum often rises from 
confusion between production capacity 
and actual production,” Mr. Gibbons 
points out. “Actual production figures 
correspond to the amount of metal which 
is really made by producers. Capacity, 
on the other hand, is simply a measure 
of available production facilities, and 
doesn’t indicate whether such facilities 
are in full or partial operation.” 

Mr. Gibbons explains the present sit- 
uation as due in large to the fact that 
government-owned plants have had to 
be reconverted, thus slowing the output 
of the industry as a whole. This bottle- 
neck, however, is being rapidly cleared 
up, he says. 














MPERIAL 


«+ ee WRITE FOR CATALOG NO. 334 


The IMPERIAL welding line includes oxy-acetylene welding 
and cutting equipment, acetylene soldering and brazing 
equipment, gas and air torches, welding accessories and sup- 
plies. Outfit shown is the No. 1118-C. 


THE IMPERIAL BRASS MANUFACTURING CO. 


511 SOUTH RACINE AVENUE 
CHICAGO 7, ILLINOIS 


| mazinc how the war has made the 
v.»,-acetylene welding torch a commonly 
used tool in almost every indus:rial plant. 


It has been shown that virtually any 
good workman can learn to use modern, 
simple welding equipment .and do’ ‘time- 
saving, cost-reducing welding on mainie- 
nance or production work. 


This spells a greatly increased market 
for Imperial Welding Outfits . . . and for 
this good reason: Operators like Imperial 
equipment because it is so easy to use. 
It is modern and efficient. With this equip- 
ment, John Doe—the average workman— 


can do! 


Plan now to get your share of the 
sales volume that is available in this 


widened market. 


f 
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- - « felt and rubber polishers .. . 


miniature cutters. 


You'll find ALL your requirements in 
the famed CHICAGO line! 


CHICAGO WHEEL & MPG. CO. 
1101 W. Monree St., Dept. MB, Chicege 7, Ii. 
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TED MANNON 


Mannon Joins Oil-Dri 
As A Vice-President 


Ted Mannon, formerly in charge of 
industrial sales, Scott Paper Co., Ches- 
ter, Pa., and more recently a regional 
director, Committee For Economic 
Development, has reentered private 
business as vice-president in charge of 


| distribution for the Oil-Dri Corp. of 


America, Chicago. 
An extensive sales program outlined 


| by Mr. Mannon calls for the closest co- 


operation in promotional efforts with 
distributors in the industrial, commer- 
cial, automotive and public . service 


| fields. Several additional district man- 
| agers and a number of salesmen will 
| be added to the Oil-Dri field force in 


order to increase the intensity of this 
work. 


| Baldwin In West 
| For Roper Corp. 


George W. Baldwin has been made as- 
sistant manager of the West Coast divi 
sion of the Geo. D. Roper Corp.. 
Rockford, Il]. He will work with T. H. 
Hall, division manager, in San Fran- 
cisco. Mr. Baldwin worked as chief of 
the Appliance unit, plumbing & heating 
division, WPB, during the war. 


| Vernon Mullen 


Promoted By Nesco 


Vernon S. Mullen, Jr., has been made 
manager of advertising and sales fo: 


| the National Enameling & Stamping Co.. 


Milwaukee. Mr. Mullen has been assist- 
ant advertising manager since returning 
from service with the Army in Oct., 
1945. He will direct the advertising and 
sales promotion activities of all divi 
sions. ’ 
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‘HOLLOW AIR” 


This versatile, heavy duty, high produc- 
tion gun handles all materials used in 
spray finishing. Superior results especially 
apparent when using synthetics. Available 
with patented HOLLOW AIR atomizer 
head for either siphon or pressure feed. 
Forged aluminum alloy one piece body. 
Stainless steel nozzle, needle and cap 
assembly. Replaceable Thread Baffle Ring 
assembly. Weight 241% oz. 
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> The widest, wettest, most uniformly distributed spray pattern you’ve ever seen. 


a Complete atomization of paint over the entire pattern. 
> No spotting at edges, no runs, sagging or orange peel. 


, More economical! spray because HOLLOW AIR usually requires less pressure. 


a 


& Much softer spray because HOLLOW AIR produces a perfect blend of paint and air. 


=o 


“HOLLOW AIR” —teature attraction of the new, nationally advertised Black Arrow 
line of paint spray equipment. Write today for details of our 100% jobber’s proposition. 


The Black Manufacturing Company 


1416-1428 WEST BALTIMORE STREET © BALTIMORE 23, MARYLAND 





- Self the Gun with HOLLOW AIR” 
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MADE FOR 


Red Arrow High Speed Steel 
Power Hack Saw Blades 


Service Molybdenum Power 
Hack Saw Blades 


BARNES Better Hand Hack 
Saw Blades 


Red Arrow Molybdenum, Special Unbreakable, 
Standard All Hard, Standard Flexible, Standard ‘‘600"’. 





al jfyioioney 


OF YOUR CUSTOMERS’ 
POWER HACK SAWS 


BARNES 


RED ARROW and SERVICE 


HACK SAW 


BLADES 


These are the power blades you can sell your 
customers with complete confidence . . . with 
the assurance they will deliver faster, better 
cutting at lowest possible cost. Barnes Blades 
are designed and made for longer life even 
on the toughest jobs—a factor which further 
reduces the cost per cut and increases the 
efficiency of all sawing operations, miscel- 
laneous or production. 


Customer-preference for Barnes Blades— 
now at a new high and growing daily— 
results in more repeat orders, greater sales 
volume and increased profits for the Barnes 
Distributor. 

BARNES FACTORY-TRAINED 
SERVICE MEN 
HELP YOU SELL MORE 
BARNES BLADES 
From long experience they know the 
right answers to the perplexing metal 
sawing problems your customers 
may have. They are available at all 


times to assist you and your cus- 
tomers. Feel free to call upon them. 


ESTABLISHED 1919 
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TRADE LITERATURE —— 


Here, arranged in alphabetical order by product, are 


new catalogs, booklets and bulletins with the necessary 
information for keeping your product library up-to-date 


1 ABRASIVES—A 94-page booklet cov- 

ers the complete history of grinding 
wheels and gives comprehensive explana- 
tions of grain sizes, structures, types, and 
the fundamentals of grinding wheel opera- 
tion, It is illustrated with photographs 
and line drawings showing cross-sections 
of the various types of wheels and honing 
stones.—Mid-West Abrasive Co., Oswosso, 
Mich. 


2 BACKSTANDS, IDLER—A booklet 
for production men cites seven case 
studies from field engineers’ reports on 
belt grinding and finishing with idler 
backstands. Using direct comparison with 
other methods, the literature points out 
how production may be boosted with back- 
stands.—Behr-Manning Corp., Troy, N. Y 


3 CHAINS, ROLLER—A catalog offers 
full data on roller chain drives, ap- 
plications, sizes, horsepower tables and 
other specifications. The literature points 
to examples where the use of roller chain 
straightened production snarls.—Baldwin- 
Duckworth division, Chain Belt Co., Spring- 
field 2, Mass. 


4 COCKS, TRY—A bulletin explains 
the need for try cocks in the opera- 
tion of steam boilers, citing an excerpt from 
A.S MLE. power boiler code. The literature 
lists dimensions, prices and parts of the 
cock, and also mentions water columns 
and gages.—Yarnall-Waring Co., Phila- 
delphia 18, Pa. 


CONVEYOR, POWER SAW-.-A 12- 
5 page bulletin illustrates and explains 
a new conveyor for pulling-up and auto- 
matically gaging metal on a power saw. 
Faster, accurate sawing is claimed for the 
new attachment which was designed for 
the Peerless 7- and 11-in. models.-—Peerless 
Machine Co., Racine, Wisc 


6 CONVEYOR, ROLLER-—A 

gives full data on a new sectionalized 
roller conveyor which may be turned over 
and used for a different type of job. The 
literature describes the gravity conveyor 
and gives prices.—Harry J. Ferguson, Jen- 
kintown, Pa. 


7 EQUIPMENT, ELECTRICAL—A 16- 

page letter-sized handbook illustrates 
and describes eight classifications of elec- 
trical equipment ranging from a.c. and 
d.c motors to electronic heaters. Com- 
plete data is given on all the many items 
Allis-Chalmers Mfg. Co., Milwau- 


catalog 


listed. 


kee, 


8 EQUIPMENT, INDUSTRIAL — All 

lines of the manufaciurer are handled 
in a new 28-page catalog illustrating clips, 
blocks and sheaves, hand winches, pullers 
and hoists, and other items. The literature 
is a sales booster, not an educational 
piece.—American Hoist & Derrick Co, St. 


Paul 1. 


9 EQUIPMENT, LUBRICATING — A 
catalog lists industrial lubrication and 
maintenance equipment made by Gray. 
The booklet gives specifications, engineer- 
ing details, and sales suggestions to sales- 
imen.—Gray Co., Minneapolis 13. 


10 FITTINGS —A catalog lists a 
™ line of welding fittings available for 
butt-welded, threaded 
branch pipe connections. The literature 
contains engineering reference data on the 


new 


socket-welded or 
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330 WEST 42nd STREET 


SALES HELPS 


RERS 


Bonney Forge & Tool 


Works, Allentown, Pa 
1] GRINDING, ROLL—In a 54-page 
booklet, Norton describes roll grind- 
ing, factors affecting its results, the grind- 
ing of hot and cold mill rolls, and lists 
specifications for wheels used in the proc- 
ess. Iron, copper, rubber-covered 
jewelers’ rolls are discussed and 
trated in the literature.—Norton 
Worcester 6, Mass. 
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Write in box number of item 


describing one catalog wanted 


Your 


Firm Nome. 


Address 


Your Nome 


Your Title 


Mn Suprcies, 330 West 42nd St., 


12 HOISTS, CHAIN—A 36-page booklet 
recently issued is given over to in- 
formation on the selection of the proper 
chain hoist. The data book points out 
the capacities, lifting speeds, applications 
and operating efficiencies of various types 
of chain hoists, and shows the mounting 
best suited to handling operations encoun- 
tered in industry.—Reading Chain & Block 
Corp., Reading, Pa. 


13 HOISTS, ELECTRIC—A new bulle- 
tin deals with dimensions, engineer- 
ing data, and types of electric hoists. The 
information concerns floor and cab con- 
trolled hoists and motor traveled and base 
mounted  hoists.—Northern Engineering 
Works, Detroit 7. 


14 LIGHTING, FLUORESCENT— —Eleven 
standardized fixtures, suitable for 
lighting offices, stores, schools, institutions, 
drafting rooms and laboratories, are de- 
scribed in a new catalog packet. Specifi- 
cations and installation data are given on 
the basic models which can be installed in 
single or continuous rows.—Sylvania Elec- 
tric Products, Inc., New York. 


15 LUBRICATORS—A 24-page  vest- 
pocket booklet describes a full line 














New York 18, N. Y. 


Your 
Firm Name 


of lubricators to be attached to steam 
engines and pumps, gas engines, and air 
and ammonia compressors, The fixtures 
are illustrated in cut-away pictures and 
prices given according to size and style.— 
Lunkenheimer Co., Cincinnati. 


16 METALS AND ALLOYS—Properties 
and applications of 18 recent metal- 
lurgical developments are presented in a 
48-page booklet. The metals, applicable to 
communications and electronic equipment, 
are the magnetics known as Hipernik, 
Conpernik, Hiperco, Hipersil, Puron, and 
other non-magnetic tungstens and alloys. 
—Westinghouse Electric Corp., Pittsburgh 


30. 
17 MOTORS, SLIP RING—Slip ring in- 
duction polyphase motors from one 
hp. to 350 hp. are described in a new 
8-page catalog insert. Operating charac- 
teristics are given and suggestions made 
as to where the motors perform to greatest 
advantage. Motors are illustrated, together 
with their stators, rotors, bearings and 
brushes.—Century Electric Co., St. Louis 3. 


NUTS, SELF-LOCKING—A 16-page 
booklet describes a comprehensive 
procedure for testing the locking effective- 
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ness of self-locking nuts and related fast- 
ening devices. The material was prepared 
by the head of the department of engi- 
neering mechanics, Pennsylvania State Col- 
lege.—Elastic Stop Nut Corp. of America, 
Union, N. J. 


19 PRESS, ARBOR—A new catalog is 

devoted to arbor presses in many 
sizes and styles. They run from small, 
hand-operated presses to 75-ton motor 
driven models that retain pressure, repeat 
or change it without stopping the motor. 
-Dake Engine Co., Grand Haven, Mich. 


20 PUMP, SLUSH—Complete production 
details, including cut-away and “ex- 
plosion” illustrations, are given in a 16- 
page catalog concerning a power slush 
pump. The literature describes the pump’s 
general and specific features, carries a 
performance chart and complete specifica- 
tions.—-National Supply Co., Pittsburgh. 


21 REFRACTORIES—A 4-page informa- 
tion circular has been issued on a 
super refractory bonding mortar known as 
Ironton Berlite. The literature traces the 
development of the mortar, gives its prop- 
erties and performance, and advises how 
it is used—Ironton Fire Brick Co., Iron- 
ton, O. 


22 TACHOMETERS—A 12-page bulle- 
tin lists a line of tachometer record- 
ers and indicators . It includes a complete 
description of the potentionmeter-type 
tachometer, and of the millivoltmeter-type 
indicating and strip-chart recording tach- 
ometers.—Bristol Co., Waterbury 91, Conn. 
(Continued on page 311) 


HOW TO ORDER 
YOUR LITERATURE 


Be sure to fill out, completely, 
one coupon for each piece of 
literature you order. (See sam- 
ple below.) This gives your re- 
quest. authority and helps the 
manufacturer to address your 
copy completely. 

When you have filled out 
completely one space for each 
ectalog or bulletin you want, 
detach along the scored lines 
and drop the cards in the mail, 
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BETTER INSIDE ... BETTER OUTSIDE .-. BETTER ON THE FACE OF IT 


THE NEW. USG SUPERGAUGE — is « positive check on pro- 


cess control. It is distinguished by a new movement engineered to with- 
stand excessive vibration and pulsation. Its appealing design and color 
style are created to give you the gauge of the future to-day—at a com- 
petitive price, with increased readability ... test gauge accuracy... 


personnel safety. Buy this superior instrument without delay. 
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~ MORSE Quick-Twist Drilis (1363) 

*..for deep-hole drilling io 

aluminum, magnesium, die-cast 

“metals; for slate, marble and certain 
} plastics. 


ae 





» Drill ‘that will 
gest on Your job 


MORSE recommendations for cutting tools have back of them a 
long and successful experience. Which means a broad and exact 
knowledge of what type, metal, diameter, length and twist-cut has 
been proven—out of Morse experience—to work best. 

All specifications necessary to economical drilling may not occur 
to the user, when ordering. But when you put your problems up 
to Morse, all those factors are taken into consideration. Morse 
recommendations give you top drill performance per dollar. If you ; 
have drill troubles, run your eye over these Morse Special Purpose MORSE Tungsten-Carbide-Tipped | 
Drills . . . and then let Morse help you to decide on a drill (shown Drilis for Non-Ferrous Metals . . - | 

: : ‘ and for abrasive materials, soft and 
here, or not) that will do the best job for you. Your Industrial chilled cast-iron, asbestos, mica 


Supply Distributor will co-operate. Sey ae 
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MORSE Cotter-Pin Drills (1386) MORSEGBrass Drills (1344) Specially MORSE Heavy-Duty Drills (1365) 
. «for skin metal, shallow- designed for work in brass. Made for stainless steels, spring 
hole drilling, cotter-pin holes, with wide grooves to clear chips steels, hard cast iron, monel 


steering arms, knuckles, gas easily Special slow spiral. and hard-to-work materials. 
burners and copper. Ideal in 


portable drills. 
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MORSE Cobalt Driiis (2330). . . for MORSE Bekelite Drilis (1361) . . . MORSE General-Purpose Drills 
hard materials, can be run 25% for Bakelite, Ebonite, asbestos, (1330) The general purpose drill 
faster. Used in rigid drill press fibre, brass, hard rubber, various used when special purpose drills 
with positive power drive capable molded plastics. Withstands abra- are oot required. 

of extreme point pressure. sion. 


The Original Manufacturer of Twist Drills 


+ NEW YORK STORE: 130 LAFAYETTE ST. © CHICAGO STORE: 570 WEST RANDOLPH ST. © SAN FRANCISCO STORE: 1180 FOLSOM ST. 
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| vsriptate maintains a durable, load 
carrying film at the “Friction Point,’’ 
which reduces friction, retards progres- 
sive wear and prevents rust and cor- 
rosion. That is why gears lubricated 
with LUBRIPLATE last longer and run 
better. Don't take our word for it. 
Prove it to yourself. Thousands have in 
every industry. 
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(ADVERTISEMENT) 


REDUCING 
SPEEDS 
ECONOMICALLY 


While gear types may vary to meet 
different conditions, there are 
constants that apply to all speed 
changes. The amount of power 
consumed and the wear on gears is 
directly dependent upon the rela- 
tive smoothness of the operation 
of the gears. Pitted, scored, galled, 
rusted, corroded, or extremely 
worn cear teeth will naturally set 
up an excessive power drag and 
consequently eect a substantial 
increase in power costs. Gear fail- 
ures necessitate the shutting down 
of machinery, with time loss dur- 
ing stoppages, and expensive gear 
replacements, Many gear failures 
can be attributed to misjudgement 
in selecting the proper type lubri- 
cant, or the inability of the lubri- 
cant sclected to successfully cope 
with the requirements of the par- 
ticular gears and the operating 
conditions involved. 

A durable, load carrying, water 
and acid-resistant lubricating film 
must be maintained on gear teeth 
at all times to assure smooth and 
continuous operation with a mini- 
mum of power consumption. That 
lubricating film must stand the test 
continuously at the Friction Point 
—whcre the gear set meshes—the 
point that meets the full force of 
loads carried—the point where 
tue shocks and thrusts of speed 
changes are squarely centered. 
LUBRIPLAT< Lubricants have 
provided the solution to hundreds 
of both exposed axd enclosed gear 
troubles. LUBRIPLATE has not 
only kept new gears looking new 
aiter thousands of hours of con- 
tinuous operation but has permit- 
ted the re-use of old and worn 
gears that were about to be re- 
placed. 

LUDRIPLATE Lubricants pos- 
sess that comparatively light body 
with exceptionally high film 
strength. LUBRIPLATE has spe- 
cial stay-put propertics, protects 
against rust and corros:on and will 
not break its film when subjected 
to excessively hcavy loads. Plant 
managers have not only been able 
to prolong the life of their gears 
many times over, but also have 
been able to realize su stantial 
savings in power transmission costs 
with the continued use of LUBRI- 
PLATE. 

The “LUBRIPLATE SERVICE 
IIANDBOOK” containing valu- 
able information on the subject of 
lubrication will be furnished with- 
out charge by writing Fiske 
Brothers Refining Company, 
Newark 5, New Jersey. Adv. 
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J. G. Houck, 
Foundry & Supply Co., 
Pa., selects a fitting from stock 
prior to delivering it on a rush order 


salesman, Reading 


Reading, 





Bennett Heads Research 
For Yale & Towne 


Maurice D. Bennett has been ap- 
pointed superintendent of research for 
the Stamford division, Yale & Towne 
Mfg. Co., succeeding the late Charles 
C. Ledin. At the same time, Fred K. 
Heyer was put in charge of general 
research on locks and hardware. 

Mr. Bennett joined the Stamford di- 
vision in 1927, following his graduation 
from Pratt Institute. Starting as an in- 
structor in the apprentice school, he 
was transferred to the research depart- 
ment in 1937. During the war, he had 
charge of design and testing of the lu- 
bricating pump Yale made for the G. E. 
turbo-supercharger used in bombing 
planes. During this period he also con- 
ducted classes at the Bridgeport Engi- 
neering Institute sponsored by Yale Uni- 
versity. 








R. E. Thomas has been appointed 
purchasing agent of the Dunmore 
Co., Racine. He succeeds G. K. 
Tollaksen, who resigned to enter 
business on his own account. 
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This installation of an Ameri- 
can Speed-Jack Drive on an 
engine lathe shows the simplic- 
ity of the drive’s application. 


gpEED REDUCTION 
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The Rocky Mountain Rocket of the Rock Island Lines 


\e SPEED and DEPENDABILITY 


(Dur Styling 


with Everlasting Fastenings 


The Public demands modern appearance... style 
as well as performance. The famous Rocky Mountain 
Rocket of the Rock Island Lines amply meets these 
requirements. The Pullman-Standard Car Manu- 
facturing Company, builder of the Rocket Pullmans, 
gives its cars up-to-the-minutestyling with stainless steel 
sheeting fastened with stainless steels crews. 


More and more products every day turn to stainless 
for modern styling—railroads, food equipment, 

appliances and many others. ..and more and 
more manufacturers look to Harper for stainless 

stee] fastenings which resist rust and corrosion. 


Harper maintains a stock of 4850 types of 
Everlasting Fastenings—Bolts, Nuts,- Screws, 
Washers and others, fabricated from Brass, Naval 

Bronze, Silicon Bronze, Monel and Stainless 

Steel. Special engineering facilities serve 
product manufacturers through Harper factory 
branches and distributors in principal cities. 


THE H. M. HARPER COMPANY 
2622 Fletcher Street e Chicago 18, Illinois 
Branch Offices: New York City, Philedelphie, 


les Angeles, Milwaukee, Cincinnati, Delles 
Representatives in Principal Cities 


HARPER 


The 
Pullman 
Standard 
Car Manu- 
facturing 
Company 
applie 
Stainles 
Steel sheet- 
ing to one of 
its modern 
passenger 
cars with 
Harper 
Stainless 
Steel Rivets 


bola sling Taslenings 


ye 





BRASS « BRONZE e COPPER © MONEL eo STAINLESS 
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H. A. Petersen, right, and Charles 
Kelley conduct the Howard Supply 
Co. branch in the oil fields at Signal 
Hill, Calif. Their customers can 
yell orders to them. 


Petersen Manages 
Howard Supply Branch 


H. A. Petersen has been advanced to 
store manager of the Signal Hill branch 
of the Howard Supply Co., Los Angeles. 
He was formerly connected with the 
Howard branch in Taft, Calif. His as- 
sistant and store salesman is Charles 
Kelley, recently associated with the 
McClatchie Mfg. Co., oil well equipment 
manufacturers. The Signal Hill branch 
has one outside field representative in 


the person of Clifford Ralph. 


Veterans Returning To 
Automatic Transportation 


Exactly 100 veterans of the second 
World War have returned to their pre- 
war jobs at the Automatic Transporta- 
tion Co., Chicago manufacturers of elec- 
tric propelled material handling equip- 
ment. Such veterans now constitute 30 
percent of the firm’s male employees and 
23 percent of its total payroll. Officials 
believe the veteran to be more serious- 
minded and capable than men of like 
age who have not been in the military 
service. 


New Control Manager For 
Brown Instrument 


J. W. Weingartner has been made 
production control manager of the 
Brown Instrument Co., Philadelphia. 
Mr. Weingartner has been with the in- 
dustrial division of the Minneapolis- 
Honeywell Regulator Co. for the past 22 
years. He will also direct purchases. 
Charles Goodman has taken over the 
duties of purchasing agent under Mr. 
Weingartner’s supervision, and William 
Lawson has been named assistant pro- 
duction control manager. 
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HIGH SPEED STEEL 
TOOL BITS 


*« The inauguration of many new manufac- 
turing methods means a greater “NEED” 
for GORHAM Tool Bits. The fact that 
GORHAM Tool Bits have always been a 
superior product has earned for them the 
““APPROVAL” of industry. The good sound 
reputation that GORHAM Tool Bits have 
built up for quality and performance has 
established a ‘‘PREFERENCE” for them. 
This means that GORHAM High Speed 
Steel Tool Bits meet the most exacting 
requirements of the toughest production 
jobs. The final result of all this is profit- 
able selling for the Distributor. If you do 
not sell the GORHAM line let us get you 
' started NOW. 


*" GORTAM TOOL CO. 


14400 WOODROW WILSON « DETROIT 3, MICH. 
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HYDRAULIC JACKS 


e lift heavy loads 

@ move machinery 

@ bend rods 

@ press bushings 

© have many other uses 


Versatility is one of the big 
reasons why Hein-Werner 
Hydraulic Jacks are favorites 
for a wide variety of jobs in 
industrial plants. Pictured 
above are three of the many 
jobs Hein-Werner Jacks 
handle more quickly, easily 
and safely. Applications in 
all industrial departments 
are practically unlimited. 

Super-powerful,easy-oper- 
ating, and absolutely depend- 
able, H-W Jacks are made in 
models of 3, 5, 8, 12, 20, 30 
and 50 tons capacity. 


* 
Write us for details 





EDWARD P. WELLES 


Edward P. Welles Dies, 
Besley Chairman 


Edward Phelps Welles, chairman of 
the board, Charles H. Besley Co., Chi- 
cago, and president of the distributing 
concern from 1908 to 1942, died on 
Aug. 24 at Passavant Hospital in Chi- 
cago. Mr. Welles was a charter member 
of the National Supply & Machinery 
Distributors’ Association and served as 
its president in 1927-28. He had been 
associated with Besley for 59 years. 

Mr. Welles, who was born in Fort 
Dodge, Iowa, was a resident of Evans- 
ton, Ill. He was a director of the Evans- 
ton Hospital Association and a trustee 
of Seabury Western Theological Semi- 
nary. 

He leaves a widow, and two sons, 
Edward K. Welles, present head of Bes- 
ley, and Donald P. 


Thor Scoreboard Has 


Convention News, Pictures 


The June issue of the Thor Score- 
board, a house organ of the Independent 
Pneumatic Tool Co., Chicago, carried a 
news story of the Triple Mill Supply 
Convention and a four-page insert of 
photographs of more than 50 distribu- 
tors taken during the Convention and on 
the train. The paper gave special atten- 
tion to W. M. Patterson, Frick & Lind- 
say Co., Pittsburgh, on his election to 
the presidency of the National Supply 
& Machinery Distributors’ Association. 


New Location 
For Detrex 


The Detrex Corp., Detroit manufac- 
turers of degreasing equipment and 
metal parts washers, has moved to a 
new, modern main plant at 14331 Wood- 
row Wilson Avenue, Detroit 32. Officials 
found the move necessary to keep pace 


MOTOR PARTS CORP. 


¥ with the increasing calls for their firm’s 
Waukesha, Wisconsin 


products. 


| 
| 
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The case of the versatile Rotaries 


WirH the Nicholson Rotakit — a handsome case 
fitted with ten popular shapes of Nicholson Rotary 
Files — the industrial distributor’s salesman has a 
“calling card” that will command a hearing in 
most any production or purchasing department. 

ROTAKIT assortments have been carefully se- 
lected to handle a wide variety of jobs — from 
cleaning irregular surfaces to shaping fillets and 
burring drilled holes. And they can, of course, be 
operated by flexible shaft, drill press, lathe or 
power tool. 

The versatility of Nicholson Rotary Files is 
matched only by their high quality. Each is manu- 


NICHOLSON FILE CO. « 


91 ACORN STREET ° 


factured from high-speed steel, carefully shaped 
and true-centered, accurately cut or ground. 

Nicholson Rorakits are available in three assort- 
ments: 


Rotakit No. 20 contains 10 assorted Nicholson Ground 
Rotary Files (burs). 

Roraxit No. 30 contains 10 assorted Nicholson Hand Cut 
Rotary Files. 

Rotakit No. 40 contains 5 assorted Nicholson Hand Cut 
and 5 assorted Nicholson Ground Rotary Files (as 
illustrated). 

Have you our price and discount list on Rotakit 

assortments or individual Rotaries? In short, is 

their any further information you'd like to have? 


PROVIDENCE 1, RHODE ISLAND 


(In Canada, Port Hope, Ont.) 
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HERE goxe nee a 
ARMOURCLAD FIBRE COMBINATION DISC! 


Armour Abrasives Cut Clean and Fast, Last Longer 


To meet today’s big demand for their products, your 
customers need the fastest tools and. the best abrasives 
possible... tools and abrasives that will do their jobs more 
efficiently, more economically. 


For better, faster finishing . . . in cutting welds, in remov- 
ing burrs, in leveling metal surfaces—in any operation . . . 
there are specialized ARMOUR ABRASIVES designed to 
do a better job at less cost. The faster, sharper, cooler-cutting 
Armourclad Fibre Combination Disc is only one of Armour’s 
complete line of better metal-working abrasives. 


Many of your customers call on Armour’s experienced 
technicians to help them choose the abrasives and methods 


which do their jobs best. 


Sanffegber 
WORKS 


DIVISION OF ARMOUR AND COMPANY 
1355 West 31st Street * Chicago 9, Illinois 
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R. G. Hedge, assistant to partners 
Frank Cruger and Ben Perkins, In- 
diana Manufacturers Supply Co., 
Indianapolis, stands in front of dis- 
play cases. 





Refrigeration On 
Display In Cleveland 


The mechanical refrigeration and air 
conditioning industry will disclose the 
latest industrial applications of its prod- 
ucts at the industry’s first national ex- 
position in nearly six years in Cleveland 
from Oct, 29 to Nov. 1. 

The exposition is sponsored by the 
Refrigeration Equipment Manufacturers 
Association, comprised of 100 member 
companies which manufacture all type: 
of refrigeration and air conditioning 
equipment, with the cooperation of the 
Frozen Food Locker Manufacturers and 
Suppliers Association. The exposition 
will mark the first time that the latter 
group has participated on a large scale 
in an all-industry show. 


John Goble Named 
National Tube Head 


John E. Goble, associated with U. S. 
Steel and with companies now affiliated 
with that firm for 21 years, has been 
made president of the National Tube 
Co., Pittsburgh, largest subsidiary of 
the steel company. 

A native of Texas, Mr. Goble has, ex- 
cept for two years in the Navy during 
the first World War, spent his career 
working in the oil fields as production 
worker and driller, and in businesses 
supplying the needs of the oil industry. 
He joined the Oil Well Supply Co., a 
U. S. Steel subsidiary, in 1925 and rep- 
resented the firm in South America and 
Europe. While manager of Oil Well’: 
export division, he was transferrred to 
National Tube as vice-president in 1936. 











For complete data on Baldwin- 
Rex roller chain belts... ap- 
plications, sizes, horsepower 
tables, etc.... send for your 
copy of Catalog M-2A. 


\ 
% 


HELP YOUR CUSTOMERS 
GET MORE FROM THEIR MACHINES 


You can help your customers step up their production by recom- 
mending the replacement of inefficient power transmission drives 
with Baldwin-Rex roller chains and sprockets. 


With roller chains on the job, there’s no slippage or “creep” to 

reduce machine output .. . to waste power and increase costs. The 

natural elasticity of roller chaigs, plus the cushioning effect of the 

oil film between the working parts, enables them to absorb shocks 
that might otherwise damage machinery. 


Baldwin-Rex roller chains are easy to install, even when 
sprockets are located between bearings. No expensive, 
elaborate take-up mechanisms are needed to com- 
pensate for stretch. Frequent adjustments are un- 
necessary as chains do not depend on tension 
for proper and effective operation. Remem- 
ber, the initial cost of chains and sprockets, 
properly applied, is usually less than any 
other medium of power transmission. 

And they last far longer. 


Help your customers get more 
from their plant... get them 
... Baldwin Rex “chain mind- 

ed.” You'll find it pays! 


BALDWIN-REx— 


ROLLER CHAINS 


BALDWIN-DUCKWORTH DIVISION OF CHAIN BELT COMPANY 
378 Plainfield Street, Springfield 2, Massachusetts 
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LEADER §S 
PREFER A LEADER 








CANTOL is a belt dressing which 
is also a belt food and preserva- 
tive. Contains no harmful ingre- 
dients, seals out injurious foreign 
matter, is not oily, prevents 
stretch and flabbiness. 


Cantol Belt Wax is a product of 
CANTOL WAX COMPANY 


Bloomington, Indiana 






BELT WAX 


FROM OLD MEXICO comes Can- 
delilla Wax. Properly combined 
and rightly blended with other 
ingredients, it becomes CANTOL, 
the different, better belt dressing. 








“Big name”’ manu- 
facturers everywhere 
recognize the super- 
iority and leader- 
ship of CANTOL 
BELT WAX. 
Hundreds of the na- 
tion’s largest indus- 
tries,. from coast to 
coast, in every kind 
of production, have 
been users of CAN- 
TOL for years. 


Sold in every state 
through dealers and 
distributors. 
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NEW LINES 


“Jaken on by 


DISTRIBUTORS 


Vatthews-Morse Sales Co., Charlotte, 
is stocking the abrasives of the Atlas 
Abrasive Corp. 


Roanoke Steel & Supply Co., Roanoke, 
Va., is distributing the pneumatic 
tools of the Aro Equipment Corp. 


Industrial Supply Co., San Jose, Calif.. 
is stocking the pneumatic tools of 
the Aro Equipment Corp. 


Gastonia Mill Supply Co., Gastonia, 
N. C., is handling the industrial 
equipment of Fairbanks, Morse & Co. 


Farnes & Martig, Inc., Portland. Ore., 
is representing Wheelco Instruments 
Co. in the state of Oregon. 


Viller-Robinson Co., Los Angeles, is 
handling the induction heating equip- 
ment of the Allis-Chalmers Mfg. Co. 


J. E. Dilworth & Co., Memphis, is dis- 
tributing the fire extinguishing equip- 
ment of Pressurelube, Inc. 


Franklin Supply Co., Providence, is han- 
dling the oiling equipment of the 
Trico Fuse Mfg. Co., and the pressure 
gages of Jas. P. Marsh & Corp. 


Patron Transmission Co., New York. 
is merchandising the material han- 
dling equipment of Harry J. Fergu 
son. 


Mau-Sherwood Supply Co., Cleveland is 
carrying a complete stock of the 
socket screw products of Holo-Krome 
Screw Corp. 


Standard-Shannon Supply Co., Phila 
delphia, is now distributing the me- 
chanical transmission equipment of 


the Medart Co. 


Salem Steel & Supply Co., Salem, Ore., 
is now representing the Simonds Saw 
& Steel Co., and is handling the 
drop forged fittings of the Thos. 
Laughlin Co. 


Providence Mill Supply Co., Providence. 
is distributing the mechanical rubber 
items of the Hewitt Rubber Corp.. 
and the wire rope of Wickwire 
Spencer. 














































































Gi: -M-SET 


DIAMOND 


CUT-OFF 
WHEELS 


Ape" THRRRIFTY" 


dl at last is an excellent 

low cost diamond cut-off 

wheel, opening up a host of 

new sales opportunities for 

Bay State distributors. These 

wheels have been especially developed for 

economically cutting quartz, glass, tile, cer- 

mics and all types of hard, brittle, non-metal- 

lic materials. The diamonds are anchored 

with such security that considerably higher 

surface speeds are now possible, offering 

FASTER, more ACCURATE and COOLER cuts. 

Send for folder which lists materials suit- 

able for cutting, and prices. Ask also for a 
Distributor Discount Schedule. 


PTT LL TT 


BAY STATE ABRASIVE PRODUCTS CO. * WESTBORO, MASSACHUSETTS, U, 
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CAN 
Build Business 


FOR YOU 


and (RRO 


You no doubt, have a good business on tools 





right now, of course —and so has Celfor. And 


you're not worried about losing it—nor are we. 


Yet these two businesses working together — 
two excellent reputations in double harness— 
will get more business: will provide the extra 


power needed to get it and keep it. 


To that practical cooperative effort, Celfor 
brings a Franchise which you'll find most interest- 
ing, and the only tool line including high speed 


twist drills, reamers and. carbide cutting tools. 


Let's exchange some letters on the subject and 
develop an important mutual advantage. Good 
idea—You and Celfor! 


re TOOLS 


ANY 
ENT COMP 
CLARK EQUIP SKN 


BUCHANAN 
CREEK, JACKSON 


. © 


) GAN 
Division “i ERRIEN sprRinGs, MICH! 
B 


OTHER PLANTS BATTLE 








| Products of CLARK ¢ TRANSMISSIONS ¢ ELECTRIC STEEL CASTINGS 

AXLES FOR TRUCKS AND.BUSES e AXLE HOUSINGS ¢ BLIND RIVETS 
| INDUSTRIAL TRUCKS AND TRACTORS e HIGH-SPEED DRILLS AND REAMERS 
| watAL SPOKE WHEELS e GEARS AND FORGINGS © RAILWAY TRUCKS 
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Texas Wholesalers 
Reelect Officers 


The Texas Wholesale Hardware As- 
sociation has reelected the officers origi- 
nally put in office during the 1944 con- 
vention. The 1945 gathering was skipped 
because of our continuing war against 
Japan. 

The officers are: George F. Pierce, 
Cullen & Boren Co., Dallas, president; 
H. E. Colemere, Watts Hardware & 
Supply Co., San Antonio, Ist vice-presi- 
dent; Gus C. Dittmar, Houston, 2nd 
vice-president, and Nat M.. Johnson. 
Pearsall, secretary-treasurer. 

The 1946 convention represented the 
Association’s 50th gathering. 


Procedure Reversed 
In Supplying Oil Fields 


Frank Piper, new branch manager of 
the Long Beach, Calif., office of the 
Republic Supply Co. of California, Los 
Angeles, explained several things about 
the Signal Hill oil field that his branch 
services. 

In the first place, the branch reverses 
the usual procedure in the matter of 
salesmen. With a five-man sales staff, 
four of the men are inside, while only 
one “travels.” Mark Banks, the field 
representative, can walk his route if nec- 
essary—his territory consists of a circle 
around the branch of a mile or two in 
radius. His customers, the oil wells, 
stand almost as thick as pickets in a 
fence around Signal Hill. 

While Signal Hill is part of Long 
Beach, as far as the post office is con- 
cerned, it is a small town complete 
within itself. It has a mayor, two-man 
police force, jail, water system, and so 
forth. The main street is Cherry, and 





Frank Piper, second from left, 
poses with the three other inside 
salesmen at the Long Beach branch 
of the Republic Supply Co. of Calfi. 
They are Rebert Park, Herman 
Raukohi and Austin Brockman. Mr. 
Piper is also manager. 
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Every Forge Shop is a prospect 


MARVEL Saws make money for forge shops in many ways. (1st) they cut 
off billets for a small fraction of the cost of cutting-off with a hammer. 
(2nd) these billets are so accurate in size that they exactly fill the dies with 
no excess fin, not only simplifying trimming and finishing, but getting extra 
billets from many bars. (3rd) they keep all hammers busy on production 
work for these “world’s” fastest saws can keep ahead of any schedule. (4th) 
they reduce cutting-off labor costs to an absolute minimum. It takes only 
‘one operator and a helper to keep the saw illustrated running because all 
but the No. 18 Giant Hydraulic Saw (at the right) are. automatic—feed, 
measure, and cut-off identical billets; requiring no more attention than auto- 
matic screw machines. 


Every forge shop in your neighborhood is a prospect for MARVEL SAW— 
not only because of the extra profits they permit but because they release 
skilled labor for production work. The local MARVEL Sawing Engineer 
will give you technical assistance and help turn prospects into sales. 


ARMSTRONG-BLUM MFG. CO. 
. “The Hack Saw People" 
5700 Bloomingdale Ave. Chicago 39, U. S. A. 
Eastern Sales Office: 225 Lafayette St., New York 12, N. Y. 
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oe 
No. 2 


Capacity: 6"x 6° 


No. 4B 
Capacity: 6’x 6" 


No. 6 
Capacity: 6’x 6" i 


Capacity: 18°x18° 


Capacity: 18" x18" 
: 










GO00D BUSINESS 
-for. DISTRIBUTORS 


THE BLACKMER LINE 
of ROTARY PUMPS 


Check Your pump Market— 
AGAINST THESE FACTS! 


i. 







Blackmer Rotary Pumps will handle 


ECONOMICALLY 


these and s-milar liquids: 


Acids Gasoline Rosin 
Alcohols Clue Soaps 
Asphalts Mash Soups 
Beer Mayonnaise Svrups 
Butane M-lasses Tar 

Dyes Oils Tomatoes 
Fuel Ol Paints Yeast 


Blackmer Rotary Pumps are 


CUTTING COSTS 


in these types of plants: 


Steel mills 


2. 


Motorized farms Naval sto-es plants 


Paper mills Pa‘nt p'ants Sugar refineries 
Chemical p!ants Freweries Machine tool mfrz 
Canneries Ra'‘lrocds Wineries 

Oil refineries Textile mills Shipya.ds 


Blackmer Rotary Pumps are 


SELF-ADJUSTING FOR WEAR 


3. 


Their “Bucket Design” (swinging vane princi- 
ple) is an important selling point that MAKES 
SENSE to plant men. 


PLAN AHEAD NOW 
FOR PROFITABLF PUMP SALES!? 


‘ 





P ~ 


A DISTRIBUTOR’S LINE OF ROTARY PUMPS 
CAPACITIES 1 to 750 GPM. PRESSURES to 500 PSI 
ASK US TO SEND CATALOGUE NO. 106. 


BLACKMER PUMP COMPANY 


Grand Rapids 9, Michigan 


POWER PUMDS - HAND DUMDS 


1810 Century Avenue 





- EZY-KLEEN STRAINERS - 
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ranged along both sides are supply 
houses, mostly branches of firms in the 
large cities, and services businesses and 
welding shops to take care of the diverse 
needs of the petroleum industry. 
Signal Hill is an old oil well devel- 
opment in matter of years, but it never 
seems to run dry. According to Mr. 
Piper’s report, there is considerable 
activity in drilling new wells right now. 


Axe Joins Staff 
Of Ingersoll Steel 


Herbert W. Axe, formerly with the 
American Central Mfg. Co., Conners- 
ville Ind., has joined the office staff of 
the Ingersoll Steel division, Borg-War- 
ner Corp., New Castle, Ind. He will de- 
vote his efforts to the shovel -depart- 
ment, 


McCrum Directs 
Wickwire Advertising 


Sidney E. McCrum, who was assist- 
ant advertising manager of Wickwire 
Spencer Steel, New York, prior to the 
merger of that company with the Colo- 
rado Fuel & Iron Corp., has been made 
advertising manager of the Wickwire 
Spencer Steel Division. 


Manager Shift Cy 
Cincinnati Milling 


John E. Lynch, for 14 years manage 
of the Cincinnati sales office, Cincinnati 
Milling & Grinding Machines, Inc.. has 
been named manager of the New York 
sales office. At the same time. Carl M. 
Beach was installed as manager in De- 
troit, while E. F. Render was moved to 
Detroit and W. Kent Mathias to the 
Syracuse office. 




















“You know, Sweeny, I've been toy- 
ing with the idea of yetting rid of 
you." 



















Problem — To protect sharpened tools 
while in crib or not in use, to keep them sharp 
and reduce sharpening time. 


Problem — To hold loose trays and parts 
in a refrigerator from assembly line to final 
customer, eliminate damage, scratches. 
Solution —Before returning tools to crib, strips 
of Self-Stik Mystik are placed quickly and 
easily on sharp edges. 


Solution—Mystik Self-Stik Paper Tape is 
fastest, easiest way to tape parts in place; 
peels off clean. 
Problem—To make all kinds of 
electrical repairs on cable, wiring, 
connections, etc. with greater 
speed and permanency. 


oe Solution— Mystik Self-Stik Water- 
proof Cloth Tape is stronger, ap- 
plies faster, makes smaller splices, 
holds better, gives greater pro 
tection from abrasion, moisture. 



























Cleaner to handle 


..- build fast-repeating sales for you! 


@ When you sell Mystik you don’t just sell prod- 
ucts... you sell IDEAS, better operating meth- 
ods, cost-cutting production aids. And those are 
the things your customers like to hear about from 
you!, Look at those “‘Mystik Methods” —just a 
few samples of the thousands of ways Mystik 
serves industry. You are the one to make these 
sales and get these extra profits. 


Mystik comes in many forms— Mystik SELF- 
Stik TAPE, cloth or paper, up to 36” wide— Mystik 
MASK, a reinforced paper material for protecting 
fine surfaces— Mystik SprA-MASK, a fast method 
for stencil spray-painting designs and insignia— 
Mystik SAND B.iast, a protective covering for 
sand blasting glass—Mystik Dri-PIPe, an in- 
sulation to stop pipe drip—Myst1k-Print, for 
Self-Stik labels and signs. 


F R EE — Write for Mystik samples, prices and 



















‘ 
‘ : ; F 
shut Tl can paystik sales literature now—Mystik Adhesive Products, 
rive ele “ oppind dy “a a 2628 N. Kildare, Chicago 39, Il. 
solution” cjoth TOP prove 
‘4 
Selt-S"" oistut 
v 





DISTRIBUTORS WANTED! 


Mystik distributors are making big profits. The new complete line of 
Mystik products fits naturally into your line. It gives you extra sales, 
repeat sales. Mystik products are perfect “sales-openers” because 
they give you hundreds of cost-cutting, production-speeding methods 
to talk about. Write for the Mystik Profit Plan now. 





“ANYTHING THAT STICKS” 


<2 
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COFFING 
HOISTS 


They handle 
"A thousand 
and one” 
different jobs 
EFFICIENTLY 














““SAFETY-PULL' 
R T 





“QUICK-LIFT" 
ELECTRIC 
HOIST 


ee customers for 
COFFING HOISTS are in 


mines, machine shops, steel 





and aircraft plants, shipyards, 

is transportation and wrecking 
outfits . . . in fact wherever there is a con- 
struction, maintenance, or production job 


to do. 











COFFING HOISTS are adaptable to a 
great variety of applications for lifting, 





pulling and moving. They are easy to 
operate, safe to handle, and give dependa- 
ble, economical service. Stock COFFING 
HOISTS and you can SELL all requirements 
with good, steady profits. 





SPUR GEAR 
CHAIN 
HOIST 


COFFING HOIST COMPANY 


RATCHET LEVER HOISTS - SPUR GEAR HOISTS - ELECTRIC HOISTS 
LOAD BINDERS - DIFFERENTIAL HOISTS - TROLLEYS 


DANVILLE, ILLINOIS 
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L. A. Gabel, owner of the Southern 
Pump & Supply Co., Tampa, and 
T. L. Hukle, manager, examine 
their stock of circular saws during 
a lull in business. 





Three Advanced 
By Latrobe Electric 


Joseph E. Workman, Robert F. Fraz- 
ure and Ralph H. Bailey have been 
advanced by the Latrobe Electric Steel 
Co., Latrobe, Pa. 

Mr. Workman, formerly district man- 
ager in Chicago, is now assistant sales 
manager. Mr. Frazure, who began with 
the firm as a salesman in the Toledo 
area and became Toledo manager, will 
take Mr. Workman’s place in Chicago. 
Mr. Bailey, associated with Latrobe 
Electric since 1921, moves from his 
position as Dayton manager to district 
manager of the Toledo office. 


Thomson Succeeds Davis 
For American Hoist 


Harold W. Davis, associated with the 
American Hoist & Derrick Co., St. Paul, 
for almost 37 years, has resigned as 
branch manager of the New York office. 
He has been succeeded by Ralph Thom- 
son, well known throughout the east 
coast territory and formerly manager of 
the Pittsburgh branch. Raymond J. 
Dervey of St. Paul is the new American 
Hoist manager in Pittsburgh. 


Pipe Nipple Group 
Elects William Reed 


William D. Reed, vice-president of the 
Sawhill Mfg. Co., Sharon, Pa., was 
elected president of the National Asso- 
ciation of Pipe Nipple Manufacturers, 
Inc., during the group’s recent meeting 
in Pittsburgh. Mr. Reed pledged his 
association to exerting every possible 
effort toward maintaining and increas- 
ing production. 


angle 
sump 


bo 


made 
chip ; 








Brown & Sharpe Spiral End Mill 
cut FASTER, more FREELY anc 


require LESS POWEI 


Hollow face and angle of rake 


Produced by a gener- 

ating process which 

reduces the danger of 

grinding burns, these 

edges cut more pieces 

per sharpening. The 
angle of rake reduces power con- 
sumption. 


Correct numbor of teeth 

1 Tooth design permits 

use of fewer teeth 

which increases cut- 

ting efficiency and 

enables teeth to be 

made much stronger with greater 
chip space. 


Stronger teeth 


The use of a double 
angle land, giving 
the desired cutting 
clearance without 
danger of the heel of 
the land rubbing on 


the work, makes these stronger 
teeth practical. 


Correct helix angle 


Two types of helix 
angle provide 
smooth cutting ac- 
tion ...a small helix 
angle for teeth of two 
lipped spiral end 
mills for accurat 
milling of slots and 


a steep helix angle for teeth of both 
regular and two lipped end mills 
for smooth, fast-cutting action on 
general milling work. 


BROWN & SHARPE 
CUTTERS 


Fine design features and skilled 
manufacture give these end mills the 
qualities essential for fast production. 
The clean-cut chips with little discol- 
oration — not compressed — not mis- 
shapen—are visible evidence of clean 
cutting action — ability to take many 
cuts between sharpenings with a long 
cutter life. Brown & Sharpe End 
Mills will produce more work for 
you at lower cost. Write for litera- 
ture. BROWN & SHARPE Mbkc. Co., 
Providence 1, R. I., U.S.A. 


ES wpa 




















DE-STA-CO 
PRODUCTS 


Greater satisfaction to your customers 
ioral Profit “3 YOU 


‘De-Sta-Co 4 a] Ly) STOCK 


Steel or Brass « 12 Standard Thicknesses 
from .001 to .015 


Made from selected materials, rolled to precision limits. 
Carefully oiled to resist rust and stains. All stock is 
clean and free from burrs or ragged edges. De-Sta-Co 
is the finest shim stock available. 


















(A) Sheets 6” x 12” 


Two convenient sized packages: (A) contains twelve 
sheets of assorted thicknesses, .001 to .015, each sheet 
measuring 6” x 12”, and each identified to indicate 
thickness. (B) contains a roll measuring 6” x 120”, with 
thickness indicated every six inches of its length. These 
packages allow ease in storage—prevent waste and 
damage to stock. 





(B) Rolls 6” x 120" | 





De-StA-CoERERES » STOCK 


A PRECISION PRODUCT 


Essential for close tolerance work. 
Used for fitting piston, valve tappet 
clearance, spark plug gaps, for 
inspection and production work 
where accuracy is vital. 


12” lengths «+ 2” wide 
Rounded on Both Ends 

14 standard thicknesses from .0015 
thru .015. Every piece identified 
to indicate thickness. Each piece 
packed in moisture-proof cello- 
phane envelope; 12 pieces of a 
thickness to a box. ouapes carton 
containing ten boxes of most pop- 
ular thicknesses now available. 


25-Foot Rolls 


Also supplied in 25-foot rolls packed 
in clear plastic case. 


= 

















DE-Sta-Co 


ARBOR SPACERS 


For fast, accurate spacing of Milling Cutters, 
Gang Saws, Slitters, etc. 


Thicknesses .001 to 3” 
20 Standard Sizes from "to 4" 





SHIMS 


For Gears, Bearings, etc. 











DETROIT STAMPING Co. 


Finished Products Division 
An old-established institution with a record 
of more than 30 years’ continuous operation 
332 MIDLAND AVENUE * DETROIT 3, MICHIGAN 
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Frank Smith, outside salesman for 
the Gastonia Mill Supply Co., Gas- 


tonia, N. C., shows newcomer Robah 
Tate, right, how stock is binned 
and labeled. 


Gastonia Mill Plans 
Catalog, Warehouse 

The Gastonia Mill Supply Co., Gas- 
N. C., starting its 26th year in 
business, is currently compiling a cata- 


tonia, 


log which will have 456 pages and color 


inserts, according to W. D. Anderson- 
president. 

The company is also looking forwar« 
to the day when available materials 
will make it possible to build a new 


warehouse and to construct an addition 
to the present building to house the 


| office staff. 





Sales training programs include the 
attendance of J. L. Falls, Jr. and Robah 
G. Tate, 
armed forces, at the School of Trans- 
mission conducted by the Dodge Mfg. 
Co.. Mishawaka, Ind. 


both former members of the 


Collyer Sees Rubber 
Supplies Adequate 


The nation’s supplies of rubber, both 
synthetic and natural, now appear ad- 
equate to maintain the rubber indus- 
try at its all-time record production rate 
for the full year of 1946, according to 
John L. Collyer, president of the B. F. 
Goodrich Co., Akron. 

“The output of rubber products of 
all kinds in the United States for the 
first six months was above the highest 
rate for any other year. It is now 
estimated the* consumption of synthetic 
and natural rubbers will approach one 
million tons, over 70 percent of which 
will be synthetic. Continued progress 


has been made to improve the quality 
of synthetic rubber and the products 
made from it, and in reducing the cost 
of manufacture,” Mr. Collyer said. 












Banting and Quality are synonymous in the field of 
Cast Bearing Bronze. Whether Bronze Bars or Bronze 
Bearings, Bunting Quality—controlled Quality— provides 
the exact answer. Available from complete stocks, carried 
by hundreds of Bunting Stock Carrying Distributors. 
The Bunting Brass & Bronze Company, Toledo 9, Ohio. 
Branches in principal cities. 


BRONZE BEARINGS w* BUSHINGS x. PRECISION BRONZE BARS 
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& Moly The quality shovels of final cost economy . 


Mo-lyb-den-um Alloy Steel Blades, heat treated, Brinell 
tested. Specially selected XX Grade Northern White Ash 
Handles, smoothly sanded, thoroughly waxed. 


Unconditionally Guaranteed to out-wear 
any other shovels made. 


STUART The standard of quality comparison among 
all popular priced shovels . . . High quality carbon steel 
blades, heat treated. Quality X Grade Handles, smoothly 
sanded, thoroughly waxed. 


WILSON The undisputed leader among all low priced 


shovels .. . Carbon steel blades, heat treated. Serviceable 
No. 1 Grade handles, smoothly sanded and thoroughly 
waxed. 

All equipped with-exclusive construction 
features found in no other make of shovels. 


WOOD 


A National Organization Specializing Lxclusively in 


GHOVELS SPADEF SCOOFF 
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A. G. Thomson Heads 
Kelley How Thompson 


A. G. Thomson has been elected presi- 
dent and chairman of the board, Kelley 
How Thomson Co., Duluth. He suc- 
ceeds the late R. W. Higgins. 

Other officers named are: George W. 
Welles, Jr., and I. Wold, vice-presidents. 
and Bernard H. Killorin, assistant secre- 
tary. Mrs. B. W. How, who has been 
vice-president, and J. P. Harvey, secre- 
tary-treasurer, remain in office. 


Palmer Distributes 
Bearings In Cleveland 


Max Palmer, former Cleveland man- 
ager for the Ahlberg Bearing Co., Chi- 
cago, has left the manufacturing firm 
to start the distributing firm, the Palmer 
Bearing Co., Cleveland. He will handle 
a full line of bearings. 

Herbert C. Petzing, associated with 
Ahlberg for 25 years, has been promoted 
to manager of the Cleveland branch 
office. He has held appointive positions 
for the firm in Columbus, Buffalo and 
Chicago. 


Curtis Haines 
Heads Wabash 


Curtis A. Haines has been elected 
president of the Wabash Corp., Brook- 
lyn. Mr. Haines, as head of the wholly 
owned but independently operated sub- 
sidiary of Sylvania Electric Products, 
Inc., New York, succeeds A. M. Parker 
who is retiring because of ill health. 
The new head of Wabash has been with 
Sylvania since 1929. During the war, 
the factories under his guidance set 
production records on Navy contracts. 
He will have his offices at the Wabash 
Brooklyn plant where he will also serve 
as general manager. 


Two Industries 
Support Foster 


Charles P. Bell, branch manager in 
Raymond, Wash., for the F. G. Foster 
Co., Hoquiem, Wash., for the past 18 
years, points out that the branch gets a 
considerable amount of its business 
from two industries. 

“Oysters and logs, you'll be surprized 
to know, account in one way or an- 
other for a good part of our business. 
On one side of the town, the great fir 
forests extend inland, while on the 
other side, in the coast’s coves, the 
oyster-raising business has assumed 
large proportions,” he says. 




















erican Phillips 


directly 
driving wit 


1 Am 
$0% come 
and faster 


2 American Phillips Accuracy? screw and 4.winged 
driver fit together into @ single, solid unit that can’t drive any 
way but straight. ws turn UP tight and flush every time. No 

work-surface No purred screwheads- 


papper PF 8 


FO eli 


astery of Metals: American's 

La i you extra savings that 
e of screw in the right 

and bronze, but also 

i fastening 


AMERICAN SCREW COMPANY, PROVIDENCE 1, RHODE ISLAND 
Chicage 11: 589 E- Illinois Street Detroit 2¢ $02 Stephenson Building 
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— CURTIS Air Cylinders * 


\to Operate Furnace Doors 


} < 
EE ~ 


A the Wheatfield plant, Niagara Falls Airport, N. Y., 
of Bell Aircraft Corp., Curtis Air Cylinders are used 
to open and close doors of heat-treating furnaces. 


This is only one of hundreds of lifting, pulling or pushing 
operations that can be handled quickly, easily and eco- 
nomically with Curtis equipment. 


The rugged construction and simple design of Curtis Air 
Cylinders has resulted in a record of unfailing service in 
many industries. Installation cost is small, operation is easy, 
power consumption low, using regular shop airlines. 


Efficiency, low-maintenance expense and long, trouble- 
free life characterize every Curtis Compressor, Air Hoist 
and Air Cylinder installation. 


For full information, write for form C-7. 


CURTIS PNEUMATIC MACHINERY DIVISION 
of Curtis Manufacturing Company 
1919 Kienlen Avenue, St. Louis 20, Missouri 











P 





G-491 
CURTIS PNEUMATIC MACHINERY DIVISION 
asl of Curtis Manufacturing Company 
1919 Kienlen Avenue, St. Louis 20, Missouri 
tat F Curtis Air Compressor. 
Name 
Firm 


Street 


Please send me Form C-7 on Curtis Air Hoists and Air Cylinders; also 


City - Zone ID sicctniomicatiods 
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Huge bronze GE monogram is re- 
laid at new entrance to Institute 
by Jack Paul who, 13 years ago, 
laid it at the original entrance-way, 


G. E. Reopens 
Lighting Institute 


The General Electric Lighting Insti- 
tute has been reopened after being 
closed during the war years. The in- 
stitute has been completely rebuilt ¢o 
serve both present and future needs of 
the G. E. Lamp Department, Cleveland, 
according to officials. Thirty architects, 
designers and artists, 100 engineers, 
technicians and workmen have been 
working on the project for 
months. 


many 


In its new form, the Institute is de- 
signed to serve as a fountain-head of 
lighting knowledge and information on 
lamps of all kinds for every purpose. 
Prominently featured in a variety of 
ways is the new circline and slim-line 
fluorescent lamps, newly developed 
heat, drying and germicidal types. The 
company has also instituted new educa- 
tional programs designed to speedily 
relay latest lighting and lamp informa- 
tion to the consuming public through 
commercial, industrial and residential 
channels. 


Thomas In Northeast 
For Kaydon Engineering 


Kenneth F. Thomas, for many years 
active in New England and the east for 
S.K.F.. Industries, Inc., Philadelphia. 
has been appointed district engineer for 
the New England office of the Kaydon 
Engineering Corp., Muskegon, Mich., 
manufacturers of ball and roller bear- 
ings. In recent years Mr. Thomas has 
held several offices in the Southern New 
England section of the Society of Auto- 
motive Engineers. of which he is now 
chairman. 















Sure! 





WHENEVER WE NEED 


ANYTHING— 
We CALL Our 


INDUSTRIAL DistRIBUTOR! 


REG. U.S. PAT. OFF 
\\ 


. sees That’s where 


we get all our 
‘S.P.S. Company’ Products’ 


Yes ... the industrial distributor in your locality 
can be relied upon to give you prompt, efficient 
service. Completely cooperative, your Industrial 
Distributor is the one who “comes through" in that 
unexpected emergency . . . getting those much- 
needed supplies at a moment's notice. 

From him, you can obtain the accurate and de- 
pendable ‘‘Unbrako" Socket Screw products and 
the sturdy and well-built ‘‘Hallowell’’ Shop Fur- 
niture of Steel. You'll come to count on the local 
distributor more and more for the finest of mill 
supplies. And remember — “Unbrako" and 
“Hallowell” products are sold entirely 
through distributors. 

There is still some territory open. Why not write 
to us for our attractive proposition? 


Fig. 732 ’ 
Pat'd & Pats. Pend. 
Drawer is extra. 





Knurling of Socket 
Screws originated with 
“Unbrako” in 1934. 











STANDARD PRESSED STEEL CO. 


JENKINTOWN, PA. BOX 519 
BOSTON + CHICAGO + DETROIT + INDIANAPOLIS » ST. Luuia © SAN FRANCISCO 


OVER 43 YEARS IN BUSINESS 
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LLELEAV 
EUSIALESS 


is the sure way 


10 BIGGER PROFITS 





Satisfied users order again and again. This is the kind of business that 
means faster sales—greater PROFITS. Satisfied customers—convinced of 
the high quality, fast-cutting and time-saving service of VICTOR blades 
—can double, yes triple, your blade sales and profits. 

Phone your local VICTOR Industrial Supply Distribucor—he carries 
a complete stock of VICTOR Hack Saw Blades—and can give you round 
the clock service when ever you need it. 










THIS BOOK WILL HELP YOU SELL 


The VICTOR No. 43-V Catalog and Sales Manual 
gives you many practical suggestions on how to in- 
crease sales. “Metal Cutting”— the abbreviated text- 
book on metal cutting problems — will aid you in 
building good will among customers. Both these 
VICT OR SALES BOOSTERS are free for the asking. 


Victor “22: 
MIDDLETOWN, N 


Mokers of 1 Met 
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Discussing sales at Hyman Supply 
Co., Wilmington, N. C., are: (left 
to right) Nelson P. Angell, Jr., 
salesman; W. D. Jones, sales man- 
ager, and Ed Lisk of the Efird Mfg. 
Co., makers of cotton yarns. 





Welp Advanced 
By Graver Tank 


Edward W. Welp, associated with 
the Graver Tank & Mfg. Co., East 
Chicago, Ind., for the past 32 years, 
has been made sales manager of water 
conditioning equipment. Former tech- 
nical director of Graver’s process equip- 
ment division, he is familiar with the 
research, design and construction of 
conditioning equipment. 

In another move to strengthen its 
sales force, Graver has sent Harold C. 
Connors and Harold R. Fosnot to Chi- 
cago to head sales activities in that 
area. Mr. Connors will handle steel 
plate sales while Mr. Fosnot will 
specialize in water conditioning equip- 
ment. 


Continental Operates 
Iron Powder Plant 


Continental Machines, Inc., Minne- 
apolis, has contracted to operate a new 
type of plant on the Mesabi Iren Range 
in northern Minnesota. The State is 
building facilities for the conversion of 
iron carbonate slate to pure iron pow- 
der. The slate, heretofore considered a 
waste product, overlies the iron ore for- 
mation and is present in great abun- 
dance, uniform in composition and 
easily accessible. 

Continental will use a process devel- 
oped by the late Charles V. Firth at 
the Mines Experimental Station, Univer- 
sity of Minnesota, through which the 
iron is desolved out of the ore by acid, 
precipitated as crystals of iron sulphate 
and roasted to iron oxide of high purity. 

John R. Daesen has been named presi- 
dent of the new Continental division, 
Iron Incorporated, and will operate the 
plant and market the product. 











LUT liemcemulea? Exclusive 
— Design 


NO THREAD 


ORE and more Contrac- 
tors and Manufacturers 
are learning to their profit, the 
benefits of Weatherhead Ermeto 
Fittings. They solve the me- 
NO SOLDER chanical problem of connecting 
tubing without the necessity of 
flaring, threading, welding or 
soldering. This is truly a time- 
saving fitting. 


Connections are quickly 


VL. Ya Hilt | 
LA \“\. 


made which will, in most in- 

SHARP TING Fr f stances, hold beyond the burst 
strength of the tube itself and 

Tube Inserted in Fitting withstand excessive vibration 


Nut and Sleeve Snug without loosening the joint. 


There is a size and type of 
Ermeto fitting for practically 
every application. Can be fur- 
nished in O. D. tube sizes from 
Ye” to 2” inclusive. Special sizes 
are available to meet your in- 
dividual requirements. 


Nut bivhtened In Place 








Look Ahead with | FREE! 


Weatherhead wane cag se a te 


provide dependable connections 


THE WEATHERHEAD COMPANY, CLEVELAND 8, OHIO for hydraulic, air, water or oil lines. 
Your nearest Weatherhead office 
will be glad to consult with you 
ond provide any technical literature. 
Branch Offices: New Vork * Detroit + Chicage © St. Lewis + Atlanta » Ballas « Los Angeles 
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H. B. SPACKMAN 


















@ NEW LOW PRICES me 


BE ON THE BANDWAGON when they begin 
~~) asking for the new Carboloy Masonry Drill! 
The finest drill on the market is now a better 
buy than ever—improved with new solid round 








* anedacrreti Spackman Advanced 
By Lyon Metal 


















harder than the hardest 















H. B. Spackman, formerly vice-presi- 


shank design, and offered at lowest prices in dent in charge of sales, has been made 





its history! Construction and maintenance work 









15 executive vice-president and _ general 


POPULAR 
SIZES 


are about to “boom”—there’s an enormous sales manager of Lyon Metal Products. 







market ready to buy. Lively advertising push— Inc., Aurora, Tl. Mr. Spackman has 


attractive new packaging—sales-making resaler been associated with Lyon since 1937. 



















—_— ” leinle.calli . : - 
g “helps ple-selling Handy 6- a Prior to that year, he was with United 
A SS OED CHUN GENT ie ar tee ee ae States Gypsum Co., Chicago, where he 


headstart— send for details now. wtough (ott : a é , 
held an executive position in charge 0! 


the sale of steel products 





Patch Gets Post 
With Joshua Hendy 


Yarwa 























































G-DRILL SET Clifford A. Patch has been appointed ment bh 
| 1. DRILLS 4 TIMES FASTER! baa sales manager, western division, Joshua well! E 
| — All Masonry, Brick, Concrete, etc. Hendy Iron Works, Sunnyvale, Calif. 6 i 
; : eld, N 

may 2M: a | He will supervise the sale of all Hendy 
a ~. : 2. STAYS SHARP UP TO 50 TIMES LONGER! products manufactured at the Sunny- "We h: 
—— TIPPED WITH CARBOLOY CEMENTED vale and Torrance plants, succeeding and tri 
—T CARBIDE-HARDER THAN THE HARDEST STEEL! | “/#rence Jensky, who has resigned to press. | 

| enter private business. d 

a 3. DRILLS CLEAN, SHARP, TRUE-SIZE HOLES! Charles A. Flannery, former colonel! aes an 
- QO@: 4. DRILLS CLOSELY-SPACED HOLES WITHOUT in the Engineer Corps.. was named as- That's 
a’ BREAK-THROUGH! sistant to Mr. Patch. distrib 
@ i 5. DRILLS FAR QUIETER! Yarwa 
s - Reorganization Yarwa 
ee 6. DRILLS EVERY TYPE OF MASONRY! For B. C. Ames that bi 
a 7. FOR USE IN ANY ROTARY DRILL, DRILL PRESS The B. C. Ames Co., Waltham 54, More 
<- OR HAND BRACE Mass., has recently been reorganized throug 
| with Warren Ames as president and A uni 
ee = | H. G. Haynes as treasurer. The 47- and sa 

CARBOLOY COMPANY | year old concern will continue the man- 

= | ufacture of micrometer dial gages and 

11131 E. 8 MILE BLVD.., DETROIT 32, MICH. dial indicators. 

B. C. Ames has sold its manufactur- 

maine: a mapa te eatin pam meteg ing rights in Ames bench lathes, milling 
ene machines and hardness testers to th ¥z 
Woop wes wee Ames Precision Machine Works, Wal- suf 
mid tham. The owner of the latter concern wa 

™ Se eenserersnt is fra R. Ames, who was formerly affili- 

- ated with the older concern 
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Yarway Impulse Steam Traps have a job of getting equip- 
ment hotter, sooner .. . and keeping it hot. They do it 
well! Here’s what Shea, Inc., cleaners and dyers at Spring- 
field, Mass., says about them: 


“We had been having trouble with several makes of traps, 
and tried out one Yarway Impulse Trap on a very difficult 
press. From then on we replaced every trap with a Yarway, 
and any new equipment will also have Yarways.” 


That's customer satisfaction...of the kind that makes 
distributors happy. W. J. Foss Co., Springfield, Mass., the 
Yarway distributor who sold these traps, finds that 
Yarways “win friends and influence customers” in a way 
that builds steady sales and profitable repeat sales. 


More than 450,000 Yarways have already been. purchased 
throughout the country, in all kinds of plants using steam. 
A unique and efficient product, plus strong advertising 
and sales promotion, are the reasons. 


YARNALL-WARING COMPANY 
11] Mermaid Ave., Philadelphia 18, Pa. 


Yarway Impulse Steam Traps for the above installation were 
supplied by W. J. Foss Co., Springfield, Mass. Installation 
was by Needle Trades Service Co., also of Springfield. 


Close-up of Yarway Impulse Steam Trap install¢ 
with Yarway Strainer on Huebsch tumbling drye 


VAR WAY IMPLILSE STEAM TRAP 








© 
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IN CASTER- SELLING 








1. What Size of Wheel? 


A question you'll be hearing more often nowadays is: ‘‘What size of caster 
is best for my rolling equipment?’ The correct answer is not always easy, 
because each individual case depends on such variable factors as: type and 
condition of truck, nature and maximum weight of load, type and condi- 
tion of floor, type of wheel, rate of speed, etc. 

Therefore, the first step in answering a customer is to get this prelimi- 
nary information from him. Your questions, intelligently put, will show 
a knowledge of casters and a concern for his satisfaction that will inspire 
confidence. 

Next, refer to the load rating charts in Bassick’s Truck Caster catalog. 
And remember — a wheel-size rated above the estimated maximum load is 
most advisable, because trucks are often overloaded, and. . . 


THE LARGER THE WHEEL, 
THE EASIER EQUIPMENT WILL ROLL! 

















Sell casters as an investment! Explain how it always pays to buy better 
and larger casters because their longer life, greater floor-protection and 
operating economy far outweigh the slight difference in initial cost. 
Bassick Casters, the world’s largest line, give you unequalled opportuni- 
ties for supplying the right caster for every job. 

THE BASSICK COMPANY, Bridgeport 2, Conn., Division of Stewart- 
Warner Corporation. Canadian Division: Stewart- Warner -Alemite 
Corporation of Canada, Ltd., Belleville, Ont. 
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George Main Advanced 
By Providence Mill 


George Main, who returned to the 
Providence Mill Supply Co., Providence, 
almost a year ago after three years of 
service as a lieutenant in the United 


| States Navy, is now heading the sales 


activities of the supply firm as sales 
manager. 


Bradford Advanced 
By Allison-Erwin 


E. S. Bradford, manager of the 
hardware division, the Allison-Erwin 
Co., Charlotte, was elected a vice-presi- 
dent of the concern during a recent 
board meeting. He will continue to 
direct the supply company’s hardware 
division. 


Branham Heads Sales 


For Indianapolis Belting 


R. J. Branham has been appointed 
sales manager of the Indianapolis Belt 
ing & Supply Co., Indianapolis distribut- 
ing firm, according to G. M. Bock- 
stahler, vice-president and manager. Mr. 
Branham has been connected with Belt- 
ing & Supply for some years as manager 
of the steam specialty department. 


European Manager 
For Norton 


Michel Biscayart has been appointed 
regional manager of the foreign divi- 
sion, Norton Co., Worcester, and will 
have charge of the distribution of prod- 
ucts in the Netherlands, Belgium, Switz- 
erland, Portugal and Spain. Mr. 
Biscayart was formerly assistant gen- 
eral manager of Compagnie des Meules 
Norton, the branch factory in France, 
and will continue to make his head- 


| quarters in-that country. 


Trotman heads 


. Bowser Pump 


J. B. Trotman, formerly general sale- 
manager of the Blackmer Pump Co.. 
Grand Rapids, has been made head of 
the new Bowser, Inc., industrial pump 
division, Fort Wayne, Ind. Bowser plans 
the development of a complete line of 
general industrial and petroleum prod- 
ucts pumps. 

E. W. Chapman, also formerly con- 
nected with Blackmer as chief engineer, 
has joined the Bowser division as chief 
engineer. He has been active in the 
pump industry for the past 15 years. 

















THE 








EVERY MONTH DURING 1946 


.. Hard Hitting 
Sales Messages 
like these... | 


.. Selling DAYTON V-Belts 


Dayton V-Belt advertising is on the job con- 
tinuously, day after day, helping Dayton V-Belt 
Distributors sell more Dayton V-Belts. During 
1946 over 150 pages of advertising in leading 
industrial publications, reaching into every 
industrial market, will tell plant executives 
and maintenance men why Dayton V-Belts can 
help to increase the efficiencies, reduce the 
costs of their power transmission drives. 
Because such vigorous advertising and sales 


Dayton 





WORLD'S LARGEST 





THE MARK OF TECHNICAL EXCELLENCE IN NATURAL AND SYNTHETIC RUBBER 
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for you! 


/ 





promotion support is specifically planned to 
direct industrial V-Belt buyers to your place 
of business, it will pay you to learn ALL the 
details of the Dayton advertising-sales pro- 
motion program. Write today to find out how 
you, too, can increase your power transmission 
equipment sales by becoming a Dayton 
Distributor. 


THE DAYTON RUBBER MANUFACTURING COMPANY 
DAYTON 1, OHIO 


wowar 








MANUFACTURER OF V-BELTS 
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Three types — Eng'neers, Combination Box 
and Open End and Box Wrenches. Five 
sets each in a black leatherette roll, care- 
fully planned to meet the demand of in- 
dustrial and general ut.lity uses. 


AS 


HEADS: Billings Vitalloy Wrenches in sets are made of 
selected alloy sieel . . . The heads are hand ground and 
po.ished, 


FINISH: The exceptiona'ly fine finish is obtained by first 
giving the wrench a copper coat as a base. Next, nickel 
over the copper and finaily a heavy chrome plate. 


ALLOY STEEL STRUCTURE: The steel fibres in Billings 
Vitalloy Wrenches are arranged by drop forging to give 


extra strength. 
NOMINAL OPENINGS 


4 sims RICA i NGS 


LE 





SETNO.1006 SETNO.1009 SETNO.7706 SETNO.1106 SETNO. 1109 
(Same Eech End) (Some Each End) 
6 
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GUARANTEE 


manship and in material. We will 
gladly replace, without charge, any 
which ore found to be defective. 





LITERATURE 
FEATURING 
THE 
NEW SETS 
NOW AVAILADLE 
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The inherent physical qualities of Otiscoloy 
steel deliver longer service on stoker conveyor 
screws. Otiscoloy provides greater resistance 
to abrasion and corrosion, two principal de- 
terrents to maximum stoker life. 

Otiscoloy possesses qualities necessary for 
easy fabrication. A spiral screw made of an 
Otiscoloy flat bar is readily welded to an 
Otiscoloy core rod. 

Otiscoloy is suited to many other applica- 
tions which require strength with light weight 


as well as resistance to abrasion and corrosion. 


For longer service life and speedier manu- 





facture specify Otiscoloy. Write for Otiscoloy 
booklet. 





JONES & LAUGHLIN STEEL CORPORATION 


PITTSBURGH 30, PENNSYLVANIA 
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“Among the many reasons why we 
are so well pleased with our GREENLEE 
Bender is the fact that it is made in one 
unit and requires only one operator.” 
Thus states Mr. E. A. Koeneman, 
President of E. A. Koeneman Electric 
Co., St. Louis, Missouri. 

“And,” he continues, “‘it saves val- 
uable man hours and reduces need for 
manufactured bends and fittings by 
25% to 50%. It’s easily set up and can 
be carried in the back of a sedan.” 

Here are the specific kind of sales 
features that make prospects listen 





, 


HYDRAULIC BENDER 


these days . . 
material savings, one-man-operation, 
compactness, portability, easy set up. 
And easy operation, too, to make 


. man hour savings, 


accurate bends in but a few minutes . . . 
in rigid and thin-wall conduit, pipe up 
to 4%", tubing, bus-bars. 

Get all the sales facts on GREENLEE 
Hydraulicand Hand Benders, write to- 
day for descriptive literature. Greenlee 
Tool Co., Division of Greenlee Bros. 
= C., —_ Hasbent 30 Innit ( many 


Avenue, Rockford, GREENLEE 
Illinois, U: S.A. fl wncwnrey suo toot g 


GREENLEE 


FOR THE CRAFISMAN 


YOUR SALES OPPORTUNITIES WITH THE GREENLEE LINE 


Hydraulic Conduit, Pipe and Bus-Bar Benders 


Pipe Pushers * Knockout Punches and Cutters 


Steel and Copper Tube Benders * Hydraulic 


* Radio Chassis Punches °* Joist Borers 


Cable Pullers * Spiral Screw Drivers * Automatic Push Drills * Auger Bits * Expansive 


Bits * Bit Extensions * Draw Knives 





192 


Chisels and Gouges * And Many More. 
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WILLIAM L. MAXSON 


Maxson Buys 
Victor Electric 


Victor Electric Products, Inc., Cin- 
cinnati, has been purchased by the 
W. L. Maxson Corp., New York. The 
Cincinnati company, manufacturers of 
ventilating fans and fractional hp. mo- 
tors, will undergo no change of name or 
personnel, and its expansion toward a 
wider variety of electrical products will 
continue. Charles L. Harrison remains 
as president, T. R. Harris as vice-presi- 
dent and general manager, and Leslie 
E. Gaut as vice-president and general 
sales manager. William L. Maxson, 
president of the owning company, will 
be chairman of the board of directors. 

Mr. Maxson is both an inventor and 
manufacturer. He invented the Whirl- 
wind Oven, used to cook frozen meals on 
aircraft within a few minutes, the gaso- 
line pump that computes the cost of the 
gasoline as it is pumped into the auto- 
mobile, a gun mount used by the Army 
and Navy, and a series of computing 
navigational devices. 


New Offices, Men 
For Reliance Electric 


In a move to provide wider coverage, 
the Reliance Electric & Engineering Co., 
Cleveland, is establishing additional 
sales offices and expanding its field sales 
force. 

The new office in Appleton, Wisc., is 
headed by George E. Law. M. J. Sand- 
ling will manage the new office to be 
opened in Grand Rapids, assisted by 
W. F. Cliff, a newcomer to Reliance. 
William K. Schlotterbeck, recently dis- 
charged from the armed forces, rejoins 
the Philadelphia office. E. H. Koontz. 
sales engineer, is now in the New York 
branch. Other sales engineers recently 
assigned are R. L. Custis, New York; 
D. M. Larson, Minneapolis; A. C. Per- 
rin, Chicago, and Albert Mann, Detroit. 









































Subject: WRIGHT HOISTS - 1946 


THIS LITTLE MATTER OF REMINDING 


The salesman who puts a couple or 
three copies of the little 

WRIGHT Hoisting Equipment 
booklet in his pocket 
when he goes out to 
make calls is a wise 
cookie. Because then 
he can leave the 
customer or prospect who 
has material—handling 
problems something that 
might well prove up later 
as a profitable sale. 

Of course, many of the 
booklets you hand out will be thrown away, 
—but so what?—the great majority will 
be looked at, about 40% will be read, and 
some 10% will be kept. And, mister—that's 
better interest than you can get at the bank. 






















This reminder type of advertising is more 
than worth while. Whether it ever results 
in a visible reaction is beside the point. 
The booklet is a reminder of you and your 
WRIGHT line. And people need to be 
reminded—constantly. People are too busy 
thinking about themselves to be thinking 
of you or WRIGHT hoists. They have to be 
reminded to remember. (Has anyone 
"reminded" you of Jap Rose soap recently?) 


You can get a supply of these small 
booklets, imprinted with your name, 


by simple request. «4 
over THE pant 


pLvine Sur worst 


' \ 
co York, Pa., Chicago, Denver, Los Angeles, San Francisco, Portland, New York, Bridgeport, Conn. 








Be WRIGHT MANUFACTURING DIVISION 
\A-cf AMERICAN CHAIN & CABLE 






y 5 
MARK ye Business for Your Safety 
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Built right, special heot-resist- 
ant leather. Entire back one 
piece, no burned-out seams. 
Wool heot brecker inside. 


@ included in the line ore GLOVES, MITTENS, APRONS, 
HANDGUARDS, ARM PROTECTORS, FLAME- PROOF 
CLOTHING, LEGGINGS, SPATS, ond FINGER GUARDS. 





OLD HICKORY 


~ STEELGRIP § 


MADE IN US 


HEREVER men work, there you will 

find immediate sales openings for 
STEEL-GRIP SAFETY APPAREL. 

Management, in small and large plants 
of all kinds, realizes the importance of this 
protection, recognizes the quality of STEEL- 
GRIP and makes purchases that result in 
good profit. 

This complete line of SAFETY AP- 
PAREL, that covers all needs from head to 
toe, makes it possible for you to supply 
every requirement. 

We have been a source for SAFETY 
APPAREL for more than 35 years. Each 
item in our extensive line has been devel- 
oped in quality, in comfort, in durability, 
to be ideally suited for the need. 











SAFETY APPAREL 
FOR ALL PARTS 
OF THE BODY 











There are more than 


43900 items in our line. 


STEELGRIP 
< AE6.U.S. PAT.OFF. 





GLOVES COMPANY 
602 GARFIELD BLVD. + DANVILLE, ILL. 
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J. W. Wright, J. W. Wiodarek and 
Earl Bobitt are city and telephone 
salesmen for the Colcord Wright 
Machinery & Supply Co., St. Louis. 









Swanson In Field For 
Progressive Welder 


K. P. Swanson, of Abington, Mass.. 
will represent the Progressive Welder 
Co.. Detroit, in eastern Connecticut, 
eastern Massachusetts, Rhode Island. 
Maine. Vermont and New Hampshire. 
He joins V. A. Chern and H. B. Axtell. 
who maintain offices in New York, in 
covering the New York City-New 
England area for Progressive. 


Acme Again Supplying 
Civilian Market 


Reentry of the Acme Supply Co., Inc., 
Los Angeles manufacturers of fasteners 
and accessories, into the civilian hard 
goods market was signalized recently 
by the offering of a 25,000 ton stock of 
bolts, nuts, washers, rivets and screws. 
Previously available for use only on 
war goods, the firm’s huge stock was’ 
recataloged and warehoused at three 
major West Coast centers. Availability 
of the stock has been announced to dis- 
tributors, repair establishments and 
dealers. 





Johns-Manville Head 
Awarded Medal For Merit 


Lewis H. Brown, president of the 
Johns-Manville Corp., New York, has 
been awarded the highest civilian deco- 
ration, the Medal For Merit, for 
standing services on problems of man- 
agement, production and supply.” 

From June, 1942, until the end of the 
war, Mr. Brown served as an unpaid in- 
dustrial advisor to Lieut. Gen. L. H. 
Campbell, Jr., then Chief of Ordnance, 
U. S. Army Service Forces, helping to 
guide construction projects and procure- 
ment of army ordnance supplies which 
cost the government fifty billion dollars 


“out- 














SELL THE COMPLETE LINE- 
FOR COMPLETE PROFITS AND 
COMPLETE GRAPHITE SERVICE 


A Two or THREE-MAN CREW 
wouldn’t get very far in a race, 
would they? By the same token, a 
Mill Supply Man who carries only 
a few Dixon Products just whittles 
down his own chances. Sell the com- 
plete Dixon Line and you open up 
many opportunities to knock off an 
extra sale on every call. You see, 
there’s not a plant in your area that 
does not have a crying need for 
several Dixon Graphite products. 
With the complete line you don’t 
have to try and out-guess the buyer. 


You've got just what he needs. And, 
the beauty of it is, that one Dixon 
Product sells another. More than 
ever before, plant men today need 
the extra production that only 
Dixon’s Graphites and Graphited 
lubricants can give. They know it, 
too, what with machines still being 
over-worked and a few new ones in 
sight. The complete Dixon Line of- 
fers Mill Supply Men a most unique 
and timely opportunity to be of real 
help to their customers and make 
real money doing so. 


THAT'S AN IDEA! Why not let me drop in on your sales 
meetings. I'm ready to pass along a lot of valuable dope on the 
wheres and whys of the whole Dixon Line—plus some valuable 
selling tips every salesman on your staff can profit by. Do each 
of your salesmen have a complete set of 15 Dixon product Data 
Sheets? If not write today to Graphite Gus. 


JOSEPH DIX © WNicrucisie COMPANY 




















Div. 71¢9 


JERSEY CITY 3, NEW JERSEY 
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1026 So. HOMAN AVENUE 





ADE RIGHT 
--SOLD RIGHT 


“Chicago” Standard Screw Products are accurately 
made of finest quality materials, and are sold 
under a sound distributor policy. The fact that dis- 
tributors helped us write our policy is one of many 
reasons why the line is so popular. 

Constantly alert to distributor problems, our 
factory-trained, distributor-minded salesmen give 
individual attention to each distributor account. 

We recognize the importance of service, anda 
large factory stock is maintained to provide prompt 
shipment of orders. This important factor, plus our 
method of selective distribution, margin of profit, 
sturdy clearly marked packages, plus aggressive 
advertising — all combine to make our distributors 
agree that “Chicago” Standard Screw Products are 
made right and sold right. 


Thete Fine Products are sold 
only thru Authorized Distributors 


THE GHicaGo Screw Co. 


ESTABLISHED 1872 
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CHICAGO 24, ILL. 


The P. J. Hanns Co., Eugene, Ore., 
an aggressive industrial supply firm, 
is owned by P. J. Hanns, right. 
Lowell Fish, left, is assistant man- 
ager, and V. Vincent is office 
manager. 





Webster Honored 
By Air Force 


Harry L. Webster, formerly a major 
in the Army and now a sales engineer 
for the Star Machinery Co., Seattle dis- 
tributing and manufacturing firm, has 
been awarded the Army Commendation 
Ribbon for “distinctive meritorious serv- 
ice as administrative assistant to the 
B-17 and B-29 production committees” 
while assigned to the Boeing Aircraft 
plant from 1941 to 1945. 


McCullough Advanced 


| By Yale & Towne 


James S. McCullogh has been pro- 
moted to manager of sales promotion 
and advertising for the Philadelphia 


division of the Yale & Towne Mfg. Co. 


Mr. McCullough has been with the con- 


| cern since 1939. He is active in the 


National Industrial Advertisers Associ- 
ation, having served as president of the 
Philadelphia chapter in 1941, and as a 
director of the national body for four 
years. He is considered an authority on 


| direct mail techniques. 





Oliver R. Grace, left, and Edward 
Burling, Jr., have been elected to 
the board of directors, J. H. Wil- 
liams & Co., Buffalo. Mr. Grace is 
a member of Sterling Grace & Co., 
New York, and Mr. Burling is with 
the law firm of Covington, Burling, 
Rublee, Acheson & Shorb, Wash- 
ington. 
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“/ts appearance among other catalogs is outstanding” 


RAM LRA ST. Oe BI 


It is no wonder that letters from sat- 

— isfied customers, complimenting us on 

the quality and workmanship of Cuneo 

august 8, 2948 Built Catalogs, arrive unsolicited. The “all 

out” cooperation of our catalog engineers, 

the excellent printing and binding facilities, 

tii the ripe experience of catalog compil- 

cere Moaa-canta-aror — ing, assures excellence in Cuneo Built Catalogs. 
Gentlemen: several hundred of 
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Cuneo Catalogs are Sales Builders 


Se, 


At the time you are ready to plan your cata- 
They are the practical salesmen @ Cuneo Planning 


log, a Cuneo representative who has a thor- 


ough knowledge of the distributors’ problems, and who is a master of catalog building, 
and are built on the basis of will be glad to call on you. He will help you select an adequate representation of 


your lines. He will suggest individual features for your catalog, and materially aid 
sound merchandising. They are you in building an outstanding book. 


well styled, well printed, and e Cuneo Compiling Our staff of catalog compilers consists of 


competent men with long experience in suc- 
well bound, and in every way cessful presentation of merchandise and the compiling of jobbers’ catalogs. Their 


knowledge of the supply business and accuracy of their work will be reflected in the 
will be an asset to your com- final result. 


pany. You have the assurance t -} Cuneo Printing and Binding The letterpress process 


is used exclusively in 
that Cuneo Built Catalogs are printing Cuneo Built Catalogs. This process adds to the printing quality and general 


appearance of your catalog. The Cuneo printing organization is the largest printing 
the finest that can be made and binding establishment in the world. Every facility for producing an outstanding 


job is at your disposal, so why not call in a Cuneo representative to help you with 
your catalog problem? 


Feel free to “Call on Cuneo.” A letter or phone call will bring a representative. There'll be no obligation, of course. 


Cermak Road at Canal ¢ Chicago 16, Illinois 
MILWAUKEE ¢ PHILADELPHIA © NEW YORK © SAN FRANCISCO 
eee 


MILL SUPPLIES © SEPTEMBER, 1946 














Capacities from “th to 1 
ton. Available for plug- 
in on 110,220 or 440 volt 
circuits. One-hand con- 
trol. Prices from $130. 











Materials handling is said to represent the largest 





single labor cost in industry—the largest single 
use of manpower. CM Comet Electric Hoists can | 
make this same man (and woman) power more 

productive. more efficient and with less fatigue. 
From “receiving”, through the production line, 
to “shipping”, CM Comets are doing an outstand- 
ing job in making both ends meet. Write today 
for CM Bulletin 138 for entire illustrated details. | 


CHISHOLMeMOORE 


HOIST CORPORATION 


(Affiliated with Columbus-McKinnon Chain Corporation) 
GENERAL OFFICES AND FACTORIES: 130 Fremont Ave., TONAWANDA, N. Y. 








SALES OFFICES: New York, Chicago and Cleveland 
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25 Years Ago 


The distributing company of Man- 
ning, Maxwell & Moore, Inc., New York, 
has assumed the exclusive agency in 
the New York territory for the variable- 
speed transmission equipment of the 
Reeves Pulley Co., Columbus, Ind. 

Chicago’s recent Pagent-of Progress, 
an industrial exposition held on the 
municipal pier, drew more than one mil- 
lion visitors during its 14 day run. 
Among the exhibitors were the Machin- 
ists Supply Co., Barrett-Christie Co., H. 
Channon Co., and other Chicago distri- 
bution firms. 

Industrial supply men with an eye to 
foreign trade will be interested in the 
International Exposition to be held in 
Mexico City in connection with the 
100th anniversary of Mexico’s independ- 
ence. The exposition is expected to 
bring about closer commercial relations 
between this country and our southern 
neighbors. 

In a survey of ten representative sup- 
ply houses, it was disclosed that the 
trend in new lines is in the direction o1 
electrical and pneumatic tools, lubricat- 
ing oils, full lines of abrasives, welding 
equipment and blowing and ventilating 
apparatus. One firm carries a stock o: 
as many as 20 electric drills to suppiy 
its established trade, and another carrie- 
100 electric motors. 


10 Years Ago 


H. H. Kuhn, general manager, Hard- 
ware & Suply Co., Akron, has been 
made chairman of the Greater Akron 
association, recently organized to seek 


new industries and to encourage those 


now in existence, to coordinate the activ- 
ities of existing civic organizations, and 
to promote a more active interest in 
local government affairs. 

Joseph Hager and Roy Wenger have 
organized the Grand Rapids Supply Co. 
at 47 Market Avenue in the Michigan 
city. Mr. Hager has been connected! 
with industrial supplies for over 20 
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4INDUSTRIAL BRUSHES 
for All Industrial Needs 


You can't beat good production results made possible by 
quality equipment . . . and that is why MILWAUKEE 
INDUSTRIAL BRUSHES find favor in factories of all kinds. 


Here distributors have quality that is proved through the 
years—price that is in line all the way—profit that is 
excellent. 


Due to excellence of performance there is a widening 
acceptance of these Industrial Brushes which fact presents 
an interesting profit picture right now. 


We are at your service—ready to cooperate in full—and 
production facilities are in shape to give you the full 
MILWAUKEE quality that industry knows so well. 


THE MILWAUKEE BRUSH MANUFACTURING CO. 
MILWAUKEE 8, WISCONSIN 


WIRE WHEEL ok WIRE CUP BRUSHES - WIRE SCRATCH: BRUSHES 
The Key to Industrial Brush Problems 


FLUE BRUSHES - FLOOR BRUSHES - PUSH BROOMS - BENCH BRUSHES - FOUNDRY BRUSHES 
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FIRE HAZARDS 


Come Out in the Wash 
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Paasche Advertising in Leading Trade 
Papers constantly builds demand 


for Paasche A 


P. aint that would otherwise accumulate on walls, 


in the exhaust fan and exhaust piping, never 
gets a chance to build up, with Paasche Water 
Wash Booths. The dangerous mist of overspray 
paint is drawn to a smooth flowing curtain of 
water and washed down into a settling tank. The — 


air finally exhausted to the outside is clean and 


w. 


DISTRIBUTORS 


free of trouble-making paint particles. Paasche 
Booths reduce fire hazards—are endorsed by 


Safety Engineers and Industrial Commissions. 


Paasche installations are a sound investment, 
pay for themselves quickly in time and labor 
saved. And in many cases the precipitated solids 
in Water Wash Booths can be reclaimed for an 
additional saving. Booths engineered to your 


particular needs. 


co 
1915 DIVERSEY PARKWAY, CHICAGO 14, ILLINOIS 


Paasche Airbrush [Canada] Ltd., 300 Main St., Toronto 13 
41 YEARS AIRPAINTING EQUIPMENT PIONEERING “Ne 
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years, most of the time with the Foster 
& Stevens Hardware Co. Mr. Wenger 
has been with the Carborundum Co.. 
Niagara Falls, for the past 13 years. 

Percy Ridings, president, National 
Supply & Machinery Distributors’ Asso- 
ciation, has appointed the following 
men to the Committee on Relations with 
Manufacturers: H. E. Ruhf, Cleveland 
Tool & Supply Co., Cleveland, chair- 
man; B. H. Ackles, the Rayl Co., De- 
troit; F. W. Copeland, H. Channon Co.. 
Chicago; P. G. Maddock, Maddock & 
Co., Philadelphia; and George Cher- 
rington, Standard Machinists Supply 
Co., Pittsburgh. 

The September issue is devoted to a 
thoroughgoing analysis of the distribu- 
tor and the many services he offers in- 
dustry. The theme of the issue is “How 
Distributors Effect Savings For Indus 
try.” 

The Central Rubber & Supply Co.. 
Indianapolis, recently held a pretentious 
industrial show and open house. An out- 
side building was secured to take care 
of the many exhibitors, 65 in number. 
Souvenirs and more than $1,000 worth 
of attendance prizes were awarded. 


Sees Surplus Tool 
Situation As Better 


The surplus machine tool situation 
promises to aid our economy more and 
have less unsettling effect upon the ma- 
chine tool industry than many people an- 
ticipated. This is true, says American 
Machinist, despite weird stories of mis- 
management, and without underesti- 
mating the very serious effect upon in- 
dividual machine tool builders. 

“Government holdings of machine 
tools never were much more than 400,- 
000 units, compared with earlier esti- 
mates of up to 600,000. Since the armed 
services hope to retain 80,000 machine 








tools for future emergency, the total 


number offered to private buyers will 
not exceed 320,000. Of that number, 
266,000 have already been declared 
surplus and are for sale or have been 
sold. A considerable percentage of the 
54,000 remaining tools are classed as 
special-purpose units which cannot be 
adapted to civilian goods manufacture.” 
the article points out. 





wives 
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SWISS PATTERN FILES 
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‘American 
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Swiss” Cate 
Pattern F iles 


When you offer the complete line of “AMERICAN shapes; and are heat treated with automatic control and 
SWISS” Swiss-Pattern Files you are on the road to customer regulation to within + 5° F. in order to assure uniform 
satisfaction. From the 3000 different shapes, cuts and sizes hardness. There are no second quality “AMERICAN 
it’s easy to select a precision file that is “just right for the SWISS” Swiss-Pattern Files . . . every one is guaranteed to 
job”, . . . and whatever the choice, the lasting performance be perfect in every respect. 


of an “AMERICAN SWISS” Swiss-Pattern File will promote 


45 Years of specialization in the manufacture of pre- 
repeat sales for you. 


cision files have firmly established “AMERICAN SWISS” 
All “AMERICAN SWISS” Swiss-Pattern Files are of the Swiss-Pattern Files as precision tools of known reliability. 


highest grade file steel . . . not tool steel. They are formed Continuous advertising and our 100% distributor policy 
closely to size . . . with tolerance of + .002 in. in some back you up on every sale. 
AMERICAN SWISS FILE AND TOOL COMPANY 


410-416 Trumbull Street Elizabeth 1, New Jersey 
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Un 
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SWISS PATTERN FILES 
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For each of these services 
Belmont has created a pack- 
ing with extra construction 
features that provide more 
certain sealing and longer 
life. By pushing these items, 
you can get new customers 
interested in the complete 


Belmont line. 





HIGH PRESSURE STEAM RODS — Belmont’s No. 30 
Asbestos Packing has @ unique center construc- 
tion for greater resiliency and flexibility, extra 
takeup on the gland as the packing wears, extra 
“edge wear’. The center block is pleated on 
itself, accordion-fashion, at approx. 90° with 
the rod. 





LOW AND INTERMEDIATE STEAM RODS (also hot 
and cold water rods and plungers) — Belmont’s 
No. 419 Rubber-and-Duck Packing has a 
hollow center which provides a point of least 
resistance for expansion and contraction. Fric- 
tion is minimum, because the packing ‘‘breathes”” 
toward the hole. 










i, 14 { ‘ 


sy 












t 








£4, LOW PRESSURE TO HEAVY DUTY WATER— 

Belmont’s No. 9 Special Hydraulic Packing has 
is a rubber-and-duck channel which not only acts 
/€<% as a wiper but also protects the flax—actually 
/’ %“a¢ two packings in one against the wearing surface. 
Linen thread stitching prevents displacement 
under gland pressure. 










BELMONT ADVERTISING IN BEST-READ 
MAGAZINES 
Your customers and prospects see Bel t ads 
in POWER, POWER PLANT ENGINEERING, IN- 
DUSTRY AND POWER, MILL & FACTORY, 
NATIONAL ENGINEER, SOUTHERN POWER 
AND INDUSTRY. 








IN THE BLUE-AND-ORANGE BOX 


THE BELMONT PACKING 


AND RUBBER CO. 


“Butler and Sepviva Streets 
Phila@elphia 37, Pa 


MILL SUPPLIES © SEPTEMBER, 1946 














H. Green and L. Goldkopf posed 
for this picture during the Indian 
Point outing of the salesmen of 
Masback, Inc., New York. 


Masback Holds Outing 
On Hudson 


Salesmen of Masback Inc, New York. 
as well as members of the inside organ- 
ization, attended a salesmen’s outing in 
July at Indian Point, N.Y. 

The entire party sailed up the Hud- 
son River on the Dayline boat, Hen- 
drick Hudson. At Indian Point, contests 
were staged in softball, swimming, and 
tennis. Suitable awards were presented 
to the winners. The group ate luncheon 
and dinner on the boat. 


ASTE Plans Largest 
Semi-Annual Meeting 


The American Society of Tool Engi- 
neers is making plans for the largest 
semi-annual National Convention in 
the Society’s history to be held in Pitts- 
burgh, Oct. 10 to 12. 

Highlights of the three-day schedule 
consist of seminars on timely technical 
subjects, visits to industrial plants in 
the area employing new production 
techniques, showings of engineering 
films many special events, and the semi- 
annual banquet. 

One of the extra curricular highlights 
will be two special performances at the 
Buhl Planetarium to be staged for 
ASTE members and guests. 


Weller In New Post 
For American Brake Shoe 


J. F. Weller has been appointed to 
the newly created post of sales assistant 
to the president, American Brake Shoe 
Co., New York. When Brake Shoe took 
over its present Kellogg division in 
1939, Mr. Weller was division president 
and remained in that position until 
1945. In his new position he will rep- 
resent the entire company by promoting 
sales for all divisions of the organiza- 
tion. 
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A Quality Product Builds Repeat Sales 





PROMPT SHIPMENTS AVAILABLE ! 


Rubber Covered 


" Bs a 
f ) Wy 


a) 








SPECIFICATIONS: 
SIZE STRANDS AMPS. 
6 950 75 
4 1029 125 
3 1323 ©6150 
2 1666 200 


1 
1/0 2646 300 
2/0 3381 375 
3/0 4284 450 
4/0 5376 550 


AMERICA'S FASTEST SELLING WELDING CABLE 
xk 


WELDING ENGINEERING COMPANY 


MILWAUKEE 2, WISCONSIN 
MANUFACTURERS - DISTRIBUTORS 
OVER 500 ACTIVE DEALERS THROUGHOUT THE UNITED STATES 


SN 
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MONTH-AFTER-MONTH 
ADVERTISING 
helps you sell KESTER Cored Solders 


Top-flight publications . . . those illustrated and others be- 
sides . . . in every solder-consuming industry, carry Kester 
advertising month after month. They‘re powerful ads featur- 
ing the economy, convenience and better results with Kester 
Cored Solders; the reliable quality of Kester fluxes and the 
way they fit every flux requirement. 


Kester ads are your ads, if you offer Kester products, the only 
consistently advertised line of solder and flux, to your trade. 


Kester engineers are solder specialists, with a background of 
47 years of practical experience and laboratory research. 
Therefore, in addition to satisfactory volume and profit, when 
you sell Kester products, you build new customer-satisfaction. 


KESTER SOLDER COMPANY 
4214 Wrightwood Avenue 
Eastern Plant: Newark, N. J. 


KESTER 
Cared Solers— 


FOR 


INDUSTRY 
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Chicago, Illinois 
Canadian Plant: Brantford, Ont. 





Stearn Leaves Tracy, 
Joins Patron Staff 


Adolph B. Stearn, a former sales en- 
gineer for Frank Tracy, Inc., New York 
distributing firm, has joined the out- 
side sales staff of the Patron Transmis- 
sion Co., New York distributors of 
transmission and conveyor equipment. 
Mr. Stearn is secretary of the New York 
Chapter, Power Transmission Council. 


Hercules Supply 
In New Building 


The Hercules Supply Co., Houston, is 
now installed in its new building at 6940 
Clinton Drive, according to J. T. Mc- 
Carthy, Jr., owner. 

Comprising 18,000 sq. ft. of floor 
space, the structure will enable the firm 
to expand its stocking space and serv- 
ices. ‘It is of reinforced concrete con- 
struction throughout. 

Hercules Supply carries stocks of oil 
field, industrial plant, refinery, gasoline 
plant, and pipe line supplies. A recent 
expansion of lines added welding ma- 
terials, to which the firm is devoting 
special sales efforts. 


Carnegie-lIllinois Head 
Forecasts Steel Fight 


Charles R. Cox, formerly president 
of the National Tube Co., and now head 
of the Carnegie-Illinois Steel Corp., 
both subsidiaries of U. S, Steel in Pitts- 
burgh, promises to “put up a good fight 
to keep the steel industry in Pitts- 
burgh.” 

“The handicaps of doing business in 
the Pittsburgh area are great,” he ac- 
knowledges, “but the steel industry has 
a 900 million dollar investment here, 
and we're going to put up a terrific 
fight to make those properties endure.” 

Steel production in the Chicago and 
West Coast areas may grow, he says, 
but the center will remain in Pittsburgh. 
“The art of steelmaking is too deeply 
imbedded here to be lost in our time.” 

Mr. Cox first entered the steel busi- 
ness in 1920, and became associated 
with National Tube in 1934. He be- 
came president in 1943. Under his 
guidance, the McKeesport plant made 
an outstanding war record, turning out 
more than 28 million pieces of ordnance. 

J. Lester Perry, who was Mr. Cox’s 
predecessor as head of Carnegie, has 
been made assistant to Benjamin F. 
Fairless, president of U. S. Steel. Mr. 
Fairless was also a former president of 
Carnegie-Illinois. 
















check these 
10 reasons why 


the FAULTLESS FRANCHISE 
is "Packed with Profit" 


Today, more than ever, prominent wholesalers from coast to coast are praising the 
protective features of the Faultless Franchise as a symbol of foresight and leadership in 
merchandising. Whether this Franchise is judged from the viewpoint of extra dollar volume, 
inventory turnover, fair profit, or as a wedge to getting additional equipment business— 
these 10 factors provide a winning combination! 













































A complete line that produces com- 
panion sales through variety as well 
as quality—and assures re-orders 
from every customer. 


Constant product development to mul- 
tiply applications of present items 
and develop new products to serve 
the amazing diversity of market 
possibilities. 


Satisfactory product performance— 
engineered right in the first place, 
backed by “Know how” of more 
than half a century of experience. 


Quality on a volume basis—big mod- 
ern factory, specially developed 
high-speed equipment with pre- 
cision controlled manufacturing 
methods. 


Selective Distribution, a one-price 
proposition. 








BRA 





INDUSTRIAL CASTERS 


Faultless Caster Corporation, Dept. MS-9, Evansville 7, Indiana 


Branches in Boston, New York, Chicago, High Point, St. Louis, Detroit, Los Angeles. In 
other cities, consult your classified phone directory. Canadian Factory: Stratford, Ont. 





Simplified Catalog and Price Sheet— 
first streamlined, modernized, quick- 
acting combination that closes or- 
ders on the spot. 


Complete program of personalized sales 
helps that features the distributor, 
opens accounts, pulls re-orders. 


Powerful national and trade paper 
advertising, consistently maintained 
—doing a job of preselling that 
makes easier selling for you. 


Large force of capable, enthusiastic 
district sales-engineers, ready and 
willing to back you up with their 
specialized knowledge of Faultless 
Casters—and backed up in turn by 
a factory service staff. 


Quick Caster Calculator and Compar- 
ative Chart—designed and patented 
for your exclusive use in selling and 
serving your customers. 


Check each one of the features above—they’re advantages 
Faultless bas proved to be sound from every angle... well- 
conceived principles which have stood the test of time. Yet 
these are only some of the reasons Faultless wholesalers are 
writing more and more of industry’s Caster orders. 
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Bond General Purpose Truck 


For warehouse, shipping room, load- 
ing platform—anywhere in the 
plant. Wheels, set inside frame, 
turn freely —won't catch on bags or 
other obstacles. Round, cold rolled 
steel axle easily replaced. Parallel 
sides add efficiency to handling of 
cases and barrels. 


sclists i Sia 
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Bond Keg and Case Trucks 


Two sturdy, well-constructed 
trucks of an unusually low 
price. Both made of 1-inch 
square high-carbon steel tub- 
ing. Can be equipped with 
plain or roller bearing semi- 
steel or rubber tread wheels. 


No. 4692—With Steer 
Guards for Handling Bags 


Neo. 4691—The Truck 
with a Thousand Uses 
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Walter E. Schutz, advertising and 
sales promotion manager, Delta 
Mfg. Division, Rockwell Mfg. Co., 
Milwaukee, has been elected presi- 
dent of the Milwaukee Association 
of Industrial Advertisers. 





No Discrimination 
Against Rated Orders 


No price discrimination may be made 
against rated orders, according to CPA. 
Suppliers, in the event of price changes, 
must give buyers with preference rat- 
ings at least seven days in which to 
agree to new prices. An amendment to 
priorities regulations provides for the 
foregoing and also states that when a 
nrice increase occurs after a rated order 
is accepted, the seller must continue to 
treat it as a rated order if the pur- 
chaser is willing to meet the increased 
price. Rated orders must not be re- 
moved from shipping schedules until 
the seller has given the buyer adequate 
notice, in any case not less than seven 
days. 


























“in order that you don't go away 
empty-handed—here's the first link 
of your chain order—the rest will 
follow as soon as possibile.” 














HERE IT 1S? 


SUPER’S NEW 
REAMER WITH 
FLUTE LONG 
CARBIDE TIPS 
























Here’s a welcome new addition to your stock of 
popular SUPER Carbide Tipped and Solid Car- 
bide tools! You can recommend this new Super 
FLUTE-LONG CARBIDE TIPPED solid reamer 
for finer finish of reamed holes . . . less grind 
time . . . longer tool life. The Carbide tipped 
flutes wear much longer and produce an extra 
smooth finish free from scoring, galling and 
seizing . . . an especial advantage in reaming 
cast iron and other abrasive materials. Your 
customers will check performance against that 
of older type Carbide reamers .. . and they'll 
come back for more! 





Supplied in sizes from 14” to 11/2” diameter. 


CARBIDE TIPPED FULL LENGTH 
FLUTES 


LASTING PRECISION 
LESS TIME IN TOOL ROOM 
STOCK MORE GRINDS PER TOOL 
THESE OTHER 

FASTER PRODUCTION 


SUPER MORE INSPECTION O. K.’s 


CARBIDE-TIPPED 
TOOLS 


* 








For Turning, Facing, Ream- 
ing, Milling, Forming, Spot . > 

Facing, Boring, Grooving, Carbide “Tipped “Tools 
Grinder Rests, Wear Parts, sae 


Counterboring, Shaving, 21650 Hoover Road, Detroit 13, Michigan 
Centers, and Special Purposes. 
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Buffalo’s amazing new plastic 
coated food conveying belting.” 
Impervious to oils, greases, acids, 
alkalis and moisture. Easy to clean 
—gives multiple life. Already in 
use in many of the nation’s largest 


food plants. 


Tighter weaving of yarns triple 
tested for quality. That’s the big 
reason why these famous beltings 
have been developing “on the job 
goodwill” for jobbers for more 
than fifty years. 


Famous “Buffalo” solid woven 
carcass with these special coatings 
for special applications. Available 
to order in all widths and lengths. 


One of America’s most complete 
lines of webbings including agri- 
cultural webbings, safety web- 
bings, trunk and bag webbings in 
a wide variety of sizes, weights 


and widths. 


Flour millers have long known 
the longer wear benefits of Buffalo 
Sifter Brushes and flour mill belt- 
ing. Here again, top quality yarns 
are specially woven and rigidly 
tested to measure up to Buffalo 
standards for long, dependable 


service. 


Mr. Distributor: Send for your 


copy of the new Buffalo catalog 
today! 


BUFFALO WEAVING & BELTING COMPANY 


Buffalo 7 N Y 


Chicago 


industry 








New York 


for Over itty Veors 
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C. S. Smith 


Chas. Lohmeyer 


Smith And Lohmeyer 
In West For Stanley 


Charles S. Smith, who joined the Stan- 
_ ley Works seven years ago and was sent 
{ to Los Angeles as a traveling salesman 
after a training period in the New Bri- 
tain plant. has been appointed district 
manager of the San Francisco office. 
He will be in charge of sales in northern 
California and Utah. 
Charles Lohmeyer, who has been as- 
, sociated with Stanley since 1933, except 
for a two year period with the Marinc 
Corps in the Pacific area, has been made 
sales representative in southern Cali- 
fornia, New Mexico, Arizona and EF] 
Paso. Texas. He will be associated with 
Arthur Uhler, district manager in Los 
Angeles. 


| Chain Belt 
Buys Plant 


The Chain Belt Co.. Milwaukee, has 
increased its plant capacity through the 
| purchase of the heavy ordnance plant 
| constructed hy the government in West 
| Milwaukee. Built in 1943, it is a large 
single-story structure with a two-story 
| office bay. Its 317,500 sq. ft. of floor 

space will be devoted to the manufac- 

ture of chain belts and some construc- 
| tion machinery. The acquisition of the 
| new facilities increases the total of 


| Chain Belt plants to over 20 acres. 


Prindiville Of Lapointe 
| Succeeds Father As Head 
| John J. 


elected to succeed his late father as 


Prindiville, Jr., has been 


president and treasurer of the Lapointe 
Machine Tool Co.. Hudson, Mass. At 


| the same time, Edward M. Dowd was 


named vice-president in charge of pro- 
duction and Joseph M. Crosby. vice- 


| president in charge of sales. Mr. Prin- 
| diville recently returned from Hurope 


where he visited the firm’s branch fac- 


| tory in Edgeware, England, and inter- 


viewed several agents in France and 


Sweden. 
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The 


us KLEIN 


°Stablished standard among, 


Since the first pair of Kleins were forged, 
these pliers have gained acceptance with 
linemen and electricians—radio repair men 
and mechanics—good workmen in every 
field. In short, they have become the estab- 
lished standard among “men who know 
good tools.” 


The complete Klein line includes pliers for 
every purpose. Each pair has the proper bal- 
ance—just the right spring to the handles to 
prevent tired hands—a fitted hinge that keeps 
the jaws perfectly aligned, assuring a posi- 
tive grip. Cutting knives arecarefully matched 
for their full leagth and stay keen even after 
years of service. 


You will want to stock Klein Pliers for 
your best customers. At present, demand 
still exceeds supply, but your order will be 
filled as soon as possible. 


Foreign Distributor: International Standard 
Electric Corp., New York 


200 BELMONT ENUE { 18 


& Sons 


ILLINOIS 


The Klein Pocket Tool 
Guide showing the 
Klein line and contain- 
ing useful tool informa- 
tion will be mailed on 
request. 


Since 1857 


Kg 


oa 
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Bob Mueller, Minnesota Mining & 
Mfg. Co., shakes hand with Jack 
Smith, manufacturers’ agent, after 
a recent Hardware Trade Associa- 
tion golf match. Both men won 
prizes. 





May In New Post 
For American Steel 


John May, vice-president in charge of 
sales, has been appointed assistant to 
the president, American Steel & Wire 
Co., Cleveland. Succeeding Mr. May as 
vice-president in charge of sales is 
Harry M. Francis, former assistant vice- 
president. 


Keating Joins 
Turco Products 


Donald Keating has joined the tech- 
nical service staff of Turco Products, 
Inc., Los Angeles manufacturers of 
cleaning and maintenance compounds 
for industry. A graduate of U.C.L.A. 
and California Tech., Mr. Keating 
served in the Navy as executive officer 
on an L.S.T. He saw action in the 
Pacific and later made several trips to 
Japan after V-J Day. 


Brand Name Prices 
Changed By OPA 


Brand sellers of machines, 
machine parts and industrial equipment 
who do not make the products sold 
under their brand names will no longer 


be designated as manufacturers under 


name 


the regulation covering these products, 
the OPA has said. 

The Office 
affected by this action 
required to absor) wholly increases in 


explained that sellers 


formerly were 


ceiling prices granted their sluppliers. 


Under the revision. however, sellers 
who have other manufacturers make or 
process machines and parts sold under 
their brand names. and who actually 
serve as wholesalers or retailers, may 
increase their prices the same percent- 
age as their net invoiced costs are raised 


by their suppliers. 
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CORNER BRUSH AND BROOM STS. 
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CAPITAL 


e Where will you find Industrial Brushes and Brooms 
that give you all these advantages .. . We can give 
you the answer — CAPITAL Distributors have them! 


e Plant managers rely on the established good per- 
formance of CAPITAL Brushes and Brooms because 
maintenance equipment is a very necessary and costly 
requirement and they know that CAPITAL equipment 
gives them full value for their expenditure. CAPITAL 
Brushes and Brooms can “take it” and they outwear 
and outperform others of like character. The profit pos- 
sibilities are good too because CAPITAL is so widely 
accepted by industry. Get the whole story. 


BRUSH AND BROOM MANUFACTURING CO. 
Est. 1890 
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INDIANAPOLIS 7, IND. 

















Thompson Quits Hewitt, 
Joins Supply Firm 


Andrew Thompson, formerly associ- 
ated with Hewitt-Robins, Inc., Buffalo 
manufacturing concern, has been made 
sales manager of the Bickford & Francis 
Belting Co., Buffalo distributing firm. 
Mr. Thompson is experienced in the 
belting and supply fields. 


Manchester Joins Erwin 
in New Tulsa Firm 


J. E. Manchester, formerly general 
manager. Machine Tool & Supply Co., 
Tulsa, has formed a partnership with 
E. R. Erwin, also formerly with Ma- 
chine Tool & Supply. in the M & E 
Supply Co.. Tulsa. 

M & E Supply. specializing in the 
distribution of cutting tools for the 
metal industry, is located at 1642 East 
Third St.. Tulsa, Okla. 


Farley, Schlegel 
In Brown Transfer 


I. K. Farley. formerly connected with 
the New York office of the Brown In- 
strument Co., Philadelphia, has been 
named petroleum industry sales man- 
ager, with headquarters in Philadel- 
phia. 

R. A. Schlegel has been transferred 
from the Chicago office of the Minneapo- 
lis-Honeywell affiliate to New York, 
where he will assume charge of the 
petroleum accounts formerly handled 
by Mr. Farley. 








M. D. Burns, associated with Syl- 
vania Electric Products, Inc., Em- 
porium, Pa., since 1921, has been 
made general manufacturing man- 
ager of the firm’s radio tube divi- 
sion. 








... the labor-saving, 
time-saving Wells... 


a lou coat solution to 


WELLS No. 8 
wth wet cutting system 


This new Wells system handles cutting fluids 


when desirable for tough sawing jobs or produc- 
tion work. Available to fit all Wells No. 8 saws 


OU WON'T find a better answer to all-around metal saw- 
ing problems than a versatile Wells. On miscellaneous 
cut-off jobs around the plant, or on steady production work, 
they can always be kept busy. Q A portable Wells will pay 
for itself quickly in your plant. Ask to see one in operation. 


Write for full details—or invite a representative to visit you. 


Products by Wells are Practical 


METAL CUTTING 
BAND SAWS 


WELLS MANUFACTURING CORPORATION 
606 ADAMS ST., THREE RIVERS, MICHIGAN 


MILL SUPPLIES © SEPTEMBER, 1946 213 








It positively... 











KEEPS BOLTED ASSEMBLIES 





permanently TIG H T 


BEALL helical SPRING WASHERS have “‘live action” and con- 
stantly exert tightening pressure over a long range. They 
compensate for ALL causes of looseness including vibration, 
bolt stretch, wear and break-down of finish under the nut and 
bolt head. 

IN STOCK in all Standard Sizes; made of Carbon Steel, 
Stainless Steel, Everdur and Duronze. 


SOLD THRU MILL SUPPLY JOBBERS 


BEALL TOOL DIVISION (Hubbard & Co.) 


130 Shamrock St., EAST ALTON, ILL. 


BEALL 


SPRING WASHERS 


VALITY 


UNSURPASSED 








Since 1854 


Catering to the needs of 
an exacting clientele — and 
that means — quality in materials, 
workmanship, packaging and service. 


can supply — standard or special 
fasteners in the form of bolts, 
nuts, screws or rivets. : | 


May we quote you on 
your next order, 


BOLTS:NUIS ‘RIVETS 
SCREWS 





7p GLARKPRosPoit (b ee 


MILLDALE, CONN. 
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Three Salesmen 
Join C. R. Davis 


Charles “Chuck” Graham, John Steed 
and Don Bouderman have joined the 
sales force of the C. R. Davis Co., Los 
Angeles distributing firm. Mr. Graham 
was formerly with the Merchant Marine, 
Mr. Steed with the Coast Guard, and 
Mr. Bouderman was a salesman with 
the Western Gear Co. 


Sansing And Myers 
In Dilworth Shift 


J. C. Sansing, who has been in the 
office of the J. E. Dilworth Co., Mem- 
phis, in charge of the price control de- 
partment. has been transferred to the 
outside sales force and will travel in 
the western Tennessee territory. He 
has been with the distributing firm for 
seven years. 

E. F. Myers, a newcomer to Dilwarth, 
has succeeded Mr. Sansing in the price 
control department. 


F. J. Hofacker Dies, 
Evansville Supply Man 


F. J. Hofacker, executive vice-presi- 
dent of the Evansville Supply Co., 
Evansville, Ind., died on June 28 as the 
result of an heart attack suffered on 
June 23. 

Mr. Hofacker spent almost 40 years 
in the industrial supply industry. Prior 
to his connection with Evansville Sup- 
ply, he was engaged in a sales capacity 
at the Neill-LaVaille Supply Co., Louis- 
ville. Shortly after becoming asso- 
ciated with Evansville Supply in 1915 
he was advanced to the position of gen- 
eral manager, which position he held for 
almost 30 years. Thereafter, he held 
the successive ranks of secretary, treas- 
urer, and then executive vice-president. 


Executive Changes 
For Hoffman Specialty 


Potter Bowles has resigned as presi- 
dent of the Hoffman Specialties Co., 
Indianapolis, and Neil D. Skinner has 
been elected to the position. Mr. Bowles 
will continue as treasurer of the heating 
specialties firm. 

Under Mr. Bowles supervision the 
present Hoffman manufacturing plant 
and main offices were erected and are 
now undergoing new additions. With 
this work completed, and a record 
high volume of shipments in view for 
1946, he feels that he can move his head- 
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MOE Foe KIND caeeiiinane 


THAT HELPS YOU SELL PACKING 


@ “Call on me for J-M Packings’—is what 
these leaflets tell your customers! 
Available for imprint with your name and for 


your mailing... each leaflet features a widely used 
J-M Packing. It’s another way Johns-Manville 
helps make you known as the man who sup- 
plies packings . . . as well as other industrial 
supplies and equipment. 


By radio, over 63 CBS stations—your story is 
frequently told on the J-M News broadcast, the 


jJohns-Manville 








most popular on the air. Included among the 
millions of listeners are many of your customers 
and prospects. Advertising in 14 leading indus- 
trial and technical publications... is further 
promotional support given you as part of the 


J-M Packing Franchise. 


All of these selling aids are part of the con- 
sistent backing Johns-Manville gives to gigi 
distributors . . . the right kind of back- 3 | 
ing to help you sell Packing! JM 
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MANY-SIDED SALES AID 
FOR COMPETITIVE SELLING 


A carefully-compiled new general catalog will 


* Help your salesmen do a more informative job of selling 


* Keep your hundreds of present-day products before the 
buyers “round the clock.” 


* Reach into the larger plants to influence the men who 
originate the requisitions for tools and supplies. 


* Give you an economical means of soliciting the smaller 
shops on whom your salesmen call infrequently. 


R. R. DONNELLEY & SONS COMPANY 


350 EAST TWENTY-SECOND STREET . CHICAGO 16, ILLINOIS 
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quarters to California where further 
production development work will be 
pursued. 

R. W. Cantin has been elected secre- 
tary of Hoffman, while Frank H. Gay- 
lord continues as vice-president in 
charge of sales and Al F. H. Scott re- 
mains as vice-president of the warm air 
division. 


Barrett, Flaherty Win 
Hajoca Promotions 


Charles A. Flaherty, formerly man- 
ager of the Richmond, Va., branch, 
Hajoca Corp.. Philadelphia, has been 
made manager of the Norfolk branch, 
and F. Roland Barrett, formerly a 
member of the sales force, has been 
appointed to succeed Mr. Flaherty as 
manager of the Richmond branch. 


Larger Quarters 
For Dilley 


The Dilley Mfg. Co., Cleveland, has 
found it advisable to move to larger 
quarters at 1656 Ansel Road, Cleveland 
6. according to William Dilley, general 
manager. The concern, manufacturers 
of magnetic transparent shields for ma- 
chines, is now able to increase produc- 
tion of its machine accessories. 


New Executives For 
Bronx Hardware 


Murray H. Golick and Bernard N. 
Cullen have taken on new responsibili- 
ties with the Bronx Hardware & Supply 
Co., New York, according to I. J. Bilt- 
chik, vice-president and general man- 
ager. 

Mr. Golick is now treasurer of the 
distributing company, and Mr. Cullen 
is vice-president in charge of sales and 
advertising. 








J. J. Williams, manager of the supply 
department, and W. E. Price, president, 
Knapp Supply Co., Muncie, Ind., in- 
spect the firm’s new engineering room 
where J. O. Garrott, an engineer, works 
on the board. 




















SPANG PIPE... 


on any job is like an extra helper—its 








quality is in there making things easier 
right from the start—and, what’s more 


important, long after the job is finished. 





PANG ' 
PIPE 


SNALFANT 


Division of The National Supply Co. 


Executive Offices: Pittsburgh, Pa. 


District Sales Offices: Atlanta; Boston; 
Denver; Detroit; Houston; Los Angeles; 
New York; Philadelphia; Pittsburgh; 
St. Louis; San Francisco; Tulsa. 
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You get a whale of a lot of 
fastener toughness packed into 
Cleveland High Carbon 
Heat Treated Cap Screws by 


tATRUSION 

















Use Cleveland High Carbon Heat Treated Cap Screws for assembly jobs 
needing fasteners of high tensile strength. They’re notably tougher—by actual tests— 
because they’re made by the Cleveland-developed Kaufman Process which double 
extrudes over-size steel to form accurate-to-size heads, shanks, and strong smooth- 
running threads. Complete modern heat treatment adds the extra touch that assures 
you the toughest fastener in this class. Write for Catalog F or ask your jobber. 


cock bee ba The Gloveland Caps Sorew Company | 
2917 EAST 79TH STREET * CLEVELAND 4,0HIO 


Warehouses: Chicago and Philadelphia 


Tp 
FA ST EN 3 R S bee Ask your Jobber for Cleveland Fasteners j 


MADE BY THE ORIGINATORS OF THE KAUFMAN PROCESS FOR GREATER STRENGTH AND ACCURACY 
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“Cub” Airxpel 
Bucket Steam Trap 


STEAM POWER 
SPECIALTIES 


You can always meet your customers’ needs regardless 
of type or size wanted if you are a Distributor for the 
big Wright-Austin line .. . and at a price that allows 
you a good margin of profit. 


Type ‘ ‘ond 
Compressed 
Air Purifier 








Steam Traps, Steam or Oil Separators, Air Purifiers, 
Exhaust Heads, Strainers, Air Relief Traps, Boiler Trim- 
mings and other Steam Power Specialties ... the line 
that enables you to build up a steady growing sales 
volume. We invite your inquiry. 















“Master” Airxpel 
Bucket Steam Trap 






No. 10N Vertical 
Steel Receiver 
Steam Separator 






Established Over 50 Years 


WRIGHT <2, AUSTIN 


316 W. Woodbridge St., Detroit 26, Mich. 
Distributors and Agents in all Principal Centers 


Vv 
















“Cub” Airxpel 
Bucket Steam Trap 






No. 12N Live 
Steam Horizontal 
Steel Receiver 
Separator 





Electric Alarm Inlet 






For signal light or 
bell or horn, placed 
at any location, gives 
alarm for high or low 
water. Very simple 
and dependable. Suit- 
able for all pressures. 





Outlet 
Inlet 





(Uy 





Water Gauge 
“Tuway Strainer 





Type “B” Vertical or inclined —straightway or “Combination” Float 
Horizontal Steam type for all makes of anata ie and Thermostatic 
Separator Water Columns. Steam Trap 


Type “A” When a glass breaks 
Vertical Steam Alarm one pull on the chain 
Separator from the floor in- 


Water Columns 


Blow shrill whistle 
when water reaches 


stantly shuts off both 
steam and water. 


"Crescent" 


= a h danger 
evel in boiler. Made 

for all sizes of boil- Weighted Trycock 
ers and all pressures. 






Absolutely non-leak- 
ing Double life due 
to reversible valve 
and seat of special 
metal and easily ac- 
cessible. Suitable for 





Air Relief Trap 
Removes air 
from liquids 







Type “sg 
Oil Se arator any water column. under pressure duty 

Self Cleaning : Also Oil and Grease 
Trap 


“Victor” heavy 







Type ‘“‘E” Horizonta) 
Steam and Air 
Separator 

























Neon Illuminator 





“Emergency” 





=pP” “Cyclone” Makes water level in q Float type fdr 
ast Iron Galvanized gauge glass visible at Electric Boiier Feeder automatically varying pressure 
Exhaust head Exhaust head a distance of 100 ft. maintains normal water level in boilers 
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CROSBYCLIPS 
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TO INCREASE 


TURNOVER 


Throughout 1946, Crosby Clips are 
being advertised in trade papers, 
reaching most of the riggers and 
other actual users of clips. These 
users are reminded of the extra 
strength and durability of Crosby 
Clips—their oversize U-bolts, forged 
bases and all-over galvanizing. Re- 
sult: brand preference is going still 
higher, dealers’ turnover and profits 
are increasing. American Hoist & 
Derrick Co., manufacturers, St. Paul 
1, Minn. 
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Edward G. Glover, treasurer, Textile 
Mill Supply Co., Charlotte, N. C.., 
keeps his selling technique up to 
par by answering telephone _in- 
quiries. He served with the Navy 
in Africa and Italy. 


New Catalog For 
Charlotte Firm 


The Textile Mill Supply Co., Char 
lotte, N. C.. has just published a 700- 
page catalog, the firm’s first since 1938. 
During the eight years insuing, the 
supply company’s lines have been so 
extended that the new catalog is 320 
pages longer than the °38 edition, or 
almost double in size. 

The office force is now on the ground 
floor where the installation of fluores- 
cent lighting and air conditioning equip- 
ment has added to efficiency. 


Sequin In Texas 
For Paisley 


J. F. “Jack” Sequin has been ap- 
pointed representative for Paisley Prod 
ucts, Inc., Chicago, in the Texas and 
Oklahoma territories. His headquarter- 
will be in Dallas. According to Paisley 
officials. Mr. Sequin is well known to 
the packaging, printing and manulac- 
turing industries of the area, and has 
had a wide and varied experience in the 
application of adhesives. 


New Dallas Factory 
For Ruberoid 


The Ruberoid Co., New York, has 
purchased a 37-acre site in Dallas. An 
initial one million dollar factory unit is 
to be erected calling for a main building 
of 100-ft. by 800-ft. The plant is ex- 
pected to be in operation next year and 
will employ about 400 persons. A dis- 
trict sales office is to be opened in con- 
nection with the plant. 
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; = can sell Griffin Hack Saw Blades to your metal- 
cutting trade with complete confidence. For you'll be 
selling quality plus performance—which all add up to 
customer satisfaction. 

GRIFFIN TUNGSTEN 
HIGH SPEED STEEL 


For cutting hardest, toughest al- 
loys. Power machine and hand 


The quality is the product of Griffin’s 65 years of prog: 
ress in hack saw blade manufacturing. The performance is 
the product of that quality. 


With Griffin you'll be selling blades that are advertised, 
known, accepted ..... A line that meets all competition, 
with blades for every type of metal-cutting ... . . A staple 
item that repeats . . . . Backed by a factory keyed to 
deliver service. 


DISTRIBUTORS: Write for full information, on the 
Griffin line and available Griffin territory. 

















frame sizes. 


GRIFFIN SPECIAL ALLOY 
Molybdenum High Speed Steel 
For most economical production 
metal-cutting. Power machine and 
hand frame sizes. 
General Sales Agent 


JOHN H. GRAHAM & CO. INC. 
105 Duane S#., New York 8, N. Y. 


IMPROVED NEW GRIFFIN 


Hand saw blades as flexible as 
soft-back, tough as all-hard. 








GRIFFIN NON-STRIP 


Hand saw blades whose teeth do 
not break out, even when sawing 
thinnest sheet or tubing. 
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8 big selling points to help you 


Gert More Sales. x 


WITH THE 
STURTEVANT 
PLANOVANE EXHAUSTER 


One sure way to get more sales is to 
feature the products with more sell- 
ing points .. . Sturtevant products, 
for example, like this Planovane Ex- 
hauster . . . with these 8 important 
features: 


1. EXTREME VERSATILITY—fan housing is con- 
vertible to any standard discharge simply 
by removing a few bolts in the housing 
side-plate. 

2. WIGH FAN EFFICIERCY—because of aero- 
dynamic design of air passages between 
wheel and housing. 

3. RUGGED CONSTRUCTION — housing is built 
of heavy gauge steel. 

4. LOW MAINTENANCE—overhung wheel de- 
sign means only shaft and bearings are 
in contact. 


5. MINIMUM SHOCK ON WHEEL—in handling 
refuse material, because side plates are 
heavy gauge steel. 


6. HEAVY-DUTY OPERATION—built into wheel 
by using cast-welded steel arms riveted 
to steel plates. 


7. LONG WEAR WHEEL— because floats are 
of extra heavy construction. 


&. REDUCED FRICTION AND END-THRUST—through 
use of standard ball bearings throughout. 


You’ll find the name Sturtevant—backed 
by the name Westinghouse as well—gets 
a ready welcome, too, because of long 
leadership in the air handling field. More, 
there’s a Sturtevant representative near- 
by to help you if you need him. For 
details, write: THE B. F. SruRTEVANT 
ComPANY, Division of Westinghouse 
Electric, Hyde Park, Boston 36, Mass 


3612-50 


ST CELL 


i Jun lo Wis 














4 MORE PRODUCTS 





STURTEVANT MONOGRAM FANS 
are yersatile, ruggedly built, 
and extremely low in operat- 
ing cost. Used either as a 
Blower or Exhauster for dust 
control, collecting and convey- 
ing waste raw materials; ex- 
hausting fumes, smoke and 
vapors, and supplying air for 
furnace draft, drying and 
other process work. 














STURTEVANT SPEED HEATERS 
enable you to tackle the en- 
tire heating job in new or old 
buildings. They deliver heat 
instantly, make every pound 
of steam pay off in useful 
heat. Compact, modern de- 
sign, quick and easy to install. 
For steam pressures up to 200 
pounds. 


B. F. STURTEVANT COMPANY * DIVISION OF 


~ Westin 
® 


222 MILL SUPPLIES © SEPTEMBER, 1946 


ouse 


ELECTRIC 
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TO BOOST YOUR SALES 





STURTEVANT VENTILATING SETS 
—used with ducts to exhaust 
air from laboratory hoods, toi- 
lets, locker rooms, dust- and 
fume-creating machines, Pat- 
ented wheel construction 
maintains efficiency perma- 
nently. Quiet in operation, 
easy to clean and cost little 
to operate. 


+ 9 


ANT PROPELLER 
offer countless sales opportu- 
nities as an aid to comfort 
and efficiency. Oversize wheels 
and varying pitch of fan 
blades assure maximum air 
handling capacity. Ruggedly 
built to assure long, trouble- 
free service. Easily installed 
and extremely quiet. 
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You get additional orders for attachments that make 
operation safer, more efficient, more convenient: 








® 9 
408 











C] You sell more Dust Collectors 














bd C) You sell more V-Belts. 


and separate Abrasive Belt 
Finishing Machine Attachment 
Packages. 


You sell more Miter Gages 
for greater accuracy on pre- 
cision operations, 


You sell more Tilting Tables 
for greater flexibility of op- 
erations, 


You sel! more Adjustable Back- 
stops for flat sanding with 
machine in horizontal position. 


You sell more Adjustable 
Wood Fences for edge sand- 


ing with machine in horizon- 2 


tal position, 
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How more sales of DELTA equipment 


help you sell more supplies — 
No. 4 of a series. 


every time you sella 
DELTA Abrasive Belt 
Finishing Machine 


As many as 10,000 belts at a crack! 


That's the kind of initial abrasive belt order one 
successful distributor frequently gets right with the 
order for a low-cost belt finishing machine. 

And that’s just a start — replacement business on 
belts keeps coming in during the entire life of the 
machine! 

It’s volume like this on a “bread-and-butter” item 
that makes it worth your while to put extra push be- 
hind your selling effort on Delta Abrasive Belt Finish- 
ing Machines. 

To sell more abrasive belts, first sell more Delta 
machines to use the belts. Check your prospect list for 
potentials now. 





DELTA DELTA MFG. DIVISION 


mitwaukee Rockwell Manufacturing Company 


MG US. / Pat OM 


Milwaukee 1, Wisconsin 
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JACKSON HIGH QUALITY extends 
through the complete Jackson LINE 


Regardless of the type of product. if it bears 
the name “JACKSON” it is designed and 
built for SERVICE and HARD USE. No JACK- 
SON product has to be pampered because 
every piece of JACKSON equipment has been 
developed and toughened in the field where 
the going is tough. 

That is why JACKSON products stand up— 
why they have won such universal accept- 
ance—why they are preferred by users—and 
why distributors depend on Jackson as their 
source of supply. ' 

Jackson applies seventy years specialized 
experience to the making of high quality 
products that satisfy the most exacting de- 
mands—products that are profitable for dis- 
tributors to handle. 


Est. 1876 


ACKSON, 


MANUFACTURING CO. 
HARRISBURG, PA. 
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T. F. Womble of Richmond, Va., 
representative of Fayette R. Plumb, 
Inc., Philadelphia, (left) chats with 
A. O. Halsey, secretary of Allen & 
Webb Charleston, S. C. 





Bowen Returns To 
Farrel-Birmingham 


William R. Bowen, who recently left 
the Navy with the rank of lieutenant 
commander, has returned to Farrel-Bir- 
mingham, Inc., Ansonia, Conn., and has 
taken over the management of the firm’s 
branch sales office in Akron. He suc- 
ceeds Harry D. Temporal, who will 
manage the Chicago office. 


McGuire Promoted 
By Great Lakes Steel 


D. E. McGuire, assistant to the gen- 
eral works manager for Great. Lakes 
Steel Corp., Detroit, has been appointed 
chief engineer, according to J. A. 
Clauss, vice-president in charge of en- 
gineering. Mr. McGuire left the Trum- 
bull Steel Co., Warren, O., in 1929 to 
join Great Lakes as assistant chief 
draftsman. 








Bei Sage 
Charles A. Potteiger, president, 
Reading Heater & Supply Co., Inc., 
Reading, Pa., checks details of a 


blueprint for a heating system 
installation. 
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Home Rubber 
Products 


& 
Steam , 
Suction 
Garden Chemical 
Brewers Water 
Sand Blast Gasoline 
Fire Hose 


BELTING 


Transmission Conveyor 
Elevator 


PACKING 


Sheet and Rod Steam 
Hot and Cold Water 
Air and Acids 


Spray 
Air 


HOME 
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me 
... has a field of 


application extending 
throughout all industry 


Whatever the field... whether power, food, chemical, metal working, mining, 
textile or construction . . . the countless uses for mechanical rubber goods 
constitute a wide open market for such products, as HOSE, BELTING and 
PACKING, 


The industries which make up this broad market are cost minded and there- 
fore interested in equipment which effects savings in operation and main- 
tenance. They are also interested in having their requirements taken care 
of promptly. 


Obviously all this is a challenge to Home Rubber as a manufacturer and to 
Home Rubber distributors. And this challenge has been and is being met. 
Home Rubber through its industrial distributors is assuring users the 
savings they demand by maintaining the highest quality of its products... 
by manufacturing mechanical rubber goods which assure economy through 
longer service and minimum maintenance. That is why throughout industry, 
Home Rubber Hose, Belting and Packing have won wide acceptance and 
why Home Rubber Distributors are able to render profitably the kind of 
service demanded by their customers. 


“N.B.O.” . . the ORIGINAL BLACK SHEET PACKING . . 
again “IN STOCK” for immediate shipment 


RUBBER COMPANY 


FACTORY, TRENTON, NEW JERSEY 


OFFICES 
NEW YORK: LONDON, ENG. CHICAGO: 
80-82 Reade St. 107 Clifton St., 168 No. Clinton St. 


Finsbury, C. E. 







New Men 
| For Van Horn 


The Oliver H. Van Horn Co., Shreve- 
port, La., distributing firm, has added 
to the personnel of the Houston and 
Fort Worth branches. 

V. A. Sharp has joined the Houston 
organization to handle direct purchases. 
and J. H. Hathaway has been appointed 
to the city sales staff. 

Clifford Votaw, recently released from 
the Army, has returned to the Fort 
Worth branch, where he will work in the 
office. 

J. W. “Willie” Huddleston, associated 
with Van Horn for more than 18 years. 
is now specializing in machine tool sales 
in the Houston office. 


Give Your Men 
a Product They Can 


SELL > 








AS estou / 


RUST PREVENTIVE 


Dwindling Supply 
Noted In Lead Order 


A new 25 percent set-aside order on 
all primary lead production by CPA 
takes note of the dwindling lead supply 
and attempts more equitable distribu- 
tion of the metal. The action also high- 
lighted a revision of the lead conserva- 
tion order (M-38) which reduced quotas 
of lead for storage batteries and estab- 
lished allocations for the third quarter 
of 1946. 

Lead quotas for ammunition, caulk- 
ing, closure spouts, collapsible tubes 
and sinkers for commercial fisheries 

| continue unchanged. 
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No Shortage of PUST-QLEUM 


© The Rust Preventive that Industry Is Looking For 
© Available Today for Prompt Delivery 
© Easily Sold with Simple Sales-Clinching Story 


| Naval Citation 
For Sullivan Hoist 


_ Outstanding contribution to the devel- 
| opment of an electric bomb hoist and a 
| portable bomb hoist was cited as the 

reason for special recognition conferred 
| on the Sullivan Hoist Division, Joy Mfg. 
| Co., Michigan City, Ind., by the Navy. 





Have reconversion and plant shutdowns 
curtailed some of your lines—left your sales- 


Use This Sales-Making 


men with too few items to sell? Then solve 
the present supply-famine with RUST- 
OLEUM Rust Preventive. Here's a ‘‘natural’’ 
your men can go to town on. They sell it to 
the same prospects they've always called 
on—factories, utilities, contractors, public 
work departments. All of these need this 
proved rust preventive—and will buy it 
when it's brought to their attention. For a 
fast-seller to bridge the present gap and 
give you another steady future profit-maker, 
give your men RUST-OLEUM now! 


Write today for full details 





5-POINT SALES TALK 


¢ Apply directly over any rusted 
surface. Noflame cleaning or sand 
blasting required—just wire brush 
to remove loose paint, scale 
and dirt. 


© Penetrates rust, incorporates it in 
the film — spreads an unbroken 
protective coating on the surface. 


¢ Covers up to twice the area per 
gallon of ordinary paint. 


@ Easy to apply—an important sav- 
ing in time. 


e Full range of colors. Immediate 
delivery! 








-OLEUM CORPORATION 


Street ° Evanston, iHinois 
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| The 


Naval Ordnance Development 


| Award listed special recognition to R. C. 
| Osgood, chief engineer and manager. 





J. A. Drain, vice-president in charge of 


engineering, and, posthumously. the late 


| Alton Hilliard, assistant to Mr. Osgood. 


New Offices 
For Rawiplug 


The general offices of the Rawlplug 
Co., Inc., New York manufacturers of 
expansion bolts, screw anchors and ma- 


_sonry drills, have been moved to a 


| larger establishment 


at 271 Church 


Street. Warehousing and deliveries will 


| continue to be handled at 98 Lafayette 


Street. 





REMEMBER THE TRAGIC 


Lamps 
s., up. Complete 


Burners. 
‘wolshach Mantis 0nd 
' Peres | Hotel Madise 


“ ri sere’ 
{ Yor “4 
. q -— , 


me 
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This was NEWS in the early days 
of TOLEDO LEADERSHIP in pipe tools 


Nearly 600 people trampled to death in eight 

minutes — that was the terrible toll when the 

new Iroquois Theatre burned in Chicago, 
December 30, 1903. 

Cause of the fire was an electric arc light 

backstage, located too near 

the scenery. Failure of the 

asbestos stage curtain 


"TOLEDO" 


T 


3-WAY THREADER—light- 
est, smallest and easiest to 
operate of all 3.way tools! 

0. 30 threads %” to %%” pipe, 
weighs 4% Ib. No. 31 threads 
%” to 1” pipe, we. 7 Ib. 


to come down more than part way caused 
billowing smoke to surge over the audience 
and create panic. Most of the dead had been 
trampled in the mad rush to exits. 

All this was nearly half-a-century ago—at 
the time when TOLEDO Pipe Tools were first 
being produced. News about these tools didn’t 
make front-page headlines — but in the trade, 
it didn’t take long for the word to get around 
that Toledo Threaders did the job better, 
faster and easier. The Toledo Pipe Threadin 
Machine Company, Toledo, Ohio. New York 
Office, No. 2 Rector Street Building. 


CISION PIPE TOOLS 
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DISTRIBUTOR POLICY 


TODAY and without deviation in 35 years, the keynote ot 
Allen Distributor policy is SELECTIVE DISTRIBUTION 
through Mill Supply Distributors on/y. 


Our aim is to make the Allen line profitable to a restricted 


number, rather than less profitable to a larger number. 


The allocation of Allen Distributors is governed by the size 
and industrial importance of each buying center, — planned 


to avoid duplication of Distributors’ sales-effort. 


That Allen has probably the most complete distribution of 
any line of hollow screws, implies no over-lapping of sales- 


territories. On the contrary, certain areas hold undeveloped 
markets. New products have multiplied mew prospects. 


If there’s not an Allen Distributor in your sales-territory, — 
and if it’s a distinct sales territory, potentially yours, — 
it offers a mutual opportunity that we wish you would 
write us about. 
ALLEN HOLLOW SET SCREWS ¢ PRESSUR-FORMD CAP 
SCREWS ¢ TRU-GROUND SHOULDER SCREWS « PIPE 


PLUGS « SQUARE HEAD SET SCREWS - TRU GROUND 
DOWEL PINS «FLAT HEAD CAP SCREWS + TAP EXTENSIONS 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, ¥* ALLEN je «CO CONNECTICUT, US A 
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H. L. Pritchard (second from right), 
owner of the H. L. Pritchard Co., 
Medford, Ore., distributing firm, 
stands behind the counter with Lee 
Marsden, left, Tom Morehead and 
Don Barber, right. 





Metcalf Promoted 
By Oster Mfg. 


C. R. Metcalf has been named secre- 
tary of the Oster Mfg. Co., Cleveland, 
according to Roger Tewksbury, presi- 
dent. Mr. Metcalf started with the ma- 
chine tool manufacturing concern in 
1912 as an office clerk and has held 
various positions including those of office 
and credit manager and assistant sales 
manager. He held the latter position 
at the time of his appointment as sec- 
retary. 


Auto Production 
Short of Goals 


ALTHOUGH AUTOMOBILE _ production 
reached a post war high of 220,321 units 
in July. the Civilian Production Ad- 
ministration admitted this was short 
of a forecast and considerably below 
pre-war figures. July’s forecast was 
for 256,175 passenger car units. 

Manufacturers looked for additional 
production gains in August, September 
and October but this may be difficult 
because of other industries’ demands for 
steel and cast iron and a possible lack 
of lead for solder and other uses. Manu- 
facturers planned production of 287,424 
passenger car units in August, 311,268 
in September and 395,849 in October. 

CPA listed production for the first 
seven months of this year at 862,373 
passenger car units. In the peak year 
of 1929, 4,587,400 cars were produced. 
a monthly average of more than 382.- 
000. 

The July truck production was 93,458 
units, a gain of 34,719 over June, com- 
pared with the peak of 96,170 units in 
April, 1937. Truck makers have fore- 
cast an August production of 124,687 
units. 











) 111 tell you 
.’ why I push 


preformed 
wire rope.. 


@ In the first place, preformed wire rope 
is not only a superior, longer-lasting rope, but 
it is more uniform in quality, reel after reel. 
That makes for customer satisfaction, fewer 
claims for adjustment, and automatic repeat 
orders. By actual count, over 90% of all cus- 
tomers who buy preformed wire rope for the 
first time voluntarily come back for more. That 
reduces the cost of getting repeat business; 
means reduced sales expense—more profit. 


Also, preformed wire rope is better adver- 
tised. Practically all of our customers know 
what it is—why it is better. In fact, this uni- 
versal acceptance makes them expect to get 
preformed whether they specify it or not. 


ASK YOUR OWN WIRE ROPE MANUFACTURER OR DISTRIBUTOR 
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Super Sterling 


The Complete Line... PLUS 





Metal Cutting Blades with Distinctive 
Sales Building Features ..... 


Super-Sterling offers you not only all standard specification 
blades but also those fast selling Super-Sterling extras—the pat- 
ented Broach Saw and the original high-speed flexible hand blade. 
This "plus" line assures repeat-orders and greater saw sales. 





Broach Sews 


“Steet Power Blades" 
Super-Sterling ...%. the Faster Selling Line 


*Broach Saw, Tungsten high-speed steel hand blades 

*Broach Saw, Molybdenum high-speed steel hand blades 

*Broach Saw, Tungsten high-speed steel power blades 

*Broach Saw, Molybdenum high-speed steel power blades 

Power Blades, Tungsten & Molybdenum high-speed, standard teeth 


ys ¥ ERS as . 
Whig ss” al 
ee 


High-Speed Stee! 
Power, Blades 





eee 





Y 


Flexible Hand Blades 


Metal Cutting Band Saw Blades Standard Steel flexible and 


all hard Hand Blades 


Flexible Hand Blades, Tungsten high-speed steel 
Flexible Hand Blades, Molybdenum high-speed steel 
Flexible Hand Blades, Standard Tungsten alloy steel! 
All-hard standard steel Tungsten Alloy hand blades . 
Band Saws cut to length and welded, all sizes 

Band Saws furnished in coils of 100 feet or more 
Hacksaw Frames of rugged construction 


*On the patented Broach Saw, each tooth is progressively larger 
in pitch and height, producing a generating cutting action. 


Write for information on the Super- 
Sterling line and available territory. 


The Complete Line.....PLUS 


DIAMOND SAW WORKS, inc. 


BUFFALO a ee 






Super 
Steri: ng 


ve (© ESTABLISHED 


\ 
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Ray B. Butts, left, and William 
Houck are outside salesmen for R. 
B. Wing & Son Corp., Albany, N. Y. 





C. C. Greer Returns 
To Greer & Laing 


C. C. Greer, recently a captain in the 
Air Corps., has returned to Greer & 
Laing, Wheeling, W. Va., distributing 
firm. Mr. Greer entered the Army in 
1941 and was originally assigned to 
the Chemical Corps. Transferred to 
the Air arm after a year, he flew a num- 
ber of missions over France. 

Mr. Greer has been made secretary 
of the firm and will have charge of the 
development of a complete sporting 
goods department. 


Beren Forms New 
Supply Company 


E. Max Beren, formely vice-president 
and general manager, Mountain Iron & 
Supply Co., Wichita, has disposed of his 
interest in that firm and formed Mid- 
land Supply Co., Inc., which he will 
head as president. The company is 
acquiring a complete line of oil well 
supplies. 

Homer J. Henderson is associated 
with Mr. Beren as executive assistant, 
and L. M. Barnes is in charge of ware- 
houses and field activities. 


McNiece In West 
For Allis-Chalmers 


Irwin McNiece has been named as- 
sistant district superintendent of service 
and erection for the Los Angeles dis- 
trict, Allis-Chalmers Mfg. Co., Milwau- 
kee. Mr. MeNiece joined the firm be- 
fore the first World War. After return- 
ing to civilian life, he was sent to Manila 
as Allis-Chalmers representative with 
the Honolulu Iron Works. During the 
last few years he has been working on 
marine programs in Seattle, Tacoma 
and Portland shipyards. 
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It will pay you to stock and recommend KENNEDY Extra-Value 
Valves. You will find that their many superior features make 
them sell readily and earn repeat orders. Write for Catalog and 


complete_ information. 


THE KENNEDY VALVE MFG. CO.° ELMIRA, N.Y. 
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SOCKET 
"SCREWS 








SOCKET SET SCREWS 
SOCKET HEAD CAP SCREWS 
SOCKET HEAD STRIPPER 
BOLTS 
SOCKET SCREWS 
Dardelet Thread 
SOCKET SCREW KEYS 
SOCKET PIPE PLUGS 


QUALITY PRODUCTS 


_. . with a fine record 


¢ Proper products are needed to develop new and modern manu- 
facturing methods. To this end we give all of our resources . . . 
our years of experience in selecting the proper metals . . . our 
knowledge of exact degree of heat treating to make a superior 
product . . . strict adherence to right manufacturing methods all 
the way through. BLUE DEVIL Socket Screws are known 
throughout industry for high quality and good performance— 
they are the choice of the particular manufacturer—the man whose 
aim is to uphold the American high standard in an advancing 


SreTY SOCK SbCTT PUT 


4445 N. KNOX AVE. 
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Wearying but important; R. C. 
Toole, vice-president, Richmond 
Supply Co., Augusta, Ga., goes over 
some figures with a bookkeeper. 





Scheutzow In Field 
For Lamson & Sessions 


William C. Scheutzow, associated with 
the Lamson & Sessions Co., Cleveland. 
since 1923, has joined the outside sales 
force and been assigned to the Cleve- 
land area. He succeeds J. L. Salter, who 
resigned the territory to move to Cali- 
Mr. Scheutzow has _ worked 
through the manufacturing and admin- 
istrative divisions of the firm and has a 
thorough knowledge of the bolt busi- 
ness. 


fornia. 


Chandler In Texas 
For Axelson 


Earl L. Chandler has been transferred 
from the eastern district to the Dallas 
district-of the Axelson Mfg. Co., Los 
Angeles. He has been connected with 
the firm since 1926 and has worked in 
many of its territorial divisions. 
William A. Russell has succeeded to 
Mr. Chandler’s old territory. 


Hagenbuch On Staff 
Of Sheffield Steel 


C. W. Hagenbuch has joined the 
executive staff of the Sheffield Steel 
Corp., Kansas City, as assistant vice- 
president. He has been associated with 
the company for 26 years, having joined 
it in 1920, when it was known as the 
Kansas City Bolt & Nut Co., as plant 
efficiency engineer. 


Phillips Leaves 
Plastic Corp. 


A. E. Phillips has announced his 
resignation, effective in August, as vice- 
president in charge of marketing of the 
International Plastic Corp., Morristown, 
N. J. Mr. Phillips gave no hint as to 
his future connection. 

















it takes a lot of 
work out of 
cutting pipe...this 


@ Good selling reasons why this 4- 
wheel rimmip pipe cutter is such a 
favorite everywhere. It cuts pipe fast 
and clean with least effort. Designed 
with short handle to work in tight 
quarters, it cuts quickly even where 
you have room only for a quarter turn. 
Special malleable body assures align- 
ment, it always cuts true. Easy profit- 
able sales when you stock this efficient 
worksaver RI@aAiD pipe 
cutter—No. 42 (/2" to 2"), 


& te Heavy- 
~4 No. 44 (24" to 4”). 


Cutters in 5 sizes. 


Millions of RITID 
Tools in use 


WORK-SAVER PIPE TOOLS 


Sell this new 
idea in quick easy 


« 


C 
? 4 RIFEEID 
No.65R 


Instant- 
Setting 
\\ Workholder! 


Sets to pipe size 
in 10 seconds! 


@ This unusually popular No.65R 
cuts perfect threads on 4 sizes of 
pipe, 1” to 2,” with 1 set of high- 
speed steel chasers that stays in 
the die stock — no changing, no 
loose dies to carry or lose. And 
it sets to pipe size in a mere 10 
seconds! Workholder sets to size 
instantly— one screw to tighten on 
pipe, no bushings to bother with. 
These and many other worksaver 
features make this rugged pre- 
cision-made No. 65R a fast seller. 


RIGID No. 65K 
stands up handily om its 
own feet. 


The Ridge Tool Company 
Elyria, Ohio, U.S. A. 
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Here is a quality spur-gear 
hoist that is built under a sys- 
tem of control which processes 
every part to absolute accuracy. 
All parts required to build the 
Ford Tribloc are machined to 
very close tolerances, thus 
assuring maximum operating 
efficiency. But more than this, 
Ford "controlled manufacture" 
starts with design which 
embodies a number of features 
exclusive to Ford. 


For instance, the Ford Tribloc has fewer parts 
than any hoist in its field. Fewer parts means 
less wear, greater efficiency, lower mainte— 
nance. Simplicity means rugged durability, 
longer life. Yet the Ford Tribloc is 
surprisingly low in first cost. 

Capacities: 4 to 40 tons. 


Acco York, Pa., Philadelphia, Chicago, San Francisco, 
fs Denver, Los Angeles, Portland, Bridgeport, Conn. 


FORD CHAIN BLOCK DIVISION 


AMERICAN CHAIN & CABLE 





J In Business for Your Safety 
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Bernard L. Bray has been named 
sales manager of the marine equip- 
ment division, Ellinwood Industries, 
Los Angeles. An engineer, he has 
been associated with marine and 
general hydraulic manufacturing 
concerns in the past. 





Kerrigan Heads 
INCO Nickel Sales 


Walter S. Kerrigan has been made 
manager of the nickel sales department, 
International Nickel Co., Inc. He suc- 
ceeds the late Rudolph L. Suhl, who 
died on June 10. 

Mr. Kerrigan, who joined the concern 
in 1930, has been associated with busi- 
ness in metals and ores since 1919. He 
has been assistant manager of nickel 
sales since January, 1933. 


Personnel Changes 
For American Foundry 


Kenneth H. Barnes, Chalmer R. Cline 
and Sherrill S. Deputy were subjects of 
a recent personnel change by the Ameri- 
can Foundry Equipment Co., Misha- 
waka, Ind. Mr. Barnes, associated with 
the firm for ten years and recently as- 
sistant sales manager, is now chief en- 
gineer. Mr. Cline has been appointed 
engineering assistant to the president. 
Mr. Deputy is now assistant sales man- 
ager. 


St. Paul Sales Office 
For Independent 


The Independent Pneumatic Tool 
Co., Chicago, has opened a new branch 
sales office in St. Paul. Joseph A. Bell, 
the company’s sales representative in 
the area for the past six years, is man- 
ager of the office. The office in St. 
Paul is the 17th of the portable tool 
manufacturer’s chain. 






















































Apverrising 
CAMPAIGN 
SELLS. DISTRIBUTORS’ 
SERVICES 
TO INDUSTRY 


® An extensive advertising 
campaign, sponsored by 
MILL SUPPLIES, is being di- 
rected to industry during the 
month of September. 


Full page advertisements, 
promoting your services to 
your customers and pros- 
pects, will appear in eleven 
leading business publica- 
tions. A sixteen page book- 
let, prepared in conjunction 
with the publication adver- 
tising, will further empha- 
size the services you offer to 
the industries in your local- 
ity. Copies of the booklet 
are available to you at cost 
for distribution among your 


own customers and pros- 


pects. 


For complete information 
on this advertising cam- 
paign in your behalf, see 
pages 138 and 139. 


Mit-Seastes 


330 WEST 42ND STREET 
NEW YORK 18, N. Y. 











































That's a fair question to ask any of your customers. Wars 
demand the utmost from machines, yet in the average shop or 
plant, most lathes are “veterans” of two or more tool-wrecking 
periods of speed-up, around-the-clock war production. On any 
logical basis, these tools are ready for replacement, for in battles, 
whether national or commercial, success goes to the one with 


the latest and most efficient equipment. 


In turning out small parts, for example, a modern S-56 SHELDON 
Precision Lathe will produce more pieces per hour, produce them 
easier, faster, more economically and with greater accuracy than 
“battle scarred” 1898 or 1918 tools. Moderate in price yet “large” 
in work capacity with 11%” swing, 1” collet capacity, a 56” bed 
and 4-speed V-belt motor drive in a modern 5-drawer steel bench, 
these SHELDON S-56 Precision Lathes are exactly suited to many 
tool room, small part or second operation, production, and main- 
tenance work. 


Coming completely assembled, ready for work, they make a 
profitable, package unit to sell. Mill Supply Distributors are 
finding that they sell in surprising numbers wherever shown. 






Write for Catalog 


SHELDON MACHINE CO. Inc 


AVENUE 4 | rae 2 
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THEY SATISFY 


Only satisfaction to the customer 
completes the first sale and brings 
repeat orders. 


The consistent performance of 
CARSON NEWTON FILES have 
been doing this for 25 years and 
in the face of all the claims made 
for files today they stand on the 
same basis as always which is— 
THERE IS NOTHING BETTER. 


The line is complete in sizes, 
shapes and cuts and in both 
American and Swiss patterns giv- 
ing you a line that can furnish the 
proper file for any filing job that 
your trade may have. 


You will find the CARSON NEW-- 
TON line a profitable and a sat- 
isfactory one to handle, one that 
will prove our slogan “It's the bite 
that counts.” 


== 


TRADE MARK 
OF QUALITY 
AND SERVICE 


“ALLIGATOR” 


SWISS PATTERN 


“ALLIGATOR” 


ROTARY FILES 


“CARSON”-"NEWTON” 


AMERICAN PATTERNS 





YOU CAN’T BUY OR SELL A BETTER FILE 


CARSON-NEWTON CO. BELLEVILLE, N. J. 
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New Building For 
Farmer Affiliate 


Welding Supplies, Inc., affiliate of the 
C. W. Farmer Co., Macon, Ga., distribut- 
ing firm, plans the construction of a 
$100,000 plant for the manufacture of 
oxygen and acetylene gases. Officers of 
the welding firm include C. W. Farmer, 
president; L. H. Reavis, vice-president 
and general manager; J. H. Leigh, sec- 
retary and treasurer, and T. H. Hum- 
phries and W. F. Thames, Jr., stock- 
holders. 


Stockman Purchasing 
For Strong, Carlisle 


Charles J. Stockman has been made 
purchasing agent for the Strong, 
Carlisle & Hammond Co., Cleveland dis- 
tributors and manufacturers. He has 
been with the concern for 23 years, hav- 
ing started as an order clerk. He spent 
a number of years in stock control work 
and was assistant to Gus Strassmeyer in 
the purchasing department for the last 
eight years. 


Price Increase 
For Tool Handles 


An interim increase of seven percent 
in the maximum prices of striking tool 
handles for producers and distributors 
has been allowed by OPA. Included in 
the action are axe, adze, pick, grub 
hoe, sledge, maul, hammer, and hatchet 
handles. The seyen percent increase 
must be shown by each seller on his 
invoice as a separate amount added to 
the total of the invoice. 


Van Hala In Ohio 
For Bristol 


H. A. Van Hala, formerly district 
manager, Birmingham branch, Bristol 
Co., Waterbury, Conn., has been made 
district manager of the Cleveland office. 
Joining the fastener company in 1922, 
Mr. Van Hala has represented it in 
Boston, Chicago, New York and Bir- 
mingham. He succeeds G. H. Gaites, 
who has been transferred to the New 
York office as manager. 


Allen Advanced By 
Aro Equipment 

James E. Allen, vice-president of the 
Aro Equipment Corp., Bryan, O., was 
elected to the office of executive vice- 
president during a recent meeting of the 
Aro board of directors. Mr. Allen has 
been assistant to the president for the 
past two years. 
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KEYSTONE © 
No. 44 Grease 


Keeps ball and roller bearings 
running cooler, smoother, longer 


\\ hether the bearings are as small as those in a dentist’s drill A popular member of 
the large family of 


or as large as those in a rock crusher, Keystone No. 44 Grease assures 
peak lubricant performance. 


This highly specialized grease has a soft, smooth, non-fibrous body and 
an unusually high oil content, providing instant lubricating activity and 





low starting and running torque. It follows the balls or rollers without = 
(Trademarks Reg. U. S. Pat. Off.) 


liquifying or leaking. And its high melting point (350° F., drip test) and 
sub-zero cold test give it a wide temperature range. SPECIALIZED 
LUBRICANTS 


Write for a FREE copy of 


, ‘ hag Q the ‘Keystone Application 
wood-working machinery and similar equipment. And wherever used, Guide’’. .. contains the handy 


Keystone No. 44 Grease is efficient at all speeds and is primarily recom- 
mended for ball and roller bearings in motors, fans, blowers, pumps, 


you can count on cooler, smoother, longer-wearing bearings . . . and less Keystone Selectors of bear- 


lubricant consumption. ing, gear and pump lubricants. 


The Keystone distributor near you will be glad to cooperate in making 
. . . . bad 
Keystone Specialized Lubricants available to your customers. 


KEYSTONE LUBRICATING COMPANY ° Est. 1884 
21st, CLEARFIELD AND LIPPINCOTT STS., PHILADELPHIA 32, PA. 
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MORE THAN JUST A RAINCOAT | 















Gum strapping, vulcar- 
ized on shoulder seams 
and armholes, insures 
watertightness and 
Gives added strength. 


The Rainfair-Vulcan- 
ized Process gvaran- 
tees waterproofness, 
strength at seams, and 
stubborn resistance to 
weer and deterioration. 


Rivets at points of 
strain give strength and 
odded ‘‘life."’ 


Each of the five fasten- 
ers has a reinforcing 
stay which prevents 
pulling out. 


Garments ore full cut 
to provide freedom of 
action and comfort. 


All seams ore cemented 
and hand-rolled to 
make them watertight. 


Illustrated ts the Corliss 
All-Purpose Raincoat 
which features full, pro- 
tective, corduroy-tipped 
collar; double, venti- 
lated back; roomy patch 
pockets. Length: 49”. 


RAINFAIR-Offers Extra Values 


@ Rainfair raincoats outlive ordinary raincoats because of their many 
built-in “plus” features. The Rainfair-Vulcanized label is backed 
by more than 60 years’ specialization in the manufacture of protective 
work clothing for industry. It guarantees fabrics that are engineered 
to take the toughest punishment. Where applications require pro- 
tection against acids, oils, alkalies, or water, you can sell Rainfair- 
Vulcanized garments that completely meet the needs. Write today 
for information about the profitable Rainfair distributor franchise. 


THERE’S A RAINFAIR GARMENT FOR EVERY INDUSTRIAL NEED 








The Rainfair Utility Suit gives full protec- 
tion against acid and other strong chemi- 
cals. Roomy jacket is 30°’ long with 
rubber-covered snap fasteners and cor- 
duroy-tipped collar. Overalls hove full 
protective bib and double thickness 
shoulder straps. 


Rainfair Industrial Aprons are ruggedly 
constructed for heavy-duty work. Made from 
heavy doubie-coated fabric. Hem is ce- 
mented and vulcanized to prevent open- 
ing up. Acid, alkali, oil and waterproof, 























RAINFAIR, INCORPORATED ¢ Dept. 56-J ® RACINE, WIS. 


RAIN E AIR: VULCANIZED 


WATERPROOF WORK CLOTHING 
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E. L. Davis, Jr., (right) president 
of the Atlas Supply Co., Winston- 
Salem, N. C. shows an announce- 
ment of his firm’s building plans to 
J. P. Cooper, Westinghouse Mfg. 
Co., Pittsburgh. 





U. S. Rubber Buys 
Fort Wayne Plant 
The United States Rubber Co., New 


York, has purchased a government-built 
plant in Fort Wayne, Ind., for the pro- 
duction of industrial rubber products. 
The plant, built in 1941, was used dur- 
ing the war by the Studebaker Aviation 
Corp. The buildings are ultra-modern 
in design and offer floor space of more 
than 400,000 sq. ft. 


General Detroit Opens 
Philadelphia Office 


Elmer A. Marquardt has been ap- 
pointed zone sales manager of the new 
Philadelphia office of the General De- 
troit Corp. and the General Pacific 
Corp., manufacturers of fire fighting 
equipment. Philadelphia is the 14th 
city in which the corporations now have 
branch offices and warehouses. 


Piggott Advanced 
By Dockson 


Harold E. Piggott has been made 
general manager of the Dockson Corp.. 
Detroit manufacturers of welding and 
safety equipment. He joined the organi- 
zation more than 23 years ago and has 
advanced through the production, pur- 
chasing and sales divisions to his cur- 
rent position as manager of all activities. 


Atlanta Branch 
For Beaver Pipe 


Beaver Pipe Tools, Inc., Warren, O., 
has opened a district sales office at 500 
Piedmont Avenue, N. E., Atlanta. Har- 
ris B. Carlock, the firm’s district man- 
ager, will have charge of the office and 
the territory it controls. 
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McKAY WELDING RESEARCH 


Today—mproves PRESENT MATERIALS AND METHODS 


Research scientists, in the McKay laboratories and through the McKay 
Fellowship at the Mellon Institute of Industrial Research, are con- 
stantly improving the standard line of McKay Shielded-Are Welding 
Electrodes. Exhaustive and critical analyses aim for still better operat- 
ing characteristics, physical properties and welding economy in the 
electrodes you now use for mild, alloy and stainless steel. 


Tomorrow—anticirates FUTURE REQUIREMENTS 


Newly developed high-tensile steels coming from industry's metallurgical 
laboratories demand ever-changing welding techniques and materials. 
The McKay Company, alert to these advancements, works hand in 
hand with metaHurgical research in designing electrodes for the practical 
welding of these high-tensile steels. By the time commercial quantities 
of these steels are marketed, tried and tested, McKay Shielded-Are 
Electrodes are available for welding them, 


McKay’s research, technical and manufacturing facilities are at your 
service. We will be glad to help you solve your problems in welding 
mild, alloy and stainless steels. 


GENERAL SALES OFFICES: YORK, PA. 


WELDING ELECTRODES 











McKAY STAINLESS-STEEL ELECTRODES 
AAS. 


MeKay A.LS..  MeKay 





15 
19-9 W Mo.....eeeees None 





Tool & Die... ....eeeee lone 











McKay A.W.S. McKay A.W.S. 

Pisnveccesvavessccven £4510 FOF 0c vcr cccccccsens None 

Srkchhnccedes Unenn E4520 CE vcccccccvccecscucc ee 

Ces cece ceecevencued £6013 1 

We avavecéavatehont £6010 
Birtveeareeeueceds £6012 
OO etcnkuccaccceted E6012 
ie cd atceponiteawt E6020 
Gi sev dtensevasaaus E6030 











PITTSBURGH, PA. 


CHAINS TIRE CHAINS 


COMMERCIAL 
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LAPPING COMPOUND 


The modern, Oil-Mix Lapping Compound .. . outstanding in 
quality . . . has wide marketability . . . a’ profitable item for 
Distributors. 


“Michigan” is a fast, clean-cutting compound for machine or 
hand lapping. Thirteen Standard Silicon Carbide Grit Sizes— 
Oil Mix. Seven Standard Package Sizes—2 oz. to 50 Ibs. Larger 
Containers on Request. Speedy 24-Hour Shipments. 


Write for Distributors’ proposition 


Wiiechigan Cbrative C: 


COATED ABRASIVES and LAPPING COMPOUNDS 
1111 Bellevue Street ° -Detroit 7, Michigan 
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Boviard Moves Branch 
To Clay City 


The Boviard Supply Co., Tulsa, has 
moved its Illinois branch from Benton 
to Clay City. This move, according to 
W. M. Boviard, president, was made 
to better serve the distributing firm’s 
customers in the area. 

Rudy Rudrauff, former manager of 
the Benton establishment and recently 
returned from the armed forces, is in 
charge ai Clay City. 


Manufacturers Screw 
Changes Firm Name 


Stronghold Screw Products, Inc.. is 
the new name of the old Manufacturers 
Screw Products of Chicago. Officials 
made the change in view of the fact 
that users of their products had become 
more familiar with the trade-mark name 
of Stronghold. The firm remains at 216 
West Hubbard Street, and no change 
in management, personnel or production 
is contemplated. 


New Quarters For 
Hampton Electric 


Carrying out its post war expansion 
program, the Hampton Electric Mfg. 
Co. recently moved into its new and 
larger plant in the Northside section of 
Pittsburgh. With several times more 
floor space than in the old New Kensing- 
ton plant, additional production ma- 
chinery has been installed to permit 
greater output of the firm’s a.c. electric 
arc welders. 


Parsons In Milwaukee 
For Michigan Tool 


C. B. Parsons has been put in charge 
of the recently opened Milwaukee office 
of the Michigan Tool Co., Detroit. Mr. 
Parsons, who joined the organization 
last year, was formerly superintendent 
of the Dayton Tool & Engineering Co.. 
Dayton, and has a broad background 
as a tool maker, foreman, budget engi- 
neer and production engineer. 


Hamilton Joins 
Salsbury Motors 


Carl F. Hamilton has been named 
manager of the sales and service divi- 
sion, Salsbury Motors, Inc., Pomona. 
Calif., manufacturers of small gasoline 
engines, automatic clutches and trans- 
missions. Mr. Hamilton was formerly 
parts and service manager for Buick 
motors in Dallas. 





























SELF-SEALING TO 


—with the Red Elastic Collar that 
protects the threads against Liquid Seepage 


Moisture cannot penetrate the Red Elastic 
Collar. Study the heavily corroded bolt 
and nut assembly in the unretouched test 
photograph. It has been subjected to the 
equivalent of three years’ exposure to mois- 
ture ...to industrial smoke and grime... 
to climatic change. Study the same bolt 
with the nut removed. Look at the bolt 
threads that were inside the Elastic Stop 
Nut. They’re as good as new! Why? Be- 
cause the Red Elastic Collar 

protects them permanently 

against Liquid Seepage — and 


Corrosion. Elastic Stop Nuts are easily 
removed because they cannot ‘rust solid’. 
They prevent fasteners from failing be- 
cause of corrosion weakened threads. 
Here’s a challenge: Send us complete 
details of your toughest bolted trouble 
spot. We'll supply test nuts — FREE, in 
experimental quantities. For further in- 
formation or literature address: Elastic 
Stop Nut Corporation of America, Union, 
New Jersey. Representa- 

tives and Agents are located 

in many principal cities. 


Cou 


F BOLT THREADS 





















The RED ELASTIC COLLAR 
= denoting an ESNA product = 


. » « is threadless and permanently 
elastic. Every bolt — regardless of 
commercial tolerances — impresses 
(does not cut) its full thread con- 
tact in the Red Elastic Collar. This 
threading action produces a com- 
pressive, radial-reactive pressure 
against both the top and bottom 
sides of the bolt threads . . . insures 
a permanently tight, full contact 
between the bolt and nut threads 

..and makes all Elastic Stop Nuts 
self-sealing against Liquid Seepag 

As a result, all Elastic Stop Nuts 
protect permanently against thread 
corrosion. 








ELASTIC STOP NUIS 
O=. 2°" Sur 8 g-" aa. 9 


PRODUCTS OF: 
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BLASTIC STOP NUT COBPO@GORATION OF AMERICA 














Here’s strength to spare against the toughest nuts . . . no slips, no breaks— 
but positive knuckle and job insurance. Those are extras you give your 
customers with New Britain Sockets. 


New Britain builds its Greater Strength-Better Fit with selected alloy 
steel—machined with hairsplitting precision, heat treated to rugged per- - 
fection and exactly broached for sweet fit—on the nut! From }” to }” 
square drive, there’s a Socket to suit every job in plant maintenance and 
repair . . . regular Sockets for everyday service—thin wall Sockets to ease 
into cramped quarters—extra-deep Sockets to reach over obstacles— 
flexible Sockets to get around corners. 


Supporting this hardworking Socket team is a complete Line of New 
Britain Drive Parts—sturdy Ratchets, Speeders, Flex Handles, and Exten- 
sions that combine to come through in tightest spots. Your customers will 
go for this money-making New Britain Line . . . it spells real profit for 
YOU. Ask about it today! The New Britain Machine Co., New Britain, 
Conn. 


GREATER STRENGTH = BETTER FIT 
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SPEED 


TRADE MARK REG. U.S. PAT. OFF. ' 


MAXIMUM TOUGHNESS AT MINIMUM cost 


| machinist do a better job ..- at lower 

a steady demand for PEERLESS High S 

D Tools of equally high quality— 

andrels, Sockets, Mills, Counter 
d Cut-off Blades. 


e many other 
ol Bits ao 


Screw Extractors, 
MO-MAX High Spe 


Arbors, M 
ed Ground To 


FREE! 
— to Dept.U for your 
copy of the valuabl 

oklet shown above. 


<——- 


CLEVELAND’ U4 


/ 
g 
Petipa EVERYWHERE J 
« 
RE READY TO SERVE vou/ 


t 


a a P 


} 
\ { \ 
} \) 
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INSURE 
UNIFORM 
QUALITY £4...HELP YOU 


“4--So0l END MILLS 


More than the ordinary methods of inspection are employed 
at Putnam. Here, every single end mill receives extremely 
rigid inspection in nearly a score of important details. They 
are carefully checked for hardness, clearance angles, form 
of flutes, quality of workmanship, and finish, and must prove 
perfect end mills in every respect before they are passed 
for shipment. It's final assurance that they will provide the 
faster cutting, longer life and better all-round performance 
your customers have come to expect of Putnam End Mills. 





The ever-increasing demand and greater repeat sales make 
Putnam End Mills a profitable line for enterprising distribu- 
tors. Write for full information on the Putnam line today. 
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H. F. Yeargen, vice-president, and 
W. O. Tarley (right), sales man- 
ager, Battey Machinery Co., Rome, 
Ga., get ready for a discussion of 
sales problems. 





Edward Hamm Heads 
Service Caster 


Edward C. Hamm has been elected 
president of the Service Caster & Truck 
Corp., Albion, Mich. After serv'ce in 
the first World War, Mr. Hamm joined 
the Signode Steel Strapping Co., Chi- 
cago, and remained until 1943 when he 
joined Service Caster, then a division of 
Domestic Industries. 

Service Caster, recently acquired from 
Domestic by a group of Service execu- 
tives, is headed by Mr. Hamm, as pres- 
ident; A. Graham Reid, vice-president; 
L. L. Reid, vice-president in charge of 
manufacturing, and Elmer C. Goodall. 
secretary-treasurer and sales manager. 


Attains Record 
Small Motor Production 


The Westinghouse Electric Corp.. 
Pittsburgh, has attained a record in the 
peace time production of smal! motors. 
The output stands today at 33 percent 
above 1941 and is expected to increase 
until February, 1947, when the maxi- 
mum production from present facilities 
will be reached. Experiences in mass 
production for the armed forces has re- 
sulted in improved manufacturing tech- 
niques, company officials say. 


Worthington Names 
Hyde Supervisor 


Chester M. Hyde, who has been doing 
inside sales work for the George Wroth- 
ington Co., Cleveland distributing firm, 
since April, has been named supervisor 
of abrasives. Mr. Hyde has had consid- 
erable experience with abrasives, hav- 
ing been employed by the Carborundum 
Co., Niagara Falls, for 15 years in the 
Cincinnati office and as branch manager 
in Cleveland for the past two years. 






















Be al 





Ga Chez weitleon!’ OF TOOL AND DIE MAKING 


YOU BUY LESS STEEL AND REDUCE 
ae eed 


Write for New Booklet: 


CAST-TO-SHAPE 
TOOL STEEL 


Gives you full details on 
FCC Air Hardening, Oil 
Hardening and other Cast- 
To-Shape Tool Steel Spe- 
cialties capable of saving 
you time and money. 


Get Your Copy— 
Write for it Coday 


ADDRESS DEPT. MS-45 


MACHINING COSTS 


CC Cast-To-Shape, the modern 
method of tool and die making, 
is effecting important savings of 
time, trouble and money for an in- 
creasing number of manufacturers. 
Evengyery intricate shapes can 
now be cast successfully within an 
eighth inch of finished size. This 
means that you buy less steel at the 
start and reduce machining costs 
substantially. 

Tools which could not be made 
by conventional methods except in 
sections can often be fabricated 
from FCC Cast-To-Shape blanks in 
a single piece. 

In many instances performance 
of the tool is better than can be 


obtained by fabrication from bar 
stock or forgings. 


Particulars are available through 
Allegheny Ludlum representatives; 
or write for the booklet today. 


ALLEGHENY 
LUDLUM 


STEEL CORPORATION 


Forging and Casting Division 
DETROIT 20, MICHIGAN 
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HOW FO CUT 


LAYING COSTS IN HALF 


> 





ON TEMPORARY PIPE LINES 


* 


* To a 


"* 


Your Trade Can Use This Idea To Make 


Substantial Savings With 


NAYLOR Light-Weight PIPE 


Here 1s a case where a war-time ex- 
‘aac proved so effective that it has 
ecome a practical post-war practice. 


During the war, a leading oil company 
had to lay new gathering lines. Due to 
steel limitations, this operator decided 
to depart from established practice and 
look into the possibilities of thin-walled 

ipe which was proving so successful 
in military portable pipe lines. For this 
ae. they selected 4-inch Naylor 
ight-weight pipe with Victaulic type 
couplings because they were familar 
with this old stand-by in the oil fields 
and they knew what a job this com- 
bination was doing on the battle fronts. 


The result fully justified their con- 
' fidence: 


The Naylor pipe lines showed a 
50% savings in steel since only half 


the usual tonnage was required 
for the footage of the line. 


Laying costs were cut in half. 


Ditching was eliminated. The lines 
were strung on the surface and no 
bending was required as the pipe 
conformed to the contour of the 
ground. 


Trucking expense was reduced by 
moving twice the ‘usual footage in 
each load. 


The portability of these lines pro- 
vided another advantage. They can 
be cheaply removed when condi- 
tions change or can be left in 
service for the life of the pool. 


Thus an idea born in war-time beeomes 
a boon in peace. The fact thdP more 
than 100 miles of Naylor 4-inch pipe 
are on active duty in this service today 
attests to its economy and perform- 
ance advantages. 


Write for full details today on how you 
and your customers can profit from 
Naylor Pipe. 





NAYLOR PIPE COMPANY 
Office 








te ome 
—_ 1753 EAST 9PmB STREET « 


NAYLOR LOCKSEAM 
SPIRALWELD PIPE 
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CHLAGO W, ‘uRO8s 
Mew York Offics 






350 Medison Aveose + ew Verh 0, @ 1. 
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Hamilton Osborne, assistant to J. E. 
Corbin, manager of the supply de- 
partment, Columbia Supply Co., 
Columbia, 8. C., studies a compli- 
cated order just received. 





Cyclone Fence Puts 
Mahan In Southwest 


Milo J. Mahan has been made dis- 
trict manager of hardware products 
sales in the southwest district, Cyclone 
Fence division, American Steel & Wire 
Co.. Waukegan, Ill. He will contact 
the trade in Texas, Oklahoma, New 
Mexico. Mississippi, Louisiana and 
southern Arkansas, working out of the 
district office at Fort Worth. Mr. Mahan 
was recently released from the Army 
after five years service, with the rank of 
lieutenant colonel. 


Murphy, Kemp in Field 
For Cushman & Denison 


Richard O. Murphy had joined the 
sales staff of the Cushman & Denison 
Mfg. Co., New York manufacturers of 
marking devices and inks, and will 
cover the industrial distributor and 
hardware field in Ohio and eastern Ken- 
tucky. Mr. Murphy has been a salesman 
in this territory for the past 25 years. 

Irving S. Kemp, who has headquar- 
ters in Chicago, will represent Cushman 
& Denison in eleven north central states. 


Five In Field for 
New Britain Machine 


Five field representatives have been 
appointed by the hardware division, 
New Britain Machine Co., New Britain. 
They are: Frank Ewing, to cover Wash- 
ington, Oregon, Idaho and Montana; 
Frank W. Lynn, in Texas, Oklahoma 
and Arkansas; Don Smith, covering 
Wyoming, Utah, Colorado and New 
Mexico; Walter Weber, In California. 
Arizona and Nevada; S. S. Lerner, in 
eastern Canada and Newfoundland. 














ANOTHER MEMBER OF THE LARGE GILMER FAMILY 


The every purpose line 
that assures quick sales 


No matter what sizes of F.H.P. V-Belts 
a customer may want, nor in what type 
of service they are to be used, you will 
find the right belt in the extensive 
Gilmer line. All standard and many 
special sizes are included. And with 
this wide range there are those well- 
known Gilmer qualities that assure 
extra pulling power, extra long wear 
... thoroughly trustworthy service. 


This means easier, quicker sales, and 
greater customer satisfaction. 


GILMER SALES POLICY 


Gilmer provides complete territorial protec- 
tion...strong advertising, both publication 
and direct mail, to belting buyers... direct 
sales help from widely experienced branch 
office personnel... valuable engineering as- 
| GILMER COMPANY ‘ sistance when needed... adequate stocks in 

° conveniently located Branch Warehouses. 

T y Ph 1, hia-a Pao GILMER CATALOGS 
Gilmer distributors ore provided with the 
Gilmer Guide, the Kable Kord Data Book, the 
Gilmer Catalog of Special Purpose Belts, and 
the Gilmer Catalog of Belts for the Textile 
industry. These make ordering easy. Engi- 
neering information is given completely in 
simplified form. 
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Here is a promotional program built 
entirely around your services. It is com- 
plete. It is strong. It is proven. It con- 
tacts your Customers and prospects with 
concrete facts that build up your value as 
their main source of supply. No oppor- 
tunity is overlooked to point up your 

ualifications as the logical headquarters 
fet standard abrasive needs. Your ability 
to give prompt, practical and intelligent 
attention to matters of grinding, sand- 
ing and finishing are emphasized. 


In the pages of leading industrial maga- 


GLEN VOL 








zines, large space is devoted to urging 
the concerns in your territory to call in 
their CARBORUNDUM tepresenta- 
tive. Actoss-thq desks of these buyers 
flows promotional material from both 
you, our Industrial Supply Distributor, 
and The Carborundum Company. Spe- 
cific points are/put across. Specially pre- 
pated personalized promotion and easily 
understood manual selling follow up. 
Sampling, proven most effective in ac- 
tual use, puts on the clincher. 


All are coordinated in one campaign 








to capture more protitable abrasive busi- 
ness tor you...to develop new prospects 
and to expand the volume of present 
customers. 


Your cooperation is, obviously, the key 
to the success of this program. Talk abra- 
sives by CARBORUNDUM on every 
call. You are handling a line accepted by 
and depended on by almost every indus- 
try in your territory. Cash in on extra vol- 
ume and profit by boosting abrasives by 
CARBORUNDUM. The Carborundum 
Company, Niagara Falls, New York. 


Lh) i Pa ee 


DISCUSS... 


a | ys 4 hf 4h on 
DEMONSTRATE 
Aa p* » A 7 oe oe 
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TAYLOR MADE Alloy chain does 
a great job when the demands are 
tough. It has twice the safe work- 
ing load of low carbon steel or 
wrought iron chain. And that’s 
not all— TAYLOR MADE Alloy 
chain is made from stress-free 
links... formed by welding two 
U-shaped half links. Its terrific 
resistance to shock, grain growth 
and work hardness eliminates the 








need of frequent periodic heat- 
treatment, these are some of the 
reasons why so many are switch- 
ing to T M Alloy Steel Chain. Spec- 
ify TAYLOR MADE when you next 
buy chain. See your mill supply 
distributor or write the factory 
direct. 

$. G. TAYLOR CHAIN COMPANY 
Dept. M 9,Box 509, Hammond, ind. 


Taytor Mape- 


“THE BEST BY TEST SINCE 1873.” het 


250 





MILL SUPPLIES © SEPTEMBER, 1946 











Wallace Undertakes 
Tube Distribution 


The Wallace Supplies Mfg. Co., Chi- 
cago, manufacturers of tube bending 
machines, has announced the opening of 
the Wallace Tube Co., wholly owned 
subsidiary for the distribution of vari- 
ous types of industrial tubing and fit- 
tings. The new warehouse will dis- 
tribute the products of the Bethlehem 
Steel Co., Bethlehem, Pa., the Pitts- 
burgh Steel Co., Pittsburgh, the Globe 
Steel Tubes Co., Milwaukee, and others. 


Ward In Southwest,, 
For Templeton, Kenly 


Robert A. Ward is representing the 
Chicago firm of Templeton, Kenly & 
Co. in the southwest. In his position as 
sales engineer, he will coordinate sales 
and service of the firm’s levers and jacks 
in Kansas, Oklahoma, Texas and Louisi- 
ana. Active as assistant to the secretary- 
treasurer of the company before the 
war, Mr. Ward spent almost four years 
in the south Pacific with the Army. 


Bivins Advanced 
By Detrex 
S. H. Bivins. associated with the 


Detrex Corp.. Detroit, since 1936, has 
been made manager of western regional 
industrial sales with headquarters in 
Chicago. Mr. Bivins, who was formerly 
divisional manager in Ohio, has had 
years of experience in the solvent de- 
greasing and alkali phases of industrial 
metal cleaning. 


Additional Plant 
For Island Equipment 


The Island Equipment Co., New York 
manufacturers of material handling 
equipment, have purchased an addi- 
tional plant in Hollis, N. Y. This build- 
ing will now be devoted to the produc- 
tion of roller gravity conveyors, while 
the original plant in Queens Village, 
N. Y. will concentrate on power con- 
veying equipment exclusively. 


Hewitt Moves 
Philadelphia Office 


Hewitt Rubber of Buffalo, division of 
Hewitt-Robins, Inc., has moved its Phil- 
adelphia district office to 401 North 
Broad. The new location is under the 
supervision of C. F. Holden and Jack T. 
Sheldon, both of whom are factory- 
trained and possess backgrounds in the 
industrial rubber products sales and 
service field. 











And super-safely is only one feature of 
Williams “ Supersdckets.”” With their endless 
combinations of hatdles, accessory parts and 
sockets, they provid industry's most flexible 
wrench system. Made& in five patterns, with 
drives from 1/4” to 1” \quare. Sold by lead- 
ing Industrial Distributors everywhere. 


J. H. WILLIAMS & CO., \BUFFALO 7, N. Y. 
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Yo WELDOLET 
FITTINGS 


for any type of branch pipe connection 








@ Whether your customer plans to use butt-welded, 
socket-welded or threaded connections for branch 
lines, you can make the job easier for him by setling 
him WeldOlet Fittings. 


Above are illustrated the three types of outlets avail- 
able in WeldOlet Fittings—each designed and manuv- 
factured to provide a safe, strong, easy-to-use method 
of making branch pipe outlets. | 


In addition to providing safe, strong, easy-to-install __ 
branch pipe outlets, the exclusive funnel-shaped | 
inlet of these Fittings increases flow efficiency. This 
design eliminates excessive turbulence and friction 
which is encountered at right-angle pipe intersections. 


Get the complete story on these modern Fittings 
today! Write for the WeldOlet Fittings Catalog and 
distribution proposition—it will be sent you with- 
out obligation. 


Forged Fittings Division 
BONNEY FORGE & TOOL WORKS * 645 N. Meadow St., Allentown, Po. 
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Employee Manual 


‘Designs Offered 


Considerable material that might as- 
sist chief executives and personnel man- 
agers in planning or revising company 
employee manuals is contained in the 
report, Information Manuals For Em- 
ployees, recently prepared by the Policy- 


holders Information Bureau, Metropoli- 


tan Life Insurance Co., New York. 10. 

The illustrated review, which includes 
a number of excerpts from various com- 
pany publications, is based on an analy- 
sis of 132 manuals of 119 firms in this 
country and Canada. An important fea- 
ture of the report is a section devoted to 
the essential contests of an information 
manual—specifically as to how the ma- 
terial may be organized and the hand- 
book introduced, suggestions on its table 
of contents and index, the story of the 
company, and other matters for the in- 
struction and enlightenment of the em- 
ployee. A copy of the report is avail- 
able to executives who request it on 
their business stationery. 





* 


DAN W. HOLMES 


Holmes, Murphy In 
Parker Appliance Posts 


Dan W. Holmes has been appointed 
general sales manager and J. E. Mur- 
phy named manager of distributor sales. 
the Parker Appliance Co., Cleveland. 

Mr. Holmes, formerly with the Weath- 
erhead Co., Cleveland, has spent much 
of his business life in Cleveland, where 
his first job was with the Russ Mfg. 
Co.. later bought by the Bastian-Bless- 
ing Co., Chicago. 

Mr. Murphy joined Parker in 1943 
as a sales representative in the Dallas 
territory. His previous experience con- 
sisted of sales experience with the Dow 
Chemical Co. and the Wheeling Steel 
Co. He was recalled to Cleveland a 








an cat et. 8 oe 06s ae lUMMlC(i hl lCUhlUltCO 














J. E. MURPHY 


year ago to assist in setting up Parker’s 
new country-wide distributor organiza- 
tion. 

D. A. Cameron and Fred FE. Amon 
also figured in recent advances of per- 
sonnel at Parker Appliance. Mr. Amon. 
formerly general sales manager, relin- 
quished that position to devote his fuil 
time as manager of aircraft sales, an 
important part of the firm’s present and 
prospective business. Mr. Cameron, for- 
merly a member of the Cleveland sales 
force, Williams & Co., Pittsburgh, has 
been with Parker since 1941 and is 
now assistant general sales manager. 


Barth And Edwards 
Upped By P. & F. Corbin 


Phillip E. Barth and Richard G. Ed- 
wards, both former supply men, have 
been advanced to general manager and 
general sales manager, respectively, of 
P. & F. Corbin, New Britain hardware 
manufacturing firm. 

Mr. Barth, who started his hardware 
career with the former Simmons Hard- 
ware Co., St. Louis distributors, later 
hecame president and general manager 
of the Winchester-Simmons firms in 
Kanfgas City and Chicago. Later he be- 
came president and general manager of 
Sargent & Co., New Haven. From 1942 
until the present, Mr. Barth was a board 
member of the price adjustment section, 
War Department. 

Mr. Edwards graduated from Harvard 
in 193] and, after early business experi- 
ences, became sales manager of Patter- 
son Bros., New York distributing com- 
pany. In 1942 he was made director 
of priorities, American Hardware Corp.. 
and was transferred to P. & F. Corbin in 
1943. Mr. Edwards was commissioned 
in the Navy in 1944, serving as Material- 
Contractor Officer attached to the Su- 
pervisor of Shipbuilding in Tampa. 








BONNEY 
TUTYPE 
WRENCHES 












































@ You'll sell more Bonney TuType 
Wrenches because mechanics prefer 
them—-just like they prefer all the tools 
in the complete Bonney line. They prefer 
them because of their light weight—their 
fine balance—their greater strength and 
their bright, durable chrome finish. But 
most of all they like the ease and security 
with which they grip the nut. That's be- 
cause the openings are milled to such 
close tolerances. 


Make the first step toward increased tool 
business today. Write for the complete 
Bonney Tool Catalog and distribution 


proposition. 


BONNEY FORGE & TOOL WORKS 
645 N. MEADOW ST., ALLENTOWN, PA. 


in Canada: Gray-Bonney Tool Company, Lid. 
St. Clarens & Royce Aves., Toronto 
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WHAT TO DO. Submit as many names 
as you choose. They may consist of a single 
word, or two or three, hyphenated or not. No 
name should consist of more than three words, 
however. Judging will be based solely on 
originality and effectiveness in suggesting 
Thermoid products. Do not submit names used 
by other manufacturers, as all names con- 
sidered will be cleared through the trade mark 
division of the U. S. Patient Office. 


ELIGIBILITY. Any employee —including 
officers, pertners or owners—of any organiza- 
tion engaged in the distribution of hose, belting, 


THE THERMOID LINE INCLUDES: Transmission Belting + F.H.P. 
and Multiple V-Belts and Drives » Conveyor Belting * Elevator 
Belting » Wrapped and Molded Hose + Sheet Packings « Industrial 


Brake-linings and Friction Products. 
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FIFTH PRIZE 


WIN +200 
FIND ME 
A NAME, 


Gosh, folks .. . everybody’s got a name! 
How about poor little me? Here | am going 
to represent a big company like Thermoid 
. » » going to do my darnedest to help you 
sell more Thermoid products . . . so put on 
your thinking caps and find or make me a 
good monicker! Not only will you have fun 
. ». you may win one of the big prizes, too! 


WINNING NAME ........... $200 
SECOND PRIZE. .......+++++- $100 
THIRD PRIZE .....-eccceeee $50 
FOURTH PRIZE.......22e2e00 $25 


o @€.86..0@ 8 @€ @. 8.8 6 e222 oe @ $25 


(Awards will be in Series "E” U. S. Savings Bonds of the above face valves) 


You'll be seeing my picture in the Thermoid advertise- 


ments, catalogs and booklets. And just to give you a 
lead, here’s what I’m made of . ... my body consists of 
hose, my hat’s a coupling, my arms and legs are 
belting, my feet are brake blocks, | have “V-Belt” eyes 
and my nose and eyebrows are hose. 


Read the simple rules below, and act fast. 


friction materials, etc., for industrial or oil field 
use is eligible. 


ENTRY BLANKS. Just typewrite, print or 
write the names you suggest on your firm's 
letterhead and mail it to the address below. 
Use only one side of the sheet, and be sure to 
include the name of the sender. 


CLOSING DATE AND AWARDS. 
All entries must be postmarked before mid- 
night, December 1, 1946. Prizes will be awarded 
on or about December 16th. The winner will be 
announced in February, 1947, Thermoid trade 
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journal advertisements. 


USE OF PRIZEWINNING NAMES. 
Judges will be members of Thermoid’s Ad- 
vertising Department and Advertising Agency. 
Their decisions will be final. The Thermoid 
Compeny is to be granted the unrestricted use 
of the winning names by the winning con- 
testants upon the awarding of prizes. 


Extra copies of Prize Contest Folder announce- 
ments are yours for the asking for distribution 
amotg your employees. Write Thermoid Com- 
pany, 306 Whitehead Road, Trenton 6, New 
Jersey, specifying number of copies required. 


hermol 
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WENDT Y SOnIS 


STANDARD ‘teres TOOLS 


Distributed by 


NATION'S LEADING INDUSTRIAL SUPPLY DISTRIBUTORS 


Backed by 


@ Complete carbide line @ Smart, serviceable packaging 
@ Full profit margin @ Factory School for Sales-service training 


@ National Advertising @ Capable field service staff 


WENDT-SONIS COMPANY 


HANNIBAL, MISSOURI HAWTHORNE, CALIFORNIA 














brazed, ‘ground to * specification. 





LATHE CENTERS — Standard 
Carbide Stopes. Half-Centers 
also. Morse, Brown & Sharpe 
and Jarno tapers. 





SINGLE BLADE FLY CUTTER 
— Available in No. 40 and 
No. $0 Taper r. 








MULLING CUTTERS — Com- 
plete selection for slotting, 
straddle hy ot Available 
sizes 3” 


~ wenDT \\ 


CARBIDE TIPPED 








COUNTERBORES AND SPOTFACERS — Strai pe — 
taper shank, straight or spiral flute. Sizes 1/4 


STRAIGHT SHANK REAMERS 
— Standard Carbide Tipped. 
Sizes 4%” to 4” dia. 814” 
to 1014” lengths. 









eH END ag MY orey 
Carbide Tipped. Sizes 4,” 


a's Sraigte or tapered - wd 
and left or right hand spirals. 


CARBIDE REAMERS — Car- 
length of flute. 
Straight and tapered shanks. 
Sizes available ye to 1h”. 





“~ 


UNIVERSAL FLY CUTTER — 
Furnished in two and four- 
blade styles. Use the same 
cutter body for both step and 
ordinary milling. 





am SHANK CORE DRILLS 


— Standard Carbide Ti 


Sizes 2” to 4” dia. 814” to 


1014” lengths. 





SHELL END MILLS — 
Standard Carbide Tipped. 
Available in sizes 114” to 6” 
in left or right hand spirals. 





STANDARD | INSERTED TOOTH 
CUTTERS — Face or Shell 
Mill type. - Interchangeable 
blades for any style milling 
on all materials. 


CUTTING TOOLS 





-o-@n7 Rn 





STYLE HS STANDARD TOOL 
BITS — Right and Left Hand 
ge available. Ground ready 

use. Shank dimensions: 
Vy" "Vg" x24" to 114"x2”"x8’’. 


STYLE JS STANDARD TOOL 

BITS—Ground ready for use. 

warn dimensions y” x 4" x 
4 A 


STYLE MS STANDARD TOOL 
BITS—-Ground ready for use. 
Shank dimensions 4”x14"x 
24" 10 Yq" x4" x4V". 


THREADING TOOLS — 
aes Carbide Tipped for 

on V-threading | jobs. 
Shank dimensions 14 ""V4"x 


to 1”x1'4"x8 
244" to "xh," xa? ° 


OTHER WENDT-SONIS TOOLS — Boring Teols, Roller Turning Tools, Masonry Drills, Shell 





Core Drills, Cut-Off Tools, Diamond Files and Hones. 






















These and many other questions 
much more complex are being an- 
swered every day by Winter Brothers 
engineers. 46 years in the thread 
cutting field has equipped the Winter 
Brothers staff with a wide experience 
of tapping problems. Hundreds of case 
histories carefully recorded and filed 


for future reference, of threading 


problems successfully solved, give our 


engineers a unique background and 
particularly qualify them to solve your 
tapping problems. 

The user of Winter Taps is entitled to 


inter Srothers 


Wrentham, Massachusetts, U.S.A. 


SAN FRANCISCO CALIFORNIA- CHICAGO. ILLINOIS: DETROIT. MICHIGAN 
TWIST DRILL € TOOL CO., ROCHESTER, MICHIGAN 


COMPANY RRR 


A DIVISION OF THE NATIONAL 





-a Chip Driver or Spiral 
yinted Tap in a blind hole? 


A Cut Thread Ta : | 
, Su - P for cl 
° ision threaded holes? 


el Taps for tap- 


this service — just one of the PLUS 
services offered by Winter Brothers. 
For the quick solution of your threading 
problems contact your local distributor 
handling Winter Taps. He has within 
his reach the complete resources 
and research facilities of the Winter 


Brothers Company. 


You get low cost production 
when you use Winter Taps. Spec- 
ify them — always! Immediate 
delivery from distributor and 
factory stocks of catolog listed 
items. 
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MAINTENANCE 4g 
TOOLS 


A NON-COMPETING LINE 
FOR DISTRIBUTORS 


The OTC line is a Specialized Top Quality line of 


Pullers and allied tools with its own strongly estab- 
lished market. Many repair operations—such as re- 
moving and replacing bearings, gears, wheels and 
other close-fitting parts—are handled by the OTC 
PULLING SYSTEM with greater ease, speed, safety 
and savings than is possible with any other equipment. 
These advantages are widely known in every mainte- 
nance field, making OTC TOOLS easy to sell. 

In addition to profitable large unit sales, OTC 
TOOLS often get your salesmen into shops and de- 
partments heretofore neglected, offering opportuni- 
ties to sell other equipment. 


industrial Distributors and Mill Supply Houses will find profit- 
able reading in the “OTC Merchandising Pian”. Write for a copy. 


OWATONNA TOOL CO. 


312 Cedar Street, Owatonna, Minn. 
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Too rushed to wait for the stenog- 
rapher, C. C. Cunningham, inven- 
tory clerk, C. W. Farmer Co., 
Macon, Ga. gets off some mail on 
his own. 





Corbin Screw Moves 
Delihant, Savickas 


T. A. Delihant and J. G. Savickas 
were subjects of a recent change in the 
traveling sales personnel of the Corbin 
Screw Division, American Hardware 
Corp., New Britain. Mr. Delihant, who 
formerly covered Michigan, eastern In- 
diana, western Ohio and central Ken- 
tucky, is now representing Corbin in 
northern New Jersey. Mr. Savickas has 
taken over the responsibilities of the 
territory lately covered by Mr. Delli- 
hant. 


Green Assists 
Exide Buyer 


Kenneth W. Green has been made as- 
sistant purchasing agent, the Electric 
Storage Battery Co., manufacturer of 
Exide batteries, Philadelphia. Mr. 
Green became associated with Electric 
Storage in 1927 and served five years 
on the sales staff in Pittsburgh. In 
1937 he was appointed manager of rail- 
way sales, and early this year, manager 
of engineering sales division. 


Small Increase 
in Indian Jute Supply 


The government of India has estab- 
lished a new raw jute and jute goods 
export quota for the United States of 
126,000 long tons for the last half of 
1946. The new quota represents a 
small increase over the quota set for 
the 1945-46 jute year. The Indian 
government will limit the quantities 
shipped in the early part of the quota 
period in order to equalize shipments 
throughout the six months. 














316 SIZES oF 


ENDLESS V-BELTS 
CAN BE 


Replaced with only 4 sizes of Veelos 


ROM only four widths of 
Veelos—the link V-belt— 
you can make up 316 standard 
sizes of industrial and fractional 
endless V-belts. There’s no need 
to stock spare sets of endless 


belts for each drive. 


Large, costly inventories are 


VEELOS 


THE LINK 


V-BELT 


Adjustable 


eliminated... no deterioration of 


MANHEIM MANUFACTURING & 


to any Lens 


Adaptable to any Drive 
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spare belts...no obsolescence. 

Veelos on reels saves stock- 
room space...reduces inven- 
tory records... is easy to locate 
and easy to install. 

Made in all standard sizes... 
fits all standard V-belt grooves 
... available in standard 100- 


foot reels. 


BELTING CO., MANHEIM, PA. 


Tested * Proved * Adopted by American Industry 





See for yourself HOW WELDISKS 
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FREE GAMPLES.. 
Make Your Onn fest 











nding Speeds 


4 
4 


Increase Gri 





Decrease Grinding Costs 


Don’t take our word for it. Prove to your own satisfaction that 
WELDISKS are unmatched in performance on high-speed pneu- 
matic grinders as well as on any portable electric grinder . . . 
and that they last longer and reduce costs- The superiority of 
WELDISKS over ordinary disks is due to their amazing cold-setting 
cement (a scientific formula— not glue or resin) that actually 
improves with age .. . and to their laminated backing of fibre 
for stiffness and cloth for strength . .. You can tell by your own 
test that WELDISKS are better disks. Write for a free sample. 


State size of disk, grade of grit, and brief description of work to 


be done. WELDISK will be sent promptly without obligation. 


= VUE 


Sem 


NTR eg 
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Belton Leaves 
Baker & Hamilton 


Thomas C. Belton has severed his 
connections with Baker & Hamilton. San 
Fracisco distributing firm, and has 
joined Glenn B. White & Associates, 
factory and mill representatives, San 
Francisco. He will represent the firm 
in northern California, and in Reno and 
Elko, : Nev. 


Collins Manages 
G. E. Division 


Harry K. Collins has been made man- 
ager of the resin and insulating mate- 
rials division, General Electric Co., 
Schenectady. Mr. Collins. connected 
with the organization since 1926, now 
assumes responsibility for overall activi- 
ties connected with the firm’s new sili- 
cone resins, oils, greases, rubber and 
water repellants and alkyd resins and in- 
sulating materials. Mr. Collins is par- 
ticularly well known for his work on 
mica products, according to the an- 
nouncement of his promotion. 


Deverall In Field 
For New York Belting 


George G. Deverall, who recently 
went on inactive Army status with the 
rank of colonel after six years in 
Australia, West Indies and other Pa- 
cific bases. has been appointed sales 
representative for the New York Belting 
& Packing Co., Passaic, N. J., in New 
England. New York. New Jersey and 
eastern Pennsylvania. 

He will make his headquarters at the 
company’s plant. where he had been 
employed for 15 years prior to his 
military service. 








James Berry, branch manager for 
Hajoca Corp., Jacksonville, Fla., 
forsees continued industrial prog- 
ress in Florida despite the slacking 
off of the shipyard business. 








DO YOU KNOW WHY MOST 
METAL WORKERS Gas WISS SNIPS? 


The real reason is that generation 
ohai-lamel-tal-icelileli melas Atctielme Adela 4-103 
men who actually earn their living 
with tools of this tyoe—have learned 
from experience, and passed the 
word along, that WISS Snips do the 
Relodmol-shi-1@um-Tel1|-1 mene lie Mil ¢-1-) oMmeleliire 


iOnger. 


WISS & SONS -CO., NEWARK 7, NEW JERSEY 


MILL SUPPLIES © SEPTEMBER, 1946 





for sales! o~ 


Where load-handling is a tough, 
all-day job of lifting, carrying, 
from one department to another, 
and then depositing heavy loads 
—every day in the week — you 
have a perfect sales set-up for 
‘Load-Lifter’ Electric Hoist. 


The man who owns the place 
will want to hear all you have to 
say about this heavy-duty hoist 
that is built to handle any kind 
of tough lifting job within its 
capacities. Glad to know that 
there’s a ‘Load-Lifter’ for every 
industrial need. That it’s easy to 
maintain, costs little to operate, 
requires the minimum amount of 
attention no matter how many 
hours a day it’s put to work. 


Be sure to tell the owner how 
much one-point lubrication; two- 
gear reduction drive; a self-con- 
tained ball-bearing motor; im- 
proved mechanical load-brakes; 
and a fool-proof upper stop — all 
special features of ‘Load-Lifter’ 
Hoists —have to do with its 
efficient, dependable, economical 
performance. 


Be sure to tell him, too, that 
the ‘Load-Lifter’ comes in such a 
wide variety of combinations and 
speeds, he’ll find one to suit his 
needs. 


3 
You'll find Catalog No. 215 a big 
help in selling ‘Load-Lifter.” Write 
for it. 


“LOAD LIFTER 


Hoists 


MANNING, MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
"Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
*American’ industrial instruments. 
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Following a recent sales meeting with Arch James, Yale & Towne Mfg. Co., 





Philadelphia, members of the sales staff of the Sligo Iron Stores Co., St. 
Louis, joined Mr. James at dinner. The meeting was devoted to hoists and 


material handling equipment, 





Power Show Slated 
As Most Comprehensive 


Exhibitors’ reservations for the 17th 
National Exposition of Power & Me- 
chanical Engineering indicate that the 
display is destined to be the most com- 
prehensive of its kind, as well as one of 
the largest ever held, according to plan- 
ning officials. With nearly all available 
space on four fioors of Grand Central 
Palace, New York, already assigned, 
complete coverage of the power plant 
phase of industry is assured, although 
the dates of the Exposition, Dec. 2 to 7, 
are several months away. 

The Power Show is designed to serve 
the interests of consumers of power 
literally from the coal pile or oil tank 
to the machine tool or processing oper- 
ation. The power phase, wholly or in 
part, is common to all industry. Thus 
the Exposition, which is held every two 
years, attracts visitors, especially from 
the executive and management levels, 
from every “imaginable field of activity. 


Sales Changes 
For Hunt & Mottet 


J. C. Richards, general sales man- 
ager, Hunt & Mottet Co., Tacoma sup- 
ply firm, has reclassified sales efforts 
and put them into two groups. Sales, 
both industrial and general hardware, 
will now be sold as “city sales” and 
“country sales.” ‘ 

J. M. Kanzler has been made country 
sales manager and W. F. Reiflin is 
manager of city sales. Cy Harkness 
replaces Mr. Reiflin as special indus- 
trial salesman. 
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Four Promotions 
In Spang-Chalfant 


Charles J. Ramsburg, Jr., and Eugene 
F. Conroy have been made assistant dis- 
trict managers, New York office, Spang- 
Chalfant Division; Edwin A. Booth, 
Pittsburgh district manager, and Frank 
Morris, manager of the Tulsa district. 

The four-way promotion is the com- 
pany’s first major step in building up 
its sales department for the expanding 
post war market, according to George 
E. Clifford, vice-president of the Na- 
tional Supply Co. division. 

Mr. Ramsburg, who joined the com- 
pany in 1939, had been manager of 
the Pittsburgh district. Mr. Conroy, a 
member of the New York sales staff 
for the past six years, joined Central 
Tube, a company later merged with 
Spang-Chalfant, in 1911. Mr. Booth, 
with the firm since 1929, had been Tulsa 
manager since 1942. Mr. Morris, for- 
merly in the sales department, joined 
Spang in 1925. 


King Hardware Buys 
Old Atlanta Firm 


The King Hardware Co., Atlanta dis- 
tributing firm, has purchased the prop 
erty of J. M. Alexander & Son, a com- 
pany that had been in business for 
nearly 81 years. The old employees 
of Alexander have been employed by 
King. 

The older firm was established by 
Julius M. Alexander, a returned Confed- 
erate soldier, in 1865. Cecil A. Alex- 
ander, his son, became sole owner in 
1917. 
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cDEWALL 


of a V-Belt that 





Gets Al/ the WEAR - 


Thali Why the 


CONCAVE SIDE 


IMPORTANT!" 





Every man who works around V-Belt driven machines 
knows from experience that it is nearly always the sidewall 
of a V-Belt that wears out first. 


There is a perfectly natural reason why the wearing 
out starts with the sidewall—and here it is— 


It is the sidewall of a V-Belt that has to grip the pulley 
and drive it. It’s the sidewall that transmits to the pulley 
all the power the pulley ever receives. No other part of the 
belt gets anything like the actual wear the sidewall gets. 
Is it any wonder the sidewall of the ordinary V-Belt is the 
part that wears out first? Clearly, then, prolonging the life 
= ——w? is the one thing needed to prolong the life of 
the belt! 


The simple diagrams on the right show clearly why the 
ordinary, straight-sided V-Belt gets excessive wear along the 
middle of the sides. They show also why the Patented Con- 
cave Side greatly reduces sidewall wear in Gates Vulco Ropes. 
That is the simple reason why your Gates Vulco Ropes are 
giving you so much longer service than any straight sided 
V-Belts can possibly give. 


THE GATES’ RUBBER COMPANY 


DENVER, U. S. A. 
World's Largest Makers of V-Belts 





THE MAREK OF SPECIALIZED RESEARCH 








In ae Clearly, it's the sides 
of a V-Belt that do all 
the gripping on the pul 
Y's: and get all the wear 

against the sheave- 
roove wall. That's why 
onger life for the sides 
means longer life for 
the belt! 









“Even MORE Important NOW 


with Rayon Cord and Other Stronger Tension Members 


Now that Gates Specialized Research has re- 
sulted in V-Belts having much stronger tension 
members—tension members of Rayon Cords and 
Flexible Steel Cables, among others—the sidewall 
of the belt is often called upon to transmit to 
the pulley much heavier loads. Naturally, with 
heavier loading on the sidewall, the life-prolong- 
ing Concave Side is more important today than 

, ever before! 





You 
V-Belt by holding the sides between your finger and 
thumb and then bending the belt. Naturally, this bulging 


as indicated by arrows. 


means that s 


full width of Ce sidewall—and that means much longer 
life for the belt 





How Straight Sided V-Belt 
Bulges = Bending Around 
Its Pulley 


‘ou can actually feel the bulging of a straight-sided 


— Sided 


roduces excessive wear along the middle of the sidewall 


Showing, How Concave Side of 

Gates Belt Straightens to 

Gates V-Belt with Make Perfect Fit in Sheave 

ae — Groove When Belt Is Bending 
Sidewall Over Pulley 


No Bataing against the sides of the sheave groove 
dewall wear is evenly distributed over the 











omc: IN ALL INDUSTRIAL CENTERS stat 
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LAMINATED SHIM COMPANY 


58 Union Street 
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NCORPORATED 


° Glenbrook, Conn. 
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Oil Well Supply 
In San Francisco 


The Oil Well Supply Co., a subsidiary 
of U. S. Steel, has opened a sales office 
in San Francisco for servicing increas- 
ing activity in foreign oil development 
by western producers, in addition to 
handling domestic needs in northern 
and central California. Randall D. 
Stone is in charge of the new office, and 
the firm’s export manager,.H. L. Free- 


| man, is also located there. 





Valance Retires 


| From Alamo Iron 


H. G. Valance. manager of machin- 
ery and industrial sales in the Corpus 
Christi branch of the Alamo Iron Works. 
San Antonio distributing firm, has been 
forced to retire from business life be- 


| cause of ill health. He has been suc- 


ceeded by R. H. Hitzfeld. 


Crowley In Texas 
For Colonial 


David C. Crowley has been made 


| Texas representative for the Colonial 


Broach Co. and Colonial Bushings, Inc., 
both of Detroit. He will make his head- 
quarters in Houston. Mr. Crowley was 
graduated from the University of South 
Carolina with the degree of Bachelor 
of Science in General Engineering. 


Carl Heim Dies, 
Wright Mfg. Man 


Carl W. Heim, who for many years 
was district sales manager in the De- 
troit territory of the Wright Mfg. Divi- 
sion, American Chain & Cable Co., Inc.. 
Bridgeport, died suddenly on August 1. 
He was well known among industrialists 
and distributors in the Detroit area. 
































“Miss O'Toole will entertain you 
fa while | step out to lunch!" 








R/M tadpole tape is designed to provide a tight seal on furnace doors and 
in applications where heat-resistance is important, but flange pressure is not great. 


The packing consists of a soft core of asbestos with a wire-inserted asbestos 
cloth folded over the exterior. It is impregnated with a special binder, selected 
for its heat-resisting quality, and the typical tadpole-like cross-section 

is the result of the cloth extending to one side. This forms a flange for 

riveting or securing the gasket, yet leaves the round portion as a cushion 
upon which the door or cover closes. 


Whatever your customers’ packing requirements, there is one R/M packing 
that is specially engineered to do the job. 
RAYBESTOS-MANHATTAN, INC. 


ASBESTOS TEXTILE AND PACKING DIVISION 
Manheim, Pa. * Bridgeport, Conn. * North Charleston, S. C. * Passaic, N. J. 


It’s “Packed with Satisfaction” when you use RIM 
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YOU'VE GOT a solid selling 
advantage when you stock 
Desmond dressers and cutters: 
Desmond makes the only com- 
plete line of grinding wheel 
dressing and truing tools. That 
means selling the right tool for 
the job—for every job. This fact 
—plus Desmond’s long-standing 
jobber distribution policy—is 


Sell the 
Right dresser 
every time! 


your best assurance of profitable 
repeat business, year after year. 


Desmond unvarying standards 
of quality have made another 
name famous: Simplex steel slide 
vises, furnished for a wide range 
of requirements. 


Sell Desmond — and sell the 
right tool for the job. 


THE DESMOND-STEPHAN MFG. COMPANY, URBANA, OHIO 











be 


the only complete line of grinding wheel 


DRESSERS & CUTTERS 








2 oo Ee 


DIAMOND HAND TOOLS 
AND NIBS 


BALL BEARING 


DRESSERS curren TYP TYPE : oaessans 
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WHEEL TYPE SIMPLEX 


DRESSERS 
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STEEL-SLIDE VISES 


Ford Plants 
To Buy Locally 


Purchasing agents in 14 assembly 
plants of the Ford Motor Co. through- 
out the country have been authorized 
to do their own local buying, to fill 
needs for maintenance, repairs and gen- 
eral stores items. This is another step 
in the decentralization of the purchas- 
ing department first undertaken two 
years ago. Some ten million dollars in 
purchases are expected to be made 
annually out of these new sources. 

Tying in with one Ford idea of spend- 
ing money at the points where it cen- 
tralizes its sales in the field, the move 
also relieves the burden on the River 
Rouge plant, and affords the field plants 
closer contact with their sources of 
supply. 


Belknap President 
Honored By Red Cross 


Luther R. Stein, president of the Bel- 
knap Hardware & Mfg. Co., Louisville, 
has been awarded a citation for his 
“outstanding loyalty, patriotism and 
public spirit” in serving as chairman of 
the Louisville 1946 Red Cross fund cam- 
paign. The Louisville and Jefferson 
County drive exceeded its more than five 
hundred thousand dollar goal by six- 
teen thousand. 


Picnic For Personnel 
Of Belt Rope Supply 


Employees of the Belt Rope Supply 
Co. main office in Syracuse and the two 
branches in Utica and Binghamton 
held their annual picnic at Green Lake 
near Syracuse in August. The Belt 
Rope associates and their families had 
an enjoyable day through the efforts of 
W. C. Daniels, Syracuse general man- 
ager, who was in charge of arrange- 
ments, and Richard V. Stringer of the 
Utica branch, who assisted Mr. Daniels. 


Duro Of Dayton Sold 
To Hydraulic Machinery 


Hydraulic Machinery, Inc., Dearborn, 
Mich., has bought control of the Duro 
Co., Dayton manufacturers of electric 
pumps, turbine pumps, water softeners, 
and other water treatment equipment. 
The new officers of the firm are Harry 
L. Wise, president; Roe Heal, vice-pres- 
ident, and Robert Wise, secretary and 
treasurer. The new president has an- 
nounced that no change in operating 
personnel is contemplated. 















SO MUCH SAWING AT SO LITTLE COST 


Whatever's the 


BEST BLADE FOR YOUR TRADE 


... we make it! 


It's the results obtained from any product that bring repeat business and 
profits to you. SPARTANS with the Right Blade for every job, known 
and advertised Nation Wide bring results and profits for you. 





HIGH SPEED SPARTANS—Hand and KUTALL SPARTANS—Made of finest 
Power Styles, possess unusual endurance. Molybdenum High Speed Steel in both 
They increase production because they can Hand and Power Styles scientifically heat 
be operated at maximum feeds and speeds. treated by the special Spartanized method. 


Recommended for cutting 


extremely hard alloys. 


Full Protection to 
Stocking Distributors 


Sold only 
through Distributors 





FLEXARD—For general maintenance and SPARTAN BAND SAWS — For supe- 
service cutting. These blades have an ex- rior specialized cutting service — sell Spar- 
tremely hard cutting edge, with spring tans. Made in Contour, Flexible back and 
tempered back which made them unbreak- Spring temper Metal and Wood Cutting 
able. types. 


ALL HARD and FLEXIBLE — For these types, 


there are none better than Spartans. 


S rtan— metal cutting 
am SAWS — BAND SAWS 


SPARTAN SAW WORKS, INC. SPRINGFIELD 7, MASS. 
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Deliberate 


on DARTS 








Yow'll Find that Two Bronze 
Seats Ground to a True 
Ball Joint Mean Longer, More 
Economical Service 


This exclusive feature of the Dart Union means it will close 
easily to a leakproof connection—open just as easily when- 
ever it is needed elsewhere. High-test, air-refined malleable 
iron body and nut are practically indestructible. 


Demonstrate Darts to all of your customers. It pays. 






S “Ze 
Ss Se 
 S = 
S 2 





"wlll 


E. M. DART CO. PROVIDENCE, R. I. 
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Elmer Knudson Dies, 
Former Salt Lake Man 


Elmer A. Knudson, former sales man- 
ager of the Salt Lake Hardware Co.. 
Salt Lake City distributing firm, died 
on Aug. 2 of pneumonia at the age of 


| 60. He came to the United States from 


Denmark 55 years ago and had been a 
resident of the Utah city since. 
Mr. Knudson had been a salesman 


| for Salt Lake Hardware for 25 years 


and was sales manager of the firm when 


| he left recently to become western rep- 
| resentative for several eastern manufac- 


turers. 
He is survived by his widow; a son. 


| John Knudson; and two daughters. 


Younger Hacketts 
Take Over Supply Firm 


The distribution firm of Geo. W. 
Hackett & Sons, said to be the oldest 
firm in Sunbury, Pa., has been turned 
over to a younger generation of the 
managing family. J. Hurst Hackett and 
George Hackett have disposed of their 
interests in the business to George Sny- 
der Hackett. son of George; to Hurst 


| Welliver Hackett, Robert Clymer Hack- 


ett and James Eckman Hackett, sons 
of J. Hurst, and to George Lee Hoffman, 
husband of Theodora, daughter of J. 
Hurst Hackett. 

Both the elder Hacketts have been in 
the supply business for fifty years, while 
the junior members have all worked 
in the firm in various capacities. 


Organization Change 
For Garlinghouse 


Garlinghouse Bros., construction and 
industrial equipment distributors and 
manufacturers in Los Angeles have put 
an organization change into effect. Due 
to the variety of activities carried on by 


| the present organization, three compan- 


ies have been formed. Garlinghouse 


| Bros., Distributors, will continue as dis- 


tributors of nationally known equipment 
manufacturers. Gar-Bro Mfg. Co. will 
continue to produce a complete line of 


/ concrete placing equipment, and the 





Gar-Bro Wheel Co. will manufacture a 
line of industrial and agricultural 
pressed steel wheels. 

Officers of all three companies con- 
tinue to be L. H. Garlinghouse, general 
manager, A. F. Garlinghouse, general 
sales manager, and C. H. Jeffries, comp- 
troller. Until new quarters are avail- 
able, all three firms will remain at the 
old address of 2416 East 16th Street. 
Los Angeles 21. 










































BRIGHTBOY TUFF-TEX Tougher texture, for 
finishing hard metals. The tougher binder 
accents the abrasive action, yet retains the 
soft rubber cushion finishing and pre-polish- 
mg in one operation. 


WELDON ROBERTS RUBBER CO. 
Newark 7, N. J. 









BRIGHTBOY INDUSTRIAL DIVISION 


Faster 
FINISHING METHODS 


Greater 


PROFIT OPPORTUNITIES 


WITH 
RUBBER-CUSHIONED 


Brightboy 


Definitely in tune with the production of modern products 

















in 


NEW AND CONVENTIONAL METALS AND PLASTICS. 


CUTS TIME AND OPERATIONS; 
IMPROVES PRECISION AND QUALITY in 


BURRING + FINISHING + POLISHING 


through simultaneous action of resilient rubber and 
abrasive. 


Extensively advertised. Field representative sales co-op- 
eration. Special distributor plan. Inviting profit 


margin. 


BRIGHTBOY STANDARD-Favorite for bur- 
ring, finishing and polishing on the 
widest variety of metals and metal parts. 


BRIGHTBOY FINE TEX 


Smoother, finer texture 
for work on __ softer 
metals, producing spe- 
cial finishes and for a 
plications where ee 
coarser wheel might not 
be suitable. 













ROBERTS 


thoy 


Rec. v.S. PAT. OFF. 


Brigh 
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SUPERIOR 


103 


CHAIN HOISTS 
ROUND AUTO-BLOC 

Patented special type 2-gear 
hoist. 90%. Weighs 
20% to 35% less than other 
spur-geared hoists. Precision 
constructed throughout. Alloy 
Steel cut gears. 


TROLLEYS 
Steel-plate, ball-bearing trolleys 
designed 


for use on straight or 
curved T-beams. Plain or geared 


types. 
CRANES 


HAND TRAVELING OR 
ELECTRIC CRANES 


Built to specification. Timken | 


Bearing equipped. Blueprints 
supplied with quotations. 


WINCHES 
ROUND .No. 99 WINCH 


Capacity 5 tons. All-steel con- 
struction. Two speeds, one for 
rapid lifting, the other for 

duty loads. Weight 135 lbs. No. 
99 Junior 2-ton all-steel winch 
same design but smaller size. 
Weight 61 Ibs. 


@ 


HOISTING EQUIPMENT MANUFACTURED BY 





SPUR GEARED 
CHAIN HOIST 


Standard, spur-geared type, capacity % to 40 tons. 
Ball bearing equipped. Pressure lubricated. Effici- 
ency 80%. 


* 
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Pinnell Heads Division 
For Jones Hardware 


Jack B. Pinnell has been made head 
of the recently established electric tool 
department of the Jones Hardware Co.. 
Ltd., Long Beach, Calif., according t» 
L. R. Jones, president of the distributing 
firm. The formation of the department 
came after the appointment of Jones 


' Hardware as industrial distributor for 
| the Black & Decker line in Long Beach. 








West Coast Plant 
For Handy & Harman 


Handy & Harman, New York manu- 
facturers of flux and solders, are build- 
ing a new plant in Los Angeles to more 
completely serve the increased demand 
for gold and silver as well as refining 
service on the West Coast. The firm es- 
tablished an office in the city in 1943 to 
warehouse brazing products for war 
industries. This office will be moved :o 
the plant location at 3625 Medford 
Street when the building is completed in 
the latter part of this year. 


Brush And Contact 
Prices Not Advanced 


Increases in the ceiling prices of elec- 
tric motors, effective in. May, cannot be 
applied to carbon, graphite and metal 
graphite brushes and contacts, accord- 
ing to OPA. These products have been 
removed from those subject to the in- 
creases granted to manufacturers of mo- 
tors, generators, converters and other 
items covered by the May act. OPA 
feels that this change will have little 
effect on motor manufacturers, since the 
sale of replacement brushes and con- 
tacts represent less than half of one per- 


| cent of their total sales. 


Three Salesmen Added 


| To Munnell Force 


Edward Curran, Gene Cherry and 
Ted Ahlberg have joined the sales force 
of Munnell & Sherrill, Portland, Ore.. 
distributing firm. Mr. Curran, recently 


| returned from the Army Air Corps, is 
| in the territory; Mr. Cherry, a former 


| employee, is back and covering his old 


territory in eastern Oregon and Wash- 
ington, and Mr. Ahlberg, also of the 


| Air Force, is in the field. 


Kenneth E. Kemp and Edward C. 
Bennett, both returned from the Navy. 
have been placed in the office and the 
pricing department, respectively. Mun- 
nell & Sherrill, established in 1940. 
now has an organization consisting of 


| 23 persons. 
















COUPLINGS 
AND COLLARS 


are used 
by the thousands 


Standing up under strenuous continuous service, for 


UNIVERSAL GIANT 
COUPLING 


general use, including life shafting, Wood's cou- 
plings and collars are worth every cent you pay for 


"ae them, because they are made extra rugged and 
(SPLIT) comply with all safety requirements. 

Cast iron collars for utility, solid steel where nicely 

finished parts are required . . . you can count on 


either type to perform effectively. 

Universal Giant (compression) couplings hold 
shafts in correct alignment without the use of keys. 
Type ‘'B"’ Flexible coupling is a disc type coupling for 
connecting motors to pumps, fans, etc. Type ‘‘E"' Flex- 
ible coupling has bronze bushings, inside rubber 
bushings, permitting free floating of its steel pins 
without chafing the rubber. 

The very strong Ribbed Compression coupling is 
especially suitable for severe service. These are only 
a few representative items of the dependable Wood's 
line, a profitable one to stock and sell. Write today 
for full details . . . some attractive distributor territory 
still open. 





FLEXIBLE COUPLING 
TYPE “B" 





FLEXIBLE COUPLING 
TYPE ogre 





RIBBED 
COMPRESSION 
COUPLING 


WOOD'S PRODUCTS 

FOR POWER TRANSMISSION 
Pulleys « Clutches « Hangers e Pillow Blocks 
FLANGED Couplings e Bearings e Collars 
COUPLING V-Belt Sheaves and Complete Drives 





LONG LIFE 
LINWeE 


T. B. WOOD’S SONS COMPANY, CHAMBERSBURG, PENNA. 





EV ANE H DETROIT MICH 
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EFFICIENCY 





cash in on the money-making 


speed of AIR EXPRESS 


When you need something now to keep your 
business going, machinery running, men at 
work, or to plug up holes in your inventory — 
specify Air Express and get it the fastest way. 





No supplier in the country is far away from 
your door — by air. A matter of flying hours — 
overnight at the most. 

Cost? Rates are drastically down. But aside 
from this new economy, Air Express is a 
money-making tool used by thousands of firms 
for increased business efficiency. 


Specity Air Express-a Good Business Buy 


Shipments go everywhere at the speed of flight 
between principal U. S. towns and cities, with 
cost including special pick-up and delivery. 
Same-day delivery between many airport towns 
and cities. Fastest air-rail service to and from 
23.000 off-airline communities in the United 
States. Service direct by air to and from scores 
of foreign countries in the world’s best planes, 
giving the world’s best service. 


















































RATES CUT 22% SINCE 1943 (U.S. A.) 
am Over 40 Ibs. 
parnes | 2 te. | 5 tbs. | 25 tys./40 tbs. | oon. 
149 | $1.00 | $1.00] $1.00) $1.23 3.07¢ 
349 1.02 1.18) 2.30) 368 92le 
349 3.07} 142; 384) 6.14 15.35¢ 
1049 V.57) 198) 7468) 12.26 30.70¢ 
2349 | 1.45| 3.53] 17.65| 2824] 706I¢ 
Over 
2350 1.47 | 3.68| 16.42) 29.47 73 68 
INTERNATIONAL RATES ALSO REDUCED 












GETS THERE FIRST 


Write Today for the Time and Rate Schedule 
on Air Express. It coniains illuminating facts 
to help you solve many a shipping problem. 
Air Express Division, Railway Express Agency, 
230 Park Avenue, New York 17. Or ask for 


it at any Airline or Railway Express office. 





Phone AIR EXPRESS DIVISION, RAILWAY EXPRESS AGENCY 
Representing the AIRLINES of the United States 
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| Enlarged Sales Force 
| For Teague Hardware 


The Teague Hardware Co., Montgom- 
ery, Ala., distributing firm, now has 
eight outside and four inside salesmen 
in its industrial supply division. C. S. 
Stevens was recently added to the force 
to cover South Carolina, southern Ala- 
bama and the northern Florida terri- 


tory, having Umatilla, Fla., as his head- 


quarters. 

G. W. Ethridge, manager of the indus- 
trial supply division. finds that there is a 
greater demand for quality merchandise 
than ever before. There is, he says, in- 
creased demand for heavy industrial 
machinery, even in the higher priced 
field. A large number of veterans are 
opening machine shops, and Mr. Eth- 
ridge credits the equipment demand to 
this fact. 


Large Rope Surplus 
Offered By WAA 


Approximately 10 million lbs. of sisal, 
henequen and jute rope which cost the 
government nearly 3 million dollars are 
being made available through the War 
Assets Administration. Ranging in sizes 
from 14-in. to 334-in. in diameter, the 
repe, unused and in good condition, is 
said to be of high quality. It is packed 
in coils in standard lengths of 1,200-ft.. 
except sizes 14-in. through ¥%-in., which 
are usually in coils of 2,400-ft. WAA’s 
33 regional offices are conducting the 
sale at fixed prices. The rope is being 


| sold in Ibs. based on diameter, except 





| jute rope which is being sold at 11% 


cents a lb. regardless of size. 


Syracuse Office 
For Penflex 


The Penflex Sales Co., division of the 
Pennsylvania Flexible Metallic Tubing 
Co., Philadelphia, is opening an office in 
Syracuse. The office will be in charge 
of William V. Pyndus. In addition to 
Syracuse, the new office will service the 


| New York cities of Binghamton, Buffalo. 


| Elmira, 


Jamestown, Niagara Falls, 


| Rochester, Rome, Schenectady, Utica, 


| parture, 


as well as many smaller but equally 
active manufacturing centers. 


Lanning Manages 
New Departure Plant 


Lester A. Lanning, assistant plant 
manager of the Bristol plant, New De- 
division of General Motors 
Corp., since 1939, has been made man- 
ager of the roller bearing division’s new 
plant in Sandusky, O. 
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...it will pay you to “look into” 
the user advantages and good 
profit margin of Reading Chain 
Hoists. You'll find Reading Chain 
Hoists easy to sell because they give 
the industrial hoist user—your own 
profitable, repeat market—just what 
he wants. Reading Chain Hoists lift 
fast, move materials safely and are 
amazingly economical to maintain. And 
most important to you, Reading Hoists 
are competitive in price YET they offer 
you a good profit margin. ¥ 
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So for a — that’s easy—and profitable 





to 


sell, decide today to handle the Reading Line. If 
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there is a Reading Franchise open in your terri- 
tory, we'll be glad to send you full details. Drop us 
a line, NOW. 


% 
‘e) 
¥\ 
. 
a 
‘ 
a 
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Here’s a New and Valuable Selling Tool !— Write For It! The Reading Chain Hoist Cata- 
log No. 60 gives you and your customers complete information on chain hoist appli- 
cations, uses and construction details. Send for your free copy today. 








READING CHAIN & BLOCK CORPORATION 2107 Adams St., Reading, Pa. 
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2. BRAKE TYPE 

SWIVEL BASE 
Short swing of wrench 
locks a Parker Vise all 
the way around, auto 
brake fashion. 





3. OVERSIZE SCREW 
AND NUT 


The parts that get the 
hardest wear in a vise 
are oversize in a Parker 
Vise and extra tough 
«.-one-piece steel 
screw and high grade 
malleable iron nut. 
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Photo taken in a large eastern steel mill. 


GIVE EXTRA VALUE 





GET EXTRA SALES 






i? 





1. EXTRA STRONG 
SOLID CAST UNDERPORTION 
Instead of the usual hollow 


type, the Parker Vise has a 
solid casting to withstand years 
of rough handling. Saddle fit. 


Sold ONLY through distributors 


Write today for details of the Parker 
Plan for distributors. The Charles 
Parker Company, Meriden, Conn. 
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<i “ : - 
Se : 4, TENSION SPRING 


The 5 extra value features of Parker Vises constitute an 
extra service to every purchaser of Parker Vises. It’s a sale 
that makes more sales. 


i] 
HANDLE 
Screw adjusted tension 
spring holds the handle 
of a Parker Vise any- 
where you want...lets 
you slide it easily. 





5. RENEWABLE TOOL 
STEEL JAWS 
The pinned-on tool 
steel jaws of a Parker 
Vise will wear for 
years. Easily replaced 
for years more service. 
Can’t work loose. 


PARKER VISES 


America's First Vise Maker 











Lewis Organizes 
Manufacturing Firm 


T. Walker Lewis, president of the 
Lewis Supply Co., Memphis, has or- 
ganized the Lewis Mfg. Co. with intitial 
capital stock of $200,000. The firm will 
manufacture portable stave mills, head- 
ing mills, saw mills, and other items. 
Mr. Lewis is president and E. Womble, 
vice-president and general manager. 


New Warehouse 
For Union Hardware 


The Union Hardware & Metal Co., 
Los Angeles distributing company, is 
planning the construction of a new ware- 
house. The reinforced concrete struc- 
ture will be four stories high, each floor 
having an area of 100- by 250-ft. The 
supply firm expects to increase customer 
service with the new facilities. 


Burke Succeeds Illig 
In Barcalo Plant 


John H. Illig has retired as plant su- 
perintendent of the Barcola Mfg. Co., 
Buffalo, and has left business life. James 
E. Burke, formerly assistant plant su- 
perintendent, has taken over the re- 
sponsibilities formerly handled by Mr. 
Illig. 


New Detroit Office 
For Staples Tool 


The Staples Tool & Engineering Co., 
Cincinnati, has established a new sales 
and service office in Detroit. The office 
is under the management of Joseph H. 
Miller, former sales manager of the 
National Automatic Tool Co., Richmond, 
Ind. 


Oxsen In Seattle 
For Fairbanks, Morse 


Howard Oxsen has been promoted to 
manager of the Seattle Branch Office, 
Fairbanks, Morse & Co., Chicago. Mr. 
Oxsen first joined the organization in 
San Francisco in 1917 and is a “quarter- 
century” man. He succeeds John F. 
Marquitz, who will be assigned to new 
duties. 


Jump Prices For 
Brass Mill Products 


Distributors’ maximum prices for 
brass mill products have been raised 
3.04 percent to comply with the per- 
centage mark-up requirement of the 
Price Control Extension Act of 1936, 
OPA has announced. The increase re- 
places the dollar-and-cent pass-on for- 
merly allowed resellers with a percent- 
age pass-on. 
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DROP FORGED STEEL : 


VALVES, FITTINGS & FLANGES 
I 
FoR 





] 


SAFE and SURE control of vapors and 
liquids at high pressures and high tempera- 
tures in modern steam generating plants is 
dependent on piping materials having an in- 
herent “plus” of strength and toughness. Drop 
forged steel Valves, Fittings, and Flanges 
made by Vogt play a vital part in the smooth, 
efficient operations of leading power plants. 


Catalog F-8 is the drop forged 
steel Valves and Fittings Blue Book. 


MILL SUPPLIES © SEPTEMBER, 1946 275 


helps make sales 


The RB&W EMPIRE Trademark on 
Bolts and Nuts Is Also a Business Builder 


You undoubtedly 

carry a recognized 

line of drills because 

you know that the 

manufacturer’s brand 

helps make the sale 
and that his reputation stands behind the 
product. 


Bolts, nuts, rivets and screws aren’t 
branded, but the carton or package is . . 
and the manufacturer’s name is just as 
important as in drills. Fasteners represent 
a good proportion of your volume and are 
an item of major importance to the user. 
So it is profitable to make full use of the 
bolt manufacturer’s reputation. 


Thousands of users rate the RB&W 
EMPIRE brand at the top . . . because ex- 
perience has proved their superiority in 
terms of speed of assembly, holding power 


LNT R ELAN PO: LR 
as RP 


| ainhareb a, * 


cqrverreneancrmmmqunemnne Aid AA, rN 


and appearance. By capitalizing upon 
this reputation—which is continually for- 
tified by outstanding national advertising 
—the RB&wW distributor can increase his 
share of the potential business on this 
profitable item . . . and at the same time 
protecting the customer good will he has 
built up on other services. 


QUALITIES WE ADVERTISE 
CAN MAKE SALES FOR YOU 


RB&W advertising informs your customers and 
prospects about the extra values in the RB&W 
brand—advantages in strength, accuracy and 
appearance—that result from RB&w’s tremen- 
dous investment, over the years, in research and 
development work and manufacturing facilities. 





TACOMA OR ATLANTA... 
THE QUALITY IS THE SAME 


One reason the RB&W brand is preferred lies in 
the fact that the user can depend upon uniform 
quality—throughout each shipment and from 
shipment to shipment. Any RB&W EMPIRE bolt in 
one distributor’s stock will have the same char- 
acteristics as any one in another distributor's 
stock—clean-cut head, accurate well-finished 
barrel, perfect threads, high physical properties. 





Sal. 





QP Ae: LOL 2% 


Russell, Burdsall & Ward Bolt and Nut Company 


SME AALS FASTENING FHOGUCTS - Sece 


Factories at Port Chester, N. Y., Coraopolis, Pa., Rock Falls, Ill. 
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THE COMPLETE QUALITY ate \ 
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RB&e& WwW RUSYS ELL, BUR DU SRD GW Ae 
B O\l T = 2 oe oe ee od Me ae 
Offices in Philadelphia, Detroit, Chicago, Chattanooga, Los Angeles, Portland, Seattle 
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INDUSTRIAL 
MARKERS 





4 “$000% 
| MARKING CRAYONS 
” For Shipping Room--- 
» boxes , crates. cartons 
e ond dorrels. 







to mork any 
surfoce that will 
toke paint. 









, 


CARPENTERS 
CHALK 
Hemispherical 
in shape-- 


LUMBER 
CRAYONS: 
idea! for wet ond 
dry jumber, railroad ties, 
poles, piling. 
pecial markers for 
hot and cold steel, 
glass, cellophane, leather, 
rubber—markers that will do an 
outstanding job on any surface— 
are included in the Old Faithful 
line. They're precision made_ by 


marking engineers . . . the product 
of 111 years of manufacturing 
experience. 


Send to Dept. ML-13 for the FREE 
American Industrial Crayon Guide. 
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Tenen) 60" 


is easy to apply with any standard make 
belt lacing machine, lacer, or it can be 
applied with a hammer by using the in- 
expensive Safety Tu-way Lacer. 


Safety's patented binder bars hold every 
hook in exact alignment, distributes ten- 
sion uniformly over the full width of the 
belt assuring efficient performance and 
long life. They also lap snugly over and 
protect belt ends and prevent belt fraying. 


SAFETY BELT-LACER CO. 


5388 N. Menard Ave. Chicago 30, U. S. A. 


3 GENERAL PURPOSE 
tLLEy TUNGSTEN CARBIDE TOOLS 
—— tart 









Willey's General Purpose Tung- 
sten Carbide Tools, suitable for 
machining cast iron, tough hard rub- 
ber, fibre, bakelite and tough alloy 
steels. They are low in price, and give 

increased production with lower costs. 
Prompt deliveries on these standard tools. 


New, Willey's 710 


This new, steel cutting grade of Carbide, just Write for 
announced for cutting tough alloy steels can be WILLEY'S NEW 
used to tip any of the tools shown in Willey's CATALOG 29 


Catalog — or for making special fools to your 
specifications. 


WILLEY'S MASONRY DRILLS 


Needed by every maintenance man. Drill concrete, brick, slate, 
marble, tile, asphalt, carbon, asbestos, plaster, wall board 
nearly twice as fast. Quiet, efficient, = sharp many times 
longer. Used with any ble rotary drill. Goes for weeks 
without resharpening. Sizes from 3/16°' to 2'' diameters. Get 
a set from your supply house today. 


MILL SUPPLY HOUSES 


Some territories still open for Willeys standard and special cutting 
tools, drills, reamers, grinders, and diamond tools. Write for full 
information and new Catalog No. 28, and special circular covering 
tools by the package. 


Buy Willey’s Standard Tools 
by the box from your Mill 
Supply Houses. 


WILLEY’S CARBIDE TOOL CO. 


SOLE W4ARERS OF MILITEYS METAL 


1342 W. Vernor Highway Detroit 1, Michigan 
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Air Conditioning: 
What It Is, What It Does 


For a large part of the time, the air 
in work-places must be treated in some 
way in order to make it produce a feel- 
ing of maximum comfort and well- 
being, or to give it the properties re- 
quired for highest efficiency in many 
manufacturing operations. The tem- 
perature often is too high or too low for 
comfort. There is too much or too 
little moisture in the air for either com- 
fort of workers or efficiency of indus- 
trial processes. 

Along with these conditions there 
may be some vitiation or pollution of 
the air. For example, the oxygen con- 
tent is slightly decreased and the 
amount of carbon dioxide increased in 
the air exhaled by the occupants of a 
room. Skin and clothing give off odors. 
In addition, dust, gases, fumes, bacteria, 
and odors get into the air from one 
source or another. Hence there arises 
a definite need for treating air to alter 
or control its physical or chemical qual- 
ities. This process is broadly termed 
air conditioning. 

The treatment that must be given 
depends on the condition of the air and 
the qualities that must be imparted in 
order to make it meet the requirements 
satisfactorily. Complete air condition- 
ing involves the simultaneous control of 
temperature, humidity, motion, distribu- 
tion, dust, bacteria, odors, and toxic 
gases. 

It is not always necessary or desired, 
however, to control all these qualities. 
For some industrial processes control 
of temperature, humidity, or both, is 
all that is required. On the other hand, 
the minimum requirements for comfort 
air conditioning as defined in the 
ASHVE Code call for the simultaneous 
maintenance within required limits of 
temperature, moisture content, move- 
ment, and quality of the air being cir- 
culated. 

How is air treated to control its qual- 
ity? What kind of equipment is in- 
volved? How does it operate to produce 
the effect desired? 

To control temperature requires suit- 
able means of cooling the air in summer 
and heating it to the desirable tempera- 
ture in winter. 

Control of moisture content or hu- 
midity requires means of adding or re- 
moving water vapor. 

Filters are required to remove dust 
and other particles. 

Fans are needed to draw in air from 
the outside, force it through the condi- 
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SALES and PROFITS of 


WESTERN 


Socket Cap and Set Screws 


Your customers need them for 
their modern design products 


New machines and devices coming on 
the market have got to be attractively 
streamlined and safe from dangerous and 
unsightly bolt heads if they’ re to sell well. 
So it’s easy to sell their makers Western 
Socket Screws that fasten without mar- 
ring smooth graceful surfaces. But, look 
—they do it without increasing costs! 
Their heat-treated alloy strength means 
fewer screws needed. Precision-made, 
they fit instantly, cutting assembly time 
and expense. 





Don’t overlook this profitable 
business. Write today for the 
informative Western Socket 
Screw book and prices, 








Western Automatic 


Machine Screw Company 
722 Lake Ave., Elyria, O: 






Precision Screw Products, Parts and Assemblies Since 1873 
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Recommend 


GRINDING WHEEL 
DRESSERS and CUTTERS 


for 


and 


REPEAT ORDERS 





Vincent-Huntington Grinding Wheel Dressers and Cutters are 
economical—sturdy—iong lasting. Made of special steel and heat- 
treated by an exclusive Vincent process, these cutters will not break 
or mush over on the toughest applications . . . performance that 
assures repeat orders every time. 


Vincent-Huntington Dressers and Cutters are available in a com- 
plete assortment of styles and sizes to meet all hand Seseing and 
truing needs. 


if you are not now recommending Vincent-Huntiagton for your 
customers’ hand dressing and truing operations—send for complete 
information today. 






. & 








VINCENT-HUNTINGTON 


CUSTOMER SATISFACTION 





2424 BELLEVUE awe . OaYSOIT 7, MICHIGAN 
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Horo Whore You 


Can Gwe a QUICK 





ANSWER, Safely! 


One word... “MULCONROY” ... is the 
Safe answer when customers complain about 
failure of conventional types of hose to 
measure up to expectations. Size-for-size, 
MULCONROY special hose constructions 
will far exceed the usual constructions in 
strength, durability and all-round efficiency. 
There’s a style for every service . . . to 
help you get more business wherever hose 
is needed for jobs that are extra tough. 





“DYNAMITE” Steam Hose 


Designed for high-pressure steam service 
where the best of conventional rubber hose 
wears, cracks, bursts or burns out too 
quickly. Tube is a special heat-resisting 
compound reinforced with continuous spiral 
of steel wire, and insulated by woven asbes- 
tos lining. Cannot buckle or collapse. Car- 
cass is extra strong combination of rubber 
and duck. Cover consists of multiple layers 
of braided wire lacing, surrounded by spiral 
of half-round galvanized steel wire. Sizes, 

a” aos 


“FULLPAK" Flexible 
ALL-METAL HOSE 


Full-interlocked steel or bronze construc- 
tion, with asbestos packed joints. Tightls 
braided wire cover greatly increases its 
strength and durability. Outer spiral of 
steel wire provides added resistance to ex- 
ternal wear and abuse. Sizes, }” to 3”. 


Write for descriptive literature on these and 
other MULCONROY Hose Specialties . . . ex- 
clusive, special-purpose constructions to supple- 
ment your present line of industrial hose. 


“Milconroy Start... 
Where Others Stan!” 


MULCONROY COMPANY 


5329 JEFFERSON ST., PHILA. 31, PA. 




























tioning apparatus, and distribute it. 

Finally, there must be suitable con- 
trol equipment to direct the operation 
of the conditioning equipment so as to 
maintain the desired -conditions at all 
times, within the limits imposed. 

Where large areas are to be air con- 
ditioned, a so-called central system is 
likely to be used. In such systems all, 
or most, of the equipment required is 
concentrated in one place and condi- 
tioned air is conveyed to the various 
areas by ducts. 

Central systems are subject to con- 
siderable variation in design, depending 
on the characteristics and requirements 
of the load. For example, it is not feas- 
the air conditioning 
equipment in large buildings from one 
Different amounts of heat will 
be required in the various areas. Dif- 
ferences in the occupancy or processes 
carried on in various areas will make it 
necessary to regulate the amount of 


ible to control 


spot. 


heating and cooling, humidifying and 
de-humidifying. Hence heaters and hu- 
midifiers, cooling units and de-humidi- 
fiers may be required in the individual 
duct systems for each zone. 

These 


local thermostats and humidostats, so 


units will be controlled by 
that any desired conditions can be prop- 
erly maintained. 

Where the installation of a central 
system is not necessary or desirable, 
use is made of unit conditioners. These 
units are available in a considerable 
variety of designs ranging from a sim- 
ple combination of elements for circu- 
lating air and cooling it within certain 
limits. to units that perform all the 
functions of cooling. dehumidifying, fil- 
tering, ventilation, circulation, heating, 
and humidifying. Units that include a 
condenser are known as self-contained, 
whereas those in which the refrigerant 
is piped from a condenser located else- 
where are designated as the remote 
type. 

The following pages are devoted to a 
discussion of how air is cooled; how 
humidity is controlled; and how dust 
and bacteria are removed from air. 


How Air-Is Cooled 


In air conditioning units the tempera- 
ture of the air is reduced by bringing 
it in contact with some medium that is 
at a lower temperature. In some sys- 
tems the air is brought directly into 
which 
More 
frequently the air is passed over coils 


| cold 


contact with cold water or ice, 


serves as the cooling medium. 


‘rough 


which a refrigerant or 
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DIAMOND DRESSING TOOLS 


Hand tools in the following 
six sizes are available in the 
Calder line: #1, 2, 3, 4, 5, 6. 
“Ga” diamonds in any size 
diamond or nib are also 
available. Calders uncondi- 
tional guarantee of satisfac- 
tory service assures full 
protection to both distributor 
and user. 











for a 


COMPLETE 
PROFITABLE 
DISTRIBUTOR 
SERVICE 


All requirements of grinding wheel 
users are covered by the 7 sizes in 
which Calder Dressers are avail- 
able. In spite of the ever-increasing 
demand for “Calder”, the needs of 
your customers can be met with a 
minimum of replacement parts and 
simple stock inventory. 


The value of the Calder line has al- 
ready been established and is the 
result of faster cutting, greater ac- 
curacy in dressing and longer cutter 
life. These advantages are being 
capitalized on by alert distributors 
everywhere. 


Calder Dressers feature cutters of 
electric furnace-heat treated high 
carbon tool steel. Greater hardness, 
toughness and maintained clean, 


sharp cutting action are assured. 
Bushings are threaded right and left 
hand for automatic tightening by 
cutter rotation. They are long wear- 
ing, cannot become loose and are 
easily replaced when necessary. 
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CALDER MANUFACTURING CO., — 
628 N. PRINCE ST., LANCASTER, PA., U.S.A. 
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uP 10 29% 
GREATER CAPACITY 


with 


| NEW STRONG 
HI-CAP* TRAPS! 










ee 


No. 170-T 
Thermal Trap 


Get 2-in-1 advantage 
with new STRONG “'T” traps! 


STRONG “T” traps combine in one 
unit the economies of inverted bucket 
traps with the air removal capacity of 
thermal traps. They are particularly 
suited to equipment or processes re- 
quiring quick air and condensate re- 
moval for rapid heating. 

The “‘T” type with integral thermal 
by-pass is included in the new line of 
HI-CAP straight-through traps in 
sizes from 14” to 114”. With these 
traps... you get: 


e HI-CAP orifice . . . orifice throat 
gives up to 25% 4, greater capacity, 
avoids casbulenee and minimizes 
choking caused by flash steam; 

e Screwed-in ANUM-METLt 
valve and seat... increases wear 
resistance—lengthens life of traps; 

e Straight-through or elbow piping; 

e All stainless steel trim. 


STRONG di t schedul recognize the 
function of both stocking and 

jobbers. Take advantage of the complete 
STRONG line of steam fraps, strainers, 
pressure regulating valves, separators, etc. 
If interested in more information in your 
territory, write today! 


STRONG, CARLISLE & HAMMOND 
COMPANY 
CLEVELAND 13, OHIO 








*T. M, Reg., patent pending : TT. M. Reg., patented 


PVE Ne) le 


STEAM SPECIALTIES 





282 





Pat'd. 


+ the weight 
Unbreakable 


Reduces millwrighting costs! 


“Pioneer” Steel Shaft Hangers built for superior 
strength, rigidity and wunbreakability, nevertheless, 
weigh but one-third of the old-style cast iron hangers 
size for size. And because of this aoe in weight, 


expenses of handling, haulin 
greatly reduced that the “ 


more than any other type hanger, is decidedly the least 
expensive f.o.b. ceiling. Write today for information 
on the money-saving possibilities of “Pioneer” Steel 


Shaft Hangers. 





JENKINTOWN, PA. 


—BRANCHES— 


Boston - Chicago - Detroit - 





"PIONEER" 
STEEL SHAFT HANGERS 


“Unbrako” and "Hallowell" products 
are sold entirely through distributors. 


Over 43 Years in Business 


STANDARD PRESSED STEEL CO. 








MILLIONS SOLD 









illwrighting are so 
ioneer”, which costs no 


BOX 519 


Indianapolis - San Francisco - St. Louis 

















_HUOT_ 







limit to sales” possibilities. Get details. 


No. 13 for drills 1/16 to 1/4 

No. 20 for drills 61 to 80 

No. 21 for drills 1/6 to 3/8 

No. 26 for letter drills 

No. 29 for drilis 1/16 to 1/2 

No. 60 for drills No. 1 to 60 

No. 72 for drills No. 1 to 60 also 12 taps 

No. 16-A for Morse Taper Drills 33/64 in. 
to 3/4” by 64ths 

No. 16-B for Morse Taper Drills 49/64 in. 
to 1 in. by 64ths 


HUOT MFG. CO. 
129 E. 10th St. St. Paul, (1) Minn 
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“EASY 
" 
PICKING STOCK STAND 
DRILL with ball bearing feed roller 
CCOM! 
INDEX THREE ALL TYPES OF SAWS! 
STANDARD Pn 
HEIGHTS FINGER- 
all with TOUCH 
ACTION 
* 
RUGGED 
odjustmont Construction 
ta) all steel 
electrically 
welded. 
(By 22" Fl 
Busy mechanics — tool and die makers . . 31%" Convenient 
a Pe || Ce — 
efficient system for keeping drills sorted where they x HANDLE! 
can be easily accessible and quickly found. No 41" 


Easily movable 
under heavy loads! 
” 
AVAILABLE 
FOR 
IMMEDIATE 
SHIPMENT 


ORDER TODAY 
DISTRIBUTORS WANTED 
Write for descriptive literature 


ILLINOIS IRON WORKS 
115 East 75th St. Chicago 19, Ill. 
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water or brine flows. 

The low temperature necessary to 
cool the air (also to reduce the humid- 
ity) is commonly produced by mechani- 
cal refrigeration. This process makes 
use of some form of compressor, of 
which three different types known re- 
spectively as the reciprocating, the 
centrifugal, and the steam jet are em- 
ployed in air conditioning work. The 
reciprocating type, which resembles an 
air compressor, is the most familiar. 

Instead of compressing air, these ma- 
chines act on some material known as 
a refrigerant. The materials that have 
found widest use include ammonia, 
methyl] chloride, carbon dioxide, di- 
chlorodifluoro methane, and monofluoro- 
trichloro methane. 


Compressors 


Use of a compressor to produce cold 
is based on the simple fact that heat is 
required to change a liquid into vapor. 
Practically the process is as follows: 

The vapor of the refrigerant enters 
the cylinder or cylinders of the com- 
pressor and its pressure is increased to 
a suitable value. Its temperature also 
goes up. The hot vapor then enters a 
condenser where it loses heat and be- 
comes a liquid. Next, the liquid is 
allowed to pass through an expansion 
valve into the evaporator, where it be- 
comes a vapor. As mentioned before, 
the change from the liquid to the vapor 
state requires heat, which is absorbed 
from the evaporator and its surround- 
ings—air, water, or brine. 

When air is cooled directly, the 
evaporator is termed a direct-expansion 
cooler and the system a direct-expan- 
sion system. When chilled water or 
brine is used to cool air. the system 
is known as indirect. 

After the vapor has passed through 
the evaporator it enters the compressor 
again and the cycle is repeated. 

It was indicated a moment ago that 
absorption of heat is required to liquefy 
the gaseous refrigerant leaving the com- 
pressor. This is done in the condenser. 
cooled by air, water, or both. 

An air-cooled condenser is essentially 
an extended-surface coil that is cooled 
by blowing air across it. 

There are three general types of 
water-cooled condensers—the double- 
pipe type; the shell and tube; and the 
shell and coil. In the double-pipe type 
water passes through the inner of two 
concentric pipes, while the refrigerant 
flows through the space between them. 


In all cases the cooling water is 

































































ANOTHER DIVIDEND 
for PENNSYLVANIA SUGAR 











@ The Dexter Machine is 
it, one man reseats wor 
valves right on the line. 
no replacement, and only a 
needed to do it. No matter 
use valves, you need Dex 
Reseating Machines and (¢ 
the outfit that converts an 
into a paying investment. S 
coupon today. 





P.ter — it presents 


to your maintenance 
v-5m 


Jobbers Wanted 













The Leavitt Machine Company 
170 E. River Street 
Orange, Mass. 


IF YOU CAN’T 








| l 
| } 
SEND AN | Please send information on how a Mill Supply | 
Dealer can make money selling Dexter Valve 

ORDER - - - - | Reseating Outfits. 
| PN encanta Fe rneiaeiniaacaaatl | 
SEND YOUR | ri. = } 
PROBLEM =, Firm 





THE LEAVITT MACHINE COMPANY - ORANGE, MASS. 


AUTOMATIC AIR SEPARATORS 
LATHE CHUCKS 


Fates RESEATING. MACHINES 
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PROFIT-MAKING 


PHA ea” | 
FOR GOOD SN 8 | 


FEATURES 


MAKI 
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ion lifts up to 
sucton ss. Jiquids. 
SELF PRIMING om ts on volatile liawids 
fect or vaporization Smt pulsation. 
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@ smooth, even eect * For industrial 
e p—LONG LIFE. Reduc ail retains equipment 
sLow SPEE! 2 Te mongs life and sti 
of Viking pumps PF ° For air, oil and 
© large volume | coolant lines 















‘oe ee OPERATES IN BOTH DIRECTIONS. Vik- 
ing pumps operate equally well in both 
e directions. Simplifies ordering, installation. 


¢ For cars and 
trucks 








¢ For maintenance 








4 SINGLE STUFFING BOX. Long, leak resist- work 
e@ ant stuffing box. Easily serviced. 
* For many pur- 
cite | oses every da 
Get the complete story on VIKING PUMPS for the mill supply P y Gay 
Ovt industry today. Send for free copy of Bulletin Series 46SMM. | 


You'll find an unlim- 
ited demand for this 
outstanding hose 
clamp, suitable for 
most every purpose. 
They'll want it because 
it's fast and easy to 
install. They'll want it 
because once in place 
it can be forgotten... 
because it reduces 
maintenance costs. 
Write for prices and 
free sample. Here's a 
real volume-building 
money maker. 


VIKING PUMP COMPANY 


CEDAR FALLS, IOWA 





ALWAYS A DEMAND FOR THESE 


° ak DRILLING ano TAPPING 

tco- PRODUCTION BOOSTERS 
HMENTS ae 
iver yin FOOT . OPERATED 


rapper of any rill Press. | a DDING MACHINE 


: ted nat 
Quickly moun tee Gar - stager sensitive 
7 siz : Has hair a nh, 



















TAPPIN 
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altering press- 





# VIL \ frie 
Q to 1" taps. 9 centra d 
CLAMPS available to assure automatic re “erbelenced 
absolute rigidity. sensitively ere opera- 
For full nue 2 pat do is feed the 
. s 

ask for BULLET eT a step on — 

. t 
HLL CHUCKS — | PE" Sitin production 
can mal holes 

KEYLESS OR ion of key speeds rates uP to 12,000 
Eliminatio saves energy. per hour satin 
up drilling, ‘deal for For full deta $s] 


makes chucks 
women operators. 


Also | esk for BULLETIN No. 4 


and re- 

















ends sliP P Highest qual- HUCKS 
pate construction TAP C ing 
ity P \ hard service 2 geet ble. assur 
assures 'ong. Grip 's ion of taps 


No. 0 to % 


insert 
lable for proper! 


5 sizes for : 
every time. 


7 ‘ ; for 
drills. Also eve! 5 sizes 


PATENTED — U.S. Pat. Nos. 









ortable drills. No 0 to \" taps. . 2,386,629; 2,395,273, Other Pats. Pend. 
p For full details For full details 
osk for BULLETIN No. 6 ask for BULLETIN No. Re SRNR UNE 





AIRCRAFT STANDARD 
PARTS CO., INC. 
1708-19th Ave., Rockford, Ill. 


EEL LES 2 # 


Write for the Bulletins ond 
details of the Dealer set-up 





| ETTCO TOOL co. 600 Johnson Ave., Brooklyn 6, NM. Y. 
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wasted to the sewer. Since water is 
relatively costly in many localities, two 
methods have been developed for con- 
serving the cooling water. 

One method makes use of a cooling 
tower, wherein the water leaving the 
condenser is sprayed over a wood lat- 
tice work while it is subjected to a 
current of air produced by fans. 

In the other method, use is made 
of an evaporative condenser. This out- 
fit consists of a finned-tube condenser 
enclosed in a housing, a number of 
water sprays, and a fan that circulates 
air through the housing. Hence the 
evaporative condenser is practically a 
combination of a cooling tower and a 
water-cooled condenser. 

Centrifugal compressors are distinctly 
different from the reciprocating type in 
construction and principle of operation. 
In the reciprocating compressor, the 
particles of refrigerant are put under 
pressure by the action of a piston in a 
cylinder. A centrifugal compressor pro- 
duces pressure by centrifugal effect, 
thus using the kinetic energy of the 
rapidly moving particles of a refriger- 
ant. 

Basically, a centrifugal compressor 
differs little in design from a centrifugal 
pump. The compressor uses a much 
higher peripheral speed, however, than 
the pump. Since the centrifugal com- 
pressor is inherently a high-speed ma- 
chine, it may be driven directly by a 
motor or steam turbine, or the speed 
of the prime mover may be stepped up 
through gears. 

These compressors are made in two 
general types, open and enclosed. As 
a rule, the open-type compressor is 
driven through gears and runs at a 
higher speed than the driver. 

Two or more stages usually are re- 
quired to produce the desired pressure. 
The refrigerant commonly used in cen- 
trifugal monofluoro- 
trichloromethane (usually termed F,,), 


compressors _ is 


or water. 

Since it would not be economical to 
pipe the large volume of refrigerant 
for any considerable distance, the evap- 
orator or cooler is built as an integral 
part of the compressor, The evaporator 
chills water or brine which is then cir- 
culated to the air conditioning system. 

In the cooler, the refrigerant absorbs 
heat picked up from the load by the 
brine. This the 
heat of evaporation when it changes the 


heat becomes latent 
refrigerant from liquid to vapor. 

The compressor draws refrigerant va- 
por from the cooler. compresses it. and 
this 


delivers it to the condenser. At 














FROM THE MAKING OF THE STEEL— 
































THE WIRE ROPE— 
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WICKWIRE SPENCER WIRE ROPE 


is safeguarded by continued, careful control to assure the 





















utmost in performance, safety and long life. Wickwire 
Spencer Wire Rope is available in all sizes and construc- 
Spencer Wire Roy labl I] I t 


tions— both regular lay and WISSCOLAY Preformed. 


irae 


: es it 


HOW TO PROLONG ROPE LIFE 
AND LESSEN ROPE COSTS... 


Thousands of wire rope users—old hands and 








new—have found “Know Your Ropes’’ of 
inestimable value in lengthening life of wire 
rope. Contains 78 “right and wrong”’ illustra- 
tions, 41 wire rope life savers, 20 diagrams, 
tables, graphs and charts. For your FREE 
copy,, write 


Wire Rope General Sales Office, Palmer, Mass. 





j WICKWIRE SPENCER STEEL DIVISION 
y/ ‘The Colorado Fuel«“fron Corporation’ 


THE CALIFORNIA WirE CLOTH CORPORATION 


EASTERN GENERAL BALES OFFICE 






executive offices weet coasr orrice® Key CITY OFFICES 


Ste PHOnE #00@ 





38) Delaware Ave, @utfate a.m. ¥, venver Lomaoo OAKLAND 4 FORNIA 
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“Tt Lifts 25 
Tous 10g Juches 
PDQ!’ 


No. 2522: 
Capacity 
25-tons; 
height 22"'; 
lift 10'/,"". 


This Simplex Standard Speed 
Industrial Jack combines 
power for heavy duty with 
greater lifting range than a 
journal or hydraulic jack. It's 
speedy, ruggedly built and, 
like all Simplex Jacks, safe. 
The mechanism is at the top 
of the Jack, instead of in the 
base as in a journal jack. 
The broad toe lift (10sq. in.) 
is 434" from ground level 
when in minimum position. 
Many of the plants you serve 
will profitably use the Sim- 
plex No. 2522 Jack. 


Templeton, !enly & Co. 
Chicago 44, Ill. 
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...for safe, easy and fast 
gasket replacement! 
Operating with a minimum of 
effort — vital in tight, cramped 
quarters —— FLANGE JACKS exert 


tremendous pressure smoothly and 
evenly. There is no shock along 




























re 
4- the pipe line, bolt holes are main- because hey pe 
tained in perfect alignment, and exclusive +> : 
flange faces cannot be damaged. sher + © | doe 
Mf FLANGE JACKS eliminate = 
SY fa long costly shut-downs. the | 
2 —_ cKs 
€ FLANGE DARD 
tf /, ~ E Q v \ P wo es 
, wherever oy a 
. _ 
TAKES A ‘ aah ‘ troleu™: 
" ie 
FRACTION OF rine, PT vant. 
owe 2 ae 
THE USUAL TIME! chemical, - 
Detoiled information concerniag this exclusive tool will be ation, raiiroaes 
sent promptly on’ request. Write Dept. N. or contact your er eral '* 
neorest distributor. ; and - astalla- 
x dusttia! 
T. G. PERSSON COMPANY § ..-. 


224 GLENWOOD AVE, SLOOMFIELD, 
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NEW JERSEY | 








HEADQUARTERS , 


EAR in and year out mill supply 

houses have made money out 
of Alligator Steel Belt Lacing and 
Flexco HD Belt Fasteners and Rip 
Plates—made money because Alli- 
gator and Flexco are used every- 
where belts are used—made money 
becausé a small stock will show a 
remarkably good turnover. 


Why not go after some additional 
business on both Alligator Stee] Belt 
Lacing and Flexco HD Belt Fasteners 
and Rip Plates? You may be sur- 
prised to find how many dollars you 
can add to your profits by checking 
up on the requirements of printing 
plants, laundries, repair shops, plan- 
ing mills, dairies, sand and gravel 
plants, and every type of industrial 
outfit in your section. 


@ Men who lace belts like Alligator because 
it can be put on with a hammer and it drives 
straight. Its compression P protects the 
belt ends and there is no ply separation. It 
embeds in the belt and is smooth on both 
faces. The two piece rocker hinge pin monty 
increases the service life, and yet the belt 
fastening can easily be separated at any time, 





@ Men who have charge of conveyor belt 
maintenance like Flexco HD Belt Fasteners 
and Rip Plates b the fast make 
a tight butt joint with long life. The recessed 
plates embed in the belt and prevent ply 
separation. Patching and other repairs wit 
rip plates save expensive conveyor belt re- 
Pp ts and extended shutdowns. 








FLEXIBLE STEEL LACING COMPANY 





4633 Lexington Street, Chicago, Illinois 





ALLIGA] OR Steel Belt Lacing for transmission belts 


For conveyor belts FLEXCO © -an-® Fasteners and Rip Plates 
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point the vapor contains the heat picked 
up from the refrigerating process plus 
that added by the work done in com- 
pressing it to a higher pressure. The 
condenser cooling water absorbs heat 
from the hot gas, causing the refriger- 
ant to condense and become liquid, 
which then flows into the cooler, and the 
cycle is completed. 

Use of the steam jet type of compres- 
sor is based on the fact that under a 
high vacuum water will turn into vapor, 
at low temperatures. Formation of this 
vapor requires heat, which can be ob- 
tained only from the body of water un- 
der vacuum. Hence the temperature of 
the water is lowered, and it is again 
sent through the cooling coils of the 
system. 

In a steam jet system cool water re- 
turning from the air conditioning sys- 
tem is sprayed into the cold tank or 
evaporator. The pressure in this tank 
is reduced to a low point—that is, a 
high vacuum is created—by jets of 
steam in an ejector. The aspirating 
effect produced by the jets draws the 
vapor from the cold tank and forces 
it into a surface condenser, where it 
is condensed and withdrawn. 


Moisture Content 


When air conditioning or cooling is 
done for comfort alone, what is called 
the effective temperature of the air is 
the most important matter. The effec- 
tive temperature is an index that repre- 
sents in a single value the effect of tem- 
perature, humidity, and air motion on 
the degree of warmth or chill felt by the 
body. Expressed as a numerical value. 
it is the temperature of still, saturated 
air that would produce the same sensa- 
tion of warmth. 

Air may be made to seem cooler by 
increasing its motion, or by removing 
part of the moisture content without 
changing the dry-bulb temperature. 
Both these methods help to speed up the 
evaporation of perspiration and thus 
produce a cooling effect. Bringing a 
greater volume of air in contact with 
the skin, through an increase in its mo- 
lion, also tends to remove heat more 
rapidly. 

Removal of moisture from the air, 
dehumidification, will be considered 
later. Here it may be mentioned that 
there is a very close relationship be- 
tween air temperature and humidity. 

Many industrial processes, however, 
require that the temperature of the air 
in a department actually be reduced to 
some suitable value. Cooling, removal 
of sensible heat, always is brought about 
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all air chucks. 


Many people have asked us, 
= “Will Skinner Power Chucks hold 


supply fails?” To prove the outstanding 
features of wedge-type a 
i inner Powe \. 

prong me mR? steel forging was gripped 
on the O.D. in o Skinner #1315 
spindle automatic lathe. 

i linder. 
a —- oniien the work, the efire a 
s removed and the machine wos left idle 
for one hour. The machine wos then sta 
her air pressure being applie 
boring and 1/4” facing cuts were t 


PROOF — The test wos repe * ' 
cedure exceps the forging wos held on the inside diameter 
A 5/16" cut was token 
taneously a 7/32” cut was taken on the face. Agai 
wos no slippage. 
PROOF—As a further test, standard soft jaws w 
the chuck and o 2 1/4” bor, 42 
chuck was closed with 85 pounds press , nae 
er and the air intake was removed. With the spin 
i bo 
turning at 252 R.P.M., a crow 
ian nts ot the end. With this bar, the operator attempted 
to move or tip the bor an 
These tests prove that Skinner Power Chucks 
offer a valuable sofety feature not found in 





and perhaps all operators 
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steel body. 


1300-A 


Self-centering power 
chuck with three non-ad- 
jesting jaws ond forged 


THE SKINNER CHUCK COMPANY 
346 CHURCH STREET, NEW BRITAIN, CONN. 
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Double-acting, rotating air cylinder for fast opera- 
tion of power chucks and special headstock fix- 
tures, Series 2100. Skinner also supplies a complete 
line of power chucking accessories, such as air 
valves, pressure regulating valves, pressure gages, 
lubricators and air filters. 


CONSULT YOUR SKINNER DEALER 














HAND & POWER OPERATED MACHINE CHUCKS—AIR CHUCK EQUIPMENT 
—FACE PLATE JAWS—MACHINE VISES 
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FILES 


Unequalled for 
Service that 


spells G dae 


GROBET FILES are well 
known! Over 100 years of 
experience and research are 
in back of Grobet files. 
They are sold by more than 
200 distributors. 


GROBET QUALITY is well 
known! "Grobet" means 
precision files of high cut- 
ting speed, indispensable 
for accurate filing. 


Grobet Swiss files are 
made in nine numbers 
of cut—Nos. 00, 0, I, 2, 3, 
4, 5, 6, 8: No. 00 corre- 
sponds to bastard cut; — 
Nos. 0-1 to second cut; No. 
2 to smooth cut; Nos. 3-4 
to super smooth cut. Al- 
together, there are over 
4,800 different shapes, sizes, 
and cuts. The line includes 
also specialties such as 
GROBET Rifflers, Grobet 
Machine Files for Hartford, 
Illinois, LaPorte, Cochrane- 
Bly, Oliver, Thiel, and Har- 
vey Filing Machines; Gro- 
bet Rotary Files; and Gro- 
bet Curved Tooth Files. 


Write for latest Catalog BF 
on precision files and Caft- 
along BR on rotary files 





GROBET 


FILE COMPANY 
OF AMERICA 


421 Canal St. 
Hi New York City 13, N. Y.§ 
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Here 1s o product thot con be 
used by all your industrial 
clients. 

Wherever constant power in a 
portable tool is needed, you 
can recommend Elliott Flexible 
Shaft equipment. These rug- 
ged, multiple purpose mo- 
chines ore used in a large va- 
riety of industrial operations, 
such as grinding, snagging, 
burring, buffing, drilling, die 
finishing, rotary filing, cutting, = 
sanding, and polishing. 

Supplied in pedestal, suspended, and bench types with 
complete line of attachments, Write today for Bulletin 448. 
Franchi i ble territories. 


Tae NEW 
METRO 
CATALOG 


em 1 \ el 


lable for ral desi 





are 


ESTABLISHED 1932 


ELLIOTT 


MANUFACTURING COMPANY | 


2 SPECT AVE BINGHAMTON WN Y 














‘A GIANT IN 
YOUR HAND” 


sna IR SMITH 


. a SEND TODAY 
TO): am £O]U) ee) oh 
covering this 
COMPLETE LINE 
of 
SAFETY EQUIPMENT 
rolare| 
WELDING and 


CUTTING APPARATUS 


A PLIER 

A WRENCH 
A HAND VISE 
A CLAMP 


K Wl 
SE: 





LIMITED DELIVERIES NOW 


FULL PRODUCTION SOON 


“FUTURE” ORDERS FILLED IN 
¥ SEQUENCE 


Make METRO your 
dependable source of supply 


METRO 


MANUFACTURING CO., 
Long Island City 1,N. Y. 
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by contact of the air with some surface 
or medium that is at a lower tempera- 
ture. In the cooling process, moisture 
may be added or taken away from the 
air, or there may be no change. 

Ice is sometimes used for cooling air, 
by blowing it over the ice, or over metal 
surfaces in contact with it. 

When an ample supply of cold water 
is available, it may be used for cooling 
air. The water is circulated through 
coils and the air is blown against and 
through them. If the temperature of the 
coil or other cold surface is above the 
dewpoint, the temperature at which 
moisture condenses out, only cooling 
will occur, without change of moisture 
content. 


Refrigeration 


What is known as evaporative cooling 
may be employed to reduce the tem- 
perature of air within limits that are de- 
termined by the capacity of the enter- 
ing air to absorb moisture. 

If air is passed through a spray of un- 
heated water, in an air washer, some 
evaporation of the water takes place. 
The latent heat of this vaporization 
comes from the air, therefore its dry 
bulb temperature is lowered but the wet 
bulb temperature does not change. Since 
the maximum temperature reduction 
that can be obtained is the difference 
between the entering dry and wet bulb 
temperatures, this process of cooling is 
most effective where the normal wet bulb 
temperature is low or where the cooling 
load is largely sensible heat. 

In many air conditioning installa- 
tions, the low temperature required to 
cool the air is produced by mechanical 
refrigeration, employing one of the 
types of compressors described pre- 
viously. The air is forced through coils 
containing refrigerants or chilled brine. 
As mentioned before, the liquid refrig- 
erant may be allowed to expand directly 
in the cooling coils—the direct-expan- 
sion system—or the refrigerant first 
chills water or brine, which is then cir- 
culated through the air cooling coils. 

In air conditioning work, the coils 
for cooling or heating air are practically 
always of the extended-surface type. 
Coils through which a volatile refriger- 
ant or water is circulated usually are 
copper with copper or aluminum fins. 
Where the circulating medium is a 
brine, steel tubes are commonly used. 

A number of designs of fins are used 
in extended-surface coils. Some fins 
consist of circular disks around the pipe. 
Other 


Spiral fins are popular. makers 
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Converine candy is only one of many applications of VICTOR Belting, 
in one of the many industries that you can profitably serve when you sell 
the VICTOR Belting Line. There’s a type of belting that is preferred in 
almost every industry that requires efficient and economical conveying, 
elevating or power transmission. 


VICTOR Belting opens markets for you in many fields because VICTOR 
offers the most complete textile belting line in America. Well known, 
respected, the name VICTOR helps you to pave the way for sales on other 
profit-making items, too. 


The demand for VICTOR Belting for replacements is especially large right 
now because so much belted equipment has been working overtime to 
meet reconversion production schedules. Write today for details on the 
profitable VICTOR line. 


THESE INDUSTRIES USE BELTING — SELL THEM VICTOR 


Meat Packing * Grain & Feed © Bottling 
Canning * Baking © Stone Products 
Packaging ¢ Mining ¢ Dairy Products 
Confectionery * Laundering * Ceramics 





VICTOR BALATA & TEXTILE BELTING CO. 


Manvtacturers of 
Solid Woven, Canvas Stitched and Balata Be!ting 


53 Park Pl., New York 7, N. Y. 
345 W. Hubbard St., Chicago 10, Ili, 
Factory: Easton, Pa. 





@ 834 
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(THERE'S A STEADY | 
MARKET FOR THESE 





Machines That Need No Power 


@ The Famco Foot-Powered’~ 
Squaring Shear is a “‘good seller” 
because it has a broad, ready 
market. Users report it as a 
means of cutting production 
costs on dozens of light shearing 
jobs. It’s an all ’round saver: 
small original investment; simple 
to set up; no line shaft, motor or 
electric current required; easy 
gauge settings. Precise shearing 
of up to 18 gauge mild steel by 
just the push of a foot. Ruggedly 
constructed of semisteel. Com- 
pression springs encased against 
breakage. Available in five sizes: 
22”, 30”, 36”, 42” and 52” cut- 
ting widths, with front, back and 
side gauges. The three largest 
have “hold-down” attachment. 


Save on Light Punching Jobs 
Famco Foot Presses are a means 
for speeding up production on a 
wide variety of light punching 
ond forming jobs. They're ‘‘sav- 
ers’ too . . . easily operated 
with speed and accuracy, they 
hold worker fatigue to a mini- 
mum. The Famco Foot Press is 
available in 10 sturdy models for 


Feet Press bench or floor mounting. 


Up to 15 Tons Pressure 
Famco Arbor Presses will deliver 
up to 15 tons pressure, yet re- 
quire no electric power. They 
come in 32 models, for bench 
and floor mounting. They're in- 
dispensable for doing all sorts of 
assembly and dismantling jobs. 





Acker Press 


Investigate for yourself the many sales 
possibilities of Famco Machines. Write 
today for catalog and information on 
profitable distributor franchise. 


FAMCO MACHINE COMPANY 
1321 18th ST. e RACINE, WIS, 


famco (i. 
oe 


ARBOR PRESSES @ FOOT PRESSES 
SQUARING SHEARS 
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Bee 


The COLUMBIAN 


9025 BESSEMER AVE. 








Only 
Through 
Distributors 


VISE & MFG. CO. 


CLEVELAND 4, OHIO 











How YOU will profit 
with the LOVEJOY 
line of L-R 

Flexible Couplings 


Below: Lovejoy Type "A", most widely 
used and biggest selling coupling in 
America. For duties from |/6 to 40 
hp. 

LOVEJOY 


SELECTOR 
CHARTS A 





— Extensive, nation-wide 
Lovejoy advertising means that Lovejoy flexible 
couptings are known when and where you call on 
customers and their long knowledge of Lovejoy 
superiorities makes the going easy. Take advantage 
of these and other Lovejoy selling helps. Write 
today about our liberal dealer plan. 


LOVEJOY 


FLEXIBLE COUPLING CO. 
Also Mfrs. of the IDEAL line of mechanical 
Power Transmission Equipment 
5067 W. Lake Street, Chicago 44, Ill. 





DRILL HOLES within 
.001 ACCURACY 


+ 2 8» 
ae 






@ Quick Centering 


@ Drill thin 
material 


@ Easy Counter- 
boring 


@ Accurate Center 
Punch 


MASTER OPTICAL 
CENTER - LOCATOR 


Machinists who use the Center-Locator 
claim that it is the simplest, speediest, 
most accurate method of locating centers 
and drilling holes on the market. It 
actually makes a drill press do the work 
of a jig boring machine. Drill jigs, 
plercing dies, molds, templates, metal 
patterns and machine parts demand an 
accurate relationship between a_ series 
of holes—as well as close tolerances be- 
tween these holes and other points. 
Carry a set in your pocket and watch 
your customers’ reaction. It’s a money- 
making time saver. 


Literature on Request 


MASTER SPECIALTY COMPANY 
3008 E. Lake St. Minneapolis 6, Mina. e 
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use corrugated or flat, square, or con- | 
tinuols fins. 
If desired, water-cooled coils can be 


used for heating in winter by passing Linon Lhucks have 


hot water through them. 
















































Controlling Humidity | 


Control of humidity is necessary for 
comfort and for the maximum efficiency 
of many manufacturing operations. In 
most parts of the country the humidity 
is too high in the warm months, whereas 
it is too low, or the air is too dry, in win- 
ter. Therefore, during part of the year 
it is necessary to remove moisture from 
the air whereas at other times the addi- 
tion of moisture is required. 

To understand the methods used in 
changing or controlling humidity, it is 
necessary to have certain facts in mind. 
For example, water vapor in the air must 
be considered as steam at very low pres- 
sure, with properties similar to those of 
steam. For any temperature there is a 
corresponding partial pressure of the 
water vapor at which it is in the satu- 
rated state, a condition similar to that 
of saturated steam. Then the air is also 
regarded as saturated because it con- 
tains the greatest amount of vapor that 
can be held at that temperature. 

As air becomes warmer, it can hold 
an increasingly greater weight of water 
per unit of volume. If now the temper- 
ature falls below the saturation point, 
known as the dewpoint, enough of the 
vapor condenses out to lower the partial 
pressure to the point where it cor- 
responds to the new temperature. That | 

| 
| 

















is‘ why cold water pipes sweat on a 
hot day when the humidity is high. 

Humidity may be expressed as abso- 
lute or relative. Absolute humidity re- 
fers to the water vapor content in 
grains per cubic foot. Relative humid- 
ity is the ratio between the amount 
of water vapor in the air to the amount 
of vapor in saturated air at the same 
temperature. In popular usage, the term 
humidity refers to the relative rather 
than the absolute expression. 

If air is heated, the relative humidity | Special tough steels contribute the strength and wear- 
decreases since the amount of vapor | ability required by these parts. Complete specifications 
in a given volume does not change, | are given in our catalog Number 61 which describes and 
whereas the amount that could be held | pictures the broadest line of chucks in the world. Write 
in increases. ‘ 

for a copy today, or present any chucking problem 


Reference is often made in air condi- : : 
tioning work to dry bulb and wet bulb you may have to our Engineering Department. 


temperatures. Dry bulb temperature 
is the one shown by conventional ther- 
mometers or other atmospheric tempera- | 


ture indicators. | UNION MANUFACTURING COMPANY 


The wet bulb temperature is obtained ee 
when a cloth sleeve is placed over the 304 Church Street New Britain, Conn., U.S.A. 










These Union 
Chucks are giants all the 
way through. The extra wide 


Independent 





jaws not only give you larger 
bearing surfaces but permit 
square threaded operating 
screws of larger diameter. 





The exclusive Union Duplex 





Thrust for increased thrust area gives greater wear 
resistance, longer service and increased gripping power. 
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when you waut Speed- 


when you want power- 









. .. in your job of grinding, polishing, buffing, 
sanding, drilling, reaming, screw-driving or 
nut-setting, you want a Strand Flexible Shaft 
machine, because a Strand will do it faster, 
better, and stand up to it longer. 


Strand Flexible Shaft machines provide 
constant speeds with greater operator con- 
venience. Hundreds of attachments easily 
interchanged — 125 types and sizes — models 
include vertical and horizontal type machines 
from ¥ to 3 h.p. Distributors in all principal 
cities. 


Send today for catalog showing complete line 





eastie® 
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LOUWULE,, ., 


BEHIND THE FINEST 


Sheen, N. A. STRAND & CO. 
OF PRESSURE GAUGES [I Sfrand 


~ * 
ite Shar T) ee A 


5014 NO. WOLCOTT AVE. CHICAGO 40, ILL. 





Powerful advertisements like this are 
telling the Marsh story to your cus- 
tomers every month in a long list of 
busigess publications. 

It will pay you to tie in with this New 1947 model ! 
telling of the Marsh quality story to 
every important field—a story that is ‘a0 
confirmed by the performance of the New Sales Opportunities ! 
hundreds of thousands of Marsh prod- 
ucts now in service. 

Marsh Gauges and Dial Thermom- 
eters have become “The Standard of 
Accuracy” in every branch of industry. 
Marsh Traps include all basic types 
for a wide range of service require- 
ments. Marsh Heating Specialties in- 
clude radiator traps, air valves, vents 
and packless radiator valves in a com- 
plete range of types and patterns. 


Stainless 
Steel 


BOLTS 
SCREWS 
NUTS 
WASHERS 


wt 
v 


ha 
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The MONARCH 
One Man 
Car Door Opener 


sells on sight 
wherever freight 
cars are loaded or 
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A Complete Line 
Available from Stock 


anon 


Write for latest information and prices 


JAS. P. MARSH CORPORATION 


Lutte 


Stainless Steel 





Quantity Sales 
@ Money Back Guarantee 


2079 SOUTHPORT AVE., CHICAGO 14, ILL. - ig unloaded! 
Export Dept.: 155 E. 44th St., New York 17 ") sy, ‘ 
: $ <r HERE'S WHY BOLTS SCREWS NUTS 
cs b my GEvery Box Car User Machine Machine Hexagon 
¥ Ah a Prospect oe Coa : Squar 
4 ‘ @ Reasonable Price ag Wooc Wing 
the gauge 9 a @ Saves Time — Labor 
\ with the ¥ 4 @ Eliminates Accidents WASHERS RIVETS ae Oat ich) 

4 ‘ @ Opportunity for All Types All Types All Types 
* 
? 


“RECALIBRATOR” | | 





— quickest and 
that has been 
the finishing 


“Recalibrator’ 
ct a gauge 
adjustment— 
erlative geuse- 


The Marsh 
best way to corre 
knocked out of 


touch to @ sUuP 


stainless 


One man instead of a gang can open the most bind- 


ing box car door with a Monarch Car Door Opener. 
Write —- Wire — Phone Today for SCREW & BOLT CORP. 


details of attractive proposition 121 Church St., 


THE MINING SAFETY DEVICE CO. 
1 pe teommndtes Si DEPT. MS-9 BOWERSTON, OHIO oi llapda ta 5 


“GAUGES © YALYES © TRAPS 
_ DIAL THERMOMETERS 
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bulb of a mercury or similar thermom- 
eter, wetted with pure water, and air 
passed rapidly over it. Except when the 
air is saturated, it will absorb the mois- 
ture evaporated from the wet sleeve. 
Since evaporation is a cooling process, 
the wet bulb ‘temperature is always 
lower than the dry bulb except in satu- 
rated air. The drier the air the faster 
evaporation from the sleeve takes place, 
and the lower the wet bulb temperature. 

When it is desired to reduce the hu- 
midity, use is made of one or both of 
two general methods. In the first method 
the air is chilled below the dewpoint. 
The other, method depends on_ the 
ability of certain substances to abstract 
moisture from the air. 

Lowering of the dewpoint may be 
brought about by passing the air over a 
cold surface. for example the cooling 
coil described before. The lower the 
temperature to which the air is cooled, 
the greater the amount of moisture that 
will be condensed out of it. 


Dewpoint Factors 


Where close control of temperature 
and humidity or low values of relative 
humidity are required, it may be neces- 
sary to cool the air to a lower point than 
is desirable in order to produce the re- 
quired humidity. One way out of this 
difficulty is to warm the air afterward. 

Another method of lowering the dew- 
point involves spraying the air with cool 
water, which usually has been chilled 
by a refrigerating machine. Moisture 
removal may be accomplished by this 
method as long as the temperature of 
the spray water is kept below the dew- 
point temperature of the entering air. 
The dewpoint can be positively con- 
trolled by adjusting the temperature of 
the spray water. 

Basically, the spray-type dehumidifier 
or air washer is simply an enclosed 
chamber through which air passes and 
is made to come in intimate contact 
with water. The lower part of the cham- 
ber is a sump in which the water col- 
lects. It is pumped out of the sump 
and recirculated through the cooling 
system before being used again. 

Close contact between the water and 
the air is obtained by producing a fine 
mist with suitable nozzles arranged in 
one or more banks; by passing the air 
over wet surfaces: or by a combination 
of these arrangements. 

The direction of the spray may be 
with the air stream. against it, or a 


combination of both. 


Outgoing air is forced to pass through 
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In pumps, valves, traps, meters, burners, 
cookers, lubricators, etc. —a little foreign 
matter can cause serious damage. It is wise 
economy and sound practice to install strain- 
ers ahead of them to protect the equipment, 
to save maintenance costs, to eliminate shut- 
downs. Kieley & Mueller makes all types and 
all sizes of strainers for you to sell for every 
Steam, gas, water, oil or chemical applica- 
tion. They are correctly engineered to assure 
maximum flow with minimum pressure drop, 
and are designed for easier cleaning. And 
they are correctly priced to give you a worth- 
while margin. 


Type 330, at top, is made in 1/." to 18” sizes, 
with strainers of bronze, monel metal or 
18-8 stainless steel. Below are “Y” strainers, 
type 340, available in 1,” to 6” sizes. 


We can fulfill your strainer requirements 
with immediate shipments from stock. Write 
for catalog 66-C which covers “Y,” basket, 
straight flow, and offset strainers, 


KIELEY & MUELLER, rnc. 


MANUFACTURERS OF PRESSURE AND LEVEL CONTROLS SINCE 1879 
2003 - 43rd STREET « NORTH BERGEN, N. J. 


66 YEARS OF CONTROL PROGRESS 










































packaged nahesives 


fr a realy nate 
market | 


Packaged in a variety of sizes—for 
your easy handling and stocking—to 
meet your customers’ needs. 


A ready-made market because every 


day wider recognition is being given the” ~ 


use of glue as the quicker, more dura- 
ble way of manufacture. 


Casco Flexible Cement 


The new, flexible, water-resistant, 
ready-for-use adhesive for bonding dis- 
similar materials —wood, canvas, 
leather, etc. to glass, metal, painted 
surfaces, etc.—on which conventional- 
type glues do not “take.” Sets up flexi- 
ble—withstands jolts, shocks, and ex- 
pansion. 

It’s ideal for: fabricating novelties 
and displays, sealing cartons, or for 
those “hard-to-glue” jobs where other 
adhesives won’t work. Available in 1, 
5, 30, and 55-gallon drums. 


Cascamite Urea-Resin Glue 


Makes highly water-resistant joints for 
jobs to be exposed to excessive mois- 
ture or dampness. Easy to mix with 
cold water—ready to use immediately. 
Ideal for fine cabinet work or veneering. 

Suggest CASCAMITE for: furniture, 
laminated wood beams, arches, pre- 
fabricated houses, or wherever a highly 
water-resistant bond is required. Avail- 
able in 1, 5, 25, 50, and 100-pound 
drums. 

For outdoor work recommend CAS- 
COPHEN, the new, completely dura- 
ble, waterproof resorcinol-resin glue. 


CASCAMITE 


UREA RESI! 





CASEIN COMPANY OF AMERICA 


(Division of The Borden Company) 
Dept. MS-96, 350 Madison Ave. 
New York 17, N.Y. 
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Every Industry Is A Customer For 
CADO FLO-MASTER FOUNTNBRUSH 


@ For templet marking, pattern 
marking, signal, storage, inspec- 
tion, production marking, in ship- 
ping rooms, layout rooms, office 
and laboratory there are countless 
uses for a “Cado” FLO-MASTER. 

This new, valve controlled, pocket Fountnbrush writes, draws, 
marks, on any surface. Leak- 
proof. All aluminum. FLO-DRI 
Inks in black and colors dry in- 
stantly. 





There’s big demand waiting for 
FLO-MASTER. Complete merchan- 
dising and sales helps. Write for 
full details. 


CUSHMAN & DENISON MFG. CO. 
135 West 23rd Street a New York 11, N. Y. 
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“TOO NUMEROUS 
TO MENTION" 


That's almost the case when you 
talk about the Globe Woven Belt- 
ing Line! There's just the right 
belt in Globe products to suit 
every belting need in industry. 


But we'd like to mention three 
of ‘em here which are enthusias- 
tically praised by leading food 
processors: 


GLOBE KANRY-TEX: Strong; durable; re- 
sists fruit and vegetable juices; does not 
impart odor or taste; clean, sanitary ap- 
pearance; requires minimum Care. 

GLOBE SOLID WOVEN COTTON BELT- 
ING: Manufactured especially for hard 
usage where a tough strong belt is es- 
sential. 

GLOBE CELLULOSE-COATED BELTING 
(clear or white) A perfect conveyor 
for use in bakeries, cereal products, 
candy plants, etc.; easily washable with 
soap and water; heat-resisting, sanitary, 
waterproof. 

Your mill-supply house, (or we our- 


selves), would like to gre you en 
facts on these and ali Globe oven 


Superior 
Aluminum 
Coating 





It's Here— 


an All-Purpose 
ALUMINUM 
COATING 


Whitlam’s amazing new VERTEX 
Aluminum Coating does perfectly all 
the jobs of special formula paints. Can 
be used inside or out, as a prime or 
finish, on any type of surface. Highly 
resistant to heat, acids and alk . 
Extremely bright, economical, covers 
even black in one coat. In quart, gal- 
lon, 5 gallon, 30 and 55 gallon con- 
tainers. Distributors wil! find many 





opportunities to sell this new aluminum | Belts. Inquire today. There's no obli- 
| gation, a 


coating in the plants and shops on 
which they call. 


J.C. WHITLAM MFG. CO, 


WADSWORTH, OHIO 


course. 





WOVEN BELTING CO. 
1400 CLINTON ST. 
BUFFALO 6, N. Y. 























eliminator plates that cause several 
changes in the direction of flow. Their 
purpose is to remove any droplets of 
water from the outgoing air. 

Many instances arise, however, in 
which it is desirable or necessary to use 
some other method of controlling hu- 
midity, either alone or in combination 
with those described. Thus, unusually 
low humidity may be required, or it may 
be necessary to control humidity inde- 
pendently of the temperature. Recourse 
is then had to certain materials known 
as sorbents that have the ability to re- 
move moisture from the air. 


Sorbents 


Sorbents are of two general types, | 


adsorbents and absorbents. 

Adsorbents present a large amount 
of internal surface formed by extremely 
small pores to which water will adhere 
or is adsorbed. Silica gel and activated 
alumina are among the best-known ma- 
terials of this class. The material itself 
does not undergo permanent change. 

Absorbents are materials that can 
take up water vapor but in so doing 
they undergo physical or chemical 
changes, or both. Some of these ma- 
terials, for example calcium chloride, 
are solids, whereas others are liquids— 
solutions of certain salts. 

Both types of sorbents eventually be- 
come saturated, so to speak, but can 
be reactivated by heat. 

A dehydrator using solid drying 
agents consists essentially of a rotating 
or stationary bed or a series of station- 
ary trays containing the material, fans 
to handle the air that is to be dried, a 
gas-fired, steam, or electric heater for 
reactivating, and the controls necessary 
for continuous automatic operation. 

In one design of bed-type dehydrator. 
a cylinder filled with the drying agent 
rotates continuously. In another design 
the cylinder is stationary and a rotat- 
ing damper serves to direct the air flow 
as desired. In both instances, three 
streams of air are directed through the 
material. One stream is the air to be 
dried. The second is air heated to 300- 
350 deg. F. for reactivating the portion 
of the drying agent that has been satu- 
rated. A third stream cools the reacti- 
vated part of the bed. 

Two complete sets of stationary trays 
or beds containing a solid drying agent 
are used in one design of dehydrator. 
Automatically controlled dampers are 
arranged so that one set of beds is al- 
ways being reactivated by a stream of 
hot air while the other bed is absorbing 









































































A two-way SELLER 


A man can be mildly interested in a portable electric drill or 
ina drill press. But when he finds both combined in onetool .. . 
and that a Stanley Electric Drill . . . you’ve got sales interest. 
A tool like that makes money for him wherever he is . . . out 
on the job or back inthe shop. That’s the tool forhimtobuy .. . 
and for you to sell. Write for folder on 


complete line. Stanley Electric Tools, [ STAN LEY | 


New Britain, Connecticut. toada dans 


STANLEY ELECTRIC TOOLS 
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This little fellow 


Large or small, there’s no separator today as efficient 
as the DEXTER! Simply constructed, it has no 
filters to change or drains to open; no moving parts 
to oil or internal gadgets to foul up. Yet DEXTER 
Separators positively and continuously remove and automat- 
ically expel dirt, oil and water from compressed air lines! 

That’s a broad statement, we know. But we’re so 
sure DEXTER Separators will do everything we say 
they will that we'll refund the entire cost — within 
30 days of purchase — if a user isn’t fully satisfied 
after a reasonable trial. 

So make sure every one of your customers knows 
about DEXTER, the Separator that’s uncondition- 
ally guaranteed to keep compressed air clean and 
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They’re available in all popular sizes for 
immediate gelivery — at prices substantially be- 


Ow prewar ieveis. 


rite for our jobbers’ offer today. 


THE LEAVITT MACHINE CO. 
170 East River Street, Orange, Mass. 


"T dais AUTOMATIC AIR SEPARATORS 


ALSO MAKERS OF DEXTER VALVE RESEATING MACHINES, 
ATHOL PLUMBING SUPPLIES AND DEXTER LATHE CHUCKS 






















Ek month, more SpeedWay Drills 
come off the production line; are be- 
ing shipped each day. But, frankly, 
though we are beginning to cut into 
our mountainous pile of back orders, 
there's a deal of waiting still for a lot 
of people who are ordering SpeedWay 
Tools today. However, because they 
are worth waiting for, we suggest that 
you place your order now with your 
local SpeedWay dealer for earliest pos- 
sible delivery. 


SPEEDWAY MFG CO. 
1832 S. 52nd Ave., Chicago 50, Ill. 


No. 89 equipped with Snap-Release 
Chuck 


No 89-J with Jacob chuck (as 


=. ; 
A illustrated) $5.00 extra, 
Sen, es 
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handles a BIG job! 









You'll find many gné 
jobs scattered all give the shops, 
factories, foundri¢§, }poat yards, 
and othep industgigg you visit. 
erlifted elec- 
tricallyy theytweistrictly a 
hand-lifting job! 444 
| 

That’s the timer 
to talk up “Budgit) Chain Blocks. 
Time to fell the gwner, his fore- 
man or .purchasfhg agent, how 
easily aid quigkly an 81-Ib 
‘Budgit’ @hain Block lifts a 2-ton 
load. Tirtie to tell him how one 
man can pick up’ ‘Budgit’ Chain 
Block, catty it wherever there’s a 
load to be,ifted;‘hang it up, posi- 
tion it for liftifg, then lift the 
load by himself; That does away 
with one-sfot lifting! 


Light weight isn’t the only 
feature that makes a ‘Budgit’ 
Chain Block ideal for use where- 
ever loads must be lifted by hand. 
It possesses a totally enclosed 
mechanism so that all working 
parts including the automatic 
load-brake operate in grease in a 
sealed housing; anti-friction bear- 
ings throughout; a roller-type 
chain; safety load hooks. 


Bulletin No. 367 will help you in 
your sales work, Write for a supply. 


ig) BUDGIT 
“== " Chain Blocks 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 


Builders of 'Shaw-Box' Cranes, ‘Budgit' and 
‘Load Lifter’ Hoists and other lifting specialties 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 











moisture from the air to be conditioned. 

When liquid sorbents are used for de- 
humidification the air to be dried is 
brought into contact with a water solu- 
tion of the material used. The moisture 
removed from the air dilutes the absor- 
bent solution and has to be removed in 
a solution concentrator, which is a low- 
pressure-steam heat exchanger. Mois- 
ture removed from the solution is dis- 
charged to the outer atmosphere. The 
concentrated brine is then pumped to 
the main reservoir for re-use. 

Control of the temperature of the 
air leaving the dehydrator is accom- 
plished by precooling the absorbent. 

Instead of removing moisture from 
the air, however, it is often necessary to 
add more. For example, in winter the 
air usually is too dry or the humidity is 
too low for either comfort or health. 
\gain, some industries require for cer- 
tain operations a higher relative hu- 
midity than is normally found. 


Humidity 


Humidification is a relatively simple 
process and may be accomplished in 
several ways. The use of an air washer, 
in which the air is subjected to sprays 
of water, for dehumidifying air, has 
heen described. An air washer may be 
used also for humidification. With it 
humidity may be increased simply by 
spraying the air with recirculated water. 
Or the air may be preheated and 
sprayed with recirculated water. Again, 
the air may be sprayed with water 
heated to the temperature necessary 
to produce the desired result. 

Another general method of increasing 
the humidity involves the use of some 
type of direct humidifier, of which there 
are a number, Use of a steam jet is an 
old and well-known method of introduc- 
ing moisture. 

All the other types of direct humidi- 
fiers work on the principle of breaking 
water up into fine droplets that are 
thrown or blown into the air, or wet sur- 
faces of comparatively large area are 
exposed to the air. 

If anything like close control of hu- 
midity is required, it is necessary to 
install a humidostat. A common form 
of humidostat makes use of human hair. 
a strip of treated paper. or a piece of 
-all materials that 
changes in the humidity of the air sur- 


wood respond to 
rounding them—to open or close con- 
tacts. These contacts in turn control re- 
lays through which valves or dampers 
of the system are operated. 

Another type of humidostat that oper- 
ates on a different principle consists of 





THIS ADVERTISEMENT IS TELLING FACTS TO HELP YOU SELL 
SCHIEREN LEATHER BELTS. IT APPEARS IN LEADING PUBLICA- 
TIONS THAT YOUR CUSTOMERS READ. 


% 
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THE CASE OF THE GRINDER KILLER 


The cause for shutdowns on a grinder in a North Carolina Machine Shop was no 
mystery. Operating conditions killed the belt . . . a quarter-turn drive . . . torturing 
flexes . . . splashing oil and water tore belts to shreds in a matter of weeks. The 
real mystery was—What to do about it! 

SCHIEREN was called in, installed a Light Double DUXBAK Leather Belt. With 
a surface built to withstand oil and water, without being fiddle-string tight, the 
DUXBAK Belt took the flexes in its stride . .. permitted normal operating tension. . . 
covered a greater pulley surface—and the case of the grinder killer was solved. That 
DUXBAK Belt has been operating for almost a year—at top speed—and has paid for 
itself repeatedly in uninterrupted, fulltime machine output. 





YOUR problem may not be grinding machines, but the same custom-built perform- 
ance that is standard with SCHIEREN LEATHER BELTS will fit your most exacting 
requirements—whatever they may be. SCHIEREN LEATHER BELTS deliver maximum 
speed, extra RPM—take tough conditions in their stride—yet they cost no more 
than other belts. They quickly pay for themselves by minimizing shutdown time and 
maintenance. 

For almost 80 years, CHAS. A. SCHIEREN COMPANY has heen manufacturing 
super quality Leather Belts. This invaluable experience is at your service. Just drop 
us a line. Let us quote on your Leather Belting, Strapping and Packing requirements. 


r 


La 





Let us send you free book on SHORT CENTER DRIVES 
deta which show how pivet boses give 


1. Automatic Belt Tension 

2. Boost Overload Capacity of Drives. 
3. Eliminate any possibility of slip. 
4. Increase machine output. 


CHAS. A. SCHIEREN COMPANY 
LEATHER BELTINGS @ SPECIALTIES 
HYDRAULIC PACKINGS 


33 FERRY STREET, NEW YORK 7, N. Y. 
60 Front Street, W. Toronto, Ont. 








We are national distributors 
of Rockwood Bases. 
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Every DIXON product has one or more 
exclusive feat that h its 
convenience, utility or economy. The 
coupling and clamps described below 
are typical of this plus value that dis- 
tinguishes the DIXON line. 





“BOSS” 


Washer Type Style W-16 
FEMALE HOSE COUPLING 


The patented design of the “Boss” Off- 
set and Interlocking Clamps furnished 
with this coupling contributes im- 
portantly to its strength and efficiency. 
Clamping p e is applied evenly 
and powerfully over the entire peri- 
meter of the hose, eliminating all pos- 
sibility of pinching and straight line 
leaks. 


NOTE: The same clamps are used on 
“G J-Boss” Ground Joint Couplings, 
Style X-34, and “’Boss’’ Male Couplings, 
Style MX-16. 


For connections requiring band type 
clamps .. . shanks pling ipp] 
etc. .. the two “Kings” described be- 
low have design features not available 
in any other kind. 








“KING” HOSE CLAMPS 


Single Bolt Double Bolt 


Proven superior to others of their type 
in ease of application, strength and 
durability. Bolt lugs are heavily re- 
inforced. Tongue and ears for vise 
jaws, are full width of clamp. Perfect 
conformance to hose perimeter pro- 
vides evenly distributed pressure when 
clamp is tightened. Double bolt has 
exclusive quadruple take-up. Sizes: 
Single Bolt, for hose 7%" to 5%" O.D. 
Double Bolt, for hose 34" to 1744" O.D. 


Sold in Accordance With Our 
Established Distributor Policy 


pe @ Geox, 


VALVE & COUPLING CO. 


MANUFACTURERS OF The Luckily Lime 

BOSS” “DIXON KING “AIR KING DIX-LOCK™ 

HOSE COUPLINGS, NIPPLES, MENDERS, CLAMPS 
Main Office and Factory: PHILADELPHIA 22, PA. 


BRANCHES CmrcC aco Bimmiecnam - LOS anchiss HOUSTON 
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A Modern Catalog 
Is Your Best Investment For 
The Future of Your Business 


eAction illustrations 
demonstrate the use of 
many products. 


¢ Tools Made of HIGH 
SPEED STEEL, are priced 
in red. 


“WW! ms 


¢Nationally Advertised 
Lines are tied up with 
manufacturers advertis- 
ing by use of their trade- 
marks. 


C464 yr 


~ 








WEINBERG & MCKEE, Inc. 


610 W. VAN BUREN ST. CHICAGO 7, ILLINOI 








Ss 





i 





Can Ship Today 
OWELL == 


RATCHET 
WRENCHES 
RED RATCHET ° “THE OLD RELIABLE” 
WRENCHES 





1 a) 








Handles made from strong alloy steel castings. 
The Pawls cut from steel and specially heat treated, 
and with crushing action, give the strongest strain 
possible. There are all sizes in the Lowell family, as 
small as 6 inch in length. 





We offer through you—the world's finest Reversible Ratchet 
Wrenches—tested and proven under all conditions. Check your 
trade today. 


1869 LOWELL WRENCH CO., Worcester, Mass. 1946 
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two thermostatic elements. One ele- 
ment controls the dry bulb temperature 
while the other is kept wet by a wet 
cloth sleeve or spray and controls the 
wet bulb temperature. By controlling 
both temperatures at predetermined ra- 
tios, the relative humidity can be kept 
close to constant. 


How Air Is Cleaned 


It is usually desired to remove dust 
and bacteria from conditioned air. Pass- 
ing air through a water spray, as in an 
air washer, will take out a large part of 
the dust and dirt. Some form of filter, 
however, is usually employed to clean 
the air, while an air washer is used pri- 
marily to cool, humidify, and dehu- 
midify it. 

Several types of air filters have been 
developed in a variety of designs. The 
simplest consists of some dry fibrous 
or fabric-like materials or a porous com- 
position paper held in a frame made of 
metal, fiber, cardboard, or wood by a 
wire mesh or expanded metal. These 
frames are then arranged in banks on a 
suitable framework. 

Some filters of this type are intended 
to be discarded when too dirty for fur- 
ther use. A good deal of the dirt can 
be removed from others by rapping or 
jarring. 

With another design, one or more 
layers of the filtering medium can be 
replaged and the filter made ready for 
service again. 

The principle of catching air-borne 
particles on a wet or sticky surface is 
used in the so-called viscous impinge- 
ment type filter. These filters are of 
two kinds, automatic and non-automatic 
cleaning. 

Several different fibrous materials— 
glass fiber, steel or other metal wool, 
hair, vegetable fibers—are used in unit 
filters of this type. The frame usually 
is metal. The filtering medium is wet 
with some suitable liquid. 

The automatically cleaned filter is 
essentially a series of metal plates at- 
tached to endless chains that run over 
sprockets arranged in the vertical plane. 
The plates fo:m a continuous curtain, 
moving up one side and down the other. 
At the bottom the plates dip into an oil 
bath that removes the dirt adhering to 
them and coats them afresh. Automatic 
control usually is provided to move the 
curtain at suitable intervals. 

Movement may also be controlled by 
a pressure switch actuated by the re- 
sistance of the filters to air flow. 

During the past few years the electro- 





WESTON 


all-metal 
THERMOMETERS 





Expansion in production facilities has kept pace with the increas- 
ing demand for WESTON all-metal thermometers, thus prompt 
deliveries of catalogued models are assured. In most standard 
ranges and stem lengths, spot shipments can be made from stock. 

The WESTON thermometer is of rugged, all-metal construc- 
tion, with large legible scales. Available in ranges from --100 F. 
to +1000 F. and -100 C. to +400 C. Scale lengths from 6” to 
12”. Stem lengths from 244” to 60”. Accuracy guaranteed. Avail- 


able through your local jobber or WESTON representative. 


WESTON ELECTRICAL INSTRUMENT CORPORATION 
682 Frelinghuysen Avenue, Newark 5, New Jersey 
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CALLING 

THEM 

TD ss 
CLIPPERS 


The name sets up a use-limitation which does not ex- 
ist. These tools will cut rods, straps, chain, stranded 
cable, wire, etc. Call them Porter Cutters 
because they work on the 
job anywhere independent 
of a power source other 
ethan the two hands of the 
user—hand power 
multiplied to thou- 
sands of pressure- 
pounds. You can sell 
more of these tools 
— if you will realize 
their broad field of 
usefulness. 


H. K. PORTER, INC. 


EVERETT 49, MASS. 
























THINGS ARE BEGINNING 
TO PERK UP 


Nylons are back on the counters, tires 
seem to be more plentiful and now and 
then some friend sports a new car. 


It won't be long before Manila too 
will take its place as a returned essen- 
tial and the famous Blue and Yellow 
Fitler trade mark will once again 
sparkle in the reflected glory of a fam- 
ous heritage ..... so bear with us a 
litle longer if some of your require- 
ments can’t be filled with usual prompt- 
ness. Don’t accept a substitute for 
Fitler’s standard of proven quality. 


THE EDWIN H. FITLER Co. 


Established 1804 


PHILADELPHIA, PA. 
Manufacturers Of Quality Rope Since 1804 
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UP.. 


Pe til 


Go Sales 

of the 

BURGESS 
vibro -tool 


Trade Mort #eg VS. Pot OW 













The versatile Vibro-Tool writes 
on steel; engraves on glass, 
plastics, wood, stone; puts per- 
manent identification on tools, 
dies, jigs, raw materials. 
Portable . . . useful for inspectors, 
foremen, tool crib workers. Too! com- 
plete with engraving needle $7.50 
V3 needle necessary for engraving on 
steel and other hard materials $2.00 
Diamond Point for continuous glass 
work, jewelry engraving, etc. $5.95 
Write for dealer proposition today. 


BEES & 
HANDICRAFT DIVISION 


BURGESS BATTERY COMPANY 
198 N. WABASH AVE., CHICAGO 1, ILLINOIS 
BBS & 








| VISES ane MILLING AST AGHUENTS 


} Profitable Items To 
ANGLE VISES 
1/2***2/2"'=4*'=6''-B"' Jaws 










Solve difficult 
angle job. Quick 
accurate angle 
set-ups, save time 
and loss. Ideal 
for Drilling. Mil- 
ling, Grinding 
Fitting, Filling 
Etc. Accurately 
machined and 
graduated. Hard- 
ened steel jaws, 
plain or grooved 


DRILL PRESS VISES 
1V2"'-2V/2""-4 Jaws 
Accurately machined. 
| Best semi-steel cast - 
| ings. Long bearing ad- 
| justing screw. Jaws 
| hardened steel — plain 
| OF Qrooved, 





MILLING ATTACHMENT 


MAKES MILLING SpenAriens 

POSSIBLE ON LATHE. Fits South 

Bend, Atlas, Craftsman, Logan, 

Sheldon, and all other tathes. 

Graduated vertical feed screw and 

360° graduation for rotary angle ad- 
justments, Mounts by strad- 
ogg lathe’s regular tool = 
No 


50 
$18. s No, 250 — 2!” laws. 
' 


400 ws, 1” 
deep, 30. 75." 


‘IMMEDIATE DELIVERY 
' Write for Circular No. 350 
CHICAGO TOOL and ENGINEERING CO. 
Mfrs. of PALMGREN PRODUCTS for over 28 years 
8392 South Chicago Avenue, Chicago 17, Ill. 








static precipitation of air-borne particles 
has come into increasing use. 

Air entering such a unit passes by 
wires that are kept positively charged at 
a potential of about 13,000 volts. The 
electrostatic field thus produced charges 
all particles floating in the air. The air 
stream then passes between collector 
plates carrying a negative charge at 
about 6000 volts. The positively charged 
particles are attracted to and held on 
the negatively charged collector plates 


until washed down and removed. 


Propelling Air 


\ filter that has recently been devel- 
oped uses a collector element made ot 
special paper. It is built up of porous 
tissue-like plies of short cellulose fibers 
arranged haphazardly, When an elec- 
trestatic charge is applied to the col- 
lecting element the plies tend to sep- 
arate and each fiber attracts and holds 
dust and other particles. 

When the paper has accumulated a 
load of dust it is replaced with clean 
paper by turning the crank of a mech- 
anism that forms part of the filter. 

After air has been suitably condi- 
tioned, the final step is delivery to the 
proper area. For that purpose, ducts are 
required to form channels for the air. 
with fans or blowers to force it along. 

Ducts usually are made of galvanized- 
iron sheets formed into round, square. 
or rectangular sections. as best suit the 
conditions. 

Fans and blowers are of two general 
types—the axial flow or propeller. in 
which the direction of flow is parallel 
to the axis; and the radial flow or cen- 
trifugal, in which the direction of flow is 
at a right angle to the axis. 

(xia! flow fans are made in a consid 
erable variety of designs and sizes. The 
blades may be cast or made of sheet 
metal, and may be flat or shaped. Blade 
angle varies widely. 

Centrifugal or radial flow fans are of 
two general designs, those having fo: 
ward curved blades and those in which 
the blades are curved backward. There 
is considerable diversity in the curva 
ture. proportions, and angularity of the 
blades, brought about by the necessity 
for meeting many different requirements 


and operating conditions. 


The foregoing article is reprinted 
from the August issue of the McGraw- 
Hill publication. Factory Management 
ind Maintenance, because of the wide 
spread interest being shown in air con- 


ditioning for industry. 





DARNELL CASTERS 
& E-Z ROLL WHEELS 


Free MANUAL 


DARNELL CORP. LTD., 6O0WALKERST NEW YORK NY 
LONG BEACH, CALIFORNIA, 36 N CLINTON, CHICAGO ILL 
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RRO, 


ace . 


EXPANSION 
SHIELDS 


sided « pial Allin all they 
are “engineered” to the job. Made of 
ce malleable iron in bolt sizes Vs 
to 1” inc.—Arro's guarantee against 
loose os. 





ARRO EXPANSION BOLT COMPANY 
MARION, OHIO 
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GEM WELDED STEEL 


oilers 


For oilers of qneegonst lity, GEM! 
The Oilers shown here See’ Gos ps all 
GEM Oilers) welded steel pF. 
throughout. Bushings and necks have machine 
cut threads. Necks are welded to the oiler 
body. Bodies are oy MS, drawn seam- 
less sneak, polished and 

made of high carbon — ‘spring steel. 
Body and bottom assembi ere electricall 
welded, triple ae guaranteed teckevest 
The flexible spout shown on the left Is 
interchangeable with GEM rigid spouts and 
features a cold rolled stee! tip, brazed on. 


quered. Bottoms cre 


GEM manufactures a 
complete line of Sup- 
ply Cans, Tallow 
Pots, Torches and 
Heavy Welded In- 
dustrial Oilers. Write 
for price lists and G 
distributor plan. 
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GEM MANUFACTURING COMPANY 


1229-1243 GOEBEL ST., NORTH SIDE STA. 


PITTSBURGH 12, PENN. 














SUPPLY GANS ° TALLOW POTS ° 


TORCHES ° 


HEAVY WELDED INDUSTRIAL OILERS 








FOR 


Oniginality 





Keep an eye on XCELITE 
tools! This fast-moving, 
FAVORITE line is well on 
<a road to plentiful sup- 

. for plentiful sales. 
Cel irk nut drivers and 
screw drivers speed up 
hundreds of shop and plant 
operations. They build up 
your list of satisfied cus- 
tomers . . . and make ef- 
fective selling displays. 
Why not investigate this 
profit line? 


Meet us at Booth 155 
Grand Central Palace, Na- 
tional Hardware Show, Sep- 
tember 16 to 21. 





Dept. F, Orchard Park, New York 


Quality Fools 


PREFERRED BY EXPERTS 





PARK METALWARE CO., INC. 











—WHITNEY— 
LEVER PUNCHES 


Many types 


. hand, channel iron, angle 
iron, close corner, bench, hammer, 
thinner's round, square, button, 
skylight, ventilating tank, flange 

. each in a variety of types 
and sizes—each with individual 
characteristics that make them 
most adaptable for its special 
field of work. They give a neat, 
good-looking finished job and 
the men who use them like them. 
Our descriptive circulars give 
complete details—let us send 
them. 


W. A. Whitney Mfg. Co. 


636 Race St. Rockford, Ill. 
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Towey Joins 
Adel Precision 


Edward J. Towey has joined the Adel 
Precision Products Corp., Burbank, 
Calif., as sales manager of the industrial 
division, according to Clinton E. 
Stryker, president. 

Mr. Towey formerly was executive 
vice-president in charge of sales, engi- 
neering, advertising and development 
of new products for the Diamond Iron 
Works, Minneapolis. Adel Precision 
manufactures hydraulic equipment. 


Jefferson Manages Traffic 
For Fairbanks, Morse 


Perry Jefferson has been made traffic 
manager, Fairbanks, Morse & Co., Chi- 
cago, replacing Joseph W. Elliot, who 
recently retired after 23-years with the 
concern. Mr. Elliot’s actual retirement 
will take place at the end of 1946. 

Mr. Jefferson has been associated with 
the Canadian Pacific Railroad for more 
than 20-years. 


Jordan In Southwest 
For Lufkin Rule 


Frank H. Jordan, Jr., is now repre- 
senting the Lufkin Rule Co., Saginaw, 
Mich., in the southwest territory. He 
will travel in Louisiana, Oklahoma, 
Arkansas and Texas, making his head- 
quarters in Dallas. 

Mr. Jordan served in the Navy during 
the war and was discharged ten months 
ago. 


Jappel Heads Sales 
For Eclipse Counterbore 


Frank O. Jappel has been made sales 
manager of the Eclipse Counterbore Co., 
Detroit. He has been associated with 
Eclipse in the sales department for the 
past 11 years, handling Detroit and 
lower Michigan. Prior to that, he was 
with the Granger Foundry & Machine 
Co., Providence, R. I., Continental Mo- 
tors Corp., and General Motors Corp. 


Bunting Brass 
Names New Officers 


Charles E. Bunting, formerly presi- 
dent of the Bunting Brass & Bronze 
Co., Toledo, was elected chairman of the 
board of directors during a recent board 
meeting. George H. Adams, formerly 
executive vice-president, has succeeded 
Mr. Bunting as president, and Walter F. 
Volk is now secretary and treasurer of 
the company. 


The Sonneborn line of ‘Building Savers’ gives you—from a single source 
of supply—a wide variety of products for building construction and main- 


tenance (see chart)—each one a profit-maker in itself and a strong recom- 
mendation for sales of the others—for every type of building. 











RE YOU prepared to fill whatever need a customer may have for maxi- 
mum building protection against the effects of wear and weather? 


Sonneborn ‘Building Savers’ are regularly specified by architects and 
used extensively by builders in every type of construction, and are recog- 
nized for outstanding performance in building maintenance. 


Cash in on this ready-made market for profitable sales in your territory. 
For details of the Sonneborn “Building Savers’ franchise, write Dept. M9. 





BUSINESS-FINDER CHART 























The Product Is You Sell it For 

LAPIDOLITH Hardening, wearproofing and dustproofing new or old 
concrete and terrazzo floors, other concrete surfaces. 

LIGNOPHOL Preserving and finishing wood floors, trim, doors, panel- 
ing—in one application. 

CEMCOAT Filler Protecting and decorating cement and wood floors, 

and Dustproeter porches, decks. Colors and transparent. 

TRIMIX Improving quality and workability of concrete and mor- 
tar mixes. 

STORMTIGHT ‘Protecting and preserving, patching and repairing roofs 

(Liquid ond Plastic) of all types, new or old. 





$.R. P. 
(“Sure Rust Prevention") 


Protecting iron, steel and other metal surfaces, inside 
and out, against rust and corrosion. 





SONOLASTIC Aluminum 


Protecting and brightening interior and exterior surfaces 








Paint (Ready-Mixed) —metal, wood, masonry, wallboard, etc. 
SONNEBORN’S Caulking, pointing up, sealing, glazing, etc. Knife and 
Caulking Compound gun grades. 

SONOMEND Patching and resurfacing concrete or wood floors. 





FLOORLIFE CLEANER 


Cleaning and waxing wood floors and linoleum in one 
application. 








HYDROCIDE Colorless 


SONNEBORN 


rauele). TREA 


COATINGS 

wATERPROOFIN ‘ ROOF COATINGS 
MPOUND 

KING CO 


CAUL 
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TMENTS 






Protecting exterior masonry walls against disintegration 
due to excessive water absorption. 


“BUILDING SAVERS” 


PAINTS AND PROTECTIVE 


AND MORTAR ADMIXTURES 


DAMPPROOFING 


BUILDING PRODUCTS DIVISION 


L. SONNEBORN SONS, INC. 


88 Lexington Avenue, New York 16, N. Y. 
In the Southwest: Sonneborn Bros., Dallas 1, Texas 































THE NEW 
r COLLETS AND FEED FINGERS FOR © 
| BRO WN & SHARPE MACHINES 


IMMEDIATE DELIVERY FROM STOCK 





The addition to the Precision line of © 
collets and feed fingers designed for 

use in Brown & Sharpe machines gives © 
you a dependable source for speedy 
‘delivery . . . And_as always, the Pre- % 
cision name on these new collets and 
fingers is your unconditional guaran-,, 
tee of selected steels, uniformity in’ 
machining, grinding and heot treat-» 
ing. You will like their lasting spring 
ir and hgir-trigger accuracy. 


DO you KNOW THESE _. 
_ OTHER Precision 
oie 


Precision lathe collets 
fit many .machines 
ond attochments in- 
cluding 10” Atlas, 


3AT. 3C; 1A 
collets, drow- 
ars, adapters 





! 
Logon,’ Crotinmon, mur. SPEEDICHUK 
Ms Sd going for chucting & BREN Collet 
nd, Clausing, Shel- work to 2%’ Incresse '/"' collet sk 
don, Hordinge, Elgin, dio. Fits 3AT, cap. lathes to %'',"F 
Dolton, Schaver, Se- 3C. 1A, $C For Atios, Logan, ~ 
bhutibat otc: stondard adap- South Bend, Clous- 





ters. Head soft. ng, ef 


GENERAL DIE AND STAMPING COMPANY 
T PRECISION COLLET DIV., 268 Mott Street, New York 12 ¢ 





al poys "7 “pet Precision when collet work is indicated, becouse you get the best, s 
ond you get it promptly from stock. Order from your Industrial Supply Distributor... om 








He ‘is "GRR serve you. Literature is available. Why not. write for it todoy. 


* As lane et 


Hoiot rane 


all are built into 


a i alae 


LIFTING 





Jhe 
ELECTRIC¢24-HOIST 


SMALLEST Req 


LIGHTEST 1 


STRONGEST » 
MOST ACCESSIBLE 


lig3on a 


Better A 


OR TAWNIE Be 


» g 
YVEY 
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Memo jj 


MR. DISTRIBUTOR 


Gsm | | [ 6 


TODAY 


for discounts 
and complete 


information 


Remember, 
the fast mov- 
ing  nation- 
ally adver- 
tised line of 
PRECISION 
collets and 
lathe attach- 
ments is sold 
only through 
the industrial 
distributor. 


It spells 
PROFITS 
for you! 


COMPACTNESS 
LIG HTN ESS 
" POWER 

DURABILITY 
ACCESSIBILITY 


}+—_———_——- 20% — 








LD PVA BY 4 





1946 


You'll find | 





That lcitinn 
JUSTRITE 


Quality Construction — Durability — Depend- 
ability—azd the Justrite “extra” features 
have made them the favorite Safety-Approved 


Gasoline Can. 


IT’S THE LEADER 
EVERYWHERE! 


Industry has found 
this can gives com- 
plete satisfaction 
in service and 





Justrite 
Safety Can 


economy. 


Here is the perfect can for han- 
dling or storing gasoline and other 
flammable liquids. This Justrite 
Safety Can is sturdily constructed 
of heavily-coated 24-gauge steel 
finished in high-gloss baked-on 
red enamel. Double seamed and 
soldered. Non-spill pouring lip, 
spout cap controlled by strong 
non-rusting spring. Seven sizes 
from 1 pt. to 5 gal. This finely- 
built can has the safety-approval 
label of the Associated Factory 
Mutual Fire Insurance Companies 
and Underwriters’ Laboratories, 
Inc.—and you'll see by your profits 
that they’re Justrite! 
If you are not now handling Justrite Safety 
Products we wil be pleased to refer you 
to the nearest Justrite Distributor 


JUSTRITE MANUFACTURING CO. 
2963 N. Southport Ave., Dept. A-1, Chicago 14, ill. 


JUSTRITE 


SAFETY CANS «+ 





OILY WASTE CANS 


APPROVED SAFETY ELECTRIC LANTERNS 















Hintz Succeeds Bruecher 
With Brance-Krachy 


Harry H. Hintz has assumed the du- 
lies of office manager and purchasing 
agent of the Brance-Krachy Co., Inc., 
Houston distributing firm. He succeeds 
W. H. Bruecher, who has resigned to go 
into tax and accounting work. 

Discharged from the Army in Febru- 
ary, Mr. Hintz had been with the Brown 
Shipbuilding Co., Houston, for a year 
and a half before entering military 
service. 


McConnell Joins 
Automatic 


Jack A. McConnell, formerly con- 
nected with the Delco Appliance Divi- 
sion, General Motors, in Dayton, has 
heen appointed sales representative in 
the Columbus territory for the Auto- 
matic Transportation Co., Chicago. Mr. 
McConnell served as a military govern- 
ment and personnel officer with the 
Navy during 1944 and 1945 after attend- 
ing a course in military government at 
Princeton University. 


Cline Heads New 
Blowtorch Concern 


E. M. Cline has been named president 
and treasurer of the recently incorpo- 
rated National Pumpless Blowtorch Co., 
Cleveland. Other officers of the company 
are Parnell J. Porter, vice-president, and 
Fred H. Emery, sales manager. Present 
plans call for the merchandising of the 
product, a new type of blowtorch, 
through wholesale outlets. 


Fieser Returns 
To Washburn 


Edward J. Fieser, back in civilian life 
after nearly four years in the Army, has 
returned to his position as representa- 
tive of the Washburn Co., Worcester, in 
the Chicago area. At the time of his 
separation, he was a statistical officer in 
the Air Forces with the rank of captain. 
He will make his headquarters in the 
Washburn Chicago office. 


ACF Names Ward 
An Official 


Robert W. Ward has been elected 
vice-president in charge of manufactur- 
ing, the American Car & Foundry Co., 
New York. Mr. Ward was previously 
district manager of the Huntington, 
W. Va., plant. W. E. Lunger was named 
to succeed Mr. Ward in Huntington. 

















Wit the Mark in 


SELLING 
WELDING PERFORMANCE 


© Instant Arc Striking © No “Magnetic Blow" 

e@ High Power Factor © Teinic Bronze Plugs 

and Sockets ©@ Wide Welding Range oe 
Advanced Transformer Design 


Bring out all the outstanding features that give 
the New Marquette A. C. Arc cee Superb 
Welding Performance on all types of welding. 
Show your customers how they can use these 
versatile Marquette Welders for High-Speed Pro- 
duction and all Maintenance jobs. Models: 262 
and 262 C, 20-275 amps.: 261 and 261 C, 20-200 


amps. 


Hit the Mark in PRODUCTION 


Welding is the answer to low cost, High-Speed Production. 
Hit a new high in selling Marquette Welders for use on pro- 
duction lines. Welding eliminates excess 
metal, drilling, tapping and riveting . .. and provides a lighter, 


Hit the Mark in MAINTENANCE 


The speed and versatility of portable Marquette Welders 
saves valuable time in getting vital machinery back on the job 
by making quick, dependable repairs without dismantling. 
Sell Marquette Welders for building sturdy, low cost trucks, 
racks, bins, guards, fixtures, etc., and for repairing and build- 
ing cutters, drills, punches and high speed tools with Mar- 
quette Hardsurfacing Electrodes. 


Hit the Mark in SELLING MARQUETTE’S COMPLETE LINE 


Follow up the sale of every Marquette Welder with 
regular sales of Marquette’s complete > of High Quality 
Electrodes, all Welding Accessories d Marquette’s out- 
—— Oxy-Acetylene Welding and Guiting Equipment, Weld- 

g Rods and Accessories. 


SELL THE BEST... SELL MARQUETTE 








REGISTERED U.S PAT. OFFICE 





EQUIPMENT 
A.C. ARC WELDERS - ELECTRODES 
GAS WELDING And CUTTING EQUIPMENT 
polit hte teehee ACETYLENE GENERATORS - ACCESSORIES 
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WESTERN 
1819 NO. BELMONT AVE. 
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this Universal 


IRON REPAIR CEMENT 
brings you business 


Every.customer on your books—and your 
saan ane as well—are present or potential 
purchasers of Smooth-On No. | Iron Repair 
Cement. 

For more than 50 years, mills, factories and 
foundries have been buying this repair neces- 
sity to stop leaks, seal cracks, tighten loose 
parts and fixtures. 

In emergencies and for daily routine main- 
tenange repairs, Smooth-On No. | saves your 
customers production delays, trouble, expense. 

Weconstantly remind your trade of 
Smooth-On through advertisements reaching 
every industry. Thousands of Smooth-On Re- 
pair Handbooks are distributed each month 
to inquirers—many in your own territory. 

If you are not now carrying Smooth-On 
No. |, write us for full information, discounts, 
selling aids, etc. Mail us a postcard today. 
80-145 





A Better 
Welded 
CHAIN 


for every industrial pur- 
pose, for every essential 
industry—wherever chains 
are needed, you'll find 
Wesco Chains doing a 
«better job because they 
are better welded chains. 


Proof Coil Chain 
BBB Coil Chain 
Sling Chains and 
Log Chains 
Railroad Chain 


Write for the Wesco 
Industrial Chain Catalog 


CHAIN .-CO. 


CHICAGO 13, ILL. 
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Easy to Stock ... Easy to Sell 


STOW 


Flexible-Shaft 


DRILL EXTENSION 
Keefe ou Selling / 





@ Here's a distributor's item that has 
everything. STOW  Filexible-Shaft 
DRILL EXTENSIONS—easy to stock 
—easy to sell—keep on selling! 
They'll be the best door-opener you've 
ever handled. War industry de- 
veloped scores of new uses for the 
flexible drill extension that cuts time 
and costs—the flexible drill extension 
that makes the “hard-to-get-at” spots 
easy! 


Aids Accessory Sales, Too 


Every sale of a STOW Drill Exten- 
sion points the way to accessory 
sales in the same field. Every sale 
makes a new friend of an old custo- 
mer. Their quality 
is dependable — 
their design is 
right. STOW 
Flexible-Shaft Drill 
Extensions are the product 
of the firm that invented 
Flexible Shafting. 







STOW Drill Extensions keep 
on selling! They’re a_profit- 
able repeat item! Sold once, 
they open an account on your 
books that will pay easy profits 
for years to come! 


Write or wire today for 
our DISTRIBUTOR PROPOSITION. 
Profitable franchises still open. 


STOW 


MANUFACTURING CO. 


Sheor St, Binghamton, N. Y 

















Keeping Up 
With Business 


(Continued from page 122) 





ies of all textile materials were very low. 

Inventories of other products on the 
Pacific Coast had decreased sharply. 
since most raw materials and finished 
goods are shipped from other parts of 
the country. Reduced inventories were 
reported in paper products and publish- 
ing, chemicals and allied products. 
wood products including furniture, rub- 
ber and leather products, heavy indus- 
trial equipment, miscellaneous iron and 
steel products, sheet steel, and electri- 
cal and radio product components. 

Heavy contractors and some lumber 
yards reported increased supplies of 
softwood lumber produced on the West 
Coast, although hardwood lumber in- 
ventories decreased. Small lumber mills 
in Northern California apparently were 
holding back some Douglas fir, CPA 
was informed. Contractors and home 
builders reported that inventories of all 
building materials except softwood lum- 
ber, were decreasing due to accelerated 
home building. They saw no relief in 
sight for gypsum board, plumbing sup- 
plies and fixtures, hot air furnaces and 
hot water heaters. 

A sampling in the Detroit area 
showed no withholding products from 
the market. These firms had com- 
plaints of production difficulties be- 
cause of material shortages or labor 
difficulties. Representative businesses 
checked included auto tires, office ma- 
chines, electric ranges and hot water 
heaters, tractors and agricultural equip- 
ment, radios and record players, unit 
kitchens, kitchen utensils, vacuum clean- 
ers, oil burning units, domestic refriger- 
ators, marine engines, electric switch 
boxes and fixtures, steel casement win- 
dows, and plumbing fixtures. 

Other areas checked which revealed 
low inventories held by manufacturers 
and distributors included the New York 
metropolitan area and northern New 


Jersey, Denver, Kansas City and St. | 
included | 
household furniture, mattresses, stoves. | 


Louis. Businesses checked 
electric fans, domestic refrigerators. 
barber shop equipment, washing ma- 
chines, radios, sewing machines, elec- 
tric appliances, and dishwashing ma- 
chines. 





MAGOR shovels and scoops 
are favored because of 


these FEATURES 







NORMALIZED STEEL — The 
steel in Magor Shovels and Scoops 
is normalized for maximum wear 
and toughness—resists splitting or 
turning at the cutting edges. 


BALANCE — Magor Shovels and 
Scoops are designed to prevent 
back-breaking or straining on 
strenuous jobs. Balanced from tip 
to tip, they’re built to make jobs 
easier, quicker. 


MAGOR BRAND NAMES-Deal- 
ers and customers know the Magor 
brand names—Master, Power, Dig- 
well, Arrow, Bull’s Eye, Gold 
Target. They ask for them by name, 
knowing they can trust the Magor 
Line. 


SIMPLIFIED LINE — Range of 
sizes and types has been carefully 
planned to fit all needs, 
and also to hold dealers’ 
inventory problems to 
the minimum. 


MAGOR 


CAR CORPORATION 


SELLING THE MAGOR LINE MEANS PROFITS 































USE FREE-CUTTING 


Bessemer Serew S: 


B&L ULTRA-CUT STEEL leads the 
parade of Bessemers for high machining 
speeds, small chips, long tool life, bright 
finish and low unit cost of parts. 

Specify it for your automatics and get maxi- 
mum productivity. 

Ask your local distributor for the full line 
of B&L Cold Finished Bessemer Bar 
Steels, including B-1111, B-1112, B-1113. 
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The spring in the handle 
puts an extra push into 
the sale of this “Yankee” 
Driver. The “quick-return” 
feature keeps the bit in 
the screw slot, helps one 
hand do the work of two, 
easier and faster. Gives 
you an “extra” to talk 
about that’s a real talking 
point any place where the 
assembly line needs an 
extra push. Ask your men 
to show a “Yankee”’ 
Spiral Screw Driver ... 
and let it earn its weight 
in orders. 





Quick-Return Style 
Nos. 130A, 131A, 135. 


Standard Style (without 
Quick-Return Spring ) 
Nos. 30A, 31A, 35. 


Accessories available: 


Extra Bits, Drills, 
Sockets, Countersinks. 


Write today for a copy of the 
“Yankee” Tool Book 





NORTH BROS. MFG. CO. § 
Division of The Stenley Works |i 
Philadelphia 33, Pa. f 





| 
Here's an Item in 
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a Class by Itself 


elevator 
Used as a 
tall pulley on 
belt 
conveyor 


Distributors selling 
“BELT-SAVER” Pul- 
leys know by act- 
ual experience that 
they are rendering 
an outstanding ser- 
vice to their customers. By replacing ordinary pulleys with 

























PULLEYS 


“BELT-SAVER” on conveyors and bucket elevators carrying ry 


| hard or abrasive materials, conveyor belt life has been 
| tremendously increased. Case after case is on record and 
open to complete, careful investigation showing actual, 
proved belt life increases of from 25 to 40%. 
repeat orders from distributors proves that “BELT-SAVERS” 
is in a class by itself. Full details on request. 


SPROUT WALDRON & CO. 


MUNCY, PA. 


Manufacturing Engineers Since 














AO)g 
LACS 


a”, 


Continued BEARINGS 


=e 


CONVEYORS 


1866 























@eWELDLESS 
DROP-FORGED 
STEEL 

@ STRENGTH IN 
EXCESS OF ANY 
WIRE ROPE 
WHICH CAN BE 
FITTED 

@ GALVANIZED 
OR SELF-COL- 
ORED 











Greater SALES VOLUME 


FROM A KNOWN SELLER 


WitCox 


WIRE ROPE SOCKETS 


WILCOX clinches the sale whenever there's 
a demand for Wire Rope Sockets. Customers 
know WILCOX for dependability, long life 
and right price — makes sales easier. 


‘in on WILCOX’S steady repeat 


WE PROTECT THE TRADE 


Specify WILCOX-CRITTENDEN —— 
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JOBBERS: Get set to handle 
increasing demand for WILCOX 
Sockets. Stock now—for more profit. 


DEALERS: Order WILCOX Sock- 
ets from your Jobber now. They're 
fast movers—not “sleepers”. Cash 


business. 


Prompt Shipment from Stock 
Write for catalog 

















Sales 
Tips 


(Continued from page 118) 





you have in there?” 

“Oh, this? It’s something I wanted 
to show you,” is Mr. Hecht’s answer, im- 
plying that although the item in ques- 
tion is not the primary reason for his 
call, he was going to uncover it sooner 
or later. 

From there on the customer has to be 
interested. When he learns the mys- 
terious box contains a gage, too, or other 
particularly useful gadget, he is well 
on the way to selling himself. Whether 
or not the attention-getter is sold, this 
episode almost creates an atmosphere 
favorable for the salesmen during the 
remainder of his visit. 





Know 
The Answers 


to quiz on Page 115 





ANSWERS 


1. From the middle portion of the hide, 
on either side of the backbone. About 25 
percent, 

2. “Oak tanning” or “vegetable tan- 
ning”, in which a bath containing oak 
bark, chestnut wood or quebracho ex- 
tract is employed; and “mineral tan- 
ning” or “chrome tanning”, in which a 
bath containing mineral salts, such as 
chromic acid, is used. 

3. Oak tanned leather is usually firmer 
than chrome tanned. Chrome tanned 
leather has better frictional qualities 
and is more resistant to water than oak 
tanned. 

4. (c)—care must be exercised in cut- 
ting and matching strips. 

5. (b)—on the flesh side. 

6. The hair, or grain side, as it has a 
better friction surface. 

7. To lubricate the internal fibres and 
prevent cracking; to keep the hair, or 
grain side soft and pliable and maintain 
its coefficient of friction. 

8. (c)—beef tallow (d)—fish oils (f) 
—stearine. 

9. The coefficient of friction is tempo- 
rarily increased, but the belt eventually 


Pressure regulation in a small 
unit is available in a CASH-ACME 
Type A-31 Small Volume Pressure 
Reducing & Regulating Valve for 
Water, Air, Gas, ete. 


Type A-31-3way 
\ ¥% Actual Size 


Complete data on this and other 
cASH-ACME products is available 









6662 EAST WABASH AVE 





in our NEW catalog No. D12 









ILLINOIS 





EVERY FACTORY 
NEEDS GOOD 








LODGE BROTHERS| | 







CLEANING TOOLS 
- CADILLAC WILL 
PROVE BEST 


vay 


THE 3 
































Your factory is their 
meeting place, your ma- 
chinery is the place they 
lodge . .. the place where 
they do damage, where 
they release their powers 
of destruction. You know 
them as Dirt, Dust and Grit 
.. and you can rout them 
out quickly, completely, 
with the easy-to-use porta- 
ble electric CLEMENTS- 
CADILLAC CLEAN- 
ING TOOL. 


This Powerful 
Combination 


BLOWER and 
SUCTION CLEANER 


blasts damaging dirt and 
dust from hard - to - get - at 
places... 








4 









TIME-SAVING « EASY-TO-USE 
CLEMENTS 


CADILLAC 


portable electric 


CLEANING TOOLS 


Will save your equipment 





Manufactured by 


CLEMENTS MFG. CO. 


6624 S$. NARRAGANSETT AVE. 
CHICAGO 38, ILL. 


7A 
) 
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BUYING 


DESIGNED TO 


STIMULATE 


LOOL 


APPEARS MONTHLY 


IN LEADING 
INDUSTRIAL 
MAGAZINES 


IF YOU 
WANT A 


SELLER 


WRITE US 
FOR DETAILS 


INTEREST 
IN THIS NEEDED 
AND MUCH-IN- DEMAND 

CLEANING 


ADVERTISING 
LIKE THIS 
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Try SULFLO 


on johs you thought 


COULDNT BE MACHINED! 


Maintenance men 


PYREX cauce GLASSES 


are discovering NO 

30,000 Dozens sip aeointty Pa 
j Veelislol( hie shel @nielamisslial tel SULFLO is on th- 
ite delivery of CORNING toh! SULILO, ‘the 
STANDARD* PYREX HIGH gg oh 
PRESSURE PYREX RED LINE 
ind PYREX. BROAD rEDO suspension — saves 
Gis lamer Vele) aa Cla hb) ay time, tools, and is economical. You'll 
| find NEW uses for it every day if you 
Machine facilities available | try it on the “tough” jobs. 
it special lengths. Aiea SULFLO NO. 1 for hand tool 
ee oy Cup Siseegs use, tapping, threading and 
| Gvlclate: baclanClnt+1-3 me ie einan iobs. 

Write, wire, or phone SULFLO NO. 2 or MACHINE- 


KUT for machine tool use. Pump 
this lubricant to the job. 





solved sulphur in 


Sold Exclusively through 
Selective Dealers 


” Lubricator Co., Inc. 
¢ ) = Pw 
+ ot “ore, a. Y s ULE LO. INC, 


ELIZABETH 4, N. J. 





FLUXES 


FOR SODERING 


These Items SELL 


@ All around flux in 
powder form .. . 
soders all metals but 
aluminum . . . takes 
quick bits and hold: 
- oe mon acid... 
packed in metal or 
glass container. 

Standard Formula 
. . . for all metals 
. . . 17,000 pounds to 
the square inch with 
no gumming, fumes, 
or corrosion. Use Al- 
LEN Special Formula 
for Stainless Steel 
and Aluminum.» 

















@ Standard Formuna 
+ « « Fast workeng, 
corrosion free, sum 


jorm of om -. ad 
Foot Con heres 10 surface whste 
trol Leaves you soder... makes 





Both Hands Free To Work soder self fluxing. 
Underwriter Ap- 
proved, { 
Cleans and brightens 
souering copper. . . 
outlives tiprows lump: 
. . « does nor crumoce 
SODERING or corrode metal work SOLID 
PASTE 





Fast Action! Fast Selling! Immediate Delivery! 


Every production or assembly job where there is a repetition of operation, needs this 
fast-action SPEEDY AIR VISE ! Operated by air and controlled by foot, it leaves both ee re AM MONIAC 
hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, ices Weesieis Wiiwiae ecu Shiaas Ounits 








milling and assembly. Reduces costs, lost motion and fatigue. Husky, compact, which show melting point of all Soders. 
precision-built ; exerts a grip of 15 times air line pressure! Tried once @ 90 Send for complete information on the 
re-ordered in quantity. With Foot Control Valve, Air Hose & Fittings, only ALLEN line. 





Territories Open for Distributors and Factory Representatives 


W. R. BROWN CORP. 5727 W. ARMITAGE AVE. CHICAGO, ILL. 
SPEEDY AIR VISES + AIR REGULATORS - AIR FILTERS « PORTABLE COMPRESSORS - PANT SPRAYERS 


AMER A'S MOST TALKED-ABOUT VISE 


L.B. ALLEN CO., Inc. 
6731 BRYN MAWR AVE. 
CHICAGO 31, ILL 
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UMI 


CANEDY-OTTO 


DRILL PRESSES 
EXTENSIVELY 


To build even greater recognition for 
the brand name, ‘“‘CANEDY-OTTO”, this 
long established line will be advertised 
heavily during the coming year with 
full page, two-color ads in a long list 
of important industrial trade papers. 









CANEDY-OTTO offers The 
World’s Most Complete Drill 
Press Line — a line with 


prestige, providing greater 
sales opportunities, greater 
profits, less sales resistance. 


Keep pushing your CANEDY- 
OTTO drill press line, 


on. 2° aon @ ae) 


MFG. COMPANY 
CHICAGO HEIGHTS, ILL. 





becomes glazed and the surface is de- | 


stroyed. 
10. (d)—8 in. 
11. Belt is stretched beyond limit and 


| pulley bearings are loaded excessively, 


with consequent overheating and power 


| loss. 


| 12. A single leather belt traveling 800 | 


_fpm. will transmit 1 hp. per inch of 


| width. A double leather belt traveling | 


500 fpm. will transmit 1 hp. per inch of 
width. 

13. (b)—4,000 fpm. 

14. A narrow, thick one. 
permits use of narrower pulleys (an ad- 
vantage with stepped pulleys); it runs 
truer, shifts 
easily. 

15. (a)—an endless one. 


Because it 


stretches less and 


16. Reduce pulley center distance to a | 


| minimum, then use a steel tape to meas- 
ure around outside of pulleys. 


| 17. No. 


18. (c)—% in. per ft. 


19. A piece of string stretched across 


| edges of the pulleys. 


20. (a)-—the tight side of the belt is at | 


the bottom. 


21. Away from the direction of belt | 


travel, so that the lap will not be dam- 
aged by impact of guards, guides or 


_ shifters, or opened up by windage. 


22. With a mixture of carbon tetrachlo- | 


ride and gasoline, applied with a stiff 
Belt 


cleaning. 


brush. must be redressed 


| 23. The ratio of speeds in fpm. is the 


inverse of the ratio of the pulley diam- 


| eters in inches. 


24. (b) 
load without slip. 


-the least needed to transmi! 


25. Belt too narrow; belt needs dres- 
ing; helt tension wrong. 





Trade 
Literature 


(Continued from page 158) 





THREADER, GEARED — A_ new 
23 threader for 2-}-in. to 4in. pipe is 
described in a bulletin issued by Ridge. 
The tool has loop handles for ease in 
carrying and using.—Ridge Tool Co., 


Elyria, O. 
TOOL, CUTTING—A 40-page cata- 
24 


log is devoted to tungsten carbide 


| tools for cutting and drilling, for drawing 
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more | 


after | 


| 
} 


| 
| 
| 
| 


OR nearly two 
decades, ESICO 

has stood for superb 
quality and over-all 
economy in solder- 
ing equipment. The 
name ESICO on 
your soldering tools 
is definite assurance 
of long, uninter- 
rupted service. Spe- 
cify ESICO — the 
everywhere, name that assures 
you of satisfaction. 


| EsICO Write Today for 
Complete 

| Information 
On the Esico Line 


| 

ESICO 
|] SOLDERING 
| 


IRONS 
Designed for 


| 

tough, long- 
|| lasting factory 
service. Widely 
used in indus- 
trial plants 


A real time-saver, 
|] Treadle-operated. Au- 
ae | advances 
|] iron and solder, 
|} leaves operator's 
hands free for work. 


| ESICO 
| SOLDERING IRON 
| CONTROLS 


Positive TIP control pre- 
vents over-heating — tip 
cannot fall below solder- 
|] ing temperature. The only 
practical method of con- 

trolling heat in the tip—an 
|f exclusive ESICO feature! 


ESICO 
SOLDER POTS 
hod 


Rugged construction. 
Variety of sizes. Designed 
for continuous non-stop 
operation. Elements re- 
placed easily and 

quickly, 


















| BLECTRIC SOLDERING IRON CO. Inc. 
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Flot Stock—Totel 6 Pieces. Each 33/,x6” 
—120 sq. in. 2 pieces each .001, .002, BRASS or STEEL 


* REG.U.S.PAT.OFF. 


$425 





*PRECISION BRAND 


mum SHIM STOCK 


¢ BOTHER 









CONVENIENT TO USE 


4 1N 1 ASSORTMENT 

BRASS or STEEL > 
Contains an assortment in most 
popular sizes of Precision Brand 
Shim Stock. 4 separate thick- 
nesses 6x50” each. Total 1200 
square inches. Put up in easel 
type display dispensers cello- 
phone wrapped. 


} SHIM PACKETS - 
BRASS or STEEL SINGLE ROLLS 


003. 48 packets to the box. “Single rolls 6”x100” 


each. 600 sq. in. to 
the carton. All popu- 
lor thicknesses. 

Cellophane wrapped— 
moisture-proof. 


SHIM STEEL 
HEAVY SIZES 


6”x100” and 12”x120” in 200 Ib. 
test corrugated paper cartons. Thick- 
nesses up to .031”. Complete range. 


CONSULT YOUR JOBBER 
ACKAGE GOODS DIVISION 


RECISION STEEL WAREHOUSE, INCORPORATED 


WEST KINZIE STREET = CHICAGO 24. ILLINOIS 


SUPERCLAMP Noa.” 


SUPERCLAM: 





© | 
HARGRAVE CLAMPS 


Sold Exclusively Thru the Nation’s Leading Distributors 


Individually tested to insure long life and dependability, each clamp 
is tested on our power-driven hydraulic Clamp Tester which can 
apply loads up to 30,000 lbs. As a result, Hargrave Clamps give 
lasting service despite toughest use. [Illustrated above are three 
ge Hargrave Super Clamps (from left to right: No. 44, No. 42, 
No. 40). 


WRITE FOR CATALOG 
showing the complete line of Hargrave Clamps—sizes range from 
% in. to 10 ft. opening, from % in. to 16 in. deep; also Chisels, 
Punches, File Cleaners, Brace Wrenches, Washer Cutters, etc. 


4032 Montgomery Rd. Cincinnati 12, Ohio 








The CINCINNATI TOOL 2o. 
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wire, and for ring and plug gages. Car- 
bide tool grinding machines are also 
illustrated and described.--Willey’s Car- 
bide Tool Co., Detroit 1. 


25 TOOLS, PNEUMATIC —A complete 
line of pneumatic industrial tools is 
described in a new 40-page catalog. More 
than 75 standard models are shown with 
specifications. Also shown are a number 
of tools developed for special applications, 
balancers, speed couplers and connectors. 
Aro Equipment Corp., Bryan, O. 





New 
Products 


(Continued from page 117) 





performing many kinds of light burring 
and grinding operations. Combining 
the versatility of platen grinding with 
the economy and speed of contact grind- 
ing, the unit is ideal, say the manufac- 
turers, for light grinding of flats, arcs, 
angles, gear burring, weld grinding. 
cleaning up operations, etc. Using an 
endless abrasive belt 2-in. by 48-in., the 
attachment can be used either in the 
vertical, horizontal, or any angle posi- 
tion between the 90 deg. It is furnished 
without motor and can be quickly 
aligned and attached to the bench type 
wheel grinder, to which a resilient con- 
tact roll has been fitted.—Porter-Cable 
Machine Co., Syracuse—Mu1. Sur- 
pies, September 1946. 


Door Opener 
Freight Car 


AN IMPROVED MODEL of the one man 
freight car door opener is now being 
sold. The unit is said to withstand the 
roughest daily handling. The steel case 
has been redesigned to enclose the lock- 
ing pawl and eliminate any interference 
with corrugated doors. Case and pawl 
are of high strength alloy steel and are 
carefully designed for long wear. It is 
said that one man can open or close the 
most obstinate freight car door with the 
unit.—Mining Safety Device Co., Bow- 
erston, O.—Mi.. Suppiies, September 
1946. 


Cutter Bit 


Circular 


A NEW BORING, turning and facing tool 
with a precision tool holder for use on 
lathes, screw machines, drill presses and 





ji = ee _—-— * GS 


e- es 








boring machines is now in production. 
It features a circular cutter bit which, 
according to the manufacturer, exer- 
cises a shearing action because of its 
penetration angle. The cutter bit is said 
to present 20 to 50 new, sharp cutting 
edges to the work without removing the 
tool from its holder. By loosening one 
screw and rotating the bit a fraction of 
an inch, a new cutting edge is made 
available—Fearless Tool Co., Los 
Angeles 6.—Mu. Supp.ies, September 
1946. 


Face Mill 
Heavy Cuts 











@ There isn't a spot in a plant 
that can’t be equipped with the 
right type of Fire Prevention 
Equipment from the DIENER line. 
And the need is not confined to 
plants only — schools, public 
buildings, warehouses, etc. are 
potential users of one or more 
pieces of either Fire Fighting or 
Fire Prevention Equipment and if 
you have DIENER you have the 
right kind. Let us send you facts 
and details — also our loose leaf 
catalog sheets. 


FOAM TYPE 
FIRE EXTINGUISHERS 


2% gal. cap. A vital necessity where gaso- 
line, naphtha, oil, enamel, grease, or lac- 
quer are stored, Thick, airtight blanket of 
foam which this extingtisher ejects smoth- 
ers flame and prevents re-igniting. 


MEET ALL EMERGENCY 
REQUIREMENTS...--- 


FIRE PREVENTION 


EQUIPMENT 


*"PROTECTION" 
SAFETY CANS 


Foolproof—coil spring, brass 
spout, Non-explosive, air-tight. 
For handling and storing volatile 
liquids, Approved by Underwriters 
Laboratories and Associated Fac 
tory Mutual Fire Insurance Co. 








CHICAGO 24, 





GEO. W. DIENER MFG. CO. 
400-420 N. Monticello Ave. 











ILLINOIS 














SAWS CUT 25% FASTER 
























The Foley Automatic Saw fig ne 7 ; nap 
Filer automatically cor- Ceti 2 tele oo 

rects uneven teeth caused . 4 sa Wass te 

by poor filing—restores ~" Y af 


them to even size, shape, 
spacing—and keeps them 
that way. It keeps a new 
saw perfect! Foley-filed 
saws run true and cool, 
cut smooth and fast—and 
stay sharp longer. For 
maximum sawing  eifi- 
ciency — investigate the 
Foley Filer. 








j 
"OWE wousing RH 
DesiGNED to take either left- or right- 
hand blades, a new face mill is now on 
the market. It holds the blade face 
slightly back of center so that positive 
and negative radial rake can be ob- 
tained from the same blades. There are 
two set screws for each blade, one of 
which bears on the tapered base of the 
blade and provides for adjustment; the 
other is to lock the blade securely in 
the housing. The blades have extra 
large Carboloy cemented carbide tips 
and can be ground exactly like regular 


The Foley Automatic is the ONLY Saw Filer that with ONE 
machine files 3 kinds of saws lar cross-cut saws 3” 
to 24” in diameter, band saws up to 444" wide—all hand 
saws. Your customers may have the privilege of a 30 day 
trial through you, on their own work. Actual use of Foley 
filed saws is more convincing than anything we can say. 






FOLEY MANUFACTURING COMPANY 
63 Second Street, N. E., Minneapolis 13, Minn. 


Please send literature on the Foley Automatic 
Saw Filer and dealer proposition. 


The Foley Filer is a mar- 
vel on’ circular cross-cut 
saws. It not only joints 
the teeth but keeps the 


ia , _s saw perfectly round. 
lathe tools—Lovejoy Tool Co., Spring ae caus exlben Name 
field, Vt.—Mitt Suppers, September crack or break. Address 











1916. 
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80,000 READERS 
are PROSPECTS for this SAW! 


Over 80,000 copies of leading trade These messages, describing the fea- 
; hls Bove publications are reaching prospects, tures of this one and two man portable 
PO BR ONS a Nem “==2", telling about the NEW Timberhog Gas_ _— chain model, cover a tremendous, 
Engine Saw—the lowest-priced, lightest potential market that will produce 
weight in the field! More than 34,000 _ steady profits for established distrib- 
copies go to lumber and timber opera- _—utors. Get your share — investigate this 
tors: 6,000 to railway maintenance men _ easy-to-sell, advertised line — write 
and 40,000 to the construction field. Dept. '£, Timber Saw Division. 





CLOVER COATED ABRASIVES, — in all grains, 


grades, backings, coatings, sizes and shapes. 





NEW YORK OFFICE: 75 West St., New York 6, N.Y 


LEVELAND OFFICE: 1213 W. 3rd St, Cleveland 13, Ohio 


Orme, |BUFFALO| | 
eee (CASTERS | 


ct! Sele the pace— 
‘wea! ce | leads the field 




















Po nr —~ oe neem 
Y : 






double ball race, 
non-binding type. 
High pressure tu- 
bricating fittings in 
wheels as well as 
hangers. Large 
balls in naper race 
take load as well 
as side thrusts. One 
of many Buffalo 
casters. Write for 
catalog. 





CLOVER GRINDING WHEELS, — technical, 


general purpose and hardware. 


When you concentrate on the com- 
plete CLOVER Abrasives Line in a 
territory that is a// yours, you buy at 
lowest prices and sell at maximum 
profit. 

Abrasives’ selling is stable business. 
Sales are obtainable throughout in- 
dustry. Repeat business is enormous. 
Write for full information. 


CLOVER MFG. co., Norwalk, Conn. 





CLOVER 


Pb tiite. 





314 


e Industrial users of casters are 
impressed with the facts you 
can give them on Buffalo casters. 


Some of the products we make 
for you fo sell: 


Ball bearing swivel casters 
Ball bearing stem casters 
Thread guard casters 
Double wheel casters 
Rubber wheel casters 
BUFFALO CASTER 
& WHEEL CORP. 
Buffalo, N. Y. 


187 Breckenridge 











Substantial business with good profits— 
that's what ATLAS Distributors are sure 
of. ATLAS Car Movers have been set- 
ting a good sales pace for many years 
and they're still leading. They are sturdy, 
reliable, and easy to use. They incorpo- 
rate modern improvements which, com- 
bined with the same fundamentals of 
construction that have built up their 
reputation, make them the outstanding 
Car Mover of today. Write for latest 
bulletin which fully describes the ATLAS 


APPLETON-ATLAS CAR 
MOVER CORPORATION 


1533 No. 6 St. Milwaukee, Wis. 
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Torque Wrench 
Heavy Duty 





{ NEW T HANDLE heavy duty torque 
wrench is now on the market. The tool 
has a range to 90 ft./lbs., and is 
equipped with needle bearings to elimi- 
nate friction, and breaks by automatic 
impulse when the predetermined torque 
has been reached. The wrench is 10-in. 
long, 34-in. high, has a 14-in. square 
drive, and is chrome plated. It can be 
pre-set at the factory or in the tool crib. 

-JO Mfg. Co., South Gate, Calif.— 
Mitu Suppuies, September 1946. 


Hydraulic Jacks 
High Power 





\ New series of hydraulic jacks for all- 
purpose applications in mines, mills, 
factories, machine shops, shipyards, etc., 
has been announced. The units are 
available in 3- to 50-ton capacities. All 
3- to 12-ton models are equipped with 
extension screws which can be quickly 
hand-raised to load height; lifting 
starts with the first stroke of the lever 
bar. The 20- to 50-ton models have fast- 
working dual pumps. The speed pump 
raises head to load position and the 














Non.. A LOW-COST, 


SMOOTH OPERATING HOIST 
FOR ALL LIFTING JOBS 
UP TO 500 LBS. 


cH 







si 5 & I fi 
\HANDI-LIFT 





Newest, most efficient small hoist! P&H Handi-Lifts speed up ma- 
terial handling . . . reduce worker's fatigue . . . lower production costs 
. .. Save manpower. Can be easily and quickly installed. Simple to 
operate. They are the answer for faster production today—lower cost 
production tomorrow. 


LOOK AT THESE BIG ADVANTAGES! 


ASK FOR Sturdy, compact, lightweight; 500 lb. (plus generous 


NEW reserve capacity); 3 types mounting — bolt, hook, trolley; 
BULLETIN dust, acid and weather-proof; one-hand control; safety 
H-23. limit stop; dual brake operation; flexible proot-tested 


chain; flood lubrication; built to last for years. Operates 
on 3 phase, 60 cycle, 220 or 440 volts. 


Gen. Offices. 4538 W. National Ave., Milwaukee 14, Wis. 


PGH also builds three 
other series of wire rope 
electric hoists—capac- 
ities up to 15 tons. 
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HUTTON WHEEL 


2112 WALNUT STREET 
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FERGUSON 





"TURN-IT-OVER™ 


~YZ 


CONVEYOR | 


Now . . . @ dual purpose con- 
veyor in ONE unit! 





Yes ... simply turn it over and you 
transform the unit from one type 
conveyor to another. 


Write . . . right now .. . for de- 
scriptive folder and prices on this 
NEW dual-purpose FERGUSON 
“TURN-IT-OVER" roller gravity 


conveyor. 


WHEEL CONVEYORS 
ROLLER GRAVITY CONVEYORS 
BELT CONVEYORS 
PORTABLE BELT CONVEYORS 
DOLLIES 





VY 
Complete Labor Saving Material 


HANDLING EQUIPMENT 


115 West Avenue 


JENKINTOWN, PA. 
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Every One of Your Customers 


—_——a is a Prospect 
>> 
SS Yor KEY-TITE 


“KEY TITE PIPE JOINT COMPOUND 


| PIPE JOINT 
gC OMPOUND 

ey 4=«iBy reminding your customers of the benefit: of 
Fane Key-Tite, every call you make can result in a sale. 
Our consistent, year ‘round advertising program paves the way 
for your call. Here is the simple story of Key-Tite: 


ANWAN Serre 







For all lines carrying water, gas, compressed air, 
low pressure steam, etc. 


Provides a permanent leak-proof seal. 
Is economical to use. 
Will not settle in the can. 


Does not freeze the joint. 


Does not affect color or taste of 
potable liquids. 


Ke 





2621 McCasland Avenue « East St. Louis, lil. 














LOAD BINDERS 

















ECONOMY 
PRODUCTS 





MIDGET 
(1 swivel) 14” chain 


A 
(1 swivel) 34” chain 
| 
(2 swivels) 14” chain 
MALLEABLE IRON 


LOAD BINDER 
Heat Treated 





LONE STAR No. 1—14 Ibs, 
(2 swivels )14” and 54” chain 
LONE STAR No. 2—1644 Ibs. 
(2 swivels) 144” and 5%" chain 


OROP FORGED 
LOAD BINDER 
Heat Treated 





No. 1 —10!bs. 
(2 swivels) 34” and 14” chain 

aa a No. 2—174 bos. 
{2 swivels) 44” and 5%” chain 
Economical plant operation is a 
direct result of the use of these 
precisely-nade, STRONG Screw 
Machine Products. Plant men pre- 
fer ECONOMY Products because of 
their sustained holding power 
which kk for th running 
assembly and helps to lower pro- 
ECONOMY Screw 





det te it te it tn i i i tn hn thn ln nn a a nde 
PPR ALL A AL ALL AL ALGO OLA AA A 


o~ 















STEEL CONSTR 
WIRE STRETCHERS 
No, 43—3 Pulleys, plain bearings, %” rope 
No. 33—3 Pulleys, roller bearings, %_” rope 
No. 4—4 Pulleys, plain bearings, %” rope 
. 44—4 Pulleys, roller bearings, 4” rope 
No. 88—4 Pulleys, rol 


DURBIN-DURCO 


Manufacturers of Certified jalties 
Drop Forged and Malleable iron 
| 6611 OLIVE ST. ROAD — ST. LOUIS 5, MO. 


deep ite ttt itn tn tn nnn nh RG RGD 
POPP LLL ALL AL ALL AL ALL AL ALA AL A AA A EE 


-— 


Pada 
Oe 


ECONOMY MACHINE PRODUCTS CO. 


5217 LAWRENCE AVE. CHICAGO 30 


-_~wowowoworwrwewew 
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switchover to the power pump is auto- 
matic without losing a lever stroke. Hor- 
izontal operations are facilitated by 
pump guard plates which provide ade- 
quate working bases.—Duff-Norton Mfg. 
Co., Pittsburgh 30.—Miut Suppiss, 
September 1946. 


Printer 


Roller Conveyor 





A RECENT DEVELOPMENT in the indus- 
trial field has been the roller conveyor 
printer which marks cartons and boxes 
as they roll away from the packing cen- 
ter. This device is provided with inter- 
changeable letters and numbers so that 
it can print different messages, and is 
also equipped with ink pads that con- 
tinue to distribute ink over long runs. 
The unit is available with the printing 
device in the center of the roller or at 
one end.—Adolph Gottscho, Inc., New 
York 13—Mut Suppiies, September 
1946. 





Pneumatic Hammer | 


Peening Scaling 





A NEW AIR-POWERED peening and scal- 
ing hammer is now being marketed. It 
is used for removing scale and rust 
on welded parts, and can also be 
used for removing sand on small cast- 





ings and peening tubular rivets and 





Metal Band Saw blades run into money, especially when a saw is in 
continuous operation. Kalamazoo engineers designed this machine to use 
the minimum length of blade needed to do efficient cutting. The reversi- 
ble saw tooth cleaner and coolant attachment are also factors in increased 
blade life. 

Comparative tests show that over a period of years there is a saving of 
10 to 25 per cent on blade costs in the operation of Kalamazoo machines. 
Ask your dealer or write direct for complete information. 


MACHINE TOOL DIVISION 


Kalamazoo Tank & Silo Co., Kalamazoo 16, Mich. 
in Canada—Bridge Machinery Co., Montreal 



















Make “ATLANTIC” your 
Source of Supply for - 
FLEXIBLE METAL HOSE 


You can satisfy your customers’ most exacting require- 
ments by making “ATLANTIC” your source of supply 
for a complete line of Metal Hose. 


Flexible Metal Hose in all sizes in Bronze and Steel for 
handling high pressure steam, hot and cold oils, tar, 
asphalt, chemicals, etc. 


“ATLANTIC” can meei your delivery specifications by 
prompt shipments of all types and sizes. Distributors 
experience gives complete evidence that “ATLANTIC” 
is a profitable line to handle. Send for complete out- 
line of useful sales information, 








ATLANTIC 
METAL HOSE CO. 


104 West 64th St. New York 23, N. Y. 
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i YN TOOLS TO SPEED PRODUCTION 





BT-3 
For Lathes 14” swing 
and larger 






Will Help Your Customers 
Get Ready For 


. . . THE BIG RUSH 


Shops can beat close competition with 
faster and better production ...... 
when you sell them LYNN Lathe Equip- 
ment for greater efficiency and increased 
profits. 


Recognized as Standard Equipment in 
Up-to-date Plants from Coast to Coast. 


EASY SALES. .TIME PAYMENTS 


BT-2 
For Lathes up 


nite ne ne Prompt Deliveries 
e 
Wire, Write or Phone for Details 
NEW YORK CHICAGO 
6 Murray St. 165 N, Wabash, Room tit! 
Cortlandt 7-6164 Dearborn 2581 
DETROIT MILWAUKEE 
Box 463 N.W. Sta. 1224 W. Clybourn 
Tyler 5-5413 Broadway 3439 


LYNN MANUFACTURING CO. 
1137 Se. 7th St., Minneapolis 4, Minn. 








STOCK 
< This item 


It is furnished 
with the maximum 
size spline and Tee 
Bolt head—can be 
| easily fitted to any 
standard lathe. 








































BRAKE 
Write for complete 


dealer information 
(D1-ACRO pronounced “DIE-ACK-RO”) 


312 EIGHTH AVENUE SO. « MINNEAPOLIS 15, MINN. 


318 MILL SUPPLIES © SEPTEMBER. 1946 








other small parts. The tool delivers 
5,000 blows per minute, yet will not 
distort light sheet metal when removing 
scale, according to the manufacturers. 
Piston and cylinder are of alloy steel, 
precision ground. Overall length of the 
hammer head is 214-in. and the tool is 
7-in. in length. The connection between 
the hammer head and body can be any 
desired length—Aro Equipment Corp., 
Bryan, O.—Mit Suppuies, September 
1946. 


Grooving Tool 


Minimizes Weaving 


Donec away with brazed-on tips, Kenna- 
metal is now producing solid grooving- 
tool blades that are said to permit many 
more regrinds. One feature claimed is 
rigidity, a characteristic that minimizes 
“weaving”, called a major cause of 
rapid tool wear on grooving jobs. Pre- 
liminary service results on production 
runs have demonstrated that solid Ken- 
nametal blades have grooved 18,000 to 
20,000 aluminum allot pistons before re- 
grinding, whereas brazed-on tips for- 
merly used had to be reground after ap- 
proximately 800 pistons. Standard sizes 
now available include %%-in. high by 
2%-in. long, and 34-in. high by 4-in. 
long.—Kennametal, Inc., Latrobe, Pa.— 
Mitt Suppuies, September 1946. 


Lift Truck 


Electric 


THE LATEST ADDITION to the Barrett 
group of labor-saving devices is a lift 
truck having electric drive and electric 
lift. The manufacturer advises that any 
operator, even a woman, may handle 
(Continued on page 324) 
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New and used arc welders of well known makes, 
including Hobart, Lincoln and Westinghouse, in 
200, 300 and 400 ampere ratings, either AC or 
DC, are now included in government-owned 
surplus and are available for immediate purchase 
and delivery. 

Here you will find the equipment to modernize 
your shop—to replace worn-out or obsolete weld- 
ers—to expand your business. 





Hobart—Standard 
models of this make 
available in large quan- 
tities and most ratings. 


Lincoln—In all modeis 
and most ratings. Hun- 
dreds in the popular 
300-400 Ampere size. 





Electrodes and Welding 


Westinghouse — Port- 
able models available Rods — Millions of 


in limited quantities. pounds available in all 
types and sizes. 
All are welders are subject to pri- 
ority regulations. VETERANS 
OF WORLD WAR II are invited 
to be certified at_ the War Assets 
Administration Certifying Office 
serving their area, and then to 
urchase the material offered 

erein. % 


EXPORTERS: Most eurplus | prop- 
erty is available to t 

market. Merchandise in short sup- 
ply is withheld from export, and If 
such items appear in this adver- 
tisement they will be so identified 
by an asterisk. 








Kansas City, Mo. + Little Rock - Los Angeles 












GOVERNMENT 








IATORS 


IMMEDIATE 
wii? DELIVERY 


ARC WELDERS... 


RELATED EQUIPMENT 


Prices are low, based on the type and condition 
of the equipment. The inventory is located at 
various points throughout the country. It is 
broad and includes the machines you need. To 
obtain complete information on the availability, 
location and condition of the equipment you 
want fill out the coupon and send it to your nearest 
War Assets Administration Regional Office. 









For full information clip and mail this coupon to: 


LS 


| War Assets Administration: 


| Please send me complete information on the availability, condi- 
tion and location of the following types of equipment. 


| 
\- .. Hobart Arc Welders . .Westinghouse Arc Welders 
. . Lincoln Arc Welders Electrodes and Welding Rods 






| Arc Welding Equipment: AG. Be <6 
Electric Motor Driven: Volts Phase. ...Cycles.... 

| Transformer Type: Volts .Phase....Cycles.... 

| 

| NS re alert Maa» Sika, Pa we teal 48 5 Ss Gl See RE OEN 

| MUR is cs) Caan s 

| I re, ae a Pred oie Stare taka oh oe eR ae ae 

ic 






City.. oe State 





Louisville - Minneapolis » Nashville > New 






Boston - Charlotte - Chicago «+ Cincinnati OWNED Orleans + New York + Oklahoma City 
Cleveland + Dallas + Denver + Detroit + Fort Omcha - Philadelphia + Portland, Ore. 
Worth + Helena + Houston + Jacksonville SURPLUS Richmond + St. Lovis + Salt Lake City + San 


Antonio - San Francisco + Seattle + Spokane 
649-1 
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GOVERNMENT-OWNED SURPLUS 





FREE INFORMATION 


To War Assets Administration :* 


Please send me full information, including avail- 
ability and pricing of the following: 

Carbon and Alloy Billets and Blooms []— H. R. & 
C. R. Alloy Sheets (]—Strip and Plates [1] —Stain- 
less Steel Sheet and Strip (]—Mechanical Tubing, 
Carbon and Alloy [])—Standard Type Valves and 
Fittings () 


RSs vv 4 ee Ube < o3% 06550 ah eeREEES 45s 45 9b was 0% % 


*Send coupon to nearest Regional Ofice below for fast service. 





TEEL can be bought now through War 
Assets Administration, for immediate ship- 
ment to you. Alloy steel billets, blooms and 
many items of alloy steel bars, particularly in 
the larger sizes, are available in Chicago, Cleve- 
land, Detroit and other Regional Offices. 

Lowscale prices make it worth your while to 
buy this high-grade material, even if you intend 
it for low-cost products. 

Carbon and alloy steel mechanical tubing is 
also available in a wide range of sizes and speci- 
fications. Contact your nearest War Assets Ad- 
ministration Office below, or clip and mail the 
coupon. 

All steel is subject to priority regulations. VETERANS OF WORLD WAR II 


are invited to be certified at the War Assets Administration Certifying Office 
serving their area and then to purchase the material offered herein. 


EXPORTERS 


Most surplus property is available to the export mar- 
ket. Merchandise in short supply is withheld from 
export, and if such items appear in this advertise- 
ment they will be so identified by an asterisk. 


57-6 
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HOW TO GET THE 


Paint 


YOU NEED 





materials, all made to exacting govern- 
ment specifications, are available in man 
types, colors and quantities . . . from whic 
to select for your specific requirements. 
More important, a special inter-regional 
service has been set up to locate just what 
you want, should supplies be exhausted 
in your own region. 


In addition to paints and enamels for 


special purpose finishes. Prices offer at- 
tractive savings to machinery and equip- 


. 


MILL SUPPLIES 





our Regional Office of the War Assets 
Administration can now supply you 
immediately with complete information 
regarding low cost paints, lacquers, enam- 
els, varnishes and other protective coat- 
ings. Large quantities of these surplus 


general use, there is a wide selection of 


GOVERNMENT 
; OWNED 
URPLU 






























Pri 
L Colors 
tiliv Drab except Olive ore? Per Catia 
— ul 
RED pean? Wanting Ser 
LEA ty 500 9. enamel, 
Ready Mi D Pp, rT Gallons) * $ .30 
(Soonixed Reg we Per Gait 
of 00 _ Ss 


















ment manufac- 
turers, plant maintenance 
departments, painting contractors, whole- 
salers, dealers and others interested. Con- 
— ong zones in size from one to 
55 gallons. It will pay you to get complete 
information IMMEDIATELY. , 


Although this material has been previously offered 
to priority claimants, 10 per cent of the merchan- 
dise has been reserved to fulfill any further needs 
of priority claimants including VETERANS OF 
WORLD WAR II who are invited to contact the 
Regional Office serving their area. 


EXPORTERS: Most surplus property is available to 
the export market. Merchandise in short supply is 
withheld from export and if such items appear in 
this advertisement, they will be so identified by an 
asterisk. 





Louisville - Minneapolis » Nashville > New 
Orleans New York Oklahoma City 
Omaha Philadelphia Portland, Ore. 
Richmond + St. Louis + Salt Lake City - San 
Antonio + San Francisco + Seattle + Spokane 
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THE BASSICK COMPANY 


CASTERS. FURNITURE TRIMMINGS a ANDO AUTOMOBILE HAROWARE 


BRI DGEPORT/CONNECTICUT 


am 2 








Yarch 1, 1946 


Mr. George E. Pomeroy 

. Factory Management & Maintenance 
1427 Statler Bldg. 
Boston, Mass. 


Dear George: 


Whenever we are considering advertising schedules, and what industrial 
publications ‘we should use to most effectively tell our story to plant 
operating men, there are one or two publications on which there is 

never any question,--one of these is "Factory Management and Maintenance", 


We consider FACTORY vitel to any industrial advertising program in order 
to effectively cover the broad horizontal market of industrial activities 
throughout the United States. 








The fact that we have used advertising space in"Factory Management & 
Maintenance” consistently, year after year, is evidence in itself of our 
belief of its importance in developing interest in our products and 

*: essisting our distributors in selling Bassick Casters. 





Re D. Mount:kb 


aopine 
THE Fimar TeucH 


Te mosey 

































DISTRIBUTORS FOR THE BASSICK COMPANY 


BENEFIT FROM FACTORY’S ae 


OF THE PLANT OPERATING GROUP 


Whether a product is bought direct from the franufacturer, or through a dis- 
tributor or Mill Supply House — in the manufa fh ring industries it is the men of 
the plant operating group who wield the majgr buying influence. That is why 
advertising in FACTORY is the “backbone” of 50 many campaigns directed to 
selling industrial products and supplies. Because FACTORY concentrates on the 
plant operating group exclusively! j 

Mr. Ralph D. Mount, advertising manager for the Bassick Company, confirms 
these statements when he writes “We consider FACTORY vital .to any industrial 
advertising program in order to effectively cover the broad horizontal market 
of industrial activities throughout the United States. The fact that we have used 
space in FACTORY consistently, year after year, is evidence in itself of our be- 
lief of its importance in developing interest in our products and assisting our 
distributors in selling Bassick casters.” 

If you would like to study a copy of FACTORY and see the type of editorial 
and advertising your customers read, we'll be happy to send you a com- 


plimentary copy. 


ADVERTISING FACTORY 
IN FACTORY SHOWS HOW 
HELPS DISTRIBUTORS TO MANAGE MEN AND 
SELL TO _ MACHINES 
INDUSTRY TO SAVE TIME 
AND MATERIAL 
ABC + ABP 
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FACTORY 


MANAGEMENT AND MAINTENANCE 






A McGraw-Hill Publication, 330 West 42nd Street, New York 18, N.Y. 














Men like them! | 


Some day when you're looking 

for new arguments as to why the 
am 

owner of a service station, repair 

or machine shop, boat yard, pro- 

duce business, and a host of other 

businesses where load-handling is 

a problem, should install ‘Budgit’ 


Electric Hoists, contact the men 





who work where ‘Budgits’ are 


already doing the lifting of autos, 


tractors, or trucks needing repair; 


the loading or unloading of heavy 


crates; the lifting of boats in and 
out of the water. You’ll find that 


men like them! 


You'll get new slants, too, on 
what the ‘Budgit’ Electric Hoist 
can and will do to solve load- 
handling problems. New argu- 
ments to use in selling new pros- 
pects on the uses to which a 
‘Budgit’ Hoist can be put. For 
most owners want to know how 
they can use a product and what 
is its value to them in their 


business. 


Be sure to have a supply 
of Bulletin No. 371 to 
help you sell ‘Budgit’ 
Electric Hoists. 





mm BUDGIT™ 
it Hoists 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American® industrial instruments. 
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loads of 4,000 to 6,000 lbs. with com- 
parative ease. A full 4-in. lift is accom- 
plished in 4 seconds with heavy duty 
aircraft-type hydraulic gear pump di- 
recently connected with high torque 
electric motor, which also drives a large 


| diameter, wide face front wheel through 
| a double reduction precision roller 


chain drive. Natural hand controls are 
grouped at the top of the steering 
handle.—Barrett-Cravens Co., Chicago 
23.—MiILt Suppiies, September 1946. 


Pumping Unit 
Marine Service 

A HEAVY-DUTY pumping unit with inte- 
grally-mounted reduction gear drive has 
been put into production. It is designed 
on the swinging vane principle, which 
makes it self-adjusting for wear, ac- 
cording to the manufacturer. It has a 
capacity of 750 g.p.m. at 150 psi. dis- 
charge pressure and operates at 225 
rpm. Internal construction is bronze- 
fitted, and units are furnished with 
either anti-friction or sleeve bearings. 
Base provides for pump and reduction 
drive unit only.—Blackmer Pump Co., 
Grand Rapids.—Mu.t Supp.tes, Sep- 
tember 1946. 


Roof Paint 


Aluminum 





| THE MANUFACTURER of a new aluminum 


roof paint claims that it not only re- 
duces inside temperature by as much as 
15 percent, but also gives longer life to 
roofing. Having an asphalt base and for- 
tified with processed pure aluminum 
paste, it is said that the aluminum pig- 
ment rises to the surface of the spread 
paint to form a foil-like metallic shield 
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COLLIS 


COLLET EQUIPMENT 





USE-"EM-UP TYPE DRILL SLEEVE 





STANDARD TYPE DRILL SLEEVE 





LATHE CENTERS 


@ Constantly growing production re- 
quires more and more COLLET Tools. 
They fill all tapping, reaming, and drilling 
needs efficiently and economically — they 
save material and time for your cus- 
tomers. COLLIS Collet Equipment is 
made by men with many years experience 
who are skilled in the manufacture of 
taper tools. We have a complete range 
of sizes and types whicn we can ship im- 
mediately. Supply Drill Sleeves and 
Sockets, Lathe Centers, Chuck Arbors, 
and Drill Drifts from the complete 
COLLIS line. 


THE COLLIS COMPANY 


CLINTON, IOWA 














Square, Straight Tapping 
in HALF THE TIME 








The Dahlstrom Tap Guide prac- 
tically eliminates tap breakage, and 
turns out uniform work. Just fasten 
it to a post or bench, slip a Tap 
Adaptor into the spindle, and turn 
the handle. Equipped with seven 
Adaptors from 8/32 to ¥,”" (taps 
not furnished). Table 6” x 1014”, 
7” opening. Literature on request. 


Advertised in Leading Machine Shop Mag s 


DAHLSTROM MANUFACTURING CO. 
424 South Sixth St. . Minneapolis 15, Minn. 





Dall trom TAP G UI DE 











INDEX TO ADVERTISERS 3 — 


This advertisers’ index is included as a 
convenience and is in no way a part of the 
advertising contract. Although every care hos 
been taken to inex accurately, some errors 
may have occurred and no allowance will be 
made for them. 
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Division .......5s.seeeeecesecreseeeeeenes Foundries and Manufacturing Plants for a 
variety of Filing, Sawing, Lapping and 
Tri g operati It permits quick, ac- 
i curate set-ups, speedy inspection of internal 
Caider Manufacturing Company . 2B . r 
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skilled toolmaker, promotes accurate work- 
manship on the part of any operator. 
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“Retool with Reitool!” 


Feature this Growing Line of 
FINE METAL CUTTING TOOLS 


@ Center Drills 

@ End Mills 

@ Center Reamers 

@ Tool Bits 

@ Driving Collars 

@ Circular Saws 

@ Slitting Saws 

@ Screw Slotting Cutters 

@ Formed Tooth Saws 

@ Side Chip Clearance Saws 
@ Jewelers’ Saws 

@ Rotary Shears and Special 


Saws made to User's Specifications 
DISTRIBUTORSHIPS AVAILABLE 





METAL 
















COMBINATION 
CENTER DRILLS Qualified Industrial Distributors who can provide adequate 
yo hy sales representation are invited to consider the Reltool Fran- 


chise, A number of choice territories are still available. 


Reltoot corporation 


RELIABLE METAL CUTTING TOOLS 


710 WEST MICHIGAN STREET e MILWAUKEE 3, WISCONSIN 








The Complete Line with PROMPT SERVICE 







NEW QUANTITY DISCOUNTS 


Write for new discount sheets on the famous line of 
GROBET Hand Cut, Ground Cut Rotary Files, Die- 
sinkers, Burs, Countersinks, etc. Now shipped promptly 
from plants on each coast and the central west. 


GROBET FILE CO. of AMERICA 


421 Canal Street New York, 13 N. Y. 


IMPORTERS OF GROBET SWISS FILES MFRS. OF GROBET ROTARY FILES 
Plants: New York @ Chicago ®@ Los Angeles 
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against weather and sun. Applied with 
brush or gun, a gallon covers approxi- 
mately 300 to 350 sq. ft—United Gilson- 
ite Laboratories, Scranton 1, Pa.—Mtr 
Suppuies, September 1946. 


Infra-Red Lamps 


New Sizes 





THREE NEw infra-red industrial lamps 
have been produced by G.E. They are 
250-watt, 375-watt and 500-watt sizes. 
The two smaller lamps, designed espe- 
cially for open reflector ovens, are in- 
terchangeable. Each has a medium 
skirted base and 5-in. light center 
length to fir reflectors in general use. 
The new 500-watt infra-red is equipped 
with medium bipost base and 6-in. 
flexible leads. It is designed to serve as 
a companion lamp to the present 1000- 
watt.—General Electric Lamp Depart- 
ment, Cleveland.—Mu.. Supp.ies, Sep- 
tember 1946. 


Micrometers 
Inside 





MEASURING BORES without removing bor- 
ing bars is possible with the new tubular 
over-the-bar inside micrometer. The pre 
cision instrument is used to determine 
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VERNIER 
CALIPERS 


Made for LASTING 
DEPENDABILITY 


Graduations and num- 
erals applied by a new 
scientific acid etching 
process to a depth of 
.002, assuring a degree 
of accuracy and per- 
manency heretofore 
unknown in tools of 
this type. 

Graduated on both 
sides in English—one 
side for outside meas- 
urements, the other for 
inside measurements. 


NO. 75 SERIES 


4 sizes—6, 12, 24 and 
36-inch—length of jaws 
14%", 234" and 3” on 
the two larger sizes. 
Sold with or without 
case. 


NATIONALLY 
ADVERTISED 




































Precision 
isa 
TU-MI-CO 
Tradition 


WRITE FOR BULLETIN MS-V 


TUBULAR MICROMETER CO. 
ST. JAMES, MINNESOTA, U. S. A. 
Milwavikee Branch + Plankinton Bidg. 














bore sizes over or around center obstruc- 
tions, thus making it unnecessary to 
remove boring bars or disturb cutter 
settings. The tool is made with hollow- 
box type steel frame, embodying the 
rigidity of tubular construction plus 
lightness in weight. The manufacturer 
states that all sizes have a vacuum in the 
center of the frame to insure minimum 
expansion and contraction. The stand- 
ard range of sizes in the new micrometer 
is from 8-in. to 28-in., covering boring 
bar sizes from 4-in. to 8-in—Tubular 
Micrometer Co., St. James, Minn —Miu. 
Suppuies. September 1946. 


Pneumatic Tool 
File and Die Grinder 


AN EXTREMELY SMALL and lightweight 
pneumatic file and die grinder is now 
on the market. Although it is only 644- 
in. long by 144-in. in diameter and 
weighs but 16 oz., it is rated at %4-hp., 
19,000 rpm. The motor is a vane type 
and maintains its speed even under 
heavy loads, according to the manu- 
facturer. All dust and chips are blown 
away by exhausts at the chuck end leav- 
ing work clear. The standard chuck is 
made for tools having 14-in. shank or 
flexible sleeve may be obtained for 
¥-in. or 3/16-in. shank.—/deal Indus- 
tries, Inc., Sycamore, Ill—Mtt Sup- 
PLIES, September 1946. 


Unit Heaters 
Three Types 











A NEWLY besicneD line of unit heaters 
now features three distinct types of 
units with a total cf 47 basic capacities, 
according to the manufacturers. To the 
conventional horizontal and_ vertical 
types, engineers have added a powerful 
new draw-through unit which provides 
horizontal discharge of heated air over 
an extra-long range. Known as the 
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CAP SCREWS @ SET SCREWS 
MILLED STUDS @ COUPLING BOLTS 
SCREW MACHINE PRODUCTS 


Meet every requirement 
for Quality and Precision 


Recognition and acceptance of the Ottemiller Line 
for completeness and quality have attracted leading 
distributors everywhere. By concentrating its pro- 
duction on precision products only, Ottemiller makes 
it possible for users of its products to standardize on 
a source of supply for milled screw products which 
pass the most rigid requirements for strength and 
accuracy. 


‘wm.n. (Sttomillor co. 


YORK, PENNA. 



























®@ Designed for 
1750 R.P.M. 

® Elastic impeller 
usually outlasts 
bronze cose 

© Quiet operation, 

reversible 






@ instant self-priming 
© Requires no packing 
or stuffing box 


Handles alcohol, syrups, lubri- 
cating oil, peanut butter, 


chemicals 
Ideal coolant, circulating or transferring pump. With 
only one moving part—the “rock rubber" impeller 
—there are no complicated gadgets to get out of 
order. This impeller is more resistant to wear 
than ordinary rubber, metal or leather. Main cas- 
ing is bronze, with high-lead bronze for end-plate 
bearings . . . polished stainless steel shaft . . . 
double squeegee rotary seal protects each bearing 
from pump leakage, eliminates need for stuffing 
box. Handles most all liquids except carbon tetra- 
chloride, gasoline, benzine or fuel oils. 
Write for Specificotions 


JEROME SIMER COMPANY 


vat 





S 13. MINNESOTA 
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—— 
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WESTC@)TTS 





Maybe Westcotts are 
made too well! Maybe 
they last too long! But 
you can be sure that 
when a Westcott must be re- 
placed, it will be with another 
Westcott. Durability, proved in 
service, is just one reason why 
you can tell customers: 


TEST A WESTCOTT— against 


any chuck you are using. 


“SINCE 1872 


Advertised in 
LEADING 
MAGAZINES 





WESTCOTT CHUCK CO. 
614 E. Walnut St. + Oneida, N.Y. 
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Goods Div. Sera 
Preformed Wire Rope Manufacturers... 229 
R. & Tools.... PPE Pate See 


Raintalr Inc. 

Raybestos-Manhattan Inc., ‘Asbestos Tex- 
Og OS rrr re 4 

Reading Chain & Block Corp............... 


Reconstruction Finance Corp. 319, 320, aa 
Putnam Tool Company.................... 244 
Reed & Prentice Mfg. Co................. 314 
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I get my 4 in One 
DUPLEX FOUR 
WAY RIM WRENCH 


Choice of four 
standard sizes 
in two reversible 
sockets. For all 
passenger cars 


Removable 


sockets can 


be snapped on 


and reversed 
in a jiffy 


be in 
every 
bes garage 
Husky Brace Handle 
red enameled 
Sockets chrome alloy 
Steel. 


DUPLEX 
TRUCK RIM WRENCH 
No..1455 


Extra Heavy, will stand every 
wear and strain. 
4 socket sizes 


Seritc, WALDEN 


Four in one 
naaike > 


STEVENS WALDEN, INC. 
URY 


468 SHREWSB STREE 
WORCESTER, MASSACHUSETTS 











for EVERY 
INDUSTRIAL NEED 


Protect workers in hazardous 
jobs, conserve precious man 
hours with ADVANCE Safety 
Clothing. Every garment, every 
glove designed for greatest 
freedom of action plus maxi- 
mum safety and protection. The 
ADVANCE line is complete— 
including leggings, aprons, 
suits, chaps, sleeve and arm 
protectors, asbestos gloves, 
steel reinforced gloves and 
pads, etc.—each thoroughly 
tested under actual working 
conditions! 
By the makers of the famous 


“TIGER-GRIP” Gloves 


Send For New 
CATALOG 


ADVANCE’S new 
complete catalog 
pictures and de- 
scribes our full 
line of protective 
clothing an 
gloves, as well as 
a complete line of 
general purpose 
work gloves. 


“A Better Work Glove For Every Purpose" 


DVANCE 


GLOVE MANUFACTURING CO. 


DEPT. HA, 901 W. LAFAYETTE BLVD. 
DETROIT 26, MICH. 


Detroit-Toledo+ Chicago+-Rome, Ga 
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Power-Throw, this type has specialized 
applications and may be used alone, or 
in combination with the other two types. 
All three models are also provided for 
low outlet air temperatures when used 
on steam pressures of 30 lbs. or more.— 
Modine Mfg. Co., Racine —Mut1. Sur- 
pties. September 1946. 


Degreaser 


Emulsifying 

NEWLY RELEASED is a ready-to-use emul- 
sifying degreaser developed during the 
war. It is a neutral emulsifying solvent 
having a minimum flash point of 165 
deg. F. It is said to be non-irritating to 
the skin and non-corrosive to all stand- 
ard construction metals. It will not 
strip paint or lacquer and may be used 
for light- and heavy-duty degreasing by 
spray, brush or soak application fol- 
lowed by water rinse. Trials have dem- 
onstrated, say the manufacturers, that 
steel bearings and parts do not take 
fingerprints after being cleaned and 
rinsed.—Gaybex Corp., Nutley 10, N. J. 
—Mit Supptirs. September 1946. 


Permanent Magnet 
Extracts Tramp Metal 





4 


A NEW TRAMP METAL extractor in the 
form of a triple-air-gap permanent mag- 
net. The unit, say the manufacturers, 
was designed for use in all types of 
free flowing, solid or fluid materials 
from which tramp metal must be ex- 
tracted. Built in six standard sizes, the 
magnet is adaptable to paper mill equip- 
ment, food processing, plastics, stokers, 
processing and sorting of ferrous and 
non-ferrous metals, and many other in- 
dustrial uses. A cast aluminum frame 
makes it possible to attach the unit to 
any equipment without the use of insu- 
lating materials—Homer Mfg. Co., Inc., 
Lima, O.—Mit Suppties, September 
1946. 
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—because LE-HI Hose Couplings 
are sold only one way—through dis- 
tributors and rubber manufacturers. 
You are assured of complete protec- 
tion when you deal with Hose Acces- 
sories Company. 


T —LE-HI quality Hose Couplings 
and accessories is a good bet because 
there's a complete line for practically 
every industrial and construction use 
—for both low pressure and high 
pressure work. 


gt! 
L —is a name that is estab- 
lished and recognized through the 
trade as the couplings that ‘‘makes 
a good connection" for users and 
dealers alike. 


Host oiNO 


— with the LE-HI trademark 
are backed up with good, solid trade 
advertising and catalogs, plus free 
monthly mailing stuffers with your im- 
print — real cash register ringers! 


READY NOW! the new LE-HI Series 

150-B! The Bronze Universal Type Hose Cov- 

pling with the Built-In SAFETY LOCKING 
FEATURE! 





LE-HI MAKES 











A GOOD J, 
CONNECTION |"Zoupuncs 
Write todcy for full information! 


HOSE ACCESSORIES CO. 


2714 N. 17th Street, Philadelphia 32, Pa. 
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_ ere een 276-277 
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Pi reading Machine Co. ae , ‘ 
G3seD CLAMP f Tobulsr Micrometer Go......... ©... ae . 328 HEREVER the job to be done in- 
Tudor Chemical Specialties, Inc... 146 volves working in close quarters— 
or where the work to be welded is unhandy 
to move—the compact, completely portable, 
Union Manufacturing Co............ 291 multi-use Magic Wand Welder is proving 
United States Steel Export . - SI a real saver of time and trouble--supple- 
United States Steel ........... on ae mentin 1 ind ial 
Upson-Walton Company, The. steava. A ing customary large industrial type 
Utica Drop Forge & Tool Corp. 125 welding equipment. 





























EXTRA-DEEP This practical, dependable electric 
HERE IS THE x — 227 welder consists of heavy-duty transformer 
tc Vorporarion......... ° . . 
THROATED SPEED CLAMP Van Dorn Electric Tool Co., The.......... 127 with 6 stages of welding heat, double-duty 
Victor Balata & Textile Belting Co....... 289 electrode holders for electric flame and me- 
YOU HAVE BEEN ASKING FOR Vitis lly Bay vaseaeases “+ tallic arc welding, and special 15-amp polar- 
“ R”’ Vincent Steel Process Co., The... 1. 200 ized outlet plug. Built into a durable, 
GRAND CLAMPMASTE Vogt Machine Co., Inc., the Henry....... 275 shock-proof carrying case, weighing less 
Positions Instantly with push than 30 Ibs., including kit of supplies. 
et ‘ : ; 
|: Sw Quo eoushe tation Ou Comes complete with welding, brazing 
ning down screw) and | nage tae Co., os seeeeeeeeees S930 an and soldering rods and fluxes, spare carbon 
oe Se ee 2 Watton-Stlllman Go. .-..-..sc.cc.++- ‘".. 7 | electrodes, welding helmet and detailed 
pe ag eg Ag on Weatherhead Company, The............ 185 Instruction Manual. Priced for ready sale. 
any surface, even slanting hn ge RA. OR EER 298 | Unconditional factory guarantee based on 
B:.: pabety an amas Weldin "Gegnecring Gesae...... 203 satisfactory performance of ‘thousands of 
w ox: swivel (reptacea! Wendt-Sonis Company ...............- 255-256 Magic Wand Welders now in service. 
< = ata shifting or ereepiag. veoee —_ bg: ne aki aes<¢ po B 
R instantly — simply estern Automatic Machine Screw.... 
3 @: 2: coon emir ont oush on Western Chain Products Co............ 3% Distributor Territory Available 
- = SEF trigger — clamp lifts free, Weston Electrical Instrument Corp....... 299 
® ready for application to Whitlam Mfq. Co., J. C......... 294 Write for full information, discounts, open 
a6 other work. Whitney Mfa. Company, W. A.. 328 territory, advertising aids, etc. Address your 
° 
= 6 Alley + Steed of Wickwire Soencer Steel Company 285 inquiry to: 
* 222° 2S SS Wilcox, Crittenden & Co, Inc..... 3r8 
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The Manager's Page . . . where the views expressed are his own 


Distributors Should Tell All 


ing to promote the distributors’ services to their cus- 
tomers will be as worth while as distributors and their 
suppliers wish to make it. 

A letter was sent to manufacturers advising them of the 
program and suggesting they might want to take part. They 
could do so by inserting a few words in the copy of adver- 
tisements used in magazines that go to industrial buyers such 


T’ ADVERTISING CAMPAIGN that MiLt Supp.ies is carry- 


as: “Always buy from your local Industrial Distributor.”- 


etc. 

A number of manufacturers wrote me that they have 
been carrying such a line and I want to acknowledge their 
past and present efforts. A few others advised that they 
would do so in September or October. As for the vast ma- 
jority, it remains a big question mark, but, it is hoped that 
some of them will carry through with the idea. 

One way distributors can keep the ball rolling is through 
the use of the 16-page booklet which is described on pages 
138 and 139 of this issue. It has been designed so that 
each distributor can use it as a personalized message to 
customers and prospects by simply imprinting his name 
on the front cover. It will do an over-all job for industrial 
distributors, something definitely needed. plus a specific job 
for the distributor sending it out. 

Most distributors realize that this industry should be 
doing an over-all promotion job—a job that sells the serv- 
ices of the distributor as the most economical method of mov- 
ing industrial products to industrial users. The industrial 
buyer, free to buy as he chooses, all too often passes up 
the distributor because he believes he can get better service 
and buy it chaper from the manufacturers direct. 

There is no use kidding ourselves. Distributors have done 
next to nothing in telling American industry what they have 
to offer; why they fit into the economic scheme and can 
serve the buyer better and cheaper than can the direct 
selling manufacturer. As an industry. we seem to feel 
that we are the accepted children of a loving buyer. As a 
strict matter of fact, it’s direct selling that’s understood and 


generally sitting pretty. In other words, it’s the distributor 
who is on the defensive and seemingly content to have it 
that way—or is he? 

The advertising campaign that Mitt Suppwies is running 
in eleven outstanding business magazines, along with the 
16-page booklet which has been prepared, is a start toward 
a goal that I sincerely hope this industry will set its sights 
upon. The goal, of course, is nothing more or less than 
a true understanding by industrial buyers of what the 
industrial distributor has to offer in the way of services that 
make it more advantageous to buy through distrikutors than 
direct. 


The only way to get such an understanding into the minds 
of buyers is to tell them. Tell them now and regularly 
through an advertising and promotional campaign. Not a 
hit-and-miss campaign, but, a long-term, well-planned edu- 
cational program. It is the only way industrial distributors 
can hope to protect the two billion dollar share of business 
they are getting. It is the one real way of proving their 
right to that business because, to date, this right has not 
been established by facts and figures placed in the hands 
of the industrial buyer. 


The distributors’ associations offer the best points around 
which the industry can rally for the job. Of course, it 
should be an industry-wide job and some method must be 
established so that all industrial distributors, whether associ- 
ation members or not, can take an active part. 

Certainly this industry is not at the cross roads as far as 
its future is concerned, but, it is at a point where it must 
make up its mind whether it’s content to stand still, or move 
forward. To move forward it must advertise itself. 


To any program that may be developed Mitt Supp ies 
pledges its support and cooperation. In the meantime won't 
you write me your thoughts and ideas. Such letters will 
be kept in strict confidence if you so desire. 

A. M. MORRIS 
August 26, 1946 


332 MILL SUPPLIES © SEPTEMBER, 1946 











“Fil 
fast 
banc 


me 


ent 
fot 


col 
ter 


de 


$a\ 











STARRETT 
HACKSAWS BAND SAWS 





“File Testing” to insure uniform cutting edges on Every blade checked for width, length, thickness 
fast cutting, long lasting Starrett hacksaws and and straightness to Starrett standards of accuracy. 
band saws. 


PRECISION MANUFACTURING METHODS 
MAKE STARRETT SAWS BETTER 


STARRETT, master makers of —— complete line of Starrett hacksaws for hand 
measuring tools, use their skill and experi- frames and power machines and band saws 
for wood and metal cutting. 


ence to make better, faster cutting, more uni- 

form hacksaws and band saws, too. STAR- 

RETT precision inspection methods insure 

correct set and clearance, exact size, uniform 

temper and maximum performance. The well With hacksaws and band saws—as with 
known Starrett reputation for quality and precision tools—it pays to sell Starrett. 
dependability will help you sell more hack- 

saws and band saws. Display and feature the 


THE L. S$. STARRETT CO. - ATHOL - MASSACHUSETTS - U.S.A. 
World's Greatest Toolmakers 
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7 . ; 3" to 1" TRU-LAY Preformed wire ropes, 


ee equipped with ACCO-LOC Safety Splices, 
anosne 00nt OF © Secon Se gan SrLice L907 © © a pulled to destruction — without the 
we ao slightest effect on the rope terminals. 
That test was made by the Pittsburgh 
Testing Laboratories. But it is in the 
thousands of plants where ACCO—-LOC Safety 
Splices are daily proving their 100% effi- 
ciency that the test of true worth is 
ee B appreciated. — Compact, neat, flexible, 
weit cad ' made without distortion of rope structure, 
yi Sin ere ree SNR a ft the ACCO-LOC Safety Splice is a revolu- 
= of er ® foramen aoe TES SE ; tionary advance for wire rope endings. 
, een ee wr we Send today for fully detailed literature. 
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AMERICAN CABLE DIVISION 
AMERICAN CHAIN & CABLE 








